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Death Summons Pioneer of the Middle West 


John Barber White, chairman of the board of the Exchange Sawmills 
Sales Co., of Kansas City, Mo., and founder and head of numerous timber 
and lumber manufacturing concerns, leader in the conservation move 
ment, and prominent in the financial and commercial world, died at 
Research Hospital, Kansas City, last Friday afternoon, Jan. 5, at the 
age of 75. Mr. White had been ill sinee early in the fall of 1921 and 
‘ A 
had been in a serious condition for three weeks. Since 1920 his health had 


been so poor that he was compelled to 


It was in Pennsylvania that the foundations for his great success in 
lumber and other industrial enterprises were laid, and it was also in 
that State that he began his long eareer of public service for which he 
was as widely known and honored. In 1874 he founded the Warren 
County Weekly News and later became sole proprietor of that paper thru 
which he became a power in Pennsylvania polities. He was elected to the 
State legislature in 1878, and in that year was appointed by the legis- 


lature as one of a eommittee of seven to 





give up active business at that time. 
He retained his directorship in the vari 
ous concerns, however, and remained a 
leader of the industry to the day of 
his death. 

The death of J. B. White removes 
from the lumber industry one of its out 
standing figures. A man of great ability, 
remarkable strength of character, of 
scholarly attainment, of a broad human 
ity, his influence spread far, not only in 
the industry with which he was most close 
ly associated, but in other widely varying 
fields, and in the social and political 
world in which he moved. 

Mr. White’s active business career cov- 
ered more than fifty years. He was born 
in Chautauqua County, New York, on 
Dee. 4+, 1847. He was the son of John 
and Rebekah (Barber) White, and came 
of a family of which four preceding gen 
erations had been engaged in the saw 
milling business. The first of the name 
in this country, who came from England 
in 1638 and settled at Sulem, Mass., built 
the first sawmill in that section of the 
country in that year. Mr. White’s great 
grandfather, who was a member of the 
Massachusetts general court for eight or 
nine terms, built and operated a saw 
mill at Leominster, Mass., about 1750. 
His son Luke, grandfather of J. B. White, 





who inherited the mill, served in the THE LATE JOHN 


Revolutionary War and held a position 
in the commissary department of the Government for many years. Mr. 


White’s father, John White, moved west and opened a sawmill and 


veneer works at Chautauqua, N. Y., and also operated one in Erie County, 
Pennsylvania. His chief business, however, was farming, and his son, 


John B., necessarily put in his younger years in the hard life of a farme) 


lad, getting his education at a country school, and later at an academy in 


Jamestown. Then he became a country school teacher, working on the 


farm in summers. 


In 1870 Mr. White began his career as a Jumberman with the firm of 
White & Kinnear at Youngsville, Pa., which acquired a tract of timber 
land near Youngsville and East Brady, Pa. Mr. White, senior member 


of the firm, moved to Youngsville and quickly became one of the leading 
men of that community. In 1876 he was elected president of the board 
of education. 





prosecute bribery cases. Mr. White’s 
paper championed the cause of prohibi- 
tion, and tho he had been a Republican, - 
he was nominated by the Prohibition 
party, receiving the endorsement of both 
Democrats and Republicans, making his 
election «a mere formality. This was, 
however, the only political office he ever 
held, tho he always maintained an aetive 
interest in polities. 

It became apparent to Mr. White late 
in the 70’s that the future of the lumber 
industry for many years ahead lay in 
the upper and lower Mississippi Valley. 
Ile chose the southern eountry and in 
1879 began his activities in southeast 
Missouri. Choosing Grandin, Mo., as the 


center of operations, he associated him- 





self with J. L. Grandin, John Hunter 
and Capt. H. Hl. Cummings. They be- 
gan with the purchase of 50,000 acres 
of pine lands in southeastern Missouri, 
with Grandin and West Eminence as op- 
erating -headquarters. The Missouri 
Lumber & Mining Co. was organized in 
1881 and the sawmill at Mill Spring was 
built in that year. The sawmill at 
Grandin was built in 1887. 

In 1883 Mr. White finally left Pennsyl- 
vania and located at Grandin, where he 
served as postmaster for a number of 
years. He lived there until 1892 when 
the headquarters of the company were 
moved to Kansas City, and Mr. White 


BARBER WHITE 


and his family moved to that city. 

The Missouri Land & Lumber Exchange, the selling end of the business, 
was organized a few years after the move to Grandin. Mr. White was 
made seerctary, treasurer and general manager of that company. In 
1889 Mr. White and his associates organized the Louisiana Long Leaf 
Lumber Co., which acquired timber lands in Louisiana, and later the 
Louisiana Central Lumber Co. was organized to operate in another tract 
that had been acquired. Tle was also interested in the Ozark Land & 
Lumber Co., of Winona, Mo., the Cordz-Fisher Lumber Co., Birch Tree, 
Mo., Reynolds Land Co., in Butler County, and the Forest Lumber Co., 
operating a chain of retail yards in southwestern states, of which he 

as secretary and general manager. All of these were in full operation 
hefore the end of the Jast century, and Mr. White then branched out 

(Continued on page 62) 
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We Can Meet Your | : 
Demands on Quality — 


We know the value of merit in win 
ning sales and for that reason we 


guard our quality, 


milling and grad- 


ing closely. We have always found 
that by delivering the best values pos- 
sible to the buver, we have been amply 


repaid by increased trade. 

It’s an old axiom that the surest 
profits are those made in buying. Let 
the truth of this 


us demonstrate 


maxim on your next order. 


Remember our llardwood Department 
is now located at St. Louts 
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Arkansas Oak Flooring Co. 


PINE BLUFF, ARK. 








i pea will be plen- 
tiful for the fellow 
who handles hardwood 
flooring of the finest 
quality — uniform in 
color, texture and mill- 
ing. Many dealers al- 
ready know that 


"|Pertection® 








BRAND OAK FLOORING 


possesses all these charac- 
teristics which build trade 
and hold customers. If 
you are seeking a ready 
seller and want to be pre- 
pared for early builders, 
place your order now for 


‘“*Perfection’’ Oak Floor- 
ing. 


Perfection Oak Flooring Co., Inc. 


SHREVEPORT, LA. 


SALES OFFICES: 


Pine Bluff, Arkansas 
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We Are Obtaining 


Closer Co-operation 


and a little better under- 
standing between buyers and 
ourselves since the inaugura- 
tion of our special lumber 
sales service in 


Northern Hardwood 
and Hemlock Lumber 


It is our policy to invoice directly 
from the mill and by this method we 
guarantee you the exact grades you 
order. 

Let us tell you how our service and 
facilities will save you time, trouble and 
money. 


Weidman - Vogelsang 
‘amis see, Lumber Co. 


GRAND RAPIDS, MICH. 
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Labor Shortage Revives Immigration Problem 


HE QUICKNESS WITH WHICH CHANGES in financial and 
industrial conditions take place is startling. Of such changes 
few are more striking than those that have recently taken 

place in the labor situation in the United States. As a war 
measure immigration was cut off in 1917; with industry at a low 
ebb and labor plentiful it was restricted in 1921 and a year later 
the restriction was extended to 1924. Today industry and finance 
are on the upgrade, labor is largely employed and further expan- 
sion may develop a shortage of workers. Some industries already 
complain of labor scarcity. 

Immigration has in the past contributed so largely to the labor 
supply that it is now looked to as the logical source of relief from 
the threatened shortage and some of the larger employers are 
asking for modification of the restrictions on immigration. The 
Present law has placed no restriction upon classes of immigrants 
that have in the past made the most valuable contributions to the 
country’s upbuilding and who have become its most desirable 
Citizens. These peoples have not used their full quotas under the 
testrictive measure, while others have exceeded their quotas from 
month to month. 

Facts brought out during the war pointed to the need for 


checking the influx of aliens of certain types. The reasons that 
then existed for keeping them out still exist and always will exist, 
and those reasons afford ample warrant for excluding undesirable 
immigrants. Doubtless the United States can assimilate small 
numbers of the less desirable and larger numbers of the more 
desirable immigrants; but there can be no doubt that American 
institutions are endangered by the admission of immigrants of any 
class more rapidly than they can be assimilated. 

It is to be observed that aliens, especially those that become 
citizens, voters and office holders, exert a powerful influence upon 
native citizens and upon legislation. This influence exerted per- 
sistently over a long period may be expected to mold the country’s 
laws and institutions into something different from those commonly 
understood to be American. In admitting to citizenship and to 
participation in the making of the laws people of practically all 
the races and nations of the globe the United States has made a 
unique political experiment. Enough is involved in the outcome 
to warrant the exercise of every possible precaution in conducting 
the experiment. 

Citizenship does not necessarily imply either Americanization 
or the use of the ballot; nor is Americanization a prerequisite to 
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the casting of a vote and the holding of an office. This means that 
men who are alien in sentiment and whose political notions are 
un-American may still make the country’s laws, and this is a danger 
to be avoided in framing United States immigration laws. 





Progress Is Furthered by Sane Optimism 


URING A DECADE OR MORE editors and politicians and 
platform orators of a certain type have based every proposal 
for political, economic and social betterment upon the prem- 

ise that “there is a great deal of unrest in the world and something 
must be done to cure it.” They speak of unrest as of a disease; 
whereas, it is in fact a symptom of health. But let these self-ap- 
pointed doctors once firmly believe that they have found a malig- 
nant disease in the body politic and they soon succeed in persuading 
all the dissatisfied, all the discontented, all the incompetent, the 
lazy, the unthrifty, that owing to the fault of somebody else, they 
are not getting what they deserve. 

_ Nobody in his right senses will say that the world is as good as 
it should be or as good as it might be if everybody did what he 
knows to be right; he may go so far as to assert that the world 
never will be very near perfect so long as it is inhabited by the 
human race. Sensible persons are always striving for improvement, 
and they do not get unduly discouraged because they can’t achieve 
perfection. The fact is that about half the people of the world are 
kept busy correcting the mistakes of the others—including the 
editors, orators and politicians. 

To one pair of eyes this is a dull, drab old world; to another it is 
filled with beauty and joy. So with the facts regarding everyday 
conditions. Filtered thru the morbid mind of the lazy, intemperate 
and unthrifty, these facts forecast degeneration, defeat and disas- 
ter. Passing thru the healthy mind of the industrious, thrifty and 
enterprising, they promise improvement of every kind. 

As it is unsafe for the individual so it is unwise for the nation to 
dwell constantly upon the troubles of the world. If there be danger 
in ostrich-like optimism, there is danger also in philosophical pes- 
simism. Nobody gets well by thinking only of his ills; he may 
remain ill from doing so, when if he ceased to think of them he 
would regain his health. Preaching pessimism has become a habit 
in the United States; but it is not American. 

For more than three hundred years this continent has been the 
scene of such progress of the human race as had been utterly un- 
known before; and the “good old days” are not in the past even in 
the United States. They are in the future. Within fifty years 
greater advancement has been made in modes of life than had been 
made in as many centuries before. Sewer diggers today live in 
better houses than kings formerly had, and the farmer with a 
“flivver” is carried about in greater comfort than was Washington 
in his carriage. Every real comfort is available to the sober, indus- 
trious and thrifty. The only line of caste in America is that drawn 
by the person who will not by work and thrift rise to a worthy 
place in seciety. Progress is achieved by the hopeful who are con- 
tent with the best they can do; not by pessimists who dream of 
perfection but only dream. 





“First Aid” for Retail Advertisers 


HE AMERICAN LUMBERMAN HAS FREQUENTLY called 
attention to the opportunity for effective advertising by 
retail lumbermen offered by the recurrence of holidays, spe- 

cial “weeks,” or other periods when public thought is centered upon 
some specific idea or phase of life that can be “hooked up” with 
their business. Of such occasions none lends itself more readily to 
the purpose indicated than the annual national Thrift Week, in the 
middle of which—very appropriately, as the keystone of the arch— 
is Own Your Home Day. 

Probably most retail lumbermen recognize the desirability of 
doing some appropriate advertising in connection with such occa- 
sions, but just because they are of a special character it is not 
always easy to prepare an “ad” that “hits the spot.” Indeed, there 
are few mental tasks more difficult than that of sitting down and 
deliberately “thinking up” an advertisement to fit some special occa- 
sion. At such times a really good idea, a catchy phrase, a snappy 
verse or two, are like a lifebelt thrown to a drowning man. It is 
with especial pleasure, therefore, that the AMERICAN, LUMBERMAN 
offers a “life saver,” or several of them, to retailers who would like 
to run a special advertisement in their local papers next week based 
on Thrift Week, emphasizing the idea embodied in Own Your Home 
Day to be observed Jan. 20. 

With special thought to their adaptability as advertising copy, 
the Lumberman Poet has written some verses on “Build a Home,” 
which will be found on page 65 of this issue. Not only are the 


words and the sentiment expressed suitable for the occasion, but 
they have been cast in a form especially desirable for advertising 
purposes. The lines have been made short so they can be set in 
8-point boldface type in single column measure without runovers, 
There may also be room for a border. If used in a double- or three. 
column advertisement the verses of course can be set in as 
large type as may be desired. While we recommend the use of the 
entire poem, any desired number of stanzas can be printed, accord- 
ing to the amount of space available. Or, if advertising in a daily 
paper, a stanza could be run each day of Thrift Week and the com- 
plete poem on Saturday—Own Your Home Day. 

The AMERICAN, LUMBERMAN also suggests that retailers request 
the editors of their local newspapers to run during the week edito- 
rials on the advantages of home ownership, and if necessary, offer 
to write a “lay” editorial on the subject. Probably the average 
lumberman could write a better editorial on this subject than the 
average editor, because it lies nearer his heart. 

Even apart from the opportunity offered by Thrift Week, and 
especially by Own Your Home Day, the time is ripe for advertising 
designed to create the desire for a real home, owned by its occupant, 
Spring is not far off, and already people who are living in unsatis- 
factory rented quarters, or cooped up in crowded apartments, are 
beginning to think of gardens, lawns, flowers, sleeping porches, 
roomy verandas and all the other joys that go with a real home and 
that largely are lacking in rented quarters. 

Incidentally, the entire ten-point economic creed upon which 
Thrift Week is based is well worthy of thought, and may offer sug- 
gestions for future advertising. The ten points are as follows: 
Work and earn; make a budget; record your expenditures; have a 
bank account; carry life insurance; own your home; make a will; 
invest in safe securities; pay bills promptly; share with others. 

The days of Thrift Week on which the various phases of the 
thrift program are to be emphasized are: Jan. 17, Bank Day; Jan. 
18, Budget Day; Jan. 19, Life Insurance Day; Jan. 20, Own Your 
Home Day; Jan. 21, Share With Others Day; Jan. 22, Pay Bills 
Promptly Day; Jan. 23, Make a Will Day. 





Homes—Furnished and Flivuvered 


OWN IN NEW ORLEANS, AND DOUBTLESS also in other 
parts of Louisiana, there exists—tho less common than for- 
merly—a curious old custom known as “lagniappe,”—a sur- 

vival from the days when France held sway over that region. It 
consists in the voluntary bestowal by tradespeople upon their cus- 
tomers of some trifling gratuity, in goods, with each purchase made. 
In the old French Quarter of New Orleans the urchin buying a 
penny’s worth of candy expects, and upon occasion demands, his 
‘“Jagniappe.” 

This idea of something “thrown in’’—ostensibly “free, gratis, for 
nothing” as the street barker’s formula runs—seems to appeal to 
many adults quite as forcibly as does the idea of lagniappe to the 
youngster. Of course, the former knows very well, if he stops to 
think about it, that the cost of his lagniappe is concealed somewhere 
in the amount he is called upon to pay. 

But be that as it may, there is something appealing in the idea 
of getting a number of desirable and closely related things all in 
one purchase, at a lump sum—particularly if that sum is divided 
into periodical payments. This fact has been cleverly capitalized 
by a real estate and building company at Culver City, Calif., as is 
told in a brief news story appearing elsewhere in this issue. This 
concern recently built twenty bungalows, which it is marketing 
under a unique plan. The company arranged with a furniture 
house to furnish one of the homes complete, and made a similar ar- 
rangement with the local Ford dealer whereby a new car and 5 
gallons of gasoline were placed in the garage belonging to the 
home. The company then advertised a flat price of $5,985 for the 
home, furniture, and Ford all complete. A first payment of $850 
was required, the balance being payable at the rate of $132 4 
month. The furniture and automobile dealers receive no money 
until after a home is sold. Then the real estate concern, which 
handles all the paper, pays for the furniture and automobile in full. 

The real estate company was moved to adopt this plan of selling 
for the reason that its experience showed that a great many people 
postpone buying a home until after they have acquired a low priced 
automobile. It therefore determined to surmount that hurdle by 
making its selling appeal cover the home, furniture, and automobile 
all in one transaction and divided into monthly payments. Accord- 


ing to a statement by the sales manager of the concern, the respons 
has exceeded its fondest expectations. 

There is in this experience food for thought for retail lumbermen 
who are interested in the modern idea of selling homes complete. 
Probably few lumbermen would care to go to the length of includ- 
ing an automobile—even a flivver—in the sales price, but there }5; 
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nevertheless, a principle here not to be ignored. The plan of work- 
ing hand in hand with the furniture dealer along the lines followed 
by the California concern seems to be an excellent one. 
the seller to advertise a completely furnished home without tying 
up money in furniture until after the sale of the house is actually 
made, and then the money begins to come back at once. 
arrangements probably could be made with electrical supply houses 
for various household conveniences in that line that would add to 
the desirability of the dwelling, and make strong selling points. 


It enables 


Similar 


It is often asserted, and with good reason, that the craze for 
automobiles cuts into the home seller’s legitimate field. 
words, that the automobile dealer beats the seller of homes in the 
race for the customer’s dollar. 
moment admit that possession of an automobile is anything like as 
essential and desirable as possession of a home, it may be necessary 
sometimes to make some concession to the frailty of human nature 
and to “fight the devil with fire,” in which case the California con- 
cern has shown how the trick may be turned. 


In other 


While no lumberman will for a 


Court Says What Associations May and May Not Do 


Association activities have on numerous oc- 
casions been the subject of judicial investiga- 
tions and in a few cases of judicial decrees. 
Seldon, however, have the investigations dis- 
closed acts of the enormity charged by those 
who inspired the investigations; and most court 
orders have merely forbidden certain acts 
without pointing out lines of activity that are 
within the law. As lumber associations have on 
several occasions been the subject of such in- 
vestigations and court orders, all branches of 
the industry will be interested in the following 
consent decree entered by Judge Knox in the 
United States district court for the southern 
district of New York, in the case of the United 
States vs. Gypsum Industries Association et al. 

No testimony or evidence was taken in the 
ease, the defendants appearing by counsel, 
which consented to the decree; and it is under- 
stood that no appeal will be taken. The impor- 
tance of this decree is due chiefly to the fact 
that in it the court states specifically what a 
trade organization may and may not do legally: 


Activities Forbidden by Legislative Act 


Now THEREFORE, it is ORDERED, ADJUDGED AND 
DECREED as follows: 


(1) That the combination and conspiracy in 
restraint of trade and commerce, the acts, regula- 
tions, rules, resolutions, agreements, contracts and 
understandings in restraint of trade and commerce 
and the restraint of such trade and commerce ob- 
tained thereby as complained of in this petition be 
declared illegal and in violation of the Act of 
Congress, approved July 2, 1890, entitled ‘An 
Act to Protect Trade and Commerce Against Un- 
lawful Restraints and Monopolies” and the acts 
amendatory thereof and supplemental or additional 
thereto. 


Organization Dissolved and Agreement Forbidden 


(2) That the said defendants and their officers, 
agents, servants and employees and all persons 
acting under, thru, by or in behalf of them or 
any of them, or claiming so to act, be and hereby 
are, ordered and directed to dissolve and forever 
discontinue said Gypsum Industries Association 
and be and hereby are perpetually enjoined, re- 
strained and prohibited directly or indirectly from 
engaging in or forming any like association or 
from making any express or implied agreement of 
association or arrangement similar to or like 
said agreement or arrangement the effect of which 
would be to restrain or monopolize said trade and 
commerce in gypsum products among the several 
States of the United States or in the District of 
Columbia, and from carrying out or continuing in 
effect the agreements described herein. or making 
any express or implied agreements or arrangements 
together or with one another, like those hereby 
alleged to be illegal, or using any other means or 
methods the effect of which would be to prevent 
the free and unrestrained flow of such interstate 
trade and commerce in said gypsum products, or 
to monopolize the same. 


Legitimate Organized Activities Named 
Provided, however, that the said defendants are 
Not restrained or enjoined from jointly organizing 
and maintaining a corporation, the charter or 
articles of incorporation of which shall be ex- 
Pressly limited to the following defined objects and 
purposes or any of them: 


Technical Research and Sales Promotion Allowed 

(a) To advance or promote the use of gypsum 
Products by research, publicity, advertisement and 
ahy other activities of like character. 


(b) To deal with engineering and trade prob- 
lems pertinent to the industry for the purpose of 
advancing the use of gypsum products. 


Educational Work Appropriate Function 


(ce) To carry on educational work pertinent to 
the industry by fellowships in various schools 
and colleges for research; experimental and re- 
arch work in and thru institutions of learning, 
scientific bureaus and societies ; and to provide for 


lectures and the writing and reading of papers 
upon subjects pertaining to the industry. 


May Perform Traffic Service for Subscribers 


(ad) To maintain a traffic bureau to furnish 
traffic information upon specific request from pub- 
lished freight tariffs lawfully issued by the car- 
riers, and to assist the industry in transportation 
questions before Federal and State commissions 
and other bodies dealing with questions of trans- 
portation and with common carriers. 


Plant Improvement and Welfare Work Permitted 


(e) To deal with improved methods of plant 
and mine operation including sanitation, safety ap- 
pliances, accident prevention, labor, plant and mine 
development, housing conditions, insurance and 
methods of accounting. 


Narrows Scope of Credit Bureau 


(f) To maintain a credit bureau for the sole 
purpose of furnishing credit information. 


Various Agreements Are Under Judicial Ban 


(3) That the said defendants, their officers, 
agents, servants and employees and all persons 
acting under, thru, by or in behalf of them or any 
of them, or claiming so to act, be perpetually 
enjoined, restrained and prohibited directly or in- 
directly from— 


Price Fixing and Uniformity Outlawed 


(a) Agreeing to fix or establish by agreement 
among themselves the prices to be charged for 
said gypsum products. 


(b) Agreeing among themselves in any manner 
whatsoever to charge purchasers of said gypsum 
products uniform prices or doing by agreement 
any act or acts which will result in maintaining 
uniform prices. 


(c) Agreeing among themselves in any manner 
whatsoever to advance or decrease prices for their 
products to purchasers thereof. 


Must Be No Collusion in Price Fixing 


(d) Agreeing among themselves in any manner 
whatsoever to advise or communicate with one 
another as to proposed advances or decreases in 
prices for their products to purchasers thereof or 
agreeing among themselves in any manner whatso- 
ever to circulate among themselves in any way 
information concerning or relating to such proposed 
advances or decreases, or to the prices charged or 
to be charged. 

(e) Doing any act or acts by agreement among 
themselves which will result in advising or com- 
municating with one another as to proposed ad- 
vances or decreases in prices for their products to 
purchasers thereof or in circulating by agreement 
among themselves information concerning or re- 
lating to such proposed advances or decreases. 


Forbids Agreements to Restrict Output 


(f) Agreeing among themselves in any manner 
whatsoever to limit, curtail, restrict or otherwise 
control the amount of said product to be produced 
for manufacture at any time by any or all of the 
defendants or by doing by agreement among them- 
selves any act or acts which will limit, curtail, 
restrict or otherwise control the production or 
manufacture of said products by any or all of 
the said defendants, such as the withdrawal of 
salesmen from a certain territory over stipulated 
periods. 

Dividing of Trade Territory Enjoined 


(zg) Agreeing among themselves in any manner 
whatsoever as to the territory in which any or 
all of the defendants may sell or otherwise dis- 
pose of their products. 


No Discrimination Among Buyers by Agreement 


(h) Agreeing among themselves in any manner 
whatsoever to effect any discrimination of any 
character, whether in prices charged or otherwise 
in favor of or against any purchaser of their 
products by reason of the fact that such pur- 
chaser is a mail order house, purchasing agency, 
coéperative buying association or _ so-called 
“dealer,” or for any other reason ; or doing any act 
by agreement among themselves to effectuate any 


such discrimination in favor of or against any 
purchaser for any reason, except of course that 
each defendant may independently of the other 
defendants select his or its own trade and dispose 
of his or its products to such persons and on sucb 
terms as he or it may choose. 


“Blacklisting’”’ Not a Legitimate Credit Service 


(i) Agreeing among themselves to use a pub- 
lished credit list and credit information for the 
purpose of blacklisting an undesirable purchaser 
or for the purpose of putting the name of the 
purchaser on such list with the intent of the 
manufacturer who submits the name reserving the 
purchaser’s business for himself. 


Shall not Fix Discounts or Resale Prices 


(j) Agreeing to fix, establish, or maintain by 
agreement among themselves the terms, differen- 
tials, discounts or prices which should be followed 
by a dealer, jobber, or other middleman upon his 
resale to a consumer or by any such agreement 
the uniform discounts which should be subtracted 
by each manufacturer, as an inducement for cash 
payment. 


Use of Agreed Price List Restrained 


(k) Agreeing among themselves to adopt or fol- 
low any price list, published or compiled, or 
caused to be published or compiled by themselves 
or by any newspaper, trade paper or periodical as 
a fixed price. 


Strikes Blow at “Pittsburgh-Plus”’ 


(1) Agreeing among themselves to enforce any 
arbitrary freight rates in excess of those lawfully 
made. 


Limiting Variety of Output Forbidden 


(m) Agreeing among themselves that certain 
individual manufacturers engage in the manufac- 
ture of a certain gypsum product of a certain defi- 
nite composition, and that all other manufac- 
turers desist from manufacturing a product of 
such composition. 


(n) Aiding or abetting or assisting individually 
or collectively others to do all or any of the mat- 
ters herein set forth and enjoined and restrained 
herein. 


Individual Acts in Good Faith Not Banned 


(4) That nothing herein contained shall be con- 
strued to restrain or interfere with the action of 
any of the said defendants, acting with respect 
to his or its own corporate or individual business 
property or affairs, or furnishing necessary in- 
formation to their own customers in connection 
with bona fide scales of such products, or indi- 
vidually doing any of said acts or things done in 
good faith to meet competition when such action 
or the furnishing of such information is not made 
or done in concert or as the result of any agree- 
ment among themselves, or to save any patent 
rights of any of said defendants; and that this 
decree and any of its provisions or the entry 
thereof shall be without prejudice to the rights or 
interest of any of the said defendants in any pro- 
ceedings which may be brought by or against them 
or any of them, except only any proceedings in 
this cause to enforce the terms of this decree. 


Court Retains Jurisdiction for Modification 


(5) That jurisdiction of this cause be and here- 
by is retained for the purpose of enforcing this 
decree, and for the purpose of enabling any of 
the parties to apply to the Court for modification 
hereof if it be shown to the satisfaction of the 
Court, that by reason of changed conditions or 
changes in the statute law of the United States 
or in the interpretation of said law by the courts, 
or by reason of any new or different activities 
other than those hereby specifically authorized to 
be maintained and deemed necessary or desirable 
by the said defendants for the welfare for the 
gypsum industry or for any other reason, the pro- 
visions hereof have become inappropriate or un- 
necessary to maintain competitive conditions in 
interstate trade or commerce in gypsum products, 
or have become unduly oppressive to the defend- 
ants and no longer necessary to secure or main- 
= competitive conditions in such interstate 
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Starter for Millworking Machine 


One of the motors in our shop is connected to 
a planer with cog gears, the motor having an 
8-inch gear and the planer a 3-inch. The motor 
is 7% horsepower, 1,450 r.p.m. 550 volts d.c. The 
instant the button is pressed the full power is 
turned on the motor and the shaft connected to 
the planer knives receives an awful jar. Will you 
please tell me the ‘pound’ jar it actually receives? 
The boards are ful) of ripples when they are run 
thru the planer. 

What kind of a starter do you advise for wood- 
working machinery 3,000 to 4,000 r.p.m., 550 volts 
d.c.?—INQuUIRY No. 843. 

{The foregoing inquiry comes from a work- 
man employed in an eastern woodworking plant. 
The AMERICAN LUMBERMAN refers his query 
regarding the violence of the jar to its technical 
readers for an answer. It would seem to be 
quite clear that a starter should be used instead 
of just a switch for applying the current to 
the planer. The comment of readers is invited 
on this problem. The name of the inquirer will 
be supplied upon request.—EDIToR. } 





Who Should Pay for Piling Wet Lumber 


Say “A” a retail lumberman bought from “B” 
a wholesale dealer, a car of No. 2&better 2x8, 80 
percent No. 1 common, guaranteed, delivered. This 
being a transit car, the buyer upon receipt of car 
finds it an open car and upon unloading finds 
considerable of the lumber wet—too wet to pile in 
shed—and has to pile and stick. Buyer makes 
complaint to wholesaler. Wholesaler refers to 
mill as to condition of lumber. Mill states it 
loaded nothing but dry lumber, all being 60 days 
and longer, don’t state where, but ‘SA’? supposes 
piled in yard. Possibly stuck on sticks but mill 
doesn’t say so; but, further says “we believe this 
was an open car and possibly this accounts for 
the stock being wet, but absolutely nothing but 
dry lumber was loaded in the car; no green lum- 
ber.” Now “A” contends the lumber should have 
been delivered in the same condition as it was 
loaded, as wholesaler did not at time of con- 
firming sale advise “A” that this lumber was in 
open car and “A” had no knowledge of lumber 
being shipped in open car until its arrival. 

The position ‘A’ takes is that had “A” 
bought this car f. o. b. mill, he would have been 
held for full value of lumber f. o. b. the car, as 
mill states lumber condition as stated above. But 
“A” bought car f. o. b. his track, lumber to be 
quality mill states loaded and if lumber being 
en route a considerable length of time and, say, 
condition when reached ‘‘A” was caused between 
mill and ‘A’s” siding, who .is responsible, ‘‘A” or 
“B’? Of course “A” makes clear “B’”’ thinks “A” 
should settle at condition of lumber at mill. What 
do you say?—INQuiry No. 827. 

[The foregoing inquiry is made by an Ohio 
lumber company. The statement seems to indi- 
cate that neither the inquirer nor the wholesaler 
from whom it bought knew that the lumber was 
shipped in an open car. It may be a fair 
assumption that if dry lumber is sold or bought 
the buyer understands that it will be delivered 
to him in the same condition in which it is 
taken from stock at the mill. In these days 
of car shortage, however, the mills have been 
compelled to utilize whatever they could get 
in the way of cars and it may be that the buyer 
in this case was fortunate to get the lumber, 
even tho it was wet. 

So far as liability for the expense of repiling 
is concerned, it would appear that the buyer was 
entitled to have dry lumber if he bargained for 
dry lumber. However, the statement seems to 
indicate that it bought the particular transit 
ear without knowing whether it was an open or 
a closed car. It may be that since the buyer 
bargained for a certain car and that if the stock 
in it was otherwise as ordered, it would have 
to take the chance itself of receiving wet 
lumber. : 

This transaction, like numerous others, evi- 
dently was entered into without a clear under- 
standing by all parties. It would seem that 
the best way out would be to arbitrate the con- 
troversy with a view to reaching an amicable 
adjustment. The AMERICAN LUMBERMAN is 


under the impression that one of the parties 
to the transaction is a member of an organiza- 
tion that makes arbitration of disputes a con- 
dition of membership. If so, it should be easy, 
under the circumstances, to reach an adjustment 
without litigation.—EbpIrTor. | 


Freak Cut of Southern Pine Strip 


Knowing that you are interested in unusual lum- 
ber manufacturing, we are forwarding a piece of 
rough 4-inch ceiling which was cut from the center 
of an 8-foot strip of longleaf yellow pine, and then 
sawed in two to see if we could determine how 
this ‘‘bump”’ was left on the wood with band saw 
marks right up to the “bump” on each side and 
gang saw marks on other side of the piece. 

You can see from the sand papered ends that 
the bump is part of the wood as the grain is the 
same, altho there is a check on each side of it, 
due no doubt to the unequal drying of the exposed 
bump when this piece came thru the dry kiln. No 
one in this organization can give a satisfactory 
explanation, perhaps some of your readers can.— 
INQuIRY No. 841. 

| The foregoing description, which comes from 
one of the larger southern pine manufacturing 











concerns, when taken with the accompaying 
illustration, indicates the nature of the freakish 
cut to which it refers. The ‘‘bump’’ stands 
up from the rest of the surface showing saw 
cuts all around it. How the thing could remain 
without a break in the saws is a mystery to the 
AMERICAN LUMBERMAN, and the query is passed 
on to its readers with the hope that some of 
them may be able to explain.—EpirTor. ] 


Supply and Demand for Mahogany 

I would like to know what the supply and de- 
mand of mahogany is in this country. I plan to 
secure a large tract of this timber and before doing 
so, would like to ascertain if there is much demand 
for mahogany and in what respect the present 
supply is taking care of this demand.—INQuIRY 
No. 842. 

[True mahogany is native to southern Florida, 
the West Indies, Central America, North and 
South America and West Africa. Many other 
woods are imported under the name of mahog- 
any. The statement has been made that 85 
percent of the mahogany business of the United 
States is transacted thru the port of New 
Orleans. Much of the mahogany from West 
Africa is sold at auction in Liverpool and 
transshipped to the United States thru the port 
of New York. The latest reports from the 
different markets indicate a firm demand with 
good average prices. The inquirer has been 
referred to a source from which he may obtain 
additional information.—Ep1ror. ] 


South American Hardwoods Offered 


I am taking the liberty of sending you a small 
package by parcel post containing six samples of 
Peruvian hardwoods of the following kinds: 

Three pieces Palo sangre. Palo sangre is one of 
the finest woods grown in Peru and can be used in 
the manufacture of furniture and other articles. 

Three pieces Tahuari. Tahuari is one of the 
hardest and most durable woods of Peru. It ig 
used here for bearing boxes and tailshaft lining on 
all the large launches and steamers on the river. 
This wood should find a good demand in the auto- 
mobile industry as it could be used in the manu- 
facture of auto bodies. 

As these woods are very heavy and will not float 
they can only be got out in short hewn logs of the 
following sizes; that is, 10 inches x 10 inches and 
larger up to 14 inches x 14 inches and in lengths 
from 4 feet up to and not exceeding 5 feet. 

AS we are very anxious to find a market for 
these fine hardwoods in the United States, we beg 
of you to please pass these samples along to some 
of your hardwood friends that might be interested 
in them and possibly you could find out for us 
their market value per square or per cubic foot 
f.o.b. Chicago. If you find any of your friends 
that are interested in these or other woods grown 
in this section of the country, kindly ask them to 
take the matter up direct with us and we will be 
pleased to send them other samples and give them 
further details.—INQuiIRY No. 838. 

[The foregoing inquiry comes from a reader 
of the AMERICAN LUMBERMAN in Peru, 2,100 
miles up the Amazon River, in the northwestern 
part of that country. Three samples of each 
of the two kinds of woods referred to in the 
correspondent’s letter have been received and 
are now in the office of the AMERICAN LUMBER- 
MAN where they may be seen by persons inter- 
ested. The name and address of the inquirer 
will be forwarded to interested readers on 
request.—EDITOR. | 


Where Does Best Longleaf Grow? 


Please give me the boundaries of Calcasieu 
Parish, Louisiana. I see by the “Greatest” that 
anything good in longleaf pine is cut in that parish, 
so it appears. I have lived for quite a white in 
the old Sovereign State, and want to be correctly 
informed.—INQuIRY No. 832. 

{|The foregoing inquiry is made by an Iowa 
lumberman who evidently does not expect his 
query and observation to be taken too seriously. 

Every plant reaches the highest state of 
perfection in the environment that is most 
favorable to its growth. That environment, 
of course, is a combination of climate, soil, 
moisture, altitude and latitude. These various 
factors are combined in different ways in differ- 
ent localities. The best combination for the 
growth of the longleaf pine tree may be ex- 
pected to produce the finest average wood. In 
general the environment calculated to produce 
the finest quality of wood is found in the center 
of the region thruout which the timber of that 
species grows. But, as already intimated, en- 
vironment is a combination that may be formed 
in various ways and yet each combination may 
produce a wood that is hardly distinguishable 
from that produced by the others. 

Methods of grading and classifying products 
of southern pine forests have become so system- 
atized along scientific lines that it is now prac- 
ticable to determine with the greatest accuracy 
the character of wood from whatever source it 
may be derived. This method of classification 
may operate to exclude some longleaf and in- 
clude some shortleaf, loblolly and Cuban pine. 
—EDITOR. | 


A BOOKLET on forestry lately published by 
Dean Franklin Moon, of the New York State 
College of Forestry, discusses protection from 
fires and urges the education of boys and girls 
by instruction which will make them forest 
protectors, instead of forest incendiaries. Hunt- 
ers and many others are going into the woods 
in rapidly increasing numbers, thus increasing 
the dangers of fires. The number of forest 
fires caused by carelessness is about 65 percent 
of all the fires set and proper education will 
prevent such fires, 
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Southern Pine in Strong Position 

The first week of 1923 was featured by re- 
markable activity in the southern pine industry. 
Demand showed a considerable expansion im- 
mediately after New Year, and bookings during 


the week totaled 81 percent of normal. This 
compares with 67 percent during the same 
week of last year. Production also was un- 
usually high, being 79 percent of normal, which 
despite the interruption by the holiday was 
close to the weekly average for 1922. Shipments 
were normal, or 37 percent above those of the 
first week of last year. This strong showing 
foreshadows intense market activity when the 
present buying movement has reached full de- 
velopment, as it may be expected to do very 
shortly. Current demand covers practically 
everything on the list. Retailers are rushing 
into the market with orders and inquiries for 
spring stocks as well as for immediate de- 
liveries, and all building items are strong. This 
is especially true of the higher grades, which 
are very scarce on account of the big demand 
for car material. Industrial requirements are 
increasing, and buyers are eagerly scouring the 
market for material suitable to their purposes. 
Exports also are active and promise further ex- 
pansion. A large southern pine producer one 
day last week booked orders for 200 ears, or 
4,000,000 feet, of timbers for export at remark- 
ably high prices. Stocks are growing steadily 
poorer, and there appears to be little likelihood 
of this steady depletion being checked. The 
industry carried heavy order files and badly 
broken stocks over from last year. Ideal weather 
favors manufacturing operations, while the labor 
supply is good, so the result should be capacity 
output. Many mills, including the largest pro- 
ducers, have been forced to withdraw from the 
market as a result of their overbooked condi- 
tion, and many others are accepting only the 
orders that call for items on which they happen 
to be long. Instructions have been sent to 
salesmen and connections of some manufacturers 
not to open any new accounts, as the mills feel 
morally obliged to take care of the requirements 
of their old customers, and from all indications 
will have difficulty in doing that. It is not 
easy, therefore, to place orders, especially if 
early shipment is wanted. And a large part 
of the orders offered are for such shipment, par- 
ticularly those that call for construction items, 
proving that building is being continued on a 
considerable scale during midwinter. The mills 
hesitate to commit themselves as to future de- 
liveries, unless the buyer agrees to settle at 
prices prevailing at time of shipment. This 
stipulation is generally accepted, as price is 
really a secondary question, the principal one 
being ability to get the lumber when needed. 


Excellent Outlook for Hardwoods 
_ Domestic and foreign buyers are competing 
for the small stocks of dry hardwoods offered, 
and the market is strong. Orders and inquiries 
have increased notably since the first of the 
year, and are unprecedentedly heavy for this 
season. The mills, being favored as a rule by 
ideal weather, are operating full time but are 
meeting with little success in their efforts to 
build up their low stocks and broken assort- 
ments. Much green lumber is being shipped on 
orders from large consumers who, unable to 
find dry lumber now and not being willing to 
take chances on securing it later on, prefer to 
pile it in their own yards and thus be sure of 
having it when needed. Flooring and interior 
trim manufacturers are among the most active 
buyers, contracting for everything usable in 
oak that they can find. The sustained demand 
from this source is taken as a very excellent 
indication of continued activity in the building 
line this year. Automobile interests have not 
relaxed in their buying. During the last sev- 
eral months they have bought heavily, but re- 
quire enormous amounts of lumber for their 
great 1923 production program. The furniture 


industry is only an indifferent buyer, the mid- 
winter shows being in progress. Reports from 
these shows, however, are most encouraging, be- 
ing to the effect that there has been a great 
pick-up in the retail furniture trade of late, 
and that orders are coming in heavily, so the 
manufacturers are planning capacity production 
and looking forward to real prosperity. It is 
therefore expected that a great volume of busi- 
ness from this source is in store for hardwood 
mills. Miscellaneous buyers meanwhile are 
active on the market, and the outlook for ex- 
ports is particularly encouraging. Prices on 
all hardwoods are being firmly held, and ad- 
vances are momentarily expected. 


North Carolina Pine Is Active 


A big volume of business has been booked by 
the North Carolina pine mills since the first of 
the year, and there are numerous inquiries for 
large blocks of stock in circulation. Buyers, 
however, find it difficult to secure any quanti- 
ties of standard items, because mill supplies are 
depleted. Many mills are refusing to quote on 
such items until they have shipped out old 
orders. Producers generally show a disposition 
to proceed carefully in booking orders, and to 
avoid making commitments too far ahead. 
Building items are in continual request, con- 
struction being unusually active for the time. 
of year, the prospects in this line rarely having 
been better. There is also a big demand for 





Statistics on production, orders and 
shipments appear on page 50 





box grades, which are running low in supply. 
Prices, which have been working upward stead- 
ily since early last spring, are continuing this 
trend. Further advances are reported imminent 
on aceount of the check to production by in- 
clement weather, very poor stocks, and heavy 
current and prospective demand. 


Northern Woods in Heavy Demand 


Many orders are being diverted to northern 
pine and hemlock manufacturers beeause of dif- 
ficulty in getting stock from the west Coast and 
the Inland Empire, and demand is unusually 
strong for this time of year. However, some of 
this business is not finding placement, for the 
reason that dry stocks on hand are exceedingly 
low, and the order files carried by most mills 
heavy. Northern retailers are coming into the 
market for fairly large stocks, for both imme- 
diate and future delivery, and the industrial 
trade is good. Demand for the lower grades 
continues large and of these there is surprising- 
ly little in stock. Eastern distributing centers 
report that demand for northern pine and hem- 
lock holds up strongly, for retailers in that ter- 
ritory are looking forward to exceptional build- 
ing activity next spring and are starting early 
to replenish their stocks. Prices are firm at 
the recently established levels, with no weakness 
anywhere. 


Western Pines Gather Strength 


The western pines continue to gather strength. 
All grades of shop are in strong demand, in 
badly depleted supply, and are firm in price. 
California white and sugar pine shop appears 
especially difficult to secure, but Inland Em- 
pire mills have hardly any more to offer. A 
rather brisk call for western pine yard stock is 
developing. Orders are still restricted, but in- 
quiries are numerous. Inland Empire reports 
say that the car situation has shown notable 
improvement of late and that shipments are 
increasing. Production in this section is low, 


most mills having been é¢losed down for re- 
pairs and being busy inventorying. Operations 


are being gradually resumed, however, and ca- 
pacity production is expected before long. No 


material price changes have taken place since 
the first of the year. California manufacturers 
state that the only notable accumulation is in 
sugar pine uppers. Of these, however, con- 
sumers’ stocks are said to be so low that the 
surplus should soon be wiped out. The sugar 
and white pine market as a whole is very strong, 
and the mills are unwilling to sell except at 
price current at time of shipment. Box lumber 
is among the scarcest items. 


Coast Concentrates on Cargo Markets 

Great anxiety is displayed by buyers regard- 
ing their ability to secure Douglas fir lumber. 
Very little is being offered the rail markets, and 
prospects are not reassuring when orders are 
going begging for takers this early in the sea- 
son. Demand has been remarkably heavy during 
the last few weeks, despite the holidays and 
inventorying, and is showing a steady increase 


now that the new year has begun. While pro- 
duction declined during December, demand 


swung upward and exceeded output by a sub- 
stantial margin. At the close of the year the 
bookings of the mills reporting to the West 
Coast Lumbermen’s Association were 47,000,- 
000 feet above their production—an excellent 
commentary on the present market situation. 
The mills, in fact, are inundated with offers of 
business, and are selecting those orders that 
are the most attractive; these are usually for 
cargo shipment. Demand in the New England 
States and along the Atlantic seaboard remains 
strong, and these markets quickly absorb prac- 
tically all offerings at prices that the rail trade 
will not pay. Consequently the west Coast pro- 
ducers find it to their advantage to concentrate 
on this business which, in addition to the huge 
local and Californian requirements as well as a 
steadily growing foreign demand, aggregates 
into a volume that leaves very little indeed for 
the less profitable rail markets. There is no 
indication that any of these cargo markets have 
approached the saturation point. Production 
during the first week of the year was light, many 
mills being down for repairs in preparation for 
capacity operation this year. These, however, 
are being reopened as quickly gs possible, and a 
high production will doubtless be attained very 
quickly. The log situation is creating an un- 
easy feeling. The supply is inadequate and 
log prices have shown further advances, now 
approaching the war-time peak. Clear logs are 
in especially heavy demand, as a result of the 
voluminous car material business. Hemlock 
logs also are scarce and strong, due to the in- 
sistent call for western hemlock lumber which 
has developed in the East. Douglas fir prices 
hold firmly to the recent advances, and continue 
their strong upward trend. Such transit cars 
as come thru are being rapidly picked up at 
good prices. 





Standards Committee to Meet 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 11.—Wilson Comp- 
ton, secretary-manager of the National Lumber 
Manufacturers’ Association, today announced 
that a meeting of the consulting committee on 
lumber standards will be called for Chicago the 
last week of January or the first week of Feb- 
ruary. Members of the consulting committee, 
of which Mr. Compton is chairman, will be asked 
to go to Chicago the first of the week prepared 
to remain an entire week, if necessary. This 
meeting will mark the beginning of active and 
aggressive work by the consulting committee, 
which was organized to assist and codperate 
with the central committee. Standard sizes and 
grading questions will be discussed at the Chi- 
cago meeting. 

PARRA BAEAAaAa 

THE INDUSTRIAL ASSOCIATION of San Fran- 
cisco reports that apprentice plasterers taught 
in the vocational school operated by the «sso- 
ciation are in steady demand at from $4.50 to 
$8 a day. 
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only one break, continued to mount 
until the week ended May 19, when 
it registered 26 percent above nor- 
mal, the highest point of the year. 
After a decline, which was checked 
early in July, there was another 

adual rise to above 100 by the 
middle of August. Four weeks 
later demand took the greatest dip 
of the year, to 42 percent below 
normal, and remained in a state 
of dullness until November, when 
there was a marked spurt which 
for some weeks kept orders al- 
most within reach of normal. In 
the middle of December they rose 
to 10 percent above. This devel- 
opment of demand during the last 
months of the year was unpre- 
cedented in the history of the in- 
dustry, that period usually being 
one of increasing dullness. Dur- 
ing the last fifteen days of Decem- 
ber there naturally was a sharp 
downward trend, but the year 
closed with an unusually heavy ag- 
gregate of orders. Production dur- 
ing 1922 was remarkably steady. 
Rarely did it decline below 80 per- 





SouTHERN Pine Prices =1922 


PREVAILING at HaTTiesBURG, Miss. 
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Aug! “Sept! | Oct. Nov. | Dee. 


ever, it climbed until in the middle 
of June it reached normal, where it 
remained quite steadily until well 
into October. The highest point, 
17 percent above normal, was reg- 
istered early in September. Dur- 
ing the last two months and a half 
there was a slow but steady decline 
in output. Orders meanwhile de- 
veloped early far in excess of pro- 
duction, but soon dropped consid- 
erably behind the latter and did 
not again exceed it before the mid- 
dle of December, when production 
had taken a considerable drop. 
Lack of space necessitated omit- 
ting a graphical representation of 
the North Carolina pine movement, 
which has been included in past 
years. The mills reporting to the 
North Carolina’ Pine Association 
began the year with production, 
orders and shipments all at a low 
point, but gained steadily until 
production in the first week in 
February stood at 80 percent of 
normal, with orders at 60 percent 
and shipments at 70 percent. Pro- 
duction hovered around that point 
until the midsummer dullness sent 


was rather dull 
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cent of normal, and while it reached 
90 during several weeks it ex- 
ceeded that point only once, during 
the week ended Aug. 25, when it 
registered 93. Shipments showed 
considerable fluctuations, according 
to car supply, but toward the end 
of the year reflected unmistakable improvement in the transportation sit- 
uation. 

The Douglas fir representation on the graph vizualizes the excellent 


it down to 65 percent, after which 
it immediately rose back to its 
former level and remained there 
until the middle of December, 
when it took the seasonal decline 
and closed the year at the 46 
mark. Orders early in March shot far above production, to 7 percent 
below normal, but in the following week settled back to their 
former level, just below production, until the last week in April, when 


Southern Pine Prices (f. 0. b. mills in Hattiesburg, Miss., territory)— 
A: Finish, B&better surfaced, 1x6- to 12-inch. B: Flooring, 
B&better flat grain, lx4-inch. C: Fencing, No. 1, 1x6- and 8-inch, 
mixed lengths. D: Dimension, No. 1, 2x4-inch, 16-foot. E: Fencing, 
No. 2, 1x6- and 8-inch, all lengths. 




















conditions that have prevailed in that industry thruout the year. Pro- 
duction was above normal much of the time. Bookings were heavy thru- HARDWooD NorTH CAROLINA 
out the late winter and the spring, but during the last half of the year PRI CES-1922 Pine Prices- 1922 
were generally much below production, as a result of the oversold condi- 
tion of the mills. Shipments, too, were low during the same period, +#!30 $8 
because of the intense car shortage which held the West in its grip. 
The graph shows a very low western pines production in the Inland 125 80 
Empire during the first quarter of 1922. It was not until the begin- 
ning of March that production exceeded 30 percent. Thereafter, how- 120 A % 
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por FAS, ‘‘soft texture.’’ B: Birch (Wisconsin), FAS. C: Poplar, 
ag Saps and selects, ‘‘soft texture.’’ D: Plain white and red oak, 
she aegis APRESS a pe NTN a nila ieimiaar es ND No. 1 common, ‘‘soft texture.’’ E: Plain red gum, No. 1 common. 
G Bsa he) Renee: Se F: Hard maple (Wiscomsin), selects. G: Sap gum, FAS. All 
16 hardwood quotations, excepting those on Wisconsin birch and 
14 hard maple, are based Cincinnati, Ohio. The prices on the Wis- 
12 PF coeane consin stock are f. o. b. mill points. 
= North Carolina Pine Prices—1: D4S, No. 2&better, 12-inch. 2: Edge 
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Legend: Solid line indicates high price; broken line, low price. 
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there was a decided increase in bookings. Dur- 
ing the week ended May 13, these reached nor- 
mal and remained comparatively high until the 
Fourth of July came along and forced orders 
far below the lagging production. Next week, 
however, they jumped back to normal and there- 
after fluctuated violently at lower levels, until 
late in September they again touched the 100 
mark. After more fluctuations around lower 
points they leaped up to 93 percent early in 
November, and then dropped off very slowly 
until at the year’s end they registered 64 per- 
cent. Shipments followed production very close- 
ly thruout the year. 

The three smaller graphs show the fluctua- 
tions during 1922 in prices of southern pine, 
Douglas fir, North Carolina pine and hardwoods. 

The prices used for the southern pine repre- 
sentation are those reported weekly to the 
AMERICAN LUMBERMAN from Hattiesburg, Miss. 
It is shown that after an indifferent movement 
during the first three months of 1922, the trend 
was continually upward, and that values at 
the close of the year were not only consider- 


With the exception of the war years of 1916 
and 1917 when all industries were rushing at 
highest speed and capacity to fill orders from 
the contending Kuropean countries and for our 
own gigantic preparations, 1922 has been the 
banner year in the Chicago lumber market since 
its beginning early in the last century. No 
other year approaches it in the matter of lum- 
ber receipts by rail and water except 1913 
which lacked approximately 150,000,000 feet of 
reaching the 1922 total. That total is nearly 
400,000,000 feet behind the abnormal year of 
1917, the biggest Chicago ever saw. 

Total receipts of lumber in Chicago by all 
lake and rail carriers during 1922 were 2,954,- 
153,000 feet which surpass the receipts of 1921 
by 883,560,000 feet and those of 1920 by 541,- 
266,000 feet. As 1920 was considered one of 
the best years the industry in general had ex- 
perienced, it is evident on what a high tide of 
prosperity the year just completed has carried 
the lumber trade. 

Shipments out of Chicago also reached a high 
total, 1,550,945,000 feet, the greatest since 1917, 
and yet an enormous amount has been left in 
the city for local consumption, 1,403,208,000 
feet, a very large part of it being used in the 
record breaking building construction which 
Chicago saw last year. 

The following table shows the local receipts 
and shipments and local consumption of lumber 
for a number of years: 


Into Stock 
and Local 
Year Receipts Shipments Consumption 
1922.......... 2,954,153,000 1,550,945,000 1,403,208,000 
a: ee 2,070,593,000 987,698,000 1,082,895.000 
es 2,412,887,000 958,175,000 1,454,712,000 
Sere 2,037 ,304,000 862,846,000 1,174,458,000 
ee 2,329,071,000 1,064,199,000 1,264,872,000 
st a 3,354,117,000 1,518,866,000 1,835,251,000 
i 3,017,240,000 1,393,022,000 1,624,218,000 
| as 2,379,729,000 1,133,417,000 1,246,312,000 
See 2,215,596,000 1,019,066,000 1,196,530,000 
oo ae 2,804,434,000 954,159,000 1,850,275,000 
ere 2,693,305,000 1,002,374,000 1,690,922,000 
__ Se 2,134,567,000 803,923,000 1,331,644,000 
ee 2,519,357,000 962,776,000 1,556,581,000 
Ser 2,584,512,000 961,822,000 1,622,690,000 
So ey 2,053,639,000 771,539,000 1,282,100,000 
POS keane seas 2,479,458,000 977,746,000 1,501,712,000 
See 2,362,856,000 1,041,491,000 1,321,365,000 
ne en 2,193,540,000 956,377,000 1,237,163,000 
BGG + ctanece 1,670,272,000 821,008,000 849,264,000 


The shingle industry also had a big year. 
Chicago receipts over all roads during 1922 


totaled 497,128,000, the highest record since 
1917 and 223,782,000 more than 1921. Ship- 
ments out of the city totaled almost as much, 
for of course there is little consumption of shin- 
gies within the city limits. The total shipments 
out were 448,574,000 which is, oddly enough, 
higher than for any year since 1908. During 
the decade between 1910 and 1920 when the 
shingle receipts were running between 400,000,- 
000 and 700,000,000 the local consumption was 


ably above those at its beginning, but also 
substantially higher than the year’s average. 

The Douglas fir prices used are f. 0. b. mill, 
as quoted at Seattle, Wash. The graph shows 
the weekly spread by registering both the high 
and low prices ruling on the different items, 
the solid line representing the high prices and 
the broken line the low ones. Violent fluctu- 
ations without gains are shown for four months. 
In May the advancing tendency reasserted itself, 
however, and the movement was steadily upward 
toward a strong close. 

Hardwood prices were featured by unusual 
steadiness thruout 1922, many months passing 
without any change in some items. Where 
changes did take place they were mostly up- 


ward. The hemlock prices given are those for 
the Wisconsin product, both dimension and 


boards showing marked advances and remark- 
able closing strength. The North Carolina Pine 
prices used in these compilations are based on 
those that were quoted in the Norfolk (Va.) 
market. These, too, rose steadily almost from 
the beginning, and entered 1923 far above their 
levels of a year ago. 


so great that the shipments out never reached 
the 400,000,000 mark save in 1917 when the 
shipments totaled 414,765,000 shingles. It will 
be noted by reference to the table on the fol- 
lowing page that the shingle receipts for 1922 
more than doubled those of 1920 and are not 
very far from doubling those of every other 
year since 1917. 

A detailed study of the table of receipts and 
shipments by months and roads shows an amaz- 
ing jump in totals from February to March and 
again in May and June, increases which do not 
show in any such proportion in preceding years. 
The railroad strike and the ear shortage began 
cutting down the figures in July but the last of 
the year again showed enormous monthly totals, 
December standing so high as to promise an 
even greater trade thru this distributing center 
during 1923 than that of the past year. 


Lake shipments have picked up to a consid- 
erable extent during the last year, there having 
been brought to this port a total of 24,613,000 
feet of lumber as compared with 17,176,000 in 
1921. But that there is no prospect of any 
great revival of lake lumber shipping these fig- 
ures show when compared with the big totals 
of the past. 


As in 1921 the Chicago & Eastern Illinois 
Railroad has brought the greatest amount of 
lumber into the city. For several years prior 
to that this record was held by the Chicago & 
Northwestern Railroad which last year fell back 
to fifth on the list. The Chicago & Eastern 
Illinois also greatly surpassed its record for 
1921 having earried 469,734,000 feet during 
1922 and 365,050,000 during 1921. Second on 
the list of lumber carriers entering Chicago was 
the Illinois Central, which carried 426,046,000, 
closely followed by the Chicago, Burlington & 
Quincy which brought 425,308,000 feet into the 
city. The Chicago, Milwaukee & St. Paul was 
fourth. 

In carrying lumber out of the city io consum- 
ing points the Chicago & Northwestern far sur- 
passed all other individual lines, with the Chi- 
cago, Milwaukee & St. Paul second. Eastern 
lines carried the bulk of the shipments out, a 
total of 1,204,652,000 feet, far surpassing the 
totals of previous years. 

The greatest quantity of shingles came into 
Chicago over the Chicago, Great Western, com- 
monly known as the Clover Leaf, which brought 
125,569,000, closely followed by the Chicago, 
Burlington & Quincey which brought 124,686,000. 
The greater part of the shingle shipments went 
out agan over the eastern and southeastern lines, 
which carried away from Chicago a total of 
415,408,000 shingles. Of the other roads the 
greatest carrier to consuming points was the 
Chicago & Eastern Illinois which carried out a 
total of 16,997,000 shingles. 

The following table shows the receipts and 





Disposes of Stock in Utah Firm 


OGpEN, UtaH, Jan. 6.—David C. Eccles hag 
disposed of his stock in the Eecles Lumber Co,, 
regarded as the largest retail firm in the city, 
The company was formed by Mr. Eccles’ father, 
David Eccles, sr., who died suddenly in 1912, 
Until two years ago the son was president of 
the concern and had not been heavily interested 
in it since that time. Altho an officer of the 
company would make no statement regarding 
its future, he admitted there was some truth 
in the rumor that certain people are trying to 
get a controlling interest in the business and 


that the deal might be pulled off soon. 


company is capitalized at $100,000. 


The 
There is no 


predominating stockholder as president, John 


Watson, 
present. 


local banker, holding 


that title at 


SINCE ITS accession to power the Russian 
soviet government has executed 1,766,118 per- 
sons, according to statistics reaching the United 
States Department of State recently. 


Chicago Lumber Statistics for 1922 


shipments of lumber at Chicago by years since 








1850: 
Receipts Shipments 
100,364,779 55,423,750 
125,056, 437 60,338,250 
147,816,232 77,080,500 
202,101,078 93,483,784 
228,336,783 82,061,250 
306,547,401 108,647,250 
456,673,169 135,876,000 
459,639,198 131,830,250 
278,943,000 127,894,000 
302,845,207 165,927,000 
262,494,626 127,894,000 
249,308,705 79,356,000 
305,674,045 131,255,000 
413,301,818 172,364,875 
501,592,406 190,169,750 
647,145,734 310,897,350 
730,057,168 400,125,250 
882,661,770 447,039,275 
a RRR ee 1,028,494,789 514,434,100 
$GOO. ccaxocs seccssasesess SOb TCO 678,166,000 
1870. iéeerewssecceas Agesegon eas 652,091,000 
i); igiiaveevonlats eee. 1,039,328,375 647,595,000 
i) seocccees 1,188,659,280 610,824,420 
WBTBcrccccccsccssceseces Dee ROROTL 617,923,000 
LOPE. cccceccs wa cesecnetaes 1,060,088,708 619,178,630 
DOIG oicccccsesdccccsvocs’s: Saban eoaane 635,708,000 
1876... sasococcce MONO tes 260 566,978,000 
DOE ickacsccinnierciwsesae 1,083,405,362 646,780,825 
WATE. ccccrcccrccossescces AghtQiele4to 692,549,000 
7), ae Me ree 1,485,008,322 *1,442,500,123 
BBBO ireiscc cers Setasisieets 1,524,431,000 *1,475,872,386 
oe eee 1,906,639,000 *1,844,065,831 
Se oer ahs teosos «ees 2,116,341,000 *1,974,543,655 
1883..... icianeretaenaee 1,897,815,000 *1,906,592,356 
RRs occossients nn «+++ 1,802,727,000 1,095,200,166 
We oi acces ahh lob seseeeee  1,744,699,000 896,004,493 
i ERAT sees 1,660,589,000 974,652,297 
sececceccesss  1,846,187,000  1,038,013,015 
RR es bascanas vice evetecians 2,012,069,000 801,462,867 
PRMD osdcasinnaesteesn «eee 1,930,227,000 739,510,000 
CC ER enn ee eeeeeee  1,969,689,000 884,058,000 
De isc ossieeie coscesececcs S087. A00 000 870,931,000 
1893..... cieviatad seeeee 2,250,298,000 1,058,407, 
MRMMBE oc cctwewnse sews 621,627,000 742,150,000 
BAN i .c.6 25a sieieenios cocccce 1,622,885,000 619,513,000 
ee: aise »727,000 972,391,000 
BoC sciics SNaeiih een es 1,270,939,000 691,488,000 
BINT Siac csnwiatdein cave heoranies 1,415,623,000 556,518,000 
RE cigawcnucnsanancoere 1,600,000,000 699,209, 
PERV rerseip acest eee 1,695,790,000 738,701,000 
900 69,451, 
892,893,000 
887,372,000 
, 846,000 
008,000 
956,377,000 
1,041,491,000 
977,746,000 
771,539,000 
961,822,000 
962,776,000 
5 "923,000 
MUR sin csicwiiesurcsientonnins 693,305,000 1,002,274,000 
ADIS cc cscieacs Savenieed 804,434, (159,000 
i or Maas wae ate sees 2,215,596,000 1,019,066,000 
WAU co noc eto beceu snus «eee 2,379,729,000 1,133,417,000 
Lt EG RNC 8,017,240,000 1,393,022,000 
BA NiP acs aves'iale ua salsieincs eoieds .354,117,000 1,518,866,000 
1918... secceseccecccces MGMOIOTL,000  1,046,100,000 
MO acer anararce pats 2,037,304,000 862,846,000 
DG2O sic sc: ORE ES 2,412,887,000 958,175,000 
errr eee 2,070,5923.000 987,698,000 
PE secre Rian neler 2,954,153,000 1,550,945, 000 


*Includes local consumption. 


A statement of receipts and shipments by 
individual carriers and by months for 1%22 
and by years from 1916 to 1921 appears on the 
following page. 
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AMERICAN LUMBERMAN 


JANUARY 13, 1923 





St. Louis Receipts and Shipments for 1921 and 1922 


Sr. Louis, Mo., Jan. 8.—Receipts of lumber at St. Louis by rail dur- 

This was 39,780 cars more than 
50,199 more than in 1920, when 
receipts were 126,801; 33,608 more than in 1919, when receipts were 


ing 1922 amounted to 177,000 carloads. 
in 1921, when receipts were 137,220; 


143,392, and 59,997 more than in 1918, when receipts were 117,003. 
the series of years the figures show a remarkably progressive record. 
Shipments of lumber from St. Louis by rail in 1922 amounted to 131,- 
This was 21,989 more cars than were shipped in 1921, when 
shipments were 109,461; 36,139 more than in 1920, when shipments were 


450 ears. 


For 


The figures follow: 


95,311; 30,963 more than in 1919, when shipments were 100,487 and 
59,282 more than in 1918, when shipments were 72,168. 

It will thus be seen that receipts and shipments of lumber in this 
market were heavy during 1922, despite the handicaps of embargoes and 
other delays occasioned by railroad strikes and car shortages. 

The figures herewith presented were compiled by the St. Louis repre- 
sentative of the AMERICAN LUMBERMAN from the monthly reports issued 
by Eugene Smith, secretary of the Merchants Exchange of St. Louis, 


RECEIPTS OF LUMBER AT ST. LOUIS, 1922, IN CARLOADS 























RAILROADS Jan Keb. March April May June July Aug. Sept. Oct. Nov. Dec. 1922 1921 1920 1919 1918 
Chicago & Alton (Mo. Div.)........ 6 12 29 25 19 14 8 8 33 42 28 32 256 86 48 28 41 
Missouri Pacific Ry........... a0 212 148 321 272 301 366 174 373 271 157 144 148 2,887 2,531 2,457 2,641 3,029 
St. Louis, San Francisco Ry........ 1,387 1,549 1,992 1,420 2,643 3,025 2,151 1,191 946 765 1,126 1,527 19,722 19,785 20,185 17,791 18,676 
eS OE 8 rere are es 29 47 104 210 149 112 61 93 137 106 114 116 1,278 486 320 485 167 
Onicago, R. I. & Pacific... ...0..20000 10 29 47 63 79 60 36 64 43 61 58 63 613 286 369 305 936 
Missouri, Kansas & Texas.......... 152 165 459 390 471 785 411 359 549 584 532 621 1,478 3,256 1,852 1,193 1,278 
St. Louis Southwestern Ry......... 1,372 1,267 1,809 1,481 2,658 2,208 2,202 2,010 3,359 2,436 1,594 1,593 23,989 17,710 9,693 6,016 6,374 
St. L., Iron Mt. & Southern Ry..... 67 766 597 996 905 791 582 675 53. 416 400 743 8,077 8,101 11,940 12,009 15,547 
Bt. i... t. M. & Se. (al: Div.) ...0 3,352 3,344 5,904 3,987 7,184 7,247 4,447 6,164 4,877 3,762 3,866 9,314 59,448 47,682 44,996 62,024 41,687 
EE rere errr 574 724 925 926 1,323 1,352 1,100 1,457 1,455 1,651 1,545 : 14,816 7,890 9,06 10,436 8,392 
Louisville, Henderson & St. Louis... 5 8 7 14 9 12 9 2 17 14 13 5 115 68 ms 72 107 
Louisville & Nashville.............. 185 190 251 175 166 174 150 39 136 212 190 227 2,095 1,875 2,333 2,974 85, 
Mobile & Ohio 8S. W. Ry........... 1,839 1,812 2,341 2,687 3,207 3,610 2,786 2,495 3,387 2,924 2,834 3,744 33,666 25,011 19,380 23,957 15,576 
BOUINETR TARIIWOY .occecccsccssscve 66 44 64 80 106 166 4 13 66 133 140 152 ,0€ 868 1,369 779 
AN CNR MR nc scsés Gee ae “wae Ss Weuae weben Siwes bbws Waeee cSBEES Guede “mie, 9eunee hemes seu 9 Seem a -- beeen wea 
Chicago & Alton (Main Line)....... 16 D 24 7 24 37 28 53 20 48 40 68 370 176 447 439 342 
S55, Mocs AOL A Es RAID RDB eccccsicass “be00% WSkGn Sees  Sadss cosee 9500 Beers bens “Gemeb  Geaes OW eRs Siem eed “Rhee Re 86 wales 66 | leStaa 
ern Ss AO, Get. Mk, TAY sk -seaee Soecn  wasag Geese Bases Geinde bane <heae <sSeme (sacu. Reese S8¢e “hens  oesitie 93 82 115 
I Fa OED 5:0 io 0.0 0 0.0:0:0 09:50 3 1 2 2 1 1 12 15 19 19 12 15 102 21 19 26 36 
Toledo, St. Louis & Western........ 10 4 20 49 48 61 49 39 66 73 66 69 544 124 384 499 60 
Chicago, Peoria & St. L............ 64 hl 39 26 40 21 - «Cl pee, - \etous 1 249 175 154 45 340 
Chicago, B. & Q. (East Div.)...... 82 38 61 268 109 79 83 92 317 177 67 St 1,407 480 914 583 863 
Chicago, B. & Q. (West Div.)...... 56 67 89 53 76 72 43 82 18 76 86 36 814 588 671 906 1,115 
Cs ir REE eo oUt Geese sees Meese sakes, GWieww- Sepen came Seek. Gene Canadas. Skee “Sean [neiRe | eames 2 rere sone 
St. Louis, Troy & Eastern.......... BY “stks “wieSS. Seane oeeNes eek. bie 'eie 3 2 ee eee 2 ae | huge 3 2 4 
AS | SR a SPP Ree 10,043 10,271 15,085 13,131 19,518 20,183 14,870 15,228 16,313 13,659 12,855 16,344 177,000 ......  sssees  seeeee — eeeees 
MEE. cea besten asa cada 9,389 8,876 10,893 10,211 11,017 12,432 9, 10,927 11,724 13,560 15,486 12,809 ...... TOGO  asccics serene eee 
ME ED 5c sspenas owe vewaves 11,846 11,289 13,096 6,803 7,607 647 10,727 10,184 11,007 12,289 11,085 11,271 ...... cevvce yt) ee sie 
A | a ee Aree 8,313 9,464 9,527 10,444 11,765 13,341 14,386 12,848 13,704 14,0385 12,316 13,249)  ......  ceeeee eevee 148,802 scans i 
RU PE oo ack eka kassesticns 4,774 5,857 8,503 15,565 14,521 12,155 10,688 11,469 10,275 7,812 7,077 TST  ....ce  ceecee sevens cevees 117,008 
SHIPMENTS OF LUMBER FROM ST. LOUIS, 1922, IN CARLOADS 
Jan Feb. March April May June July Aug. Sept. Oct. Nov. Dec. 1922 1921 1920 1919 1918 
Chicago & Alton (Mo. Div.) ..6..2.. veces «see8 re 1 “6 q 10 8 5 26 27 95 127 73 2 16 
Miipsourl Pacihe BY ..ccccccvcccscnse 38 60 85 122 115 80 63 47 54 57 29 836 683 852 1,127 2,120 
Wabash By. CWest).....cccescvers 162 160 192 164 190 187 154 179 185 162 147 148 2,030 2,101 3,588 3,815 3, 
CN: EMD cccccccavas Saws  GbbieS) ovame 3 4 4 3 17 8 2 is 11 59 108 186 393 504 
St. Louis, San Francisco............ 47 40 40 28 30 z 12 11 8 4. 4 15 243 505 505 503 294 
Missouri, Kansas & Texas.......... 24 35 81 72 70 71 68 88 96 125 81 82 893 1,282 1,084 614 147 
i er ER Lc cscacesn a Sebehl  <boGs: seec “oR SaO — wewtees haem Apne louie ccs | See sek | Seep sade | eee 7 3 4 
St. L., Iron Mt. & Southern......... 13 27 21 37 28 35, 15 14 18 39 42 17 306 360 586 753 462 
St. L., Iron Mt. & So. (Ill. Div.).... 16 10 40 26 34 49 51 37 29 33 48 32 405 349 1,027 2,144 924 
eC rere 438 475 735 897 1,234 1,538 1,194 1,831 895 676 426 837 10,676 6,432 6,022 6,901 5,965 
Louisville, Henderson & St. Louis... 1 :$ 8 8 11 6 9 9 22 6 9 98 62 106 26 27 
Louisville & Nashville.............. 29 41 45 34 52 51 34 17 24 25 28 26 406 330 129 68 132 
Mobile & Ohio..... LOeGN ab hannah aim 3 2 4 8 6 14 ai 8 10 4 11 2 83 97 181 137 512 
OUMMOTR TRAMWAY o.0t:0 scp sccencssvce 128 162 189 258 204 804 251 139 184 590 336 374 3,209 2,434 293 27 301 
Baltimore & Ohio 8S. W............. 288 479 601 427 879 878 770 423 899 853 631 651 7,279 6,165 7,040 9,459 4,880 
Chicago & Alton (Main Line)....... 719 862 996 863 1,137 1,503 1,024 1,246 638 526 614 1,074 11,202 10,015 2,845 1,453 2,080 
Gy, Os, Os GB BE 2S BRR. occ oecse 897 810 1,301 1,201 1,946 1,817 1,183 1,456 1,283 591 937 1,289 14,711 12,146 10,452 12,905 5,468 
Chicago & Eastern Ill. RR......... 420 396 577 640 1,105 1,045 592 902 837 593 988 754 8,849 877 6,951 3,683 4,421 
Pittsburgh, Cin., Chic. & St. Louis. 984 1,020 1,177 968 1,540 1,788 1,688 2,274 2,181 1,630 1,972 1,487 8, 16,978 10,283 13,127 8,944 
Wabash Ry. (Bast)....... ee ee 1,191 1,023 1,358 1,117 1,663 1,796 1,354 1,554 1,505 1,318 1,724 1,582 17,185 17,388 14,151 19,387 9,107 
Toledo, St. Louis & Western....... 709 733 1,019 1,040 800 2,033 1,414 1,702 8,019 3,013 1,729 1,101 19,312 ,007 14,848 446 4,734 
Chicago, Peoria & St. Louis........ 656 684 803 827 1,184 314 274 126 21 96 135 218 5,338 ,606 4,552 1,738 5,953 
Chicago, Burlington & Q. (Fast)... 533 638 TOL 743 689 637 555 646 380 212 217 310 6,261 5,894 4,321 8,761 7,175 
Chicago, Burlington & Q. (W. Div.). 179 202 213 213 286 295 186 171 213 181 216 245 2,600 2,476 5,185 4,791 4,1 
St. Louis, Troy & Eastern......... qT 19 27 40 87 116 79 ve 37 83 63 85 715 239 144 223 
PIRES scétscesGekaosasees 7,482 7,885 10,218 9,699 14,392 14,560 10,958 12,488 12,084 10,834 10,445 10,405 131,450 = ..... ewes nee ee ewes 
os | ees oe 7,071 ,960 8,593 8,470 9,196 9,840 8,216 9,172 9,783 11,191 11,762 9,529. ..... TOOEEE. §« acaus ssmaaie. <srmes 
DEMS ED os caicten cau wic eases 9,003 8,650 10,524 8,148 6,467 7,884 6,174 8397 9,442 8,735 8,021 7,689 ..... wees. OGG) secce 8 8 89 wae 
UR ieee 5,360 5,742 6,777 4,875 9,057 10,657 11,222 10,889 11,016 10,721 10,006 10,056 ..... ..... sec: COOMBE = __ eaves 
ENN) MES vice pemsuawenneackieu 8,345 3,822 4,718 9,117 8,32 q, 7,26 8, Cies Bese 48S Gey cekies, sees Keowee Saree 72,168 


Note.—No separate record is made by the Merchants’ 


Exchange of shingle receipts and shipments, these being classified as lumber. 





1922 a Busy Year in Elizabeth 


ELIZABETH, La., Jan. 8.—The year just 
passed has been a busy one in Elizabeth, and 
saw a number of new enterprises started and 
considerable building done. Among the new in- 
dustries are: The Industrial Canning Plant, 
built at a cost of $25,000, with a capacity of 
one carload of canned goods a day; The Cal- 
easieu Manufacturing Co. (Ine.), now building 
a plant to use pine stumps in the manufacture 
of wrapping paper. 

Other improvements consisted of the building 
of the Elizabeth Methodist Church, according 
to most uptodate plans, the result being a per- 
fect small church building; the building of a 
large, modern Sunday school hall in connection 
with the Baptist Chureh; and the remodeling 
of an old building into a Catholic chapel. A 
2-story church and lodge building was con- 
structed for the negro population, in addition 
to their other three churches. 

Among the residences of Elizabeth a great 
deal of work was done, six to ten new and 
modern bungalows being built for new arrivals, 
and about one hundred residences occupied by 
whites were entirely remodeled. Three hundred 
houses occupied by negroes were also remodeled 
during the year. Practically every residence in 
town has now been worked over, the Industrial 
Lumber Co., which owns all the houses in town, 
having spent the last two years in making the 


homes of the ‘‘Industrial’’ workers modern in 
every way. 

The Industrial Lumber Co. during the last 
year finished the cutting of its timber lying 
east of Elizabeth, or toward the Calcasieu 
River, and during the summer the logging crews 
started west along the Sante Fe railroad. In 
the new direction lies the remainder of the In- 
dustrial’s timber supply. 


To Celebrate Silver Jubilee 


As an evidence of the long life and standing 
of the Industrial Lumber Co., the company will 
celebrate its ‘‘silver jubilee,’’ in honor of its 
twenty-fifth birthday as a corporation, early in 
1923. 

To celebrate the event the Industrial is now 
having made a ‘‘silver anniversary’’ booklet, 
which will be sent to its thousands of friends 
and business associates thruout the United 
States. The booklet will be a finished product 
of the printers’ and lithographers’ arts, and 
will tell the story of the Industrial, from its 
inception as a small wholesale concern down 
to its present importance in the lumber indus- 
try. 

PATRIOTIC WORKERS of Venice, Italy, have 
informed Prime Minister Mussolini that they 
will work an extra hour daily and give the 
money to the government for the relief of its 
finances. 


Starts Up First Unit of Band Mil 


GRAYBURG, TEx., Jan. 8.—The William Gray- 
don Hardwood Co. today started up the first 
unit of its double band mill. The 6-foot band 
side was completed last week and this side will 
be in operation while work is being finished on 
the 8-foot band unit. The mill was constructed 
under the direction of B. L. Montgomery, vet- 
eran mill engineer who has built a number of 
fine sawmills. Mr. Graydon believes that Mr. 
Montgomery has built at Grayburg as fine a 
plant as may be found anywhere. 

The William Graydon Hardwood Co. has a 
splendid tract of oak and gum stumpage. Mr. 
Graydon thinks his ash is of as good a quality 
as may be found in the entire South. It has a 
particularly hard texture and will be marketed 
to an exacting industrial trade. 

Mr. Graydon recalled last week the prices 
that ruled on quartered oak late in 1898 when 
it varied from $28 to $32. In December it 
started to rise and in January reached $48 to 
$52. The present market ‘in its rise reminds 
him of those days and Mr. Graydon believes the 
top has not yet been reached. . 

Associated with Mr. Graydon at Grayburg 1s 
William Craighead, a veteran hardwood lum- 
berman, who is superintendent of operations. 
The old circular sawmill, which has operated to 
date, will be discontinued as the band mill 
swings into its pace. 
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Change in Old Michigan Retail Yard 


AprIAN, MicuH., Jan. 9.—The coal and lum- 
ber business of F. A. Stevenson, founded in 
1876, and for the last three years operated by 
William H. Stevenson and Joseph H. Clark, 
will hereafter be conducted under the name of 
Stevenson & Clark. F. A. Stevenson is to con- 
tinue his connection with the firm for the pres- 
ent in an advisory capacity. 

The organization of the new firm marks the 
passing of its direction into the third genera- 
tion of the Stevenson family, the business hav- 
ing been established forty-seven years ago by 
W. H. Stevenson’s grandfather, A. L. Steven- 
son, who later turned it over to his son, F. A. 
Stevenson. William H. Stevenson has been as- 
sociated with the business since his boyhood 
days and for fifteen years has been actively en- 
gaged in its management. Mr. Clark became 
associated with the business in 1920. Prior to 
that he was manager of the Adrian Steel Cast- 
ing Co. 


Group Insurance for Employees 


BROOKHAVEN, Miss., Jan. 8.—Employees of 
the J. J. Newman Lumber Co. and the Ho- 
mochitto Lumber Co. were made happy during 
the holiday season by the announcement that 
they were to receive life insurance policies as 
a Christmas present. According to S. E. More- 
ton, general manager of the Newman company, 
a group insurance contract for $2,000,000 has 
been closed with the Metropolitan Life Insur- 
ance Co. of New York by the Newman and 
Homochitto concerns, whereby each of the 2,000 
employees of the two lumber firms with a ser- 
vice record of over six months will be given a 
straight life insurance policy. The J. J. New- 
man Lumber Co. has 1,500 employees who will 
receive policies ranging from $500 to $2,000, 
according to the length of service, and the 
Homochitto Lumber Co. has 500 men who will 
benefit on the same basis. 

The plan of the lumber concerns is to pay 
all premiums as long as the employees remain 
in their service. In speaking of the plan Mr. 
Moreton stated that under the group agree- 
ment many men could get insurance for noth- 
ing thru their employers’ generosity where 
they would be unable to get such protection at 
any price thru their own efforts by reason of 
age or infirmity. ; 


Faithful Service Rewarded 


NEw ORLEANS, La., Jan. 8.—Hugh L. White, 
president of the J. J. White Lumber Co., of Co- 
lumbia, Miss., tendered a banquet to the com- 
pany’s department heads and foreman at the 
Francis Hotel in Columbia last Thursday night. 
Mr. White officiated as toastmaster and led off 
the speaking program by calling upon the com- 
pany’s oldest employees to tell what was in 
their hearts. The oldest of these in point of 
service is George Reeves, who entered the com- 
pany’s employ more than forty-five years ago 
at McComb, where the business was founded 
and its first sawmill operated by the late Capt. 
J. J. White, father of the company’s present 
head. Mr. White paid a handsome tribute to 
Mr. Reeves and a little later Rev. W. R. Cooper 
presented the veteran with a $500 check from 
Mr. White as a testimonial to his loyal and effi- 
cient service. 


Indiana Concern Expands 


Souta Benp, Inp., Jan. 9.—The National 
Lumber Co., of this city, is increasing its capital 
to $250,000 and will greatly expand its facili- 
ties, it has been announced by officials of the 
company. <A 2-story brick office building and a 
mill are being erected which will increase the 
manufacturing capacity at this point. J. H. 
Paxton, formerly treasurer and manager of the 
Edwards Lumber Co., at Muskegon, Mich., has 
disposed of his interests there and will hence- 
forth be actively engaged with the National 
Lumber Co. in the capacity of vice president 
and general manager. J. H. Paxton was for- 
merly with the Paxton Lumber Co., of Ham- 
mond, Ind., and later was manager for the 


Evanston Lumber Co., Evanston, Ill. J. W. 
Paxton, president of the company, is now in 
charge of the purchasing department, and J. I. 


Pavey is in charge of the sales department and - 
I 


millwork production. J. H. Paxton will be in 
charge of the credit department and general 
yard division. 


Wisconsin Yards Change Ownership 


Mapison, Wis., Jan. 8.—The Collins Lum- 
ber Co., of this city, has purchased the plant 
and yards of Denison & Coerper, at Hartford, 
Wis., involving a consideration of about $50,000. 
The deal also includes the Hartford company’s 
yards at Rubicon. Joseph Trainor, formerly of 
Madison, who has been in charge of one of the 
Collins yards at Big Bend, Wis., has been 
transferred to Hartford. The Collins company 
with this deal takes over its eleventh lumber 
warehouse in Wisconsin and is now one of the 
largest lumber concerns in the Badger State. 
The company operates its own mills and has 
recently purchased a tract of 20,000 acres of 
virgin timber. The company owns the yard at 
Cambridge. The Hartford company was one of 
the oldest firms in Wisconsin, having been estab- 
lished in 1875. 


Promotion Earned Thru Merit 


Houston, TEX., Jan. 8.—J. E. (Jack) Grif- 
fith, prior to Jan. 1 the popular young assistant 
sales manager of the Boykin Lumber Co., of this 
city, has been appointed general sales manager, 
according to announcement from L. J. Boykin, 
vice president and general manager of the 
company which bears 
his name. 

Mr. Griffith is per- 
haps the youngest gen- 
eral sales manager in 
the country of a whole- 
sale lumber company 
handling over 100,000,- 





J. E. GRIFFITH, 
Houston, Tex. ; 


General Sales Manager 
Boykin Lumber Co. 





000 feet of lumber. 
Last year the Boykin 
Lumber Co. sold 127,- 
000,000 feet of southern 
pine. This year it has 
increased its sales force 
to fifteen salesmen and 
Pye: its goal for 1923 is 200,- 
000,000 feet of lumber. ‘‘Jack’’ is but 27 
years old but his promotion to general sales 
manager was made on merit and not on years. 
Starting in a year and a half ago as a stenogra- 
pher, he passed quickly thru the intermediate 
steps to his present responsibility. That he 
has the ‘‘stuff’’ goes without question. 

All of the Boykin salesmen came to Houston 
during Christmas week for a conference which 
included a two-day session at Fullerton, La., 
home of the Gulf Lumber Co., the largest mill 
west of the Mississippi. An eight-course ban- 
quet and ‘‘pep’’ meeting which lasted till 1:15 
a. m. Sunday morning closed the conference. 
The promotion of Mr. Griffith to be general 
manager of sales was announced by Mr. Boykin 
at this conference and the news met with an 
enthusiastic reception from the boys on the 
road. ‘‘Jack’’ responded with a talk urging 
that enthusiasm for ‘‘ Boykin Stock’’ and Boy- 
kin standards be the means of increasing the 
volume of sales to 200,000,000 feet for 1923. 
The response to this plea was unanimous, every 
salesman pledging himself to double or treble 
his quota of last year if necessary. 

Two new salesmen were added to the Boykin 
forces on Jan. 1. They are G. V. Jackson, for- 
merly with the Tremont Lumber Co., to be in 
charge of the San Antonio office for the Boykin 
Lumber Co., and W. L. Clark, formerly with 
the W. R. Pickering Lumber Co., to be city 
salesman at Houston. 





To Test Western Pine Boxes 


Maptson, WIs., Jan. 8.—Twenty-six thou- 
sand feet of western yellow pine from Weed 
in the northern part of California has been re- 
ceived at Madison by the Forest Products Labo- 
ratory. This lumber will be made into approx- 
imately one thousand boxes and crates at the 
laboratory. The boxes and crates in their turn 
will be tested to determine their fitness to stand 
the strains of shipment. 

Most of these tests will be to determine the 
proper thicknesses of material and nailing, some 
to improve the design of wooden crates, others 
to work out the best form of metal strapping 
or other bindings. Each box will be tested in 
the giant drum wheel, and computations will 
be made as to how many hard knocks the boxes 
will stand before breaking open and spilling ° 
their contents. These data will be turned over 
to the shippers of the country to aid them in 
the elimination of waste thru container break- 
age. 

The importance of this laboratory activity is 
indicated by the fact that the box and crate 
industry is the second largest wood using in- 
dustry in the United States and consumes ap- 
proximately 4,500,000,000 feet or 18 percent 
of the wood required annually for the manufae- 
ture of wood products, 


Takes Over Pennsylvania Yard 


PiTTsBuRGH, Pa., Jan. 9.—After thirty years 
of successful operation of his lumber yard at 
Butler, Pa., W. 8. Wick has decided to dispose 
of part of his holding and the business is now 
being conducted by the Dillick Lumber Co., 
under the management of Geo. Dillick, who 
is a practical and experienced lumberman. Mr. 
Wick expects to go *outh for a few months to 
enjoy a well earned vacation, but will return 
to look after his lumber interests in New Castle 
and Butler, Pa. 


Refuses to Dismiss Indictments 


SaLtD Lake Ciry, UtTan, Jan. 6.—Motions to 
set aside and dismiss the indictments returned 
by the State grand jury two months ago against 
local lumber dealers, who were accused of ‘‘ price 
fixing,’’ were denied today by Judge Hansen, 
and it is expected the cases will come up for 
trial at an early date. Most of the prominent 
firms in the city are involved. The investiga- 
tion followed an inquiry into the prices charged 
by local coal companies who had been attacked 
by an evening newspaper. The lumbermen had 
not been assailed by the paper and their indict- 
ment came as a great surprise to the public. 


Golf’s Greatest Hero 


Lord Riddell, speaking at a recent luncheon 
at the Criccieth Golf Club, related: 

‘‘The greatest hero in golf history was a 
Scotsman, who in 1710 used to start playing at 
dawn and end by putting at the last green by 
candle light. Matters reached such a stage that 
his wife, an innkeeper, applied for a separation 
order. This enabled the man to make one of the 
most pathetic declarations in history. ‘Let her 
have the business,’ he said, ‘provided she gives 
me sufficient to clothe and feed myself and 
provide myself with golf balls.’ The magis- 
trate must have thought it a very proper dis- 
position of the marital property, because he 
decreed accordingly, and the gentleman lived 
to be ninety-five and continued his avocation.’’ 
—San Franciseo Argonaut. 


Two Buffalo Lumber Fires 


BurraLo, N. Y., Jan. 8.—Two serious lum- 
ber fires occurred here on Jan. 5, the cause being 
unknown in each ease. Montgomery Bros. & 
Co. suffered a loss of $300,000, including the 
lumber storage shed, stables, with thirteen 
horses, and planing mill office. These structures 
will be replaced by brick building, it is reported. 
The main plant and lumber stocks were un- 
harmed. The A. Teachout Co.’s sash and door 
storehouse, a 3-story brick building just com- 
pleted, was also burned with contents, loss 
being $100,000. 
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Prominent Association Executives Give Views on the Usefulness 
of Retail Conventions and Benefits to Be Derived from Them 


On the opposite page are extracts from 
letters regarding the value of associations 
and conventions. These letters were writ- 
ten by the presidents of three prominent and 
progressive associations. These men speak 
not only as officials but as successful re- 
tailers who, long before they held office, 
availed themselves of the helps and privi- 
leges of these organizations for the purpose 
of equipping themselves with wider knowl- 
edge and of adding to their own business 
organizations the peculiarly effective work- 
ing forces of general codperation. It will 
be worth while to quote these letters at 
greater length. 

J. A. Mahlstedt is president of the 
J. A. Mahlstedt Lumber & Coal Co., 
New Rochelle, N. Y. He is also presi- 
dent of the Northeastern Retail Lum- 
bermen’s Association that comprises 
the State of New York and several 
New England States. Readers of 
this department will recall that the 
Mahlstedt company was mentioned in 
these columns earlier in the winter. 
Following are extracts from his letter: 


Conventions Produce New Ideas 


“Regarding ‘Retail Conventions and 
Their Usefulness,’ this would fill a 
book. I am afraid it would fall on 
empty ears if it were all told, as it is 
pretty hard to get the majority of re- 
tailers out to a convention. How- 
ever, I have noticed in the last few 
years that they are coming out in 
greater numbers. Personally, I be- 
lieve that retail conventions are the 
best ever, if a retailer really goes to 
them to learn and keep his ears open. 
I have always been very strong for 
going and I fail to remember the time 
that I did not come back with at least 





president of the Western Retail Lumber- 
men’s Association, an organization that 
covers a veritable empire and that numbers 
in its ranks some of the alert and construc- 
tive business statesmen of the country. 

“For years past,’ Mr. Ferger writes, “I 
have been heartily in favor of associations, 
and without associations there would be no 
conventions. 

“At these conventions there is developed 
and discussed the practical side of the proper 
conduct of a retail lumber business. The 
problems of such of its members as care to 
bring them before the conventions are wel- 
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my personal assets, my business knowledge, 
my producing ability? Am I directing my 
personal career with as much intelligence 
and foresight as a capable business man- 
ager shows in directing the affairs of his 
concern?’ 

“All men who are on the upward path 
think along these lines. The big question 
heretofore has been, ‘What means shall I 
use in order to develop whatever native 
ability I possess as quickly as possible to its 
full capacity?’ This question is answered 
by a close application to business, never 
overlooking an opportunity to learn some- 
thing of value; and the latter can 
always be done at retail conventions.” 

W. S. Dickason, the widely known 
Kansas City retailer, has combined to 
his own advantage the practical busi- 
ness of selling lumber and the equally 
practical business of getting together 
with his fellows in learning new and 
general applications of old principles 
to business. He has long been an as- 
sociation man and a visitor at conven- 
tions; and other branches of the busi- 
ness have been glad and eager to call 
him in in order that they may have 
the benefit of his knowledge. Last 
spring, for instance, he made one of 
the notable addresses at the Southern 
Pine convention. As president of the 
big Southwestern Lumbermen’s Asso- 
ciation he is in a position to render a 
distinct service to retailing every- 
where, and those who have been in 
touch with the Southwestern say that 
Mr. Dickason has been making admir- 
able use of his opportunities. His 
association responsibilities have been 
unusually heavy because of the passing 
of Secretary Moorehead. Following 
are some high lights from his letter: 








one new idea or thought. This was 
either found in the convention session 
or in talking to other retailers on 
similar problems. 

“From my own experience, I would 
strongly advise every retailer to take 
the time off to go to his own State and 
national conventions. 

“Regarding the special features of our 
Northeastern convention, I know that our 
secretary-manager, in conjunction with our 
convention committee, will have the usual 
line-up of live topics. These will include, I 
know, ‘Helps to Dealers’ both in better mer- 
chandising and plan service; uniform cost 
accounting system, general discussion and 
helps in obtaining more money to be in- 
vested in building mortgages, such as build- 
ing and loan associations, second mortgage 
companies and the like, and labor saving 
devices and modern advertising methods. 

“We have a wonderful display room where 
exhibits of wholesalers and manufacturers 
will be brought to the attention of the re- 
tailers: present. This will probably be the 
finest exhibit so far.” 

J. C. Ferger is a retailer located in Fresno, 
the raisin capital of California and the home 
of the winsome “Sun Maid.” In addition 
to being a successful dealer in lumber he is 


The alert dealer who attends and takes an active part in 
his association convention is sure to be repaid for the 
time and effort spent 


comed and many times solved to the entire 
satisfaction of those seeking information. 
There are speakers qualified to talk on mat- 
ters of general interest; but above all else 
is the opportunity afforded of meeting not 
your competitors but men engaged in the 
same line of business. 


Knowledge a Business Asset 


“It is obvious that ‘the more a man knows 
about business principles and methods, the 
more he is worth to himself and to his asso- 
ciates.’ Such knowledge is a business asset. 
It is certain to yield large and steadily in- 
creasing returns. 

“Every progressive business enterprise is 
steadily building up its productive assets. 
Every year improvements are made, de- 
partments are extended, a far-seeing policy 
of development is followed, profits are in- 
creased. 

“A progressive business man will follow 
the same policy. He will ask himself, 
‘What am I doing, year by year, to build up 


To Mix Business with Pleasure 


“Our program is not yet complete, 
but we expect to have two or three 
good speakers who can entertain the 
audience, for we believe that a little 
levity should be mixed in a business meet- 
ing of this kind. 

“On the first night of our meeting we pro- 
pose to have a ‘Get Together;’ dancing, 
apple cider and doughnuts, open to all of 
our members, visitors, manufacturers and 
wholesalers and their employees. We want 
them to have a bully time so that Bill will 
know Jake and their wives will be 
acquainted, believing that it will add much 
to our entertainment and our program the 
next two days. Of course we are going 
to have a concatenation. 

“We want to impress upon our members 
that if they do not get the business that is 
in their territory, it is their fault. They 
are there and should know the conditions. 
Let them fight as hard for their business as 
they would to keep the weeds and insects 
out of their vegetable gardens and flower 
beds. They must recognize their obligation 
to the public. They are there to serve them 
and if they do not serve them intelligently 
and satisfactorily, they can not expect nor 

















ge, 


nce 
an- 
his 


ath 
ion 
lI 
ive 
its 
red 
yer 
ne- 
an 
5,” 
wn 


si- 
lly 
ler 
nd 
les 
AS- 


si- 
all 


ist 


ir- 
lis 
en 
ng 
ng 


R, 
ee 
ne 
le 
t- 


O- 


of 
id 
at 
ll 


January 13, 1923 


AMERICAN LUMBERMAN 47 








are they entitled to their patronage. 

“No man can get out of his business more 
than he puts into it and he who expects 
something for nothing will not prosper. 
Solomon said, ‘Where there is no vision the 
people shall perish.’ 

“We want to create harmony among our 
members and reciprocal relations with the 
manufacturer and wholesaler and to do this 
our members must recognize the rights of 
others and ‘do unto others as they would 
have others do to them.’ 

“We must build our business so that it 
commands the respect of our community and 
then we will not only be entitled to but re- 


the world has gone to Hades. We give our 
time to the boys who have a good time but 
who realize that the convention is a grand 
old place to get wised up on the multitude 
of things they don’t know. They make 
associations worth while.” 


Time and Effort Well Repaid 


This is a bit outspoken, but we quote it to 
indicate that when association officials beg 
retailers to come to the convention their 
purpose is not the superficial one of having 
a record-breaking crowd registered. They’re 
not much interested in the drones until the 
drones begin showing signs of “getting re- 


Most people at a convention feel that they 
are having something of an outing and will 
want to breeze around town a little, see a 
show, enjoy a dinner with friends and 
maybe even miss a speech or two that doesn’t 
seem promising. But it is a safe bet that 
a convention visitor who genuinely likes his 
business will not be kept away from the 
place where it is talked about. After all, 
these are the important men; and we'll not 
worry a lot about the minority. We'll let 
them worry about themselves. 

Among other pointed bits in Mr. Ferger’s 
letter is his statement that at a convention 
you are not meeting your competitors; you 


ceive their patronage.” 
These three executives have 


quite a case for the convention. 


mend their letters to the care- 
ful study of those retailers who 
are undecided about attending 
their State or regional conven- 
tion this winter. 

Mr. Dickason might have 
made the statement that no man 
gets more out of a convention 
than he puts into it, even as he 
doesn’t get miore out of his busi- 
ness than he puts into it. A 
certain prominent association 
man, who shall be nameless in 
this discussion, once remarked 
to me, “I have to hold out in- 
ducements to a certain class of 
retailers to get them to come to 
our conventions. They come in 
the spirit in which a good many 
young folks seem to go to school 
in these days. They think 
they’ve done us a favor by at- 
tending and they all but say, 
‘Well, we’ve come. We’ve come 
in a rather sulky humor. You 
say it will be worth our while. 
We don’t believe it will, but 
we'll be mad if it isn’t. Begin 
now by being funny and amus- 
ing us.’ 

“This kind of a person makes 
my trigger finger itch. I can’t 
say to them the things I want to 
say, for in one sense this is a 
missionary body, and from time 
to time one of these sulky smart- 
alecs gets business religion and 
realizes that most of the favor 
is extended to him when a live 
convention is held. There are 
men who come, men in good 
standing with their dues paid, 
who back at home are the whole 
front section of the local church, 
but who think a convention is 
ordained as an opportunity for 
blowing the lid off. There are 
some other kinds of poor prunes 
who don’t do the conventions 
any good. But they’re 


getting fewer in number. Maybe you re- 
member the old time salesman who played 


presented 
We com- 


ligion.” But they are eager that good 
dealers, alert men who may not realize the 
rapid advance made by associations and 


business. 





These Men Attend Conventions, and 
They Know Why 





ERSONALLY, I believe that retail conven- 

tions are the best ever, if a retailer really goes 

to them to learn. I have always been very strong 

for going and I fail to remember the time that I did 

not come back with at least one new idea or thought. 

—J. A. MAHLSTEDT, president, Northeastern Retail 
Lumbermen’s Association. 





OR years past I have been heartily in favor of 
associations, and without associations there 
would be no conventions. It is obvious to everyone 
that “the more a man knows about business prin- 
ciples and methods, the more he is worth to him- 
self and to his associates.” Such knowledge is a 
business asset. It is certain to yield large and 
steadily increasing returns.—J. C. FERGER, presi- 
dent, Western Retail Lumbermen’s Association. 





E want to impress upon our members that if 
they do not get the business that is in their 
territory, it is their fault. No man can get out of 
his business more than he puts into it, and he who 
expects something for nothing will not prosper. 
Solomon said, “Where there is no vision the people 
shall perish”. We must build our business so that 
it commands the respect of our community and then 
we will not only be entitled to but receive their 
patronage——W. S. DicKkason, president, South- 
western Lumbermen’s Association. 








How About Your Share of New Ideas, 


Knowledge and Vision? 








conventions, may be told of these things 
and if possible induced to come. They are 


are meeting men engaged in your line of 
Perhaps back home some of them 
are competitors. They may get into you 


and you into them. You may 
watch each other warily. But in 
this big crowd of good natured 
and alert men whose interests 
seem to run so strongly toward 
a common mastery of problems, 
even competitors realize that 
there is another way to look at 
a fellow lumberman besides over 
the sights of a gun. Codpera- 
tive competition is a phrase 
that has been laughed at and 
sometimes it isn’t very exact. 
But so far as it means that men 
who sometimes compete for sales 
can also share a common fund of 
experience for the purpose of 
bettering the whole field of lum- 
ber retailing, it is not a laugh- 
ing matter. It is a promise of 
more rapid advancement of busi- 
ness methods and of higher and 
more constructive standards of 
competition. 

The subjects Mr. Mahlstedt 
names over as having a place at 
the Northeastern convention as 
a matter of course, indicate the 
range of retailing thought. Not 
so many years ago it was com- 
mon when the new subjects were 
introduced for some brother to 
rise and ask if he were in a 
meeting of lumbermen or at a 
convention of notion counter 
clerks. The building store idea 
has introduced new food for the 
thought of these old timers, and 
the interest lumbermen take in 
the building of a house, ranging 
from the arrangement for the 
loan to the decorating and fur- 
nishing of the completed house 
would have driven the old timer 
wild. It’s pretty important as 
the scope of lumber retailing 
widens that the dealer who tries 
to keep pace with it shall have 
his own thought checked up by 


the experience of other men who are work- 
ing along the same lines. It’s too easy 





Pinocle four days a week and worked two 
and who never willingly drew a_ sober 
breath? Well, he’s extinct. His place is 
taken by a fellow who knows business and 
gets fun out of working and who has fun 
on the side; but a kind of fun that doesn’t 
take the business. edge off his mind. Some- 
thing of the kind is happening among busi- 
hess men. The sulks, the smart-alecs, the 
soaks whose chief aim in life is intoxication, 
the men who know it all—they’re being 
thinned out. Ol’ Man Experience, aided by 
the sheriff, is doing it. We don’t worry 
much over them. In this association they’re 
getting to feel kind of forlorn. They think 


not offered predigested tablets of business 
wisdom and success, but they are given a 
fair chance to work in the mine with other 
industrious persons. If they don’t work 
they'll not get much. If they do work 
they’re sure of being repaid for the time and 
effort. Even so, a convention isn’t such a 
solemn and deadly serious place. Mr. 
Dickason undoubtedly hit upon an important 
matter when he said he hoped visitors to 
the Southwestern would have a bully time 
so that they’d get acquainted and find 
themselves in a mood to give and receive 
information and bits of experience in the 
informal way which makes talking easy. 


to go wrong, for a man to overlook a chance 
at practical guidance. The men most in- 
terested in such developments are pretty 
sure to be found at conventions. If you 
want to know what they’ve been doing 
you’ll find more of them in and aroun: the 
convention hall than anywhere else. 

[The next instalment of the Realm of the Re- 
tailer stresses the importance of cultivating 
small sales in winter and cites two examples of 
profitable occupation during the slack season.— 
Epiror. ] Pree 


BETWEEN 5,000,000 and 7,000,000 people visit 
the National forests each year, according to the 
Forest Service. 
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News and Pointers for Retailers 


Finds Downtown Office Trade Builder 


LINCOLN, NEB., Jan. 8.—The Clark Lumber 
Co., Lincoln, Neb., is one of the growing num- 
ber of enterprising retail lumber firms that are 
demonstrating the value of maintaining down- 
town offices and display rooms. ‘‘A downtown 
office location is quite essential for a modern, 
aggressive lumber company doing business in a 
city of good size,’’ said Leo 8S. Hyland, secre- 
tary of the Clark Lumber Co. ‘‘The amount of 
business that can be developed from a conve- 

nient downtown location 
is surprising. Our office 
is just off the princi- 
pal street, situated on 
the ground floor of a 
modern office building. 
People planning repair 
work, such as finishing 


] 








LEO 8S. HYLAND, 
Lincoln, Neb. 





attics with wall board, 
flooring and shingling 
jobs ete., very frequent- 
ly stop in and request 
us to send a carpenter 
to do the work. Thus 
we not only make non- 
competitive sales but 
our codperation pleases our carpenters, who 
appreciate the jobs thrown their way, and also 
appreciate having a convenient place to do 
business. 


‘*The location also permits of a window dis- 
play where it will be seen by the passing public, 
which is an excellent means both for securing 
prestige and creating profitable business. Many 
sales of such items as storm doors, roofing, 
screens, ironing boards, paints ete., result from 
proper displays. We find, too, that our petty 
accounts are paid more promptly, because our 
location enables people conveniently to drop in 
and pay their bills. It also is convenient for 
prospective home builders to come in, and gives 
us an opportunity to interest them in house 
plans. We have made some complete house 
sales entirely thru this service. Even where 
it does not result in a sale, the service creates 
a favorable impression and promotes good will. 


‘*For dealers situated in small towns it may 
be necessary only to spend a little thought and 
money to make the yard attractive. Above all. 
retailers should make it convenient for women 
to enter the office, and see that the walk and 
entrance are kept clean.’’ 


Emphasizes Value of Small Orders 


The effort of every lumber dealer is to sue- 
ceed. Many do, and as they do, grow, and be- 
come among the largest retail enterprises of 
their communities. When starting, very prob- 
ably they were keen for any order, no matter 
how small. The smallest customer got personal 
attention, and the kind of service that made 
him feel like coming again and often. With 
size, often handling big jobs, this condition the 
dealer had to consider. ) 

The average ‘‘little fellow’’ is apt to feel 
that the big concern does not care for the 
small order. As the old proverb ran, ‘‘Many a 
mickle makes a muckle.’’ Many small orders 
‘count up.’’ If the public attitude toward 
the large lumber concern—or any size concern 
for that matter—reflects a belief that the lat- 
ter does not care for small orders, a lot of 
business in the course of a year will be lost. 


Such a condition can be avoided by well 
executed advertising. The Shoup Lumber Co., 
of Phoenix, Ariz., tells the public in detail of 
its attitude toward small orders. Some of its 
copy would serve admirably as a model for 


any advertising class—for example this, quoted 
from a recent newspaper advertisement : 


SMALL ORDERS 

No doubt we take more care and pains to handle 
your small orders satisfactorily than any lumber 
company ever did. Starting in a very small way, 
as we did, we learned early to respect the man of 
small means and give him careful attention and 
service unequaled. Many times in a single day’s 
business we deposit fifty or more checks of small 
denominations, which make a wonderful total for 





“We surely appreciate the 
AMERICAN  LUMBER- 
MAN’S efforts in behalf of 
the retailer.” 


The above excerpt from a letter re- 
ceived this week from the Lightner 
Lumber Co., St. Edward, Neb., refers to 
the contest now being conducted by this 
newspaper, wherein five cash prizes are 
offered for the best letters from retail- 
ers dealing with various problems of the 
retail lumber business. The prizes are 
as follows: 


Pyle ge oe re $25 
Becond Prize ..........66- 20 
MIE STAC... kkcc es 15 
Pau yat o)): ae 10 
Phe e coc! 7) er re 5 


Responses are coming in at a gratify- 
ing rate. To date retailers in six States 
have sent in valuable suggestions for 
alleviating the retailer’s troubles. Deal- 
ers everywhere are urged to participate. 
For full particulars turn back to the 
Dec. 16 issue of the AMERICAN LUM- 
BERMAN—front cover and page 36— 
or write for reprints of those pages. 
There still is plenty of time to enter this 
contest, as it does not close until Feb. 28. 











the day. Just recently on a busy day we de- 
posited the following, your much appreciated check 
being in the number: 


Currency $200. Checks—$5.35, $5, $37.90, 
$3.50, $12.68, $20, $3.60, $18, $6, $7.10, $9.60, 
$6.20, $17.65, $3, $27.20, $5.30, $7, $1.85 $27.40, 
$7, $4, $15, $5.90, $71.50, $3.75, $12.95, $6.25, 
$2.70, $41, $75.57, $7.50, $4.15, $8.45, $5, $12, $15, 
$29.20, $23.05, $1, $77.80, $10, $67.15, $15, $25, 
$1, $2.10, $17.50, $10.50, $24, $27.50, $19.55. 

About 50 percent of these small orders are from 
people who call. Our men have all been with us 
a long time and know how, and are glad to tie 
material on your car so you will get home with it 
without trouble. They think all automobile fend- 


— 


eare and pains to handle your small orders thay | 
any Jumber company ever did’’—but no reader | 
will think the advertiser is overdrawing, be. | 


cause of the concrete nature of the rest of the | 
advertisement. What more convincing way to 
indicate the number of small orders handled | 
than a statement of a sample day’s checks? 

What more convincing way to show familiar. 
ity with this kind of business than matter about 
people who call, and the company’s willingness 
to tie lumber carefully on any conveyance, thm 
expert men? 

And the company’s good humor about the 
whole situation is shown in that smile provoker, 
‘¢They think all automobile fenders should be 
flat and wide, and may some time try to inu- 
ence the manufacturers to conform to their 
ideas.’’ 

If «a lumber company has the genuinely 
cordial attitude toward small orders that the 
small customer likes, there is no reason why it 
can not make its territory realize the fact. 


Urges Thrift in Advertisement 

HAWARDEN, Iowa, Jan. 8.—Particularly ap- 
propriate in view of the approach of national 
thrift week, Jan. 17 to 23, is an advertisement 
of the French Lumber Co. appearing in the 
Jast issue of the local newspaper for the old 
year. The advertisement is very neatly and 
attractively displayed, occupying nearly a full 
column, surrounded by a border and with a 
silhouette cut of a fir tree at the top. It is 
broken up into short paragraphs, each featur- 
ing goods or service of the company, while an 
especially effective and timely touch is added 
by the following appeal: 

If it is ever that a person can take a new 
lease on life, turn over a new leaf and get out 
of the rut, it is at New Year’s. Let this comin 
week see a revival of the old time working an 
thrift spirit, a willingness to place the responsibility 


upon our own shoulders and go ahead, and a 
neighborly feeling toward all mankind. The time 


is ripe in this land of ours for everyone to adjust 
himself to the thrift spirit that was so customary 
with our forefathers, and be thankful that we live 
in the best nation on the globe. 


Fence Utilized for Advertising 


New ALBANY, IND., Jan. 8.—In making use 
of a board fence to advertise its wares, L. I. 
Shrader & Co., of this city, have shown much 
enterprise and ingenuity. The fence is a per- 
manent structure, well built and satisfactorily 
serves its primary purpose of protecting the 
company’s property from public intrusion and 
invasion. One side of the yard runs along a 
street car track, thus necessitating protection, 
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Fence used by L. I. Shrader § Co. for advertising, as well as protecting its property 


ers should be made flat and wide and may some time 
try to influence the manufacturers to conform to 
their ideas. Personally, we are glad to tie Jumber 
on any car or conveyance you happen to have, and 
will see to it that you are taken care of promptly 
and cheerfully. 


This copy was used in an advertisement two 
columns wide, and the amounts of the checks 
were set up in four columns. 


It is doubtful if a Phoenix district resi 
dent could read this advertisement without be- 
ing convinced that the Shoup Lumber Co. not 
only wants and appreciates small orders, but 
gives the utmost of service to such. The state- 
ment with which the matter begins is a very 
strong one to make—‘‘ No doubt we take more 





but readily recognizing the splendid opportu- 
nity of placing its name before the public, the 
patrons of the street cars, the company has 
utilized the fence as an imposing sign board. 
L. I. Shrader & Co. use this sign for bearing 
to the public their message as retail lumbermen 
furnishing building materials of all kinds from 
one board to a ear load, roofing, wall board, 
sash, doors, hardware, paint, glass, wall paper, 
ete, Attractive pictures are painted on the 
fence advertising the brands of materials 
carried. This fence has added materially to 


the appearance of the neighborhood and much 
favorable comment has been received by the 
com) any, 
feet long, 


The fence is 8 feet high and 100 
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Southern Tour Arranged for Associate Lumbermen 








DAYTON, OHIO, Jan. 8. 
— Lumbermen thruout 
the country will be in- 
terested in the details 
of the two weeks’ tour 
of the South which has 
been arranged by the 
Peter Kuntz Co. of Day- 
ton, as a gift to the 
members of the Peter 


‘All Aboard” 
PETER KUNTZ 
LUMBERMEN 


Kuntz Co. Associate 
Lumbermen. 

A program combining 
educational sightseeing 


and entertainment num- 
bers has been arranged 
by President Peter Kuntz, an interesting fea- 
ture being the holding of the annual convention 
of the Associate Lumbermen while the party 
is en route. There will be seventy-five members 
of the Associate Lumbermen in the party, these 
men being officials of the various retail lumber 











MARTIN KUNTZ, 
Dayton, Ohio; 
Secretary 


WILLIAM KUNTZ, 
Dayton, Ohio; 
Treasurer and Manager 














THOS. TARKLESON, 
Richmond, Ind.; 
Director 


GEORGE H. WORCH, 
Versailles, Ohio ; 
Director 


companies in Ohio, Indiana and Illinois who 
are associated with the Peter Kuntz Co. 

The trip will be made in the ‘‘ Peter Kuntz 
Lumbermen’s Special,’’ which will consist of 
two 16-section Pullmans, one compartment obser- 
vation car and one diner. The party will leave 
Dayton Monday evening, Jan. 22, at 8 o’clock 
over the Big Four, and at St. Louis the special 
will be switched to the Iron Mountain. The 
return from the South will be made over the 
Louisville & Nashville. Arrangements for the 
trip were made by John L. Miller, passenger 
agent of the Big Four at Dayton. 

Visits to various lumber mills of the South, 
both Kuntz owned and others, will feature the 
tour, while a day each will be spent en route 
at St. Louis, New Orleans, Jacksonville and 
Atlanta. From Jacksonville a side trip will be 
made to St. Augustine. 


Tuesday, Jan. 23, will be spent at St. Louis, 


and on the following day the members of the 
party will be the guests of the Ozan Graysonia 


| 
| 
| 
| 





CHARLES J. HERR, H. W. BALLINGER, 
Richmond, Ind. ; Springfield, Ohio; 
Director Director 


Lumber Co. at its plants in Graysonia and Pres- 
eott, Ark. Thursday the tourists will inspect 
the plant of the Southern Lumber Co. at War- 
ren, Ark., and on Friday the Frost-Johnson 
Lumber Co. of Huttig, Ark., will entertain the 
party. The final day of the week will find the 
members of the special at Bogalusa, La., as the 
guests of the Great Southern Lumber Co., and 
the following Sunday will be spent in sight- 
seeing at New Orleans. 

Inspection of mills will be resumed Monday, 
Jan. 29, with a visit to the Jacobi Lumber Co. 
at Molino, Fla., a plant operated by the Veter 
Kuntz Co. The Taylor County Lumber Co., at 
Springdale, Fla., another Kuntz plant, will be 
visited Tuesday and Wednesday. A visit to 
Jacksonville with a sidetrip to St. Augustine 
will feature the Thursday program, while Fri- 
day the party will be entertained at Atlanta. 
The special is due back in Dayton at 10:30 a. 
m. Saturday, Feb. 3. 

The trip was planned as a vacation for the 
members of the Peter Kuntz Co., Associate Lum- 
bermen, but the general business welfare of the 
members was also a leading idea in the arrange- 
ing of the schedule. By being together for two 


weeks, holding their 
convention en route and 
getting an insight into 
the methods employed 
in the manufacture of 
lumber, the Peter Kuntz 
Co. feels the members 
of the party will derive 
much knowledge which 
will stand them in good 
stead in their own work. 

Officials of the com- 
panies in the various 
places where the party 
will visit have arranged 
interesting social pro- 
grams for the entertain- 
ment of their guests and 





the pleasures of the 
trip will vie in interest 

‘ : sats PETER KUNTZ, 
with its educational Dayton, Okie: 
features. President 











JOHN T. ARNOLD, 
Bradford, Ohio; 
Director 


GEO. W. GOODALL, 
Auburn, Ind.; 
Director 





CHAS. K. SANDERS, 
Hamilton, Ohio; 
Director 


JOSEPH MURPHY, 
Urbana, Ohio; 
Director 





Appointed Market Research Director 


NEw ORLEANS, La., Jan. 8.—Announcement 
was made by the Southern Pine Association 
here today that -Rodney E. Browne, for years 
prominently identified with the lumber industry 
in the South and East, has been appointed di- 
rector of market research for the association, 
effective Jan. 1. [Mention of this matter was 
made on page 76 of the Dec. 30 issue of the 
AMERICAN LUMBERMAN.—EpiTor.| Mr. Browne 
has been in New Orleans during the last week 
conferring with Secretary-manager J. E. Rhodes 





and members of the association’s staff regard- 
ing various phases of his new duties. He will 
have headquarters in New York City. 

Mr. Browne began his career in the lumber 
industry in the employ of the Exchange Saw- 
mills Sales Co. and later he was sales manager 
for William Buchanan, of Texas and St. Louis; 
W. R. Pickering Lumber Co., and the Central 
Coal & Coke Co., both of Kansas City, all of 
which have mills in the South and manufac- 
ture southern pine. For nine years Mr. Browne 
was connected with the Kirby-Bonner Lumber 
Co., of Texas, part of the time in the operating 


department in Texas and for the last six years 
as eastern agent for that company, with head- 
quarters in New York. 

Mr. Browne is well known among lumber 
producers and consumers thruout the country. 
He will have offices as a representative of the 
Southern Pine Association at 5736 Grand Cen- 
tral Terminal, New York City. 

BABB BELBLAEBRALAAAAG 


THE RAILROADS of the United States are esti- 
mated to represent an investment of $20,000,- 
000,000. 
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Lumber Movement for Year 1922* 





Production Shipments Orders 
1922 1921 1922 1921 1922 1921 
Hentiern: Find) ABBOCIRIOR 6 6.966.650. hsinee. SK NGneGe Ey seee 3,751,431,895 3,519,858,198 3,669,750,972 3,679,544,581 3,833,871,512 3,662,808,398 
RE MMEIN ion as ona iig geiaal avs. wiata le os Risya oie bes aa) Rew ieee 45,090,484 47,752,653 64,203,489 46,175,724 56,834,757 46,794,816 
NE TAN od) cu 1a hoes GS owls oS we Cae bse Tw see te. w/a ioe Rete 3,796,522,379 3,567,610,851 3,7273,954,461 3,725,720,305 3,890,706,269 3,709,603,214 
Weat Coast Lumbermen’s Association .......2......006. 06.0004 4,345,231,630 2,742,967,333  4,023,918,314  2,774,179,941  4,123,225,803 2,854,660,754 
| ae ere er eh Sree ae eee eee Sri eee ae 42,510,987 45,986,310 72,755,563 52,090,524 74,379,041 58,277,576 
SEMA 0's. ch sss ese ns piss stalls oo to woe GTM Lw al bis win eis bo ame es aOR 4,387,742,617 2,788,953,643 4,096,673,877 2,826,270,465 4,197,604,844 2,912,938,330 
Western Pine Manufacturers’ AGEN oe. occcisc ce cicievelec ce 1,187,222,000 709,629,082 1,180,948,000 728,227,728 1,215,725,000 737,475,000 
LE een, en Oe eM Urine eae eat SNE ei et a 10,100,000 4,766,000 17,438,000 9,587,000 19,775,000 9,375,000 
RRB sor ig 19 iw aie bee Oe laibis iw ia is BW Wale SISO al ataiawe Bie 1,197,322,000 714,395,082 1,198,386,000 737,814,728 1,235,500,000 746,850,000 
California White & Sugar Pine Manufacturers’ Assn..... 590,704,000 343,088,000 392,320,000 271,396,000 991,130,000 456,473,000 
LS | err rere re ern ree re eine Wo Cut No Cut 96,000 728,000 120,000 1,058,000 
NRC engin apc ale a teuk ie RIOR We’ Suman cava LN aD binte bee eee 590,704,000 343,088,000 392,416,000 272,124,000 991,250,000 457,531,000 
California. Redwood Association «....ii i sii sce cinciweseee 399,166,000 296,021,000 369,076,000 219,142,000 389,626,000 217,811,000 
SOE ck ain nt aed Ne Saheb em wi Sie Oe! 6A RAE ak x F No Report 6,613,000 No Report 5,642,000 No Report 
MN 6 aise 5 lo 516 Szeto we wis Haters ae Sse Wie tv SSMS BSD Se eee 405,196,000 375,689,000 395,268,000 
Nerth Carolina Pine Ass0CIAtiOn «oo oi.o)s.0:00 o.0ie 0G 50 4 oe isle 489,540,208 349,862,062 500,192,036 339,158,529 485,368,245 323,476,299 
BE AIRE oo 25 2,20 oie Gata cists Gia area We elas cole kere se eta Ree Ueto arene 5,980,436 3,506,203 4,924,079 3,617,497 7,992,225 2,006,951 
NRE os ois st) agree apeiose ie es eease SSE ais vibe iow ate Ra oe sie 495,520,644 353,368,265 505,116,115 342,776,026 493,360,470 325,483,250 
Northern Hemlock & Hardwood Manufacturers’ Assn..... 102,845,000 93,021,000 143,237,000 103,365,000 128,444,000 90,454,000 
RD SEW M5 iodo mrursin eS wiaiorss ets BIS ola Sik is & SEK LG cIeTS aia oO 1,153,000 493,000 : i 915,000 763,000 536,000 
MPRA: soe chulacurersaalalp i c,ansiore aes lei ole ie bite Alake Ca leahee pale ieee 103,998,000 93,021,000 143,237,000 103,365,000 128,444,000 90,454,000 
Northern Pine Manufacturers’ ASSN............ceccceces 415,738,378 No Report 421,026,533 No Report 410,527,000 No Report 
OLY PUEND - s'os bss iotsa tain oe te Sitnw Ok camp 5 ss Rete cet ice ce a RNG Seah cate 4,667,000 No Report 5,664,419 No Report 2,365,000 No Report 
PNRUMUAL 5 bse ta so car's en toica in eevee lal OM is re OTe wwe StE GE oak Rik ON oes 420,405,378 426,690,952 412,892,000 
Total for one week (Cut, shipments and orders)......... 115,531,907 102,849,166 173,161,550 115,910,745 167,871,023 120,958,343 
Total for fifty-two weeks (Cut, shpiments and orders) ...11,397,411,018 8,156,950,841 10,873,630,405 8,288,127,524 11,745,788,583 8,461,206,714 
Michigan Hardwood Manufacturers’ Assn., Jan.-Nov., 1922: 
PRP ROGS: 5.5) 05:6 du:0 5 oS 5:0 oes As ws oO she Sis ee D8 'o OIE Ie 122,405,000 117,701,000 Not Reported 
140,250,000 131,646,000 Not Reported 
PNAS. Soe coin’ mcitrgieron we lslowiaie a nik SNe wee eee 56,387,000 58,054,000 Not Reported 
Grand total (Cut and shipments)................ 11,576,203,018 §&,297,200,841 11,049,385,405 8,359,773,524 


*The 1922 figures begin with the week ended Jan. 7 and include those for the week ended Dec. 30. The 1921 figures are for the corresponding 
period. Compiled by the National Lumber Manufacturers’ Association. 





Record of Direct Sales of Douglas Fir 


SEATTLE, WASH., Jan. 6.—Direct sales of Douglas fir, Dec. 26 to 30, inclusive: 








—Sales—— Prices —-Sales-— Prices 
V. g. flooring, 1x4— No. Feet No. High Low Spread Common, No. 1 S1S— No. Feet No. High Low Spread 
Ps Beecarica secbuneessemee 12 60,000 4 $57.00 $54.00 $3.00 BiB 10” oss osc ndaew news oe 122 1,206,000 7 $21.50 $16.50 $5.00 
PM eie os kaa hinne Kerk aot 88 390,000 8 55.00 48.00 7.00 REE ee er ree 43 259,000 22.00 17.00 5.00 
OE Sey ee eee 18 175,000 5 43.00 39.00 4.00 Dimension, No. 1 S&E— 
S. g. flooring— See Bee oa ick boas esas 178 595,000 5 20.50 17.50 3.00 
4° No. 2 and better ....... 44 314,000 5 41.00 37.00 4.00 BO) nWiwrsocileees eae ced 157 524,000 6 22.50 18.50 4.00 
ee eee 2 34,000 2 37.00 32.00 5.00 DR 55600-0aRnwwenencrio® 118 321,000 7 24.50 19.50 5.00 
6” No. 2 and better ....... 53 193,000 5 45.00 41.00 4.00 in kts coae a aleve 4c ate pial 67 134,000 6 23.50 19.50 4.00 
Se DE See 14 60,000 5 42.00 37.00 5.00 2EG" eR” 22RA08 Cc cscccssaees 57 112,000 9 25.50 20.50 5.00 
Ceiling, %x4”— BAe Ss aciarine kee or 16 27,000 4 27.00 23.00 4.00 
No. 2 and better 2.6.6 060s 108 570,000 8 41.00 35.00 6.00 Lath— 
Re Eo Sc okeresicdues-cassues 10 47,000 6 36.00 29.50 6.50 ES e rein: 43 1,077,000 11 5.50 3.85 1.65 
Drop siding, 1x6”— a rr rene 1 15,0 1 7.50 7.50 
moO. S and better ..s.cccxs 129 938,000 7 44.00 38.00 6.00 Ce eC eer re 1 30,000 1 5.25 5.25 
Pe SS aewickeses baehaeuekt 15 112,000 5 39.50 33.50 6.00 PRCTIOON. - o.cicis.v:5:3s.000-c ests i 100,000 1 4.5 4.50 





Bureau of Census Price Averages 


WASHINGTON, D. C., Jan. 8—The latest lumber price data received 
by the bureau of the census, Department of Commerce, direct from repre- 
sentative mills indicate that prices for October and November, with 
As usual, a separate table 
covering southern pine prices shows a rather wide range in prices for 
a single grade and size of lumber received by different mills. 


few exceptions, show only slight variation. 


SOUTHERN PINE: Bé&better fiat grain flooring, 
November, $51.74; October, $50.39. Bé&better ceil- 
ing, November, $42.52; October, $41.51. No. 2 
drop siding, November, $28.13; October, $28.53. 
B&better finish, November, $56.44 ; October, $54.52. 
No. 1 common, 1xi0-inch, November, $40.54; 
October, $42.19; No. 1 common, 2x4-inch, Novem- 
ber, $29.35; October, $28.44. No. 1 common tim- 
bers, 12x12-inch, November, $34.86; October, 
$34.49. 

NORTHERN WHITE PINE: Clears 8x10-inch, No- 
vember, $107.80; no October figure; August, 
$106.51. Selects, 8-inch 12 to 16-foot, November, 
$88.35; October, $102.38. No. 1 common, 6 to 
8-inch, November, $64.77; October, $62.13. No. 
2 common, 6 to 8-inch, November, $53.19 ; October, 
$51.64. No. 1 common flat grain flooring, Novem- 
ber, $66; October, $65.50. Box 4/4 rough, Novem- 
ber, $22: October, $21.17. Timbers, 12x12-inch, 
24- to 32-foot, November, $55; October, $52.60. 
No. 1 common dimension, November, $37; October, 

HEMLOCK: No. 1 common, 6- to 8-inch, Novem- 
ber, $32.02: October, $31.62. No. 2 common, 6- 
to 8-inch, November, $28.16; October, $20.02. No. 
3 common, 4- to 6-inch, November, $19.96 ; October, 
$18.39. No. 1 common dimension, November, $32.75 ; 
no October figure; July, $30.36. 


DovcGlLas FIR: No. 2 vy. g. flooring, November, 
$50.33; October, $51.13. No. 2 and better s. g. 
flooring, November, $38.50; October, $39.25. No. 
2 and better finish, November, $56.25; October, 
$56.33. No. 2 and better ceiling, November, $36.92; 
October, $37. No. 2 and better drop siding, Novem- 
ber, $39.60; October, $40.20. No. 1 common S1S1E, 
2x4-inch, November, $19.08: October, $19. No. 1 
common S48, 4x4-inch, November, $20.96; October, 
$20. No. 1 common rough, 12x12-inch, November, 
$23: October, $22.50. 


SOUTHERN RED CYPRESS: A and B, 8- to 10-inch, 
November, $90.37; October, $85.32. Selects, 8-inch 
12- to 16-foot, November, $76.50; no October 
figures. No. 1 common, 6- to 8-inch, November, 
42.54; October, $42.60. No. 2 common, 6- to 
-inch, November, $26.21 ; October, $26.15. Peck, 4- 
to 6-inch, November, $16.40; October, $16.50. No. 


their number. 


Most of Quotations follow: 


1 common flat grain flooring, November, $45.42; 
October, $43.83. Box 4/4 rough, November, $16.08 ; 
October, $15.90. Timbers, 12x12-inch, November, 
$43.94; October, $43.33. Timbers, 4x4-inch, No- 
vember, $39 ; October, $39.67. No. 1 common dimen- 
sion, 2x4-inch, November, $45.33; October, $45.80. 


CALIFORNIA WHITE PINE: No. 1 and 2 clear, 
4/4, November, $98.46; October, $95.37. No. 3 
clear, 6/4, November, $76.08; October, $74.94. C 
select, 4/4, November, $85.75; October, $81.73. 
No. 1 shop, 6/4, November, $59.98 ; October, $59.13. 
No. 2 shop, 6/4, November, $46.70 ; October, $45.95. 
No. 1 and 2 common, 1x12-inch, November, $33.66 ; 
October, $27.64. Box rough, 6/4, November, $21.24 ; 
October, $20.92. 

CALIFORNIA SUGAR PINE: No. 1 and 2 clear, 
November, $141.50; October, $151.28. No. 3 clear, 
November, $91; October, $94.05. C select, Novem- 
ber, $117.50; no October figures; August, $114.25. 
No. 1 shop, November, $69.75 ; October, $72. No. 2 
shop, November, $50; October, $53.92. No. 3 shop, 
November, $29; October, $30.76. 


WESTERN WHITE PINE: C select, November, 
$78.68; October, $74.69. D_ select, November, 


$68.20 ; October, $65.23. No. 1 common, November, 
$51.83; October, $48.88. No. 2 common, Novem- 
ber, $36.24; October, $35.41. No. 1 shop, Novem- 
ber, $62.90; October, $55.06. No. 2 shop, Novem- 
ber, $48.16; October, $47.76. No. 3 shop, Novem- 
ber, $27.50; October, $39.38. No. 1 common, 
2x4-inch dimension, November, $61.50; no Octo- 
ber or other 1922 figures. 


‘IDAHO WHITE PINE: C select, November, $117.91; 
no October figures ; July, $101.09. D select, Novem- 
ber, $86.91; October, $76.55. No. 1 common, No- 
vember, $62.03; October, $56.97. No. 2 common, 
November, $55.32 ; October, $50.56. No. 3 common, 
November, $35.52; October, $36.05. No. 1 shop, 
November, $85.20; July, $76.38. No. 2 shop, No- 
vember, $73.38; July, $64.62. No. 3 shop, No- 
vember, $47.52; July, $43.90. No. 1 common 
dimension, November, $66. 

LARCH AND FIR: C select, November, $52.50; 
October, $45.92. D select, November, $47; Sep- 
tember, $45.67. No. 2 common, November, $24.50; 


the figures which follow are simple averages of the quotations received. 
Each average is obtained by dividing the sum of all the quotations by 
Hardwood prices are from northern mills only, the ma- 
jority located in Michigan and Wisconsin. 
a thousand board feet, f. 0. b. mill 


All quotations are based on 


October, $28.41. No. 3 common, November, $21.18: 
October, $21.54. Timber, November, $24.58; Octo- 
ber, $26.02. No. 1 common dimension, November. 
$24.58; October, $24.34. 


Hardwood Prices 


FAS, November, $98.42; October, $93.33. 
Selects, November, $81.42; October, $75. No. 1 
common, November, $55.58; October, $52.50. No. 2 
common, November, $27.67; October, $27.75. No. 
3 common, November, $16.46; October, $15.25. 


_ UNSELECTED BIRCH: FAS, November, $116.95; 
October, $111.97. Selects, November, $79.94; Oc- 
tober, $77.60. No. 1 common, November, $53.54; 
October, $45.03. No. 2 common, November, $26.11; 
October, $21.37. No. 3 common, November, $14.43; 
October, $12.63. 


HARD MAPLE: 


ASH: 


FAS, November, $86.38; Octo- 
ber, $83.58. Selects, November, $67.25; October, 
$62.06. No. 1 common, November, $55.88; Octo- 
ber, $54.31. No. common, November, $31.91; 
October, $31.38. No. 3 common, November, $11.79 ; 
October, $10.75. 


Sorr MAPLE: FAS, November, $72.50; October. 
$71.25. Selects, November, $57.50; October, $53.25. 
No. 1 common, November, $42.50; October, $41.25. 
No. 2 common, November, $25.25; October, $23. 
No. 3 common, November, $14; October, $12. 


Sorr ELM: FAS, November, $72.60; October, 
$70.05. Selects, November, $56.60 ; October, $56.42. 
No. 1 common, November, $46; October, $45.97. 
No. 2 common, November, $26.98 ; October, $23.62. 
No. 3 common, November, $17.64; October, $16.76. 

Rock ELM: FAS, November, $72.33; October, 
$69.38. Selects, no November figures; October, 
$46.89. No. 1 common, November, $44.67; Octo- 
ber, $40. No. 2 common, November, $25; October. 
$21.99. No. 3 common, November, $15.11; Octo 
ber, $15.20. Log,run, November, $52. 

Basswoop: FAS, November, $82.36; October, 
$77.71. Selects, November, $56.59; October, $56 


No. 1 common, November, $49.57 ; October, $48.90. 
No. 2 common, November, $28.28; October, $27.25. 
No. 3 common, November, $23.57; October, $20. 
Log run, November, $40. 
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Bureau of Census Delivered Prices 


WASHINGTON, D. C., Jan. 8.—The Department of Commerce has secured thru the bureau of 
the eensus the following prices, per thousand for lumber items and per hundred square feet 
for shingles, as the average paid Sept. 1 by contractors for building materials delivered on the 


job, these being selected from the complete list: 


No. 1 Dimension, Common Flooring, 1x4” Shingles, Extra 
S1S1E, 2x4—16’ Boards 10 to 16’ Clear, 16”, 5/2 
Southern Douglas 
Southern Douglas 1x6” Pine Fir Red 

Pine Fir No. 1 “C,” E.G. No.2, V.G. Cedar Cypress 

CO cc 5 a ene ch eeees $45.00 $ $46.00 $60.00 . eee » eee Wudacs 

GREOCGDOLE: «cin secs Kixedawa eis cudis wastes 88.00 Qaeren 6.75 6.50 

DILEUUSE ccccvccvecatncscse Maue 49.00 77.00 eadws 7.50 a ena 
CTMUOUIEE 6.6.0 8's Cte eeERKES 57.00 50.00 92.00 “ieee 6.40 
POE - caw Kenctvns \ Har canes 45.00 ween enews 90.00 nears 5.20 
WAMOG, accenewne tree mcawas 55.00 55.00 aad ene 7.75 
WHPWAUINOE ain s cvavics cous 42.00 41.00 36.00 85.00 5.80 
Council BMS. oc cccscicccece 50.00 48.00 48.00 100.00 wae 7.00 
ORES errr ee 43.00 42.50 47.00 80.00 dete 6.53 
WORREMCO HEY 6.csancecewuwene 48.50 48.50 53.50 80.50 ana 6.50 
(eRe POPES oc cieiccwcceses oe 50.00 48.00 Pee 95.00 7.50 
CAM PINON wiciiccncéseves 55.00 ieaacs 47.00 100.00 cere -50 
RO errr errr ee auee 39.00 re cannes 75.00 pay 
San PYANCIECO. 2. .cccessece oats 35.00 35.00 69.00 ere 
DUPEMINEE ioc cceweeeeeecnees ‘eee 20.00 21.00 51.00 4.25 
BORUME, Jovcecesweekenweuee és ‘cans 20.00 20.00 56.00 sada 
SHUR ANG  coccccaecevevecne es or 28.00 — mre 70.00 rere 
PUES. a dicienscnoee wer neenns 48.00 55.00 45.00 72.00 105.00 6.00 
MOWED ikaxdcowdens eeeuecess 45.00 waeee 43.00 90.00 ee 7.50 





Western Pine Analysis 


PoRTLAND, OrE., Jan. 6.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Dee. 30 froin 
forty member mills: 

Percent of— 


Pro- Ship- 

Cars Feet duction ments 

Production... .... SOTO sce * wane 

Shipments... *698 737,435,000 212.66... 
Orders— 

Received... 7791 719,775,000 195.79 1138.41 

On hand. .+4,946 7123,650,000  ..... ..... 


*Of these shipment totals, local sales took 47 
cars, and a total footage of 1,168,000 feet. 

+Local orders are not included, as, in case of 
retail sales from mill yards, order is practically 
synonymous with shipment. 

Bookings for the week by thirty-nine identi- 
cal mills were 90.70 percent of bookings for the 
previous week. 


The West Coast Review 


SEATTLE, WASH., Jan. 6.—For the week ended 
Dee. 30, 129 mills report as follows to the 
West Coast Lumbermen’s Association: 








Feet ' 
Production ... 42,510,987 50% below normal 
Shipments ... 72,755,563 2% below orders 
Orders ake a ora 74,379,041 75% above production 
New Business— 
Water delivery— Feet Feet 
MONIOHGME vc. nye vendeseues 23,011,041 
WINOUG cies cnesaneunaeeacae 4,478,000 
Total water (37% of total)......... 27,489,041 
WON L0G) COUN ccccce dias ceencawwen ee 46,890,000 
74,379,041 
Shipments— 
Water delivery— Feet Feet 
MISONO NES cia ie hicdecae decree 21,639,236 
WEMYONE civ cindepinad' vada seen 6,386,327 
Total water (39% of total)......... 28,025,563 
Phy NAO CREE oc vies hy cae sscvecncedsaut 44,730,000 
72,755,563 


Unfilled orders— 


EOMIDRUIC CORSO: Sicvececscecsewss 129,705,517 feet 
MEMES sods ans tiem ailnica ta arene 65,401,777 feet 
WR niszars cles ruiins ccnumanaencn ee 8,352 cars 





National Analysis 


WASHINGTON, D. C., Jan. 8.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of figures appearing in table 
at top of page 50. Orders and shipments are 
shown below as percentages of production: 


During During 52 
Week Ended Wks. Ended 

Dec. 30 Dec. 30 
No. of Ship- Or- Ship- Or- 
_ ASSOCIATION— mills ments ders ments ders 
Southern Pine ........ 128 142 126 98 102 
WOGt COGKE. . ocicuccse « 129 ATV 175 93 96 
Western Pines ........ 40 172 196 100 103 
California Pines ....... 1 * * 66 168 
California Redwood.... 14 109 94 93 98 
No. Carolina Pine..... 33 82 134 102 100 


Nor. Hemlock & Hdwd. 13 127 66 139 124 
Northern Pine ........ 8 121 51 101 98 


366 150 145 95 103 
——— 


*No cut for week on which to base percentages 
or week. 


California Pines Sales 


San FRANcIScO, CaAuir., Jan. 6.—The Cali- 
fornia White & Sugar Pine Manufacturers’ As- 
.sociation reports for the week ended Dee. 30, 
average prices received (siding, battens and 
lath not included) as $54.55 on total sales of 
4,732,500 feet, and $41.50 on California sales 
of 2,021,000 feet. Total sales by grades were 
as follows: 


California White Pine Mixed Pines 


Feet Feet 
Nos. 1 & 2 clr. 209,000 Common 
C select....... 305,500 INGle Bice sein 40's 166,000 
D select....... 290,000 BENG - Ra aoa se 109,500 
No. 3 clear.... 200,000 Se Pere 18,500 
Inch shop ..... 36,000 OM Oiled we wars 54,000 
No. 1 shop.... 180,500 %”, allwidths 16,000 
No. 2 shop.... 228,000 jo eee 500 
No. 3 shop.... 154,000  Siding— Lin. Ft. 
Staimed ...ic« 54,000 B&btr. bev 73,000 
Sugar Pine Ce Wee cewe 72,000 
Nos. 1 & 2 clr. 34,000 D bev....... 80,000 
Ey) Co 3,000 ee OO cesnwes 5,000 
No. 3 clear.... 206,000 C&btr. short 24,000 
Inch shop .... 2,000 RING. a eawcce 25,000 
No. 1 shop.... 354,000 Panels 
No. 2 shop.... 334,000 Feet 
No. 3 shop.... 295,000 White pine.... 3,500 
Stained ....... 9,000 
‘a ae ys EA 400,000 
o. 3 com 
Os ts aa 180,000 I 
No. 4 com..... 200,000 532.500 
MAING sacticcs | aia ch Spe ee 
eee 24,500 Battens P 
No. 1 dimen. We sudaedscadesase 1,500 
No. 2 dimen... 25,000 Lath 
Douglas Fir Pieces 
COREE a haat 3,500 No. 1 pine..... 245,000 
Ce -ciataeecen 23,000 No. 2 pine..... 20,000 





North Carolina Pine 


The North Carolina Pine Association makes 
the following analysis of figures reported by 
forty-five mills for the week ended Dee. 30: 

——_—Percentages of ——— 
Production 


Nor- Ac- Ship- Last 
Production— Feet mal tual ments week 
Actual. 6,380,436 46 
Normal... 14,004,000 
Shipments 5,804,079 42 91 
Orders 8,902,225 64 138 153 *157 


 *Only thirty mills reported for the preceding 
week. 


Southern Pine Statistics 


For the week ended Dee. 29, Friday, 128 mills 
report as follows to the Southern Pine Asso- 
ciation : 





Percent Percent 
of pro- of ship- 


Carsf Feet? duction ments 

Production ........ GROUSE <cines «avec 
Shipments .... 2,823 64,203,489 142.39 ..... 
Orders— r 

Received ... 2,499 56,834,757 126.05 88.52 


On hand end 
week ....16,571 376,874,253* 


$é¢e06  ~¢8666 


*Orders on hand showed a decrease of 1.92 per- 
cent during the week. 

+Ags a basis for carload, the average load shipped 
in November, 22,743 feet, is used. 








Cleveland Retail Prices 


CLEVELAND, OH10, Jan. 9.—Retail lumber quo- 
tations, f.o. b. Cleveland, are as follows: 


2x4 2x6 2x8 2x10 2x12 

10’ ......$57.00 $51.00 $61.00 $63.00 $66.00 
Se ¢eewes 57.00 54.00 56.00 57.00 58.00 
1. ere 7.00 54.00 56.00 57.00 58.00 
NGtGs daca 9.00 54.00 56.00 57.00 58.00 
2. a ee 63.00 59.00 63.00 63.00 66.00 
Southern pine boards— 

ee eee TT rr ft 
Lath— 

INGe: ep WUE DINO Goo sic ecawaeceawecs we 15.50 

INGE PANO isciira nd aaa cae ewe tak ea 13.00 
Shingles— 

16-inch Premium brand............... 7.50 
Oak flooring— 

NOG + ONtin MUU as sd awe weae ocaccaes 135.00 

i & CGN osc cag edebawdwudons 107.00 
Maple flooring— 

NG@UE: ccekcwreisenacese nd daaedeoteas 127.00 

Factory 2%4-imeh face. .....cccccccccce 65.00 
Southern pine flooring— 

EMBUGGUES BNO vo cdc eeaedewewsnawacwawas 102.00 

ING COMMING dada wacc¥ eased enecadaan 90.00 
Southern pine ceiling— 

WRMMOUME Di cadddemeddicaadeaawuwar dees 108.00 
Siding— 

See DWI ce 9 at Sas br eed a wie hac cial waa eae 72.00 

Tees PONE Canc weit edeaduevnetdwass 107.00 





Change Hearing Date in Millmen’s Case 


St. Louis, Mo., Jan. 8.—The date for the 
hearing of the antitrust suits brought by At- 
torney General Barrett against the members of 
the St. Louis Millmen’s Association has been 
changed from Jan. 17 to Jan. 23, that official 
has announced at Jefferson City. He has not 
yet decided whether the hearings will open in 
St. Louis or Jeffersén City. 

The hearing before the Public Service Com- 
mission in an effort to force the railroads to 
make lower rates on intrastate shipments of 
sand and gravel has been postponed from 
Jan. 10 to Jan. 18. 


"sug @aanaaaaaaaaaaen 


Will Handle Track Equipment 


BurraLo, N. Y., Jan. 9.—The Morrison & 
Risman Co. has been incorporated with a capi- 
tal stock of $500,000, fully paid in, as manu- 
facturer and jobber in railway track equipment, 
handling new and relaying rails, frogs and 
switches, spikes, bolts, nuts, tie plates ete. The 
officers of the company are: 8S. Morrison, pres- 
ident; S. Risman, vice president; R. L. Morri- 
son, treasurer; S. H. Risman, secretary. The 
company maintains general offices in Buffalo 
with a district sales office in the Drexel Build- 
ing, Philadelphia. The works and warehouses 
are located in East Buffalo and Lebanon, Pa. 


Visitors Inspect Bogalusa’s Industries 


NEw ORLEANS, La., Jan. 8.—Sixty-seven mem- 
bers of the Hammond (La.) Chamber of Com- 
merce journeyed to Bogalusa by auto last Fri- 
day to return the call recently paid them by 
Col. W. H. Sullivan, mayor of Bogalusa and 
general manager of the Great Southern Lumber 
Co. The Hammond party reached Bogalusa 
Friday forenoon and was entertained at lunch- 
eon at the Pine Tree Inn. Col. Sullivan pre- 
sided and delivered the welcoming address. 
Other speakers were President Morrison, of the 
Hammond chamber, City Attorney Talley and 
City Judge Ott, of Bogalusa, former Gov. J. Y. 
Sanders, State Commissioner of Agriculture 
Harry D. Wilson, Louis D. Nalty, of Hammond 
and H. P. MeLendon, of Amite. 

Following the luncheon the visitors made an 
automobile tour of Bogalusa and then inspected 
its industrial plants under Col. Sullivan’s guid- 
ance, witnessing the operation of the Great 
Southern Lumber Co.’s huge sawmill and of 
the pulp and paper mills. They began their 
homeward journey at 4 p. m., after thanking 
their hosts for the reception tendered and in- 
viting them to attend the Hammond cham- 
ber’s next quarterly smoker, to be held in March. 
Lumbermen in the Hammond party included 
Louis D. Nalty, of the Hammond Lumber Co., 
and General Manager F. W. Reimers, of the 
Natalbany Lumber Co. 





52 


AMERICAN LUMBERMAN 


JANUARY 13, 1923 





Founds New Town to Cut Pearl River Valley Longleaf 


BURNSIDE, Miss., Jan. 8.—Burnside was, un- 
til a few months ago, but a small speck on any 
map of Mississippi. The Gulf, Mobile & North- 
ern railroad listed it as a way station in 
Neshoba County about six miles north of Phil- 


| 








Large timber of this company produces unusual- 
ly fine grained flooring and wide finish stock 


adelphia, but the only traffie was the occasional 
trips in and out by some of the few who lived 
there. Two or three country stores and half a 
dozen houses made up Burnside. 

Makes Dreams Come True in New Town 

There is a new Burnside now, a flourishing 
little town whose population is growing daily. 
And the reason is that J. M. Griffin, well known 
southern pine manufacturer formerly located at 
Blodgett and Rhodes, Miss., picked Burnside as 
a good location at which to manufacture some 
300,000,000 feet of virgin pine stumpage from 
the famous Pearl River Valley growth. 

J. M. Griffin has achieved his dream in his 
new plant at Burnside. His previous experience 
as a southern pine manufacturer had been with 
mills ahready built, which he remodeled. He 
promised himself that some time he would start 
with nothing but the ground and erect a saw- 
mill plant and town that would be his ideal of 
equipment and arrangement. And he has done 
so at Burnside. 

The Efficient Plant He Often Planned 

The sawmill is equipped with an 8-foot band, 
a 40-inch Wickes gang, and a double edger. 
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Power is furnished from a 22 x 30 rocker valve 
engine. The arrangement of machinery in the 
sawmill is such as to give the maximum amount 
of efficiency with the least number of workers. 
Improved machinery and steam are made to 
do everything possible to cut down manual labor. 

The planing mill is as complete as machinery 
can make it. There are two high speed matchers 
with automatic feed table, a molder, sizer and a 
Yates band resaw. Moore moist air dry kilns, 
size 24 x 120, are sufficient in number to dry 
the entire mill output, which means quick ship- 
ment on orders, whether for upper or lower 
grades. 

The power plant consists of four 250-horse- 
power Dutch oven boilers, with automatic stoker. 
In the electric plant the company has installed 
a turbine unit of 100-kilowatt capacity. to be 
used in lighting the mill plant and also all the 
residences of both the white and the colored 
employees. 

Mr. Griffin is justifiably proud of his woods 
equipment. It includes a Clyde rapid loader, 
a McGiffert 4-lime mechanical rehaul skidder, 
one Lima 60-ton, 3-truck geared locomotive, 
one Lima 40-ton 2-truck geared engine, and 
Baldwin 40-ton rod type. He has twenty-three 
miles of steel, running about sixty pounds, and 
twenty-two steel underframe 40-foot log cars 
of 80,000 pound capacity. 


Virgin Pine from Head Waters of Pearl 


The accompanying pictures give an idea of 
the size and quality of the timber owned by the 
J. M. Griffin Lumber Co, It is virgin growth 





F. NELSON, 
Burnside, Miss.; 


Assistant General Man- 
ager and Sales Manager 
J. M. Griffin Lumber Co. 


J. M. GRIFFIN, ss 
Burnside, Miss. ; 
President and General 
Manager J. M. Griffin 
Lumber Co. 


from the Pearl River Valley district. The 
head waters of Pearl River are in the Grif- 
fin holdings, and it is said to be the experience 
of lumbermen that the finest quality of timber 
grown in a territory tributary to a river is 


often along its head waters. The timber is not 
only large bodied but exceedingly clear, which 
means an unusually high pereentage of upper 
grades. Buyers of ‘‘Griffin grade’’ rough fin- 
ish and rift sawn flooring have written the J, 
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J. M. Griffin and some of his ‘‘ Griffin Grade’’ 
rift sawn flooring, a specialty of this plant 


M. Griffin Lumber Co. on receipt of first ship- 
ments from the new mill that they have never 
seen a finer quality. And of course the stock is 
manufactured correctly. 

Large bodied trees clear of defects and of 
close grain mean fine timber from the saw, and 
the J. M. Griffin Lumber Co. expects to enjoy 
a good trade in special cutting. Mr. Griffin in 
his twelve years at Blodgett made a specialty 
of cutting timber to order, and his old customers 
will doubtless be glad to know that he can again 
serve them. 


Has No Superior for Use as Interior Finish 


The character of the finish from this section 
of Mississippi is too well known to warrant 
explanation here. The grain is close and the 
texture soft, and it lends itself easily to the 
carpenter’s tools. For interior work in resi- 
dence use it has no superior. 

Both rift and flat grain flooring are being 
manufactured in large quantities. A Wickes 
gang insures good manufacture and a large 
output. Already a splendid trade has been 
established in this item. 

The loading sheds for all planing mill items 








GENERAL VIEW OF 


THE NEW AND MODERN PLANT OF THE J. M. GRIFFIN LUMBER CO. 


AT BURNSIDE, MISS. 
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and for rough finish are under cover, insuring 
shipment of dry stock regardless of weather. 
The J. M. Griffin Lumber Co. means to earn 
a reputation for making not only prompt ship- 
ments but for loading stock on grade and in the 
best condition possible, and no pains or ex- 
pense have been spared in plant construction. 


Fortunate in Securing Old Employees 


Mr. Griffin is fortunate in the personnel of 
his associates and employees. Tho he sold out 
at Blodgett nearly two years ago and was out 
of business most of that time, he has with him 
today all the principal employees who were 
at Blodgett. His assistant general manager and 
sales manager is L. F. Nelson, one of the most 
thoro lumbermen of the younger school in the 
South. Mr. Nelson, who was with Mr. Griffin 
for three years, was sales manager for the big 
plants of the Edward Hines Yellow Pine 


Trustees at Lumberton and Kiln during the 
period Mr. Griffin was retired, but returned tu 
him last spring and helped to construct the 
Burnside plant. 

Other principal factors in the operation at 
Burnside who were also at Blodgett are F. C. 
Brice, sawmill foreman; G. F. McQuaig, plan- 
ing mill foreman; A. L. Johnson, sawyer; 
George Keating, head filer; L. H. Armistead, 
logging superintendent, who was for twenty- 
five years with the L. N. Dantzler Lumber Co.; 
C. N. Colson, skidder foreman; O. L. Gay, load- 
erman; E. B. Spann, in charge of the commis- 
sary, and R. R. Steinwinder, civil engineer, first 
man on the job at Burnside. 


Loved Sawmills Too Much to Stay Away 


A neat little town has been constructed by 
the company for its workers. The homes for 
both the white and the black employees are well 








The modern new school building at Burnside. 
under construction 


National’s 


WASHINGTON, D. C., Jan. 8.—With the object 
of creating within and without the industry in- 
ventive interest which will result in practical 
conservation of forest products and reduction 
of manufacturing costs, and in conformity with 
its policy of practical accomplishment in the 
elimination of waste and the greater utilization 
of the products of the forest, the National 
Lumber Manufacturers’ Association is again 
offering a series of prizes to be awarded to those 
who contrive the best method, the newest ma- 
chine or device, which, in practical applica- 
tion, will result in an appreciable saving of 
labor, time, material or expense in the lumber 
manufacturing industry. Heretofore a single 
prize of $1,000 was offered each year to the 
successful contestant. At the present time the 
National association is offering prizes amount- 
ing to $2,000, which will be divided as follows: 
First, $1,000; second, $500; three of $100, and 
four of $50. 

The following are the 
award: 

1—The award committee will be the sole judge 
as to the eligibility of all suggestions submitted in 
this competition. 

2—The comparative value and practical merit 
of all suggestions or material submitted will be 
judged by the actual commercial gain to be ob- 
tained, and will be determined by the award com- 
mittee of lumber manufacturers to be chosen from 
the membership of the National Lumber Manu- 
facturers’ Association. 

3—All suggestions or material must be sub- 
mitted to the technical and research department 
of the National Lumber Manufacturers’ Associa- 
tion, International Building, Washington, D. C. 

4—After the prize is awarded the National Lum- 
ber Manufacturers’ Association reserves the right 
to publish at its discretion, sketches, designs or 
illustrative and descriptive matter covering any 
Suggestions or material submitted, the benefits 


conditions of the 


A new 








built. The modern five-teacher school seems to 
afford Mr. Griffin almost as much pride as he 
takes in his sawmill. Churches for both whites 
and blacks are also under construction, and 
nothing is being left undone for the welfare of 
the community, for which Mr. Griffin feels him- 
self responsible. 

J. M. Griffin is still a young man, in his late 
thirties. He began as a traveling salesman, 
working along the Gulf, Mobile & Northern 
railroad out of Mobile. He started in the 
sawmill business ‘‘on a short shoestring,’’ about 
twelve years ago, at Blodgett. He sold out 
there early in 1921 to L. O. Crosby and Lamont 
Rowlands, of Picayune, Miss., and he could. 
have stayed out of active business if he had de- 
sired. The call of the sawdust and the whir 
of planers was too strong to resist. Last 
spring he started back again. And now he has 
a plant in which his pride is justified. 











church is now 


Usual quality of logs cut at the Burnside mill. 


This shows ‘‘ Griffin 
Grade’’ raw material 


Contest for Inventive Minds 


under patents to be retained by the contestant. 

5—If the competition develops suggestions or 
material that will fulfill these requirements, award 
will be made in 1923 at the twenty-first annual 
convention of the National Lumber Manufacturers’ 
Assocaition. 

Previous contests have stimulated interest 
among the employees of sawmills and practi- 
cal lumbermen in studying methods of produc- 
tion and manufacture, and many ideas and de- 
vices have been developed. Altho the contest 
is not limited to those directly identified with 
the lumber industry, naturally the greatest in- 
terest has been developed among these techni- 
cally informed men. 

William H. Mason, of Laurel, Miss., won the 
award of $1,000 offered in 1922, for the develop- 
ment of a method for the extraction of pitch 
and its byproducts from pine, the process being 
installed in connection with the dry kiln of a 
lumber manufacturing plant. The Mason 
process, which has been fully described in previ- 
ous issues of the AMERICAN LUMBERMAN, was 
installed and commercially operated with success 
at the plants of the Wausau Southern Lumber 
Co. and the Marathon Lumber Co., at Laurel, 
Miss., and the Finkbine Lumber Trustees, Dlo, 
Miss. 

On account of changing economic conditions, 
such as the growing scarcity of certain forest 
products, and the increasing demand and higher 
prices, it is becoming feasible to utilize certain 
byproducts of wood that would not have been 
possible a few years ago, and for the same 
reasons, the elimination or reduction of waste 
incidental to the process of manufacture be- 
comes increasingly important. Roughly speak- 
ing, a sawmill concerned merely with ob- 
taining merchantable lumber from a log can 
utilize only about 25 or 30 percent of the en- 
tire tree as it stands in the forest. This leaves 





a wide margin for the development of by- 
products utilization, now that the prices of 
forest products begin to attain such a point and 
the market becomes wide enough to make it 
profitable to recover them. 

The National Lumber Manufacturers’ Asso- 
ciation welcomes all persons of an inventive 
mind to compete for these prizes, which in all 
probability will be offered each year for some 
time to come. To those unfamiliar with manu- 
facturing processes, or desiring specific infor- 
mation, the technical department of the asso- 
ciation, located in Washington, will be glad to 
answer all inquiries. This is distinctly a move- 
ment for general public benefit in the develop- 
ment of methods and processes that flow from 
these competitions, because any additional 
uses of forest material that is now wasted will 
have an obvious tendency to moderate lumber 
prices. It is evident that where the product 
of an industry amounts to only 25 or 30 per- 
cent of the raw material, that product must 
carry a relatively higher price than it would if 
the manufacturers derived returns from by- 
products without increased operating expense 
in proportion. 


Has Nation’s President as Director 


MARION, OHIO, Jan. 8.—President Warren G. 
Harding was reélected a director of the Prender- 
gast Lumber Co. at a meeting here recently. 
Other directors are James T. Prendergast, O. S. 
Rapp, John A. Schroeter, Francis A. Huber, 
Charles W. Leffler, George B. Schonfield, J. R. 
Smith and Tracey A. Allen. The directors or- 
ganized by electing Mr. Prendergast president 
and treasurer; Mr. Rapp, vice president; Mr. 
Smith, secretary, and Mr. Allen, assistant sec- 
retary. 
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Approve Draft of Forestry Bills 


SEATTLE, WASH., Jan. 6—The final touches 
have been made on proposed forestry legislation 
to be submitted to the Washington legislature, 
which will convene at Olympia next week, and 
the preliminary work completed for the pas- 
sage of constructive laws. In this work some 
of the most prominent and influential foresters 
and lumbermen of the west Coast have taken 
an active part, the list including George S. 
Long, Weyerhaeuser Timber Co., Tacoma; Alex 
Poulson, of Hoquiam, State senator and presi- 
dent of the Poulson Logging Co.; W. G. Weigle, 
Seattle, supervisor Snoqualmie national forest; 
R. L. Fromme, Olympia, supervisor Olympic 
national forest; Frank Kellogg, Seattle, Forest 
Service; Hugo Winkenwerder, dean of the col- 
lege of forestry, University of Washington; 
3urt P. Kirkland, college of forestry, University 
of Washingtén; George C. Joy, chief fire war- 
den, Washington Forest Fire Association; 
Thornton T. Munger, Portland, Forest Serv- 
ice, Fred E. Pape, forest supervisor, State of 
Washington; Donald H. Clark, secretary, 
Washington State Forestry Conference and sec- 
retary-manager Rite Grade Shingle Associa- 
tion; Reeves Aylmore, secretary State tax inves- 
tigation committee, and C. W. Saunders, Seat- 
tle, representative-elect to the Washington leg- 
islature. 

The sessions for the consideration of proposed 
laws were known as joint meetings of the ad- 
visory and resolutions committee of the Wash- 
ington State Forestry Conference. They were 
held at the Chamber of Commerce in this city, 
Mr. Saunders presiding and Mr. Clark officiating 
as secretary. At the closing session, which was 
held last Thursday, the foresters unanimously 
adopted the final report of the subcommittees 
working on special bills to be presented to the 
legislature. 

The meeting decided that the matter of more 
stringent fire laws and the abatement of smoke 
would be handled entirely by Mr. Pape and 
Mr. Joy, in a bill providing the following three 
main points: 

1—More stringent penalties for violation of fire 
laws. 

2—A closed season for broadcast burning be- 
tween June 20 and Aug. 20, during which time 
absolutely no permits for broadcast slash burning 
would be issued ; however, during this period farm- 
ers would be allowed to burn the individual stumps 
in order not to in any way interfere with land 
clearing. 

3—A provision allowing the State forester to 
post certain areas of extreme hazard against en- 
trance; this could be done only with the consent 
of the owner, and would be a duty of the State 
forester upon request of any owner. 

A draft of a bill known as the ‘‘ Forest Dis- 
trict law’’ was submitted to the meeting, and 
approved after some corrections. This law is 
for the purpose of forming forest districts 
within the State. 


Files Cross Complaint in Coast Suit 


TacoMA, WASH., Jan. 6.—The history of the 
development of the lumber industry in the 
Northwest from its inception more than thirty 
years ago is expected to be brought out during 
the trial of the suit instituted in the Federal 
court of Tacoma by the St. Paul & Tacoma Lum- 
ber Co., against the Northern Pacific Railway. 
The complaint of the lumber company, filed 
several weeks ago, alleges breach of contract 
on the part of the railroad and asks for a com- 
plete accounting and the recovery of large, but 
indefinite sums, which are said to be due be- 
cause of the railroad’s alleged action in charg- 
ing more than the contract price for the ship- 
ment of logs and lumber. 

In answer to the complaint the railroad has 
filed this week a cross complaint and counter- 
claim alleging breach of contract on the part 
of the St. Paul company. The road charges 
that the lumber firm agreed, in the original 
contract, to cut only the fir, spruce and cedar 
timber on the lands involved in the dispute and 
that large quantities of hemlock, larch and 
other woods have been cut in violation of the 
agreement. It also alleges that the mill has 





failed to ship 60 percent of its output over the 
Northern Pacific, as agreed in the contract. 
The damage from the alleged cutting of timber 





is set at $200,000 and the loss from the alleged 
failure to use the road’s facilities at $250,000. 
The road declares that it has at all times ad- 
hered to the contract except where such ad- 
herence was illegal and that the higher rates 
charged on log shipments were enforced by the 
orders of the State and Federal Government. 

The railroad asks for the dismissal of the 
suit, an accounting from the mill and the re- 
covery of the alleged losses. It also asks an 
injunction against the further cutting of the 
lumber not included in the contract. 

Trial of the case will probably come up early 
in the summer. 


Fir Stave Pipe for Power Project 

SEATTLE WASH., Jan. 6—Once more Doug- 
las fir stave pipe has formed the backbone of a 
monumental project. With the completion of 





Eight-foot pipe, three and one-half miles long, 
used in Vermont improvement project 


the Mountain Mills improvement, along the 
Deerfield River, west of Brattleboro, Vt., New 
England’s largest installation of that nature 
has been placed in service. It is described as 
18,400 feet of 96-inch wood pipe—that is to 
say, the line is nearly four miles long and the 
tube is eight feet in diameter—adding another 








View of pipe at creek crossing on siphon 


wood stave penstock to the long list already 
installed in that portion of the United States. 

This wood stave conduit is a matter of direct 
interest to west Coast lumbermen, since the ma- 
terial was furnished and erected by the Conti- 
nental Pipe Manufacturing Co., of Seattle, op- 
erating large plants at Seattle and Portland, 
Ore. 

The contract called for 1,600,000 board feet 
of Douglas fir staves 214 inches thick, average 
length 14 feet, as well as about 600 tons of 


%4-inch steel bands and 70 tons of malleable 
cast shoes. This material was all unloaded, 
stored and placed on the berm by the general 
contractor. Fifty-seven staves completed the 
conduit circumference. Accordingly, staves were 
placed on the berm in piles of 114 staves each, 
all of one length, as near as possible at exact 
points. This was done not only to eliminate 
handling, but to prevent damage thru excessive 
handling. The ends of the staves were slotted 
to receive steel tongues, about 11 tons of which 
were used. 

Concrete cradles supporting the conduit were 
in two pieces. They were cast in molds at 
Mountain Mills, and transported by rail and 
team to the berm. A total of 2,090 precast 
cradles were used, while about one hundred 
cradles were cast in place—all of them on re- 
inforced concrete foundations. At the crossing 
of brooks and ravines wood trestles were erected, 
a total of about 900 feet of such construction 
being necessary. Where Medbury Brook ana 
Bond Brook enter the river thru deep cuts 
siphons were placed in the conduit line. At 
those brooks, also, 24-inch wood pipe intakes 
were cut into the main conduit. 

The use of Douglas fir in the wood stave pipe 
is another instance of the employment of that 
material in a power project. Referring to it, 
E. J. Bartells, consulting engineer, Seattle, calls 
attention to the difficulties encountered, and the 
particular adaptability of Douglas fir stave pipe 
to such construction. 

See aeaaeaaaaasn 
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Mill Activities in British Columbia 

Vancouver, B. C., Jan. 6—M. A. Grainger, 
managing-director of the Timberland Investiga- 
tion & Management Co. (Ltd.), of Vancouver, 
B. C., was due to arrive in England on New 
Year’s Day. Mr. Grainger expects to spend 
about three months there in the interest of this 
company. It is a corporation formed a few 
months ago with the object of representing the 
buyer, rather than the seller, in timber land 
deals. The company will furnish a service, as 
its name indicates, in investigating properties 
and looking after the interests particularly of 
stockholders or purchasers. Mr. Grainger has, 
since its organization, been manager of the 
Timber Industries Council, which is a central 
organization representing all of the different 
lumber branch associations on all subjects of 
general lumber interest. 

Other officers of the Timberland Investiga- 
tion & Management Co. are Frank Pendleton, 
of Vancouver, president; and Aird Flavelle, of 
Port Moody, B. C., vice president. Messrs. 
Pendleton and Flavelle are two of the most 
prominent active lumber manufacturers in the 
Province, and it is recognized that there are 
none better posted on the timber resources of 
British Columbia. 

The Gilford Island Mills (Ltd.) is the name 
of a new company with offices in the Wynch 
Building, Vancouver, B. C., and having a shin- 
gle mill under construction at Echo Bay, on 
Gilford Island. The shingle mill contains five 
Sumner upright machines and it is expected 
to eut 24-inch perfection and 5-inch shingles for 
water shipment. This company has a large sup- 
ply of very excellent timber and was organ- 
ized by E. V. Munn, who is managing director. 
A. J. Krauss, of Seattle, is president, and C. A. 
Butler, of Vancouver, is secretary. Mr. Munn 
is also the manager of the shingle department 
of the Northern Pacific Logging Co., which 
operates a mill at Port Moody, B. C. The 
Northern Pacific Logging Co.’s Port Moody 
mill is closed down for about four weeks’ re- 
pairs, but will be operating again about Jan. 109. 


Will Have Largest Cedar Mill in Canada 

J. O. Thorpe, representative in the Prairie 
Provinces for Thurston-Flavelle (Ltd.), of Port 
Moody, is spending a few weeks in Vancouver 
and Port Moody on one of his annual visits to 
the mill. Mr. Thorpe who travels extensively 
thruout the Prairies, makes his headquarters 
at Saskatoon. He is one of the best known 
travelers in the Canadian Provinces and has a 
most enviable reputation as a high class cou- 
structive lumber salesman. , 

Out at Port Moody, fourteen miles east of 
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Vancouver, the cedar plant of Thurston- 
Flavelle (Ltd.) has taken on an entirely differ- 
ent appearance. During the last year the plant 
has been almost entirely rebult and very con- 
siderably enlarged, work on it not being fin- 
ished yet. It is remarkable to note that many 
uptodate improvements have been installed 
without shutting down the plant. Undoubtedly, 
in the near future, it will have to be shut down 
for a period of three or four weeks as the final 
changes are made. The company is now in- 
stalling a new Corliss high speed engine and 
two additional 72x18 high pressure boilers. A 
new double cutting pony band mill has been 
shipped and will be installed as soon as a new 
log slip is built. This is a 7-foot band mill for 
taking care of the broken cedar logs and cants 
from the head saw. For many years, Thurston- 
Flavelle (Ltd.) was the largest manufacturer of 
cedar siding in Canada, and it is to maintain 
this position that the company is now inereas- 





There are slogans and slogans—some 
good, and some better. This is the one 
that appears at the top of the letterhead 
of the A & U Lumber Co., of Enumclaw, 
Wash., in red letters: ‘‘If You Must 
Use a Hammer, Build a House.’’ 











ing its capacity as well as its manufacturing 
efficiency. The new plant will undoubtedly be 
the largest cedar mill in Canada and second only 
to that of the Seattle Cedar Lumber Manufactur- 
ing Co. in the United States. The mill’s capacity, 
which is 80,000 feet log scale, will be increased 
to 100,000 feet or more per day. The dry kiln 
capacity will be increased to take care of the 
larger cut by the addition of four more kilns 
of the Abernethy condenser type. During the 
last vear an entirely new mill building has 
been built over the old one and new foundations 
have been placed under it. A large Wickes Bros. 
gang was added earlier in the year and, prob- 
ably most noticeable from the outside, are the 
additiens of a large steel burner and a high 
concrete-block stack. 


Douglas Fir Hearing to Be Resumed 


SEATTLE, WASH., Jan. 6.—The Federal Trade 
Commission’s inquiry into the activities of the 
Douglas Fir Exploitation & Export Co., will 
be resumed in this city on or about Feb. 1. 
When the adjournment was taken Nov. 29, the 
case was set over until Jan. 15 by Examiner 
W. W. Sheppard. The new date has been 
fixed at the request of the respondents, who will 
open their side of the hearing at the resumption 
next month. 


Speech Stimulates Home Sentiment 


SEATTLE, WAsH., Jan. 6—Henry R. King, 
well known far and wide in the Coast country, 
suddenly finds himself listed among the near- 
great, on account of the splendid reception ac- 
corded to ‘‘The Inner Spirit of the Home,’’ 
published in the AMERICAN LUMBERMAN of 
Nov. 25. 

An enthusiastic resident of Alabama has 
written to Mr. King commending him for the 
effective manner in which he has driven home 
the points of his speech; a lumberman in Michi- 
gan has lauded the performance as one well 
calculated to stimulate the home sentiment at 
a time when the country cries out for a new 
spiritual uplift; two men in Oregon have each 
addressed a complimentary letter to Mr. King 
telling him of their gratification at finding a 
west Coast man conveying a great message so 
ably, so eloquently and yet so simply. 

It has remained for a lumberman in Hous- 
ton, Tex., to go further than anyone else in 
making use of Mr. King’s ennobling sentiments, 
and in distributing them where in his judg- 
ment they will be likely to bring forth a worthy 
response. This representative of the industry 
has reproduced the speech in its entirety as a 
heat brochure, and has sent it forth on its 
mission among the representative citizens on his 
mailing list, with due credit as ‘‘ From a Recent 
Address by Henry R. King, Seattle, Wash.’’ 


Predicts Big Year for Pine Industry 


NEw ORLEANS, LaA., Jan. 9.—Prediction that 
1923 will prove one of the biggest years on 
record for the southern pine industry and for 
the lumber trade generally thruout America, 
was made by J. E. Rhodes, secretary-manager 
of the Southern Pine Association, in a brief 
address at the luncheon of the New Orleans 
Lumbermen’s Club Tuesday noon. Mr. Rhodes 
mentioned that 1922 was an especially prosper- 
ous year for southern lumbermen and referred 
to gains made during the last twelve months by 
pine manufacturers of the South in orders re- 
ceived, production and shipments. Continuing, 
he said: 

And 1923 is starting off most favorably as is 
shown by our association trade barometer for the 
week ended Jan. 5. Shipments for New Year’s 
week, with only 125 subscriber mills reporting, 
showed a_ surprising and encouraging upward 
trend. Shipments reported by these 125 mills for 
the week aggregated 79,782,444 feet, or an average 
of 638,260 feet a mill. 

Shipments for the week were virtually 100 per- 
cent of normal production. These 125 reporting 
mills received new orders during the week amount- 
ing to 64,590,120 feet, and their production was 
62,881,335 feet, both constituting a considerable 
increase over orders and production for the pre- 
vious week. The 125 mills also reported orders on 
hand at the end of last week as 353,312,505 feet. 

Mr. Rhodes mentioned that experts in build- 
ing and construction circles estimate that at 
least $6,000,000,000 will be expended for new 
buildings in the United States during 1923. 
Home building is continuing in nearly all sec- 
tions of the country with remarkable activity and 
an immense volume of construction work is 
planned for this year by industrial concerns 
that will require lumber. The railroads of the 
nation promise to be heavy buyers of lumber 
and timbers for additional freight cars and 
maintenanee-of-way work, which are greatly 
needed. 

‘‘There is every reason,’’ said Mr. Rhodes, 
‘‘for the optimistic view of the business out- 


look for this year, held generally by manufac- 
turers of southern pine.’’ 


Praised for Legislative Work 


[Special telegram to AMERICAN LUMBBRMAN } 


Houston, TEx., Jan. 10.—Houston lumbermen 
today read with interest press reports from 
Austin regarding the ovation given Lynch 
Davidson, retiring lieutenant governor of Texas, 
who vigorously defended the thirty-seventh legis- 
lature and rapped Gov. Neff in an address 
before the State senate. 

Lieut. Gov. Davidson, who is a widely known 
Houston lumberman, received much praise for 
the constructive legislation he advocated during 
his tenure of office. Among the constructive 
measures which he helped to advance was a 
program for the revision of the conduct of the 
State penitentiary. He was largely responsible 
for the savings to taxpayers of the State of 
$1,000,000 on its erstwhile dilapidated railroad. 
Lieut. Gov. Davidson is succeeded by T. W. 
Davidson, of East Texas. 


Loggers Elect Officers 


PorRTLAND, ORE., Jan. 6.—The Columbia Riv- 
er Loggers’ Information Bureau held its an- 
nual meeting here today and elected officers, as 
follows: 

President—O. J. Evenson, Benson Timber Co. 

First vice president—D. E. Stuart, Big Creek 
Logging Co. : 

Second vice president—C. H. Mimnaugh, Oregon 
Timber & Lumber Co. 

Treasurer—C. H. Wheeler. 

Secretary—J. <A. Ryan, 
Logging Co. 

John T. McDougall is the manager. All of 
the camps in the Columbia River district are 
down at the present time, but some are planning 
to reopen as soon as the weather improves. 
Heavy rains have_fallen for the last two weeks. 


Nehalem Timber & 


Notes From Realm of Building 


Comparative Lumber Costs for House 


Aurora, Iuu., Jan. 8.—Opportunity for an 
interesting study of the comparative costs of 
building a house in Aurora last month as com- 
pared with 1921 and 1920 is afforded by the 
fact that in December, 1922, a bill of material 
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The lumber for houses of this design built at 
Aurora, Ill., in 1920, 1921 and 1922 cost 
$1,439.85, $945.60 and $957.48, respectively. 


was sold for a house of the same size and design 
as the one built codperatively by the lumber- 
men of Aurora in 1920 as a demonstration of 
the cost of building at that time. The erection 
of this house in 1920 attracted widespread at- 
tention, and a complete detailed statement of 
the cost of construction appeared on the front 
cover of the AMERICAN LUMBERMAN of Feb. 
5, 1921. That statement showed that cost of 
the lumber entering into the construction of 
the dwelling in question, which was a 5-room, 
2-story, stucco finished house, 28 by 20 feet, 
was $1,439.85. The lumber bill for a house of 
the same size and design built in “January, 
1921, was $945.60, while the lumber furnished 


last month for a similar house amounted to 
$957.48, indicating very little change in the 
cost as compared with a year previous. 


SABA RRBBAB: 


To Hold “Own Your Home” Show 

NEWARK, N. J., Jan. 8.—The first ‘‘Own 
Your Home’’ show in Newark will be held May 
5-12 in the First Regiment Armory. All inter- 
ests concerned with the manufacture or sale of 
building materials will be invited to participate. 
A model house will be erected on the armory 
floor. The Newark Real Estate Board is plan- 
ning to make the show a big success. F. Kramer, 
president of the board, said: ‘‘ Newark needs 
an extensive interest in home ownership and 
we believe the Own Your Home movement is the 
best way to inject the necessary spirit into our 
people.’’ 


An Auto with Every Home 

CuLver City, Cauir., Jan. 6—The Harry H. 
Culver Co., a real estate firm, recently decided 
to place on the market twenty new bungalows. 
Karl S. Eastham, sales manager, arranged with 
a furniture company to completely furnish one 
of the homes. He they proposed to the loeal 
Ford dealer that he place a brand new Ford, 
with five gallons of gasoline, in the garage of 
the home. The company then advertised a flat 
price for the ‘‘home, furniture and Ford in the 
garage.’’ <A first payment of $850 was asked, 
balance at rate of $132 a month, with total to 
pay of $5,985. The homes have four rooms, 
bath and sleeping porch. The furniture com- 
pany and the Ford dealer received no money 
until after the sale of a home. Then the Culver 
company handled all the paper, paying for the 
furniture and automobile in full. 

‘‘We find nowadays that many people defer 
buying a home until after they are able to buy 
a low-priced automobile,’’? said Mr. Eastham, 
‘“so we decided to make our appeal include 
home, furniture and automobile. The response 
has exceeded our fondest expectations. ’’ 
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NOTES FROM WASHINGTON 








Tax Committee and Division Confer 

WASHINGTON, Db. C., Jan. 9—The advisory 
tax committee of the National Lumher Manu- 
facturers’ Association will have a conference 
here Saturday with the timber section, income 
tax division, in the office of the commissioner 
of internal revenue. Twelve or fifteen mem- 
bers of the committee will be in attendance. 
R. B. Goodman is chairman. 

Questions coming up for discussion include 
the valuation of inventories and the inclusion 
of carrying charges in the capitalization of 
timber purchased prior to March 1, 1913. The 
question whether insurance, cruising and other 
carrying charges on timber purchased prior 
to that date is important to lumbermen. While 
such charges are taken care of currently as to 
timber acquired since that date, uncertainty 
exists concerning the right to include carrying 
charges as capital where the purchase was 
made prior to March 1, 1913. 

Lack of uniformity also seems to be the rule 
with regard to inventory calculations, almost 
any kind being passed by the bureau or its 
agents, and more or less embarrassment and 
expense to taxpayers resulting. 


No Blanket Authority to Refund Taxes 


WASHINGTON, D. C., Jan. 8.—The ways and 
means committee of the House is not willing to 
give the secretary of the treasury blanket 
authority to make tax refunds without specific 
appropriation. This announcement was made 
today when Assistant Secretary Gilbert ap- 
peared before the committee in answer to a re- 
quest for additional information concerning 
the identity of persons to whom approximately 
$33,000,000 in refunds was made during the 
last fiseal year. The original report merely 
contained the names of the parties receiving the 
refunds. Members of the committee desired 
that each of the parties receiving a refund of 
taxes be fully identified. Mr. Gilbert prom- 
ised to submit another report giving this in- 
formation. 


Mr. Gilbert’s suggestion that blanket author- 
ity be given to make refunds without specific 
authority was submitted as a Treasury recom- 
mendation in the interest of facilitating busi- 
ness. When a taxpayer is shown to be ‘‘short’’ 
in his return Uncle Sam does not waste any 
time in jacking him up. Secretary Mellon ap- 
parently feels that where it is clearly shown 
that a taxpayer has overpaid his taxes he is 
entitled to equally prompt settlement. In other 
words, Uncle Sam should be as ready to cor- 
rect an error against him as when it is in his 
favor. 


Members of the committee felt, however, that 
Congress would not be justified in foregoing 
its authority to pass upon refunds, which al- 
ready have reached a very considerable total. 
Refunds aggregating $42,000,000 were recently 
authorized. 


Mr. Mellon is still working hard in an effort to 
get favorable action on the Administration ree- 
ommendation that provision be made to stop the 
issuance of tax exempt securities, in which up- 
wards of twenty billions of dollars are now tied 
up and into which many additional millions of 
dollars of the wealthy are pouring every year. 
Many members of Congress hesitate to support 
the joint resolution proposing an amendment 
to the Federal constitution permitting the Fed- 
eral government to tax this class of securities. 
Such a tax would bring a large revenue into 
the national treasury every year and would 
discourage the practice of wealthy individuals 
of putting their surplus into tax exempt se- 
curities, according to its supporters. 


Opponents of the suggestion, those who are 
not viewing it from a purely political stand- 
point, fear that by supporting the proposal they 
might endanger the credit of the States, counties 
and other subdivisions which have floated tax- 
exempt bonds, and make it much more difficult 


for them to float bonds in the future at rela 
tively low rates of interest. 

Many occupying the middle ground on this 
preposition are keeping their minds open with 
«w view to voting for the best good of all when 
the time comes. In some quarters the feeling 
is growing that the tendency to float issues of 
tax-exempt securities too hastily is becoming a 
danger and that the aggregate of such securi- 
ties constitutes a very serious problem for both 
State and Nation in the effort to distribute the 
tax burden fairly. 


(Sa aeaeaeaeaeeaaesa: 


Making Wood Fire Resistant 


WASHINGTON, D. C., Jan. 8.—Thru the lum- 
ber division, Department of Commerce, the 
National Lumber Manufacturers’ Association 
has received information concerning the Oxylene 
process for making wood fire-resistant. This is 
a British process, and has been looked into by 
Alexander V. Dye, American trade commis- 
sioner, London. 

Apparently the process is not new, informa- 
tion at hand indicating that it had been de- 
veloped before the outbreak of the world war, 
and has been used to a considerable extent by 
the British Government. 

Briefly, the wood treated by the Oxylene 
process is steamed under pressure, and sap and 
moisture drawn off; after which it is impreg- 
nated with fire resistant chemicals. When 
fired the treated wood develops on its face, 


many small blisters or bubbles, which explode 
and the gas contained in them puts out the 
fire. The charring of the wood in this process 
adds to the fire-resistant properties. 

As the result of his inquiry in London, Mr, 
Dye referred the lumber division to a New York 
architect, stating that one of his associates had 
some time ago made a special trip to England 
to investigate the process. Dudley F. Holt- 
man, construction engineer of the National 
Lumber Manufacturers’ Association, has been 
in communication with this architect, who is 
deeply impressed with the Oxylene process. 

Mr. Holtman received a small piece of wood 
treated some years ago. It looks quite like 
kiln dried wood. Splinters chipped off this 
wood and fired are immediately covered with the 
little bubbles, which explode and put out the 
flame. 

The Oxylene process is not patented even in 
England, but it is closely guarded and pvro- 
tected by the British Government. 


Will Try to Agree on Forestry Report 


WASHINGTON, D. C., Jan. 9.—The natural re- 
sources committee of the Chamber of Commerce 
of the United States will be reassembled prob- 
ably this month in an effort to reach an agree- 
ment on a report on forestry. A sharp dis- 
agreement developed in the committee, with 
a vigorous minority report in view. Committees 
of the national chamber do not always act 
unanimously, however, and in the event that an 
agreement is not reached at the next meeting 
majority and minority reports doubtless will be 
formally submitted and acted upon by the 
directors. 




















Seasonal Decrease in Car Loadings 
[Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., Jan. 10.—During the 
week ended Dec. 30 a total of 711,200 cars 
were loaded with revenue freight, according 
to reports received by the car service division 
of the American Railway Association. This 
was a decrease of 123,391 cars under the week 
before, due largely to the observance of Christ- 
mas Day. It was an increase of 182,644 cars 
over the same week of 1921, and an increase 
of 108,832 cars over the corresponding week 
of 1920, and is said to mark a new high record 
in loadings for Christmas week. Forest prod- 
ucts totaled 44,913 cars, a decrease of 13,783 
cars, compared with the preceding week, but an 
increase of 13,432 cars over the same week last 
year. Coal loadings aggregated 173,378 cars, 
a decrease of 7,947 cars compared with the 
week before, but an increase of 68,753 cars over 
the same week in 1919. 

Requisitions for freight cars in excess of the 
current supply aggregated 82,927 cars on Dec. 
31, a decrease of 16,981 cars within a week. 
The shortage of box cars reported was 38,397, 
or 5,300 less than the week before, while the 
shortage of coal cars was 36,525, a decrease 
of 7,139 cars. On Dee. 31 there was a surplus 
of 14,981 cars scattered thruout the country. 


Mississippi Railroad Authorized 

WASHINGTON, D. C., Jan. 9.—Division 4 of 
the Interstate Commerce Commission today 
announced the issuance of a certificate author- 
izing the operation of a railroad in Jackson and 
George counties, Mississippi, extending from 
Pascagoula forty-two miles in a northerly di- 
rection to Evanston, by the Mississippi Export 
Railroad Co. The line is the southerly portion 
of the railroad formerly owned and operated 
by the Alabama & Mississippi Railroad Co. 
On Oct. 21, 1921, the commission issued certi- 
ficate authorizing the abandonment of the entire 
road. The road connects with the Louisville & 
Nashville at Pascagoula and the Gulf, Mobile 
& Northern at Evanston. 

In the territory served are about 30,000 acres 
of timber, 300,000 acres of pasture and cut- 


over lands and 10,00u to 15,000 acres of farms. 
The total population is estimated at 20,000 
to 30,000. 

Agency stations will be established at Pas- 
ceagoula, Moss Point, Evanston and Luce Farms. 
The principal traffic will consist of forest prod- 
ucts. There are three sawmills at Moss Point 
with a total average cut of 325,000 feet of 
lumber daily and two smaller mills between 
Moss Point and Evanston, each cutting about 
10,000 feet a day. It is expected that a large 
movement of pulpwood, crossties, fuel wood, 
lumber and other commodities will originate 
on the line. There also is a large paper manu- 
facturing plant located on a spur track of the 
road, whose directors recently voted to appro- 
priate $1,250,000 to double its capacity, con- 
struction work to begin soon. 


Associations Intervene in Rate Case 


WasHINGTON, D. C., Jan. 8.—The Interstate 
Commerce Commission has issued an order per- 
mitting the Southwestern Iowa Retail Lumber- 
men’s Association, Central & Northeastern Iowa 
Lumbermen’s Association, Northwest Iowa Lum- 
bermen’s Association and Eastern Iowa Retail 
Lumbermen’s Association to intervene in Docket 
No. 14494—Burlington Shippers’ Association, 
et al. vs. Atchison, Topeka & Santa Fe Railway 
Co., et al. The Peoria Association of Commerce 
also has been permitted to intervene in this 
proceeding. 


Industry and Trade Still on Upgrade 


WASHINGTON, D. C., Jan. 8.—Final reports 
received by the Department of Commerce for its 
monthly ‘‘Survey of Current Business’’ show 
continued advance in industry and commerce. 
In November production of most important com- 
modities either maintained or exceeded October. 
In ten basic materials November production 
records were the highest for any month since 
1920. 

‘‘Current reports,’’ says the summary, ‘‘in- 
dicate that the holiday trade has been of record 
proportions and reflects the improved employ- 
ment conditions of the last several months. 
Shipment of goods and raw materials is stil! 
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being delayed by shortage of transportation, 
put this situation is improving rapidly. 

‘‘The failure of the building operations to 
show the customary seasonal decline so far is 
having a far-reaching effect upon industry. 
Also the maintenance of a strong demand for 
automobiles and trucks at this season is of in- 
terest. 

‘‘The production of lumber for most species 
declined in November,’’ the summary continues. 

‘¢On the whole both production and shipments 
were well maintained for this season of the 
year and far exceeded the corresponding move- 
ments a year ago.’’ 


New Rate Books on Southern Pine 


New ORLEANS, La., Jan. 8.—Compilation and 
issuance of its own freight rate books, cov- 
ering freight charges on lumber to and from all 
producing points and destinations in southern 


pine market territory, is an innovation of notable 
magnitude just inaugurated by the Southern 
Pine Association. The work of compiling and 
correcting the almost innumerable rates, and 
publishing them in book form for the benefit 
of subscribers to the association and of other 
lumber shippers, is conceded to have been an 
immense task and has occupied the time of the 
association’s traffic department with an aug- 
mented force for the last six months. 

During the process of compiling the new rate 
books, a great many maladjustments in fariffs 
have been revealed, which will be corrected. Al- 
ready a readjustment of considerable magni- 
tude is in course of voluntary revision by the 
railroads at the association’s request. 

Three rate books already have been pub- 
lished by the association and distributed to 
subseribers and a fourth book is in course of 
preparation. The books already published are 


Tariff No. 1, applying to destinations in Texas; 
Tariff No. 2, applying to destinations in the 
middle West, and Tariff No. 3, applying to des- 
tinations east of the Mississippi River and north 
of the Ohio River, including Canada. Tariff 
No. 4 will apply to destinations in Tennessee, 
Kentucky, Virginia and West Virginia. 

The traffic department claims for the asso- 
ciation’s new rate books that they have the 
advantage over other available tariff services in 
simplicity, completeness, compactness and re- 
duction of number of exceptions. The new 
books contain all actual producing and destina- 
tion points in southern pine market territory 
and thru simplification of method of rate find- 
ing, any person, even one unfamiliar with such 
work or with tariffs, may easily ascertain the 
freight rate between any given points on what- 
ever lines desired by following concise instruc- 
tions. 











To Survey European Lumber Trade 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Jan. 10.—As a contin- 
uance of foreign lumber investigations under- 
taken in previous years by the Department of 
Commerce a new survey will be started shortly 
after July 1 covering the important western 
European countries, which in the past have 
taken American lumber and forest products 
worth $40,000,000 to $50,000,000 annually. 

Axel H. Oxholm, chief of the lumber division, 
will sail for the United Kingdom, Holland, 
Belgium, France and Switzerland about July 
1, The details of the investigation have not 
been definitely decided upon, but the expecta- 
tion is that the work will cover a period of 
one to two years. 

While the results of the investigation will 
be finally issued in book form, the department 
will publish all information of current im- 
portance as soon as received, thereby insuring 
that the results of the survey will benefit the 
industry to the greatest possible extent. 

The investigation will be similar in character 
to previous surveys undertaken by the depart- 
ment and will cover market conditions for 
American lumber and uses to which such lumber 
is put, competitive features in connection with 
the American lumber trade in the markets 
covered, dimensions, quality, methods of im- 
porting ete. 


Production, Shipments, Orders Increase 


{Special telegram to AMERICAN LUMBERMAN] 

WasuHIneTon, D. C., Jan. 11.—Reports re- 
ceived today by the National Lumber Manufac- 
turers’ Association from regional softwood as- 
sociations show that 361 mills last week pro- 
duced 149,715,352 feet of lumber, compared 
with 117,476,907 feet the week before, when 386 
mills reported an increase of about 30 percent. 
Shipments last week aggregated 189,732,297 
feet, compared with 177,158,550 feet the week 
before. Orders were 172,796,237 feet, against 
171,323,023 feet the last week of December. 
Production, orders and shipments last week 
showed increases, compared with the first week 
of 1922. 

For all the mills of reporting associations, 
shipments were 127 percent and orders 115 per- 
cent of current production. For southern pine 
mills these percentages were 127 and 103, re- 
spectively; and for the west Coast mills, 120 
and 113. Of the 361 mills represented in last 
week’s figures, those having an established 
normal production figure for the week show 
production 69 per cent; shipments, 87 percent, 
and orders, 79 percent of normal production. 
_The Western Pine Manufacturers’ Associa- 
tion, with headquarters at Portland, Ore., re- 
ports that floods in the vicinity of Portland 
Which interrupted the mails, have had some 
effect on business. Out of 41 identical mills, 
22 are closed, as compared with 26 the preced- 
ing week; shipments increased 16 percent; or- 








ders fell off 14 percent, and production, 46 
percent. 


The West Coast Lumbermen’s Association, 
Seattle, wires that torrential rains thruout 
western Washington and western Oregon have 
slowed down the production of logs and lumber, 
and have demoralized transportation facilities. 
The storms resulted in reducing west Coast 
production to 64,647,968 feet. But by shipping 
39 percent of the output by water, the mills 
succeeded in bringing shipments up to a total 
of 77,412,634 feet. A cautious policy in accept- 
ing orders held new business down to 73,369,049 
feet. The west Coast mills are getting a satis- 
factory volume of car material and industrial 
business, but buying in the agricultural districts 
is seasonably dull, and the recent disturbances 
in foreign exchanges have slowed down export 
inquiries. 

The California Redwood Association reports 
from San Francisco that on account of annual 
repairs production remains low, tho normal for 
the season, with orders double normal, the 
eastern demand being especially heavy. Not- 
withstanding heavy rains, the log supply is 
satisfactory. 

The California White & Sugar Pine Manu- 
facturers’ Association, of San Francisco, says 
that labor conditions are normal, and car supply 
fairly satisfactory. Logging operations are cur- 
tailed, as usual at this season, by snow in the 
woods. The principal demand is for eastern 
shipments for sash and door manufacturing 
points in the middle West. 


"Ae aeaeaaaaaas: 


High Water Interrupts Logging 

{Special telegram to AMERICAN LUMBERMAN ] 

PORTLAND, ORE., Jan. 10.—Extremely heavy 
rains and high water have interrupted logging 
and lumbering operations in Willamette Valley 
and central Oregon during the last several days. 
Many railroad bridges have been washed out 
and a considerable quantity of logs have gone 
astray in the upper Willamette and tributary 
valleys. The Willamette River rose to its high- 
est stage since 1894 and inundated large areas 
of lowland. Rail communication with central 
Oregon is expected to be reéstablished within 
a couple of days. 


Oklahoma Town Has Big Fire Loss 

[Special telegram to AMERICAN LUMBERMAN] 

EnID, OKLA., Jan. 11.—Fire originating in 
the plant of the Long-Bell Lumber Co. here 
last night caused damage estimated at more 
than $3,000,000, and endangered a large part 
of the wholesale district before it could be 
brought under control. The heaviest loss was 
sustained by the Long-Bell Lumber Co., its 
2-story building, heavily stocked with lumber, 
being entirely destroyed. The company’s loss 
is estimated at $250,000. 


South Bend Wholesaler Makes Change 

[Special telegram to AMERICAN LUMBERMAN] 

SoutH BEnpD, INpD., Jan. 10—Ray B. Maxon 
has become sole owner of the Charles O. Maus 
Lumber Co., and will continue operations 
for the present under the old name. The with- 
drawal of Mr. Maus from the business will make 
no change in its policy. The Charles O. Maus 
Lumber Co. was established by Mr. Maus in the 
latter part of 1921 and Mr. Maxon became a 
partner in the early part of 1922. The company 
handles all kinds of hardwoods, specializing in 
Canadian birch. 


Small Dwellings Code Completed 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Jan. 10.—The Depart- 
ment of Commerce tonight announced the com- 
pletion of the standard building code for small 
dwellings, on which its building code commit- 
tee has been at work for more than a year in 
codperation with the lumber and other inter- 
ested industries and with the bureau of stand- 
ards. The announcement follows: 


That 8-inch brick walls can be used in one and 
two family houses having walls under thirty feet 
high which was one of the conclusions reached 
in a recent extensive investigation of building 
codes by the building code committee of the De- 
partment of Commerce. This conclusion was 
reached as a result of careful analysis of build- 
ing codes, of a series of fire tests conducted at 
the bureau of standards, and of a series of strength 
tests conducted at the same institution. It is ex- 
pected that this recommendation wil result in a 
substantial saving in construction cost, as the 
present building codes usually require thicker walls 
than this. Exception must, of course, be made 
in regions liable to earthquake shock. 


Beginning in July, 1921, the building code com- 
mittee of the Department of Commerce has been 
studying and comparing building codes from all 
over the country as applied to small houses, The 
bureau of standards has been codperating closely 
with it and has furnished much of the experimental 
work on which the findings of the committee are 
based. Its work is now completed and is em- 
bodied in a publication entitled ‘Recommended 
Minimum Requirements for Small Dwelling Con- 
struction.” This publication has now gone to 
press and will be ready about Feb. 1. It can 
then be obtained from the Superintendent of Docu- 
ments, Government Printing Office, Washington, 
D. C., at 15 cents a copy. 

The book begins with a discussion of the origin 
of the committee and its methods of working. 
Then some of the more important of its findings are 
discussed. ‘This is followed by a standard build- 
ing code which covers the minimum requirements. 
It is written in such form that it may be adopted 
without change in wording either as a building 


code or an amendment to existing codes. It is 
intended to serve as a guide and a standard 
in the formation of local building codes. The 


latter part of the book is taken up with an ex- 
tensive detailed discussion of the recommendations 
made and the data on which they are based. It 
is freely illustrated and contains much informa- 
tion of value to architects and builders. 
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WHAT THE ASSOCIATIONS HAVE IN PI 





Jan. 15—Columbus Lumber Trade Exchange, Chit- 
tenden Hotel, Columbus, Ohio. Annual. 

Jan, 15—Lumbermen’s Association of Chicago, As- 
sociation Rooms and Hamilton Club, Chicago, 
Annual. . 

Jan, 15-17—Mountain States Lumber Dealers’ Asso- 
ciation, Broadmoor Hotel, Colorado Springs, 
Colo. Annual. 

Jan. 16—Central Association of the Traveling Lum- 
ber & Sash & Door Salesmen, Hotel Lincoln, 
Indianapolis, Ind. Annual, 

Jan. 16-18—Northwestern Lumbermen’s Association, 


Court House and West Hotel, Minneapolis, 
Minn. Annual, 

Jan. 17—Portland Lumbermen’s Club, Portland, 
Ore, Annual. 


Jan, 17-18—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. An- 
nual, 

Jan. 18-19—Southern Illinois Retail Lumber Deal- 
ers’ Association, Vandalia, Ill. Annual. 

Jan. 19—Pacific Coast Shippers’ Association, Henry 
Building, Seattle, Wash. Annual, 

Jan. 19—California White & Sugar Pine Manufac- 
turers’ Association, San Francisco, Calif. An- 


nual, 

Jan, 19—Indiana Hardwood Lumbermen’s Associa- 
tion, Claypool Hotel, Indianapolis, Ind. An- 
nual. 


Jan. 20—San Joaquin Valley Lumbermen’s Club, 
Fresno, Calif. Annual, 

Jan. 20—‘Toledo Lumbermen’s Club, 
Commerce Rooms, Toledo, Ohio. 


Chamber of 
Annual. 


Jan. 23—Northern Pine Manufacturers’ Association, 

Radisson Hotel, Minneapolis, Minn. Annual, 

23—Southern Hardwood Traffic Association, 

Hotel Chisca, Memphis, Tenn. Annual. 

Jan. 238-24—North Carolina Forestry Association, 
Berkshire Hotel, Pinehurst, N. C. Annual. 

Jan. 23-25—American Wood Preservers’ Associa- 
tion, St. Charles Hotel, New Orleans, La. An- 
nual. 

Jan. 23-25—Union Association of Lumber & Sash & 
Door Salesmen, Hotel Winton, Cleveland, Ohio. 
Annual, 

Jan, 24-25—Canadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, P. Q. Annual. 

Jan. 24-25—National Lumber Exporters’ Associa- 
tion, Gayoso Hotel, Memphis, Tenn. Annual. 

Jan, 24-26—Ontario Retail Lumber Dealers’ Asso- 
ciation, Prince Edward Hotel, Windsor, Ont. 
Annual. 

Jan. 24-26—Ohio Association of Retail 
Dealers, 
nual, 


Jan. 24-26—Southwestern Lumbermen’s Association, 
Muehlebach Hotel, Kansas City, Mo. Annual. 

Jan. 24-26—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, 
Man. Annual. 


Jan, 25—Michigan Hardwood Manufacturers’ Asso- 


Jan, 


Lumber 
Hotel Winton, Cleveland, Ohio. An- 


ciation, Hotel Statler, Detroit, Mich. Mid- 
winter meeting. 
Jan. 26—West Coast Lumbermen’s Association, 


Portland, Ore. General meeting. 

Jan. 25-26—Pennsylvania Lumbermen’s Association, 
Bellevue-Stratford Hotel, Philadelphia, Pa. 
Annual, 

Jan, 26-27—National Association of Railroad Tie 


Producers, St. Charles Hotel, New Orleans, La. 
Annual. 


29—Empire State Association of Wholesale 
Lumber & Sash & Door Salesmen, Hotel Penn- 
sylvania, New York City. Annual. 


Jan. 29-31—Southern Forestry Congress, Exchange 
Hotel, Montgomery, Ala. Annual. 


Jan, 29-Feb. 2—Associated General Contractors of 
America, Los Angeles, Calif. Annual. 


Jan. 30-31-Feb. 1—Northeastern Retail 
men’s Association, Hotel 
York City. Annual. 


Jan, 30-31—Northern White Cedar Association, Min- 
neapolis, Minn. Annual. 


Jan, 31-Feb. 1-2—-Michigan Retail Lumber Dealers’ 
Association, Pantlind Hotel, Grand Rapids, 
Mich. Annual. 

Jan. 31-Feb. 1—Southeastern Iowa Retail Lumber- 
men’s Association, Ottumwa, Iowa. Annual. 


Feb. 1—Michigan Association of the Traveling Lum- 
ber & Sash & Door Salesmen, Pantlind Hotel, 
Grand Rapids, Mich. Annual. 

Feb. 1-2—Northern Hemlock & Hardwood Manufac- 
turers’ Association, Hotel Pfister, Milwaukee, 
Wis. Annual, 

Feb. 7-8—Kentucky Retail Lumber Dealers’ Associa- 
tion, Phoenix Hotel, Lexington, Ky. Annual. 


7-8—Southwestern Iowa Retail Lumbermen’s 

Association, Iowana Hotel, Creston, Iowa. An- 

nual. 

Feb. 9—National Association of Commission Lum- 

ber Salesmen, Chicago. Annual. 

12—Northern Wholesale Hardwood Lumber 

Association, Milwaukee Athletic Club, Milwau- 

kee, Wis. Annual, 

Feb. 13—Roofer Manufacturers’ Club, Dempsey Ho- 
tel, Macon, Ga. 

Feb. 13-14—Western Pine Manufacturers’ Associa- 
tion, Davenport Hotel, Spokane, Wash. Annual, 

Feb. 13-15—-Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. Annual. 


Jan. 


Lumber- 
Pennsylvania, New 


Feb. 


Feb. 


Feb. 14—Northwestern Lumber & Sash & Door 
Traveling Salesmen’s Association, Hotel Pfister, 
Milwaukee, Wis. Annual. 

14-15—Central & Northeastern Iowa Retail 

Lumbermen’s Association, Russell Lamson Ho- 

tel, Waterloo, Iowa Annual. 

Feb, 14-16—Nebraska Lumber Dealers’ Association, 
Rome Hotel, Omaha, Neb. Annual. 

Feb. 14-16—-Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, 
Pa. Annual. 

Feb. 14-17—Western Retail Lumbermen’s Associa- 

tion, Davenport Hotel, Spokane, Wash. Annual. 

15—Joint meeting Georgia-Florida Saw Mill 

Association and North Carolina Pine Associa- 

tion, Jacksonville, Fla. 

Feb. 17—Massachusetts Retail Lumber Dealers’ As- 
sociation, Boston City Club, Boston, Mass. An- 
nual, 

Feb. 20-21—North Dakota Retail Lumbermen’s As- 
sociation, Commercial Club Rooms, Fargo, N. D. 
Annual. 

Feb. 21-23—Illinois Lumber Merchants’ Association, 

Congress Hotel, Chicago. Annual. 

22-28—Southeast Missouri Retail Lumber 

Dealers’ Association, St. Louis, Mo. Annual, 

Feb, 22-28—West Virginia Lumber & Builders’ Sup- 
ply Dealers’ Association, Ruffner Hotel, Charles- 


Feb. 


Feb, 


Feb. 


ton, W. Va. Annual. 
Feb. 23—-West Coast Lumbermen’s Association, 
Seattle, Wash. Annual, 


Feb. 27—Northern Indiana and Southern Michigan 


Retail Lumber Dealers’ Association, Oliver 
Hotel, South Bend, Ind. Annual. 
Feb. 28—Eastern Woodworkers’ Cost Information 


Bureau, New York City. Annual. 


March 1—Lumbermen’s Exchange of the City of 
Philadelphia, Philadelphia, Pa. Annual. 


March 14-15—South Dakota Retail Lumbermen’s 
Association, Sioux Falls, S. D. Annual, 


March 20-21—Southern Pine Association, 
wald Hotel, New Orleans, La. Annual. 


March 22-23—National Lumber Manufacturers’ 
Association, Gruncwald Hotel, New Orleans, 
La. Annual. 


March 21-22—National Wholesale Lumber Dealers’ 
Association, Pittsburgh, Pa. Annual. 


March 24-31—‘‘Own Your Home’’ Exposition, Coli- 
seum, Chicago. Annual, 


—_, 4-14—-Better Homes Exposition, Cleveland, 
io, 


April 10-12—Lumbermen’s Association of Texas, 
Dallas, Tex. Annual, 


April 18-19—Millwork Cost Bureau, Congress Hotel, 
Chicago. Annual. 


April 25-27—National Foreign Trade Council, New 
Orleans, La. Annual. 


May 8-9—Associated Cooperage Industries of Amer- 
ica, Hotel Jefferson, St. Louis, Mo. Annual, 
S@aEaGBaERBEBaEBaAas: 


“Death Comes But Once’’ 


CROWN PoInt, IND., Jan. 8.—One of the most 
unique invitations to an annual convention that 
has ever been sent out by a retail organization 
is that prepared by the Retail Lumber Dealers’ 
Association of Indiana in announcing its coming 
annual convention at the Claypool Hotel, Indian- 
apolis, on Jan. 17 and 18. The envelope and 
invitation are prepared in mourning style, the 
invitation being headed ‘‘Death Comes But 
Once.’’ Evidently the live officials of the asso- 
ciation are anxious to make an impression con- 
cerning their coming annual and undoubtedly 
this method of attracting notice will accomplish 
that result. 


Grune- 


Program of Northwestern Retailers 


MINNEAPOLIS, MINN., Jan. 8.—The tentative 
program of the thirty-third annual convention 
of the Northwestern Lumbermen’s Association 
to be held here on Jan. 16, 17 and 18 has been 
issued by Secretary William H. Badeaux. 
Special soloists and community songsters have 
been secured to open each session of the con- 
vention and in addition there will be moving 
pictures. Gov. J. A. O. Preus, of Minnesota, 
will deliver the welcoming address, after which 
President Harry F. Graefe will make his an- 
nual address. After the appointment of the 
various committees and an address on ‘‘The 
State of the Union,’’ by Henry L. Adams, of 
Des Moines, Lowa, there will be held the an- 
nual meeting of the Retail Lumbermen’s Inter- 
Insurance Exchange. On Wednesday morning, 
F, A. Chase, building and loan expert of Kansas 
City, will tell how the public can finance the 
retailers’ business. C. W. Wassam, of the ex- 
tension department of the University of Iowa, 
will discuss the lumber problem for this year. 
George S. Long, Weyerhaeuser Timber Co., 





Tacoma, Wash., will address the afternoon ses- 
sion, as will Parson Simpkin, chaplain of the 
Concatenated Order of Hoo-Hoo. Secretary 
William H. Badeaux and Treasurer C. E. Eng. 
lish will also make their annual reports. The 
Thursday morning session will be devoted to 
the reports of the committees and the election 
of officers. 

Besides a theater party on Tuesday evening, 
there will be other features for the entertain. 
ment of the visiting delegates. 


Pennsylvania Retailers’ Plans 


PirTsBuRGH, Pa., Jan. 9.—The annual con- 
vention of the Retail Lumber Dealers’ Associa- 
tion of Pennsylvania will be held in Pittsburgh 
Feb. 14 to 16, with headquarters at the William 
Penn Hotel. It is expected that the convention 
will bring more than four hundred lumber deal- 
ers, builders’ supply men and building contrac- 
tors to the city. Plans for the convention were 
discussed on Friday at a meeting of the direc- 
tors of the association in the Chamber of Com- 
merce rooms. One of the features will be the 
organization of a two years’ campaign to form 
building and loan associations in many com- 
munities thruout the western counties of Penn- 
sylvania. The intention is to encourage home 
building and home owning by helping the aver- 
age family to finance the home project. It is 
hoped in the first year to organize about fifty 
of these building and loan associations. 

The lumbermen’s association will present to 
the new State legislature a bill to increase the 
stability and value of second mortgages, to 
make them more attractive as an investment, 
and thus release a greater volume of moncy 
for home building. A new issue of the associa- 
tion plan book of homes was authorized. In 
the last two years the association has distrib- 
uted 32,000 plan books among prospective home 
builders. 


(Ma aaaeaeaaaaa: 


New North Dakota Date Announced 


MINNEAPOLIS, MINN., Jan. 8.—Word has been 
received here that the date chosen for the 
annual convention of the North Dakota Retail 
Lumbermen’s Association has been changed 
from Feb. 15 and 16 to Feb. 20 and 21, in the 
Commercial Club rooms, at Fargo, N. D. 


(SHAE aaaa. 


Northeastern Committees to Meet 


NEw York, Jan. 8.—Plans for the twenty- 
ninth annual convention of the Northeastern Re- 


- tail Lumbermen’s Association will take on some- 


thing like final shape this week, when committee 
meetings will be held at noon next Friday in 
the rooms of the New York Lumber Trade As- 
sociation, 17 West Forty-sixth Street. The 
convention, perhaps the largest ever held in New 
York City, will cover the period from Jan. 3! 
to Feb. 1. Headquarters will be in the Pennsy!- 
vania Hotel, where all meetings and social gathi- 
erings will be conducted. 

The program, as partly made up, indicates 4 
great amount of business will be crowded into 
the three days and the social features of the 
gathering will be noteworthy. Paul S. Collier, 
of Rochester, secretary-manager of the associa- 
tion, will arrive in New York this week and 
will conduct the committee meetings. 

The general convention committee, one of 
those to meet next Friday, is composed of W. G. 
Sweet, Harris, McHenry & Baker Co., Elmira; 
James A. Floyd, Yonkers Woodworking ©o., 
Yonkers; Charles Baker, Baker Lumber ©o., 
Worcester, Mass.; Edward P. Hanyen, Durkell 
& Jewell Co., Tarrytown; Walter R. Pettit, 
Huntington, L. I., and Lawrence Beckerle, 
Spring Valley Lumber & Coal Co., Spring Val- 
ley, N. Y. , 

The committee on service exhibit also will 
meet Friday. The members are James A. 


Floyd, Howard 8. Brower, Nassau Lumber (°.; 
Hempstead, N. Y.; George M. Wilson, Wilson 
& Green Lumber Co., Syracuse, N. Y.; Daniel 
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A. Lucey, Curtis & Pope Lumber Co.; Boston, 
Mass.; George M. Zimmerman, Zimmerman 
Lumber Co., Buffalo; Spencer Kellogg, Charles 
C. Kellogg & Sons Co., Utica, N. Y.; Wallace 
F, Williams, Pitman & Brown Co., Salem, Mass. ; 
J. E. Chalmers, Chalmers Lumber Co., Auburn, 
Me.; Russell J. Perrine, Johnson Bros., Brook- 


mn. 
9 J. A. Mahlstedt of New Rochelle, president of 
the Northeastern association, and W. M. Pat- 
teson, the treasurer, also will attend the com- 
mittee meetings. 

Mr. Collier announced that he had invited 
Herbert Hoover, secretary of the Department 
of Commerce, to be one of the principal con- 
vention speakers, but had not obtained a def- 
inite promise. 


Western Piners Set Date 


PoRTLAND, ORE., Jan. 6.—It was announced 
here today by Secretary-manager A. W. Cooper, 
that the annual meeting of the Western Pine 
Manufacturers’ Association will be held at Spo- 
kane, Wash., Tuesday and Wednesday, Feb. 13 
and 14. Immediately thereafter the box bureau 
of the association will meet, it was announced 
today by N. L. Cary, secretary of the bureau. 
The Western Retail Lumbermen’s Association 
will also hold its annual meeting in Spokane the 
same week, Feb. 14, 15, 16 and 17. The meet- 
ings of the Western Pine association will be at 
the Davenport Hotel as usual. 


Northern Wholesale Hardwood Annual 

MINNEAPOLIS, MINN., Jan. 8.—Secretary J. 
F. Hayden, of the Northern Wholesale Hard- 
wood Lumber Association, this city, announces 
that the annual convention of the association 
will be held in Milwaukee, at the Milwaukee 
Athletic Club, on Feb. 12, to be followed by 
the annual banquet in the evening. 


Hemlock-Hardwood Date 


OSHKOSH, WIs., Jan. 8.—Official announce- 
ment is being sent out by President M. J. Fox, 
of the Northern Hemlock & Hardwood Manu- 
faeturers’ Association, that the date chosen for 
the annual meeting is Feb. 1 and 2, at the Pfister 


Hotel, Milwaukee, Wis. The announcement 
states that ‘‘Ordinarily our meeting would 


have been held one week earlier but in view 
of the Maple Flooring Manufacturers’ Associa- 
tion meeting on Jan. 24 and the meeting of the 
Michigan Hardwood Manufacturers’ Association 
on Jan. 25, it was thought best to advance our 
date.’? A program is being worked out and 
members are invited to present subjects for 
discussion. 


Shippers to Celebrate Silver Jubilee 

SEATTLE, WASH., Jan. 6.—Appropriate to the 
twenty-fifth annual meeting of the Pacific Coast 
Shippers’ Association, which will be held in this 
city Jan. 19, the executives of that organiza- 
tion are making ready to observe their silver 
jubilee in an appropriate manner. The sessions, 
which will be conducted by President Sherman 
L. Johnson, will be held in the new Metropoli- 
tan assembly room at 332 Henry Building, and 
will be the first gathering there following the 
completion of the hall. Large and representa- 
tive delegations are assured from Vancouver, 
B. C., and Portland, Ore. 

‘‘We are about to pass our twenty-fifth mile- 
stone,’’? remarks Roy A. Dailey, secretary-man- 
ager, ‘‘and there will be a departure from 
the rule of set speeches that have been made 
a feature at previous meetings, and we pro- 
pose to make the twenty-fifth annual a busi- 
hess proposition strictly. There will be speeches 
enough, no doubt; but whatever oratory 1s 
uncorked will arise from the inspiration of 
the moment, in the consideration of the im- 
portant questions that will come up for dis- 
cussion and settlement.’’ 

The annual banquet of the association will 
be held at the Chanticleer, and unquestionably 
Will be the most notable event yet staged at 
that new caravansary. An elaborate program 
of entertainment will be put on by a committee 
consisting of the following prominent whole- 
salers: Hieronymus Neubert, president Hart- 
mann-Neubert Lumber Co.; Cecil V. Gray, Gray 


Lumber & Shingle Co.; George B. Blackwell, 
Blackwell Lumber Co.; Dan V. O’Brien, Lloyd 
Hillman Lumber Co. 


@eaaaeanaaaaas 


Date for West Coast Annual 


SEATTLE, WASH., Jan. 6.—At the headquar- 
ters of the West Coast Lumbermen’s Associa- 
tion in this city, Robert B. Allen, seeretary- 
manager, announces that the annual meeting, 
which ordinarily is held on the final Friday 
in January, will be held here Feb. 23. In 
the meanwhile there will be a meeting of the 
trustees in Seattle Jan. 12, and a general meet- 
ing of the association in Portland Jan. 26. The 
selection of Portland and Seattle for the meet- 
ings conforms to the practice of the association 
in largely alternating the gatherings among 
Seattle, Tacoma and Portland, the most recent 
meeting having been held in Tacoma. 


Mountain States Dealers’ Plans 


DENVER, CoLo., Jan. 8.—Formal announce- 
ment of the annual convention of the Mountain 
States Lumber Dealers’ Association to be held 
at the Broadmoor Hotel, Colorado Springs, on 
Jan. 15, 16 and 17, has been sent out from the 
offices here in the shape of New Year’s resolu- 
tions, it being suggested that each dealer re- 
solve that he will attend the convention; that he 
will endeavor to learn all he can to advance his 
business; that he will take part in the discus- 
sions of the meeting; that he will reserve hotel 
accommodations and arrange for his railroad 





Redwood burl loving cup to be awarded in 
golf tournament 


ticket; that he will take his wife along; and 
that he will call up his competitor and suggest 
that he also attend the meeting. 

Well informed speakers from Chicago, St. 
Louis, Spokane, Salt Lake City, Kansas City 
and Madison, Wis., will address the meeting on 
subjects of particular interest. A Hoo-Hoo 
coneatenation will be held on the evening of Jan. 
15. On the evening of Jan. 16 both ladies and 
gentlemen will be banqueted by the Denver Knot 
Hole Club. The visiting ladies will be enter- 
tained on the afternoon of Jan. 16. 

In connection with the golf tournament which 
is to be held during the course of the conven- 
tion, Secretary R. D. Mundell advises that one 
of the prizes to be presented to one of the 
winners is a loving cup made of redwood burl 
by the Hammond Lumber Co., of Eureka, Calif. 
The cup, which is one of exquisite beauty, has 
mounted upon it a silver plate with the follow 
ing inscription: ‘‘Presented by the Mountain 
States Lumber Dealers’ Association, 1923.7? 


Features of Traffic Men’s Annual 

MEMPHIS, TENN., Jan. 9—The Southern 
Hardwood Traffic Association, at its forthecom 
ing annual at the Hotel Chisea, Jan, 23, be 
ginning with a luncheon at 12:15 p. m., will 
take some action in connection with the War- 
field plan of pooling equipment on the part of 
the carriers as a means of preventing recurrence 
of such disastrous car shortage as prevailed dur 
ing the latter half of 1922. 

President Nickéy has appointed a committee 
of nine prominent members of the association to 
make an investigation of this plan, as well as 


other plans, for averting such a shortage of 
cars in the future and this committee will sub- 
mit a report on this subject, together with 
recommendations. 

Another feature of the annual will be the 
address of John Cannon, asisstant general man- 
ager of the Missouri Pacifie system, who will 
discuss some of the difficulties with which rail- 
road officials are endeavoring to cope. 

The place of the meeting has been changed 
from the Hotel Gayoso to the Hotel Chisea 
and the hour from 12:30 to 12:15 p. m. 


Planning for Exporters’ Annual 


MEMPHIS, TENN., Jan. 9.—Preparations are 
going forward for the forthcoming annual of 
the National Lumber Exporters’ Association 
under the direction of Franklin T. Turner, of 
the Turner-Farber-Love Co., and R. L. Jurden, 
president of the Penrod-Jurden Co., who are 
among the prominent members of the fraternity 
here who are connected with that organization. 
They are looking after the entertainment fea- 
tures. The exporters will be in session two 
days, Jan. 24 and 25. 


Salesmen to Banquet Next Week 


MINNEAPOLIS, MINN., Jan. 8.—The annual 
banquet of the Mississippi Valley Lumber & 
Sash & Door Salesmen’s Association will take 
place next Monday evening, Jan. 15, at 6:30 
p. m., at Donaldson’s tea rooms. Arrangements, 
including entertainment features, are being 
made by a special committee of ten members. 
Under a resolution adopted at the annual meet- 
ing Dee. 30, this committee also will act as a 
‘“pep’’ or rejuvenation committee during the 
year, planning other meetings and probably a 
picnic in the summer. The committee consists 
of five lumber salesmen—P. M. Greer, chair- 
man; J. J. Borland, H. C. Cummings, W. A. 
Smith and Arthur E. Hawksett—and five sash 
and door men—Frank Phillips, chairman; Britt 
Craven, L. E. Larsen, A. K. Mork and P. H. 
Betzer. 


Plans to Promote Increased Building 

NEW ORLEANS, La., Jan. 8.—Active efforts 
to promote increased building activities during 
1923 among retail lumber dealers in various 
States thru speakers and exhibits at retail con- 
ventions, and elsewhere, will be inaugurated 
by the Southern Pine Association the middle 
of January, according to announcement by 
the association today. 

Gerald E. Melliff, prominent retail lumber 
dealer of San Antonio, Tex., and president of 
that city’s Chamber of Commerce, will address 
the following dealers’ conventions on behalf 
of the Southern Pine Association: Retail Lum- 
ber Dealers’ Association of Indiana, at Indian- 
apolis, Jan. 17 and 18; Ohio Association of 
Retail Lumber Dealers, Cleveland, Jan. 24 and 
26, inclusive; and Northeastern Retail Lumber- 
men’s Association, at New York City, Jan. 30 
to Feb. 1, inclusive. Mr. Melliff’s subject will 
be ‘*Selling Completed Building Service.’’ 

At each of these dealers’ conventions the as- 
sociation also will have its popular ‘‘Own Your 
Home’’ exhibit, in charge of L. E. Sigur, of the 
trade extension department. Mr. Sigur also 
will address the convention of the Southern 
Illinois Retail Lumber Dealers’ Association, at 
Vandalia, Lll., on Jan. 19, telling the members 
‘“How the Southern Pine Association Codper- 
ates With the Retail Lumber Dealer.’’ 


Saa@aaanaanaaea 


Western Retailers’ Canadian Trip 

WINNIPEG, MaAn., Jan. 8.—Secretary F. W. 
Ritter, of the Western Retail Lumbermen’s As- 
sociation, reports that a great deal of interest 
is being shown over the special excursion to 
the Pacific coast. The itinerary has been com- 
pleted and the delegates are to be extensively 
entertained not only upon their arrival in Van- 
couver, but, also, enroute. The Edmonton 
3oard of Trade has invited the delegates to be 
its guests at a luncheon upon their arrival 
there and a similar invitation has been wired 
to Secretary Ritter from Mayor Rochester, of 
Prince Rupert. The delegates will spend the 
night in Prince Rupert before hoarding the 
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boat for Vancouver and the citizens of Prince 
Rupert plan to give the delegates a banquct 
and musical entertainment in the evening. 
The program arranged for the stay in Van- 
couver is most elaborate and the delegates are 
going to have three busy days. The first day 
will be devoted to a conference between all 
branches of the industry, ending up in the 
evening by a banquet, tendercd by the manu- 
facturers. The second day the delegates will 
motor to the King-Farris Lumber Co.’s mill at 
New Westminster where they will be shown 
a typical logging operation. They will be the 
guests of the King-Farris company at a regular 
logging camp luncheon, after which they will 
motor to the Canadian Western Lumber Co.’s 
mill where they will be shown practically every 


Lumber 


Club Discusses Rate Problems 


TacoMA, WASH., Jan. 6.—Rate problems and 
the market situation were the subjects dis- 
cussed at the regular meeting of the Tacoma 
Lumbermen’s Club last Wednesday noon. All 
the manufacturers reported a heavy demand for 
lumber and the mills are said to be unwilling 
to book any more orders at the present time. 
The meeting was well attended and nearly all 
those present took part in the discussion. A 
number of wholesalers were present as guests 
and discussed the market from their standpoint. 

The meeting was the first at which John E. 
Manley, recently elected president, presided. 
Mr. Manley received an enthusiastic reception 
when he called the meeting to order. 


Knoxville Club Elects 

KNOXVILLE, TENN., Jan. 6.—At the recent 
annual meeting of the Lumbermen’s Club of 
Knoxville, the following officers were elected 
for 1923: 

President—E. R. Oates. 
bari president—W. S. Andes, of the Andes Lum- 
ver Co, 

Treasurer 
Lumber Co. 


' Secretary—Walter McCabe, of the McCabe Lum- 
yer C 








C. R. Swann, of the Swann & Kopcke 


Co. 


The annual meeting was well attended and a 
most entertaining program was given. 


Seattle Club Installs Officers 

SEATTLE, WASH., Jan. 6.—Installation of new 
officers occurred at yesterday’s luncheon of the 
Seattle Lumbermen’s Club, R. W. Condon, of 
the Puget Mill Co., taking the chair for the 
first time as president, succeeding Ed R. Hogg, 
of the Atlas Lumber Co. Mr. Condon had ad- 
vanced from vice president, and sueceeding him 
in that position was W. A. Whitman, of the 
West Waterway Lumber Co. Secretary Ralph 
A. Clark, sales manager of the Bloedel Donovan 
Lumber Mills, gave way to William C. Krafve, 
sales manager of the Atlas Lumber Co. 

Max A. Wyman, of the Foster Wyman Lum- 
ber Co., was in his accustomed place after an 
absence of three weeks in Southern California. 
He analyzed business conditions in California 
at considerable length. 

‘*Tell us something about cedar,’’ the presi- 
dent requested of W. H. Oliver, sales manager 
of the Seattle Cedar Lumber Manufacturing 
Co. ‘‘Well,’’ said Mr. Oliver, ‘‘cedar logs 
are now worth $41 a thousand.’’ ‘‘Did you 
say $41%’’ queried the president. ‘‘Why, I 
remember when my father-in-law used to burn 
cedar logs in order to get them out of the way.’’ 
Mr. Oliver went on to say that his concern was 
oversold on cedar siding, which commanded a 
price of $43 to the trade. There was more 
business in sight, he remarked, than they could 
conveniently handle. 

Conditions in British Columbia was a subject 
discussed at considerable length. A recent vis- 
itor who had spent the holidays at Vancouver 
stated that so far as the Prairie trade was con- 
cerned, the millmen did not expect a great deal 
from that quarter, and that they were looking 
largely to the ‘‘States’’ for their market. 


form of lumber manufacturing, as this mill 
oyerates a shingle mill, sash and door plant and 
a fir veneer paneling plant. In the evening the 
delegates are to be entertained by the loggers’ 
association at a theater party. The third day 
the delegates will be further entertained by the 
lumbermen golf enthusiasts at the Vancouver 
Golf Club. In the evening the wholesalers will 
hold the stage, they having arranged also for 
a banquet. 

While this will conclude the conference, a num- 
ber of delegates are planning to remain over 
to place their spring orders, while others will go 
to California for a month or so. 

Secretary Ritter expects that at least 150 will 
take this trip which is the first of its kind ever 
undertaken by the association. 


Clubs and Exchanges 


There was an interesting development in the 
log situation, since the output from the camps 
for seven months had been about equal to a 
year’s normal supply, and the mills were sitting 
pretty so far as logs were concerned. One of 
the largest operators, it was stated, had begun 
logging on a stand that ran fully 50 percent 
cedar. 

Fred MacFarlane, logger, stated that logs 
in the Puget Sound region were firm at $14, 
$19 and $26; that a heavy demand for clear 
stock had been reported in the Harbor country, 
and that while there was a plentiful supply 
along the Columbia River the market was firm. 

W. A. Rankin, sales manager of the Port 
Blakeley Mill Co., and Curtis Bostwick, sales 
manager of the Seattle Mill & Logging Co., dis- 
cussed the Atlantic coast market in relation to 
California demand, showing that unprecedented 
requirements in one quarter had stimulated the 
price in the other. 

Ralph A. Clark dilated on the advantages of 
an interchange of views respecting actual con- 
ditions, citing as an instance that at a recent 
luncheon a few timely remarks by Gordon H. 
MacDonald, of the Snoqualmie Falls Lumber 
Co., had placed him in possession of extremely 
valuable information. 

Taking part also in the discussions were Al- 
vin Schwager, vice president of the Nettleton 
Lumber Co.; George Weston, of the Foster- 
Wyman Lumber Co., and Sherman L. Johnson, 
manager of the Washington Cedar & Fir Prod- 
uets Co. 


Columbus Club Disbands 


CoLuMBUS, OHIO, Jan. 8.—The Columbus 
Lumbermen’s Club, which has been in existence 
for about six years, disbanded Jan. 1. The 
club was merely a social organization, consisting 
of both wholesalers and retailers, and meetings 
were held at various times. This does not af- 
fect the retailers’ organization, which is func- 
tioning under the name of the Columbus Lumber 
Trade Exchange. J. E. McNally was president 
of the Columbus Lumbermen’s Club. 


(aaa@aaaaaaaa, 


Metropolitan Club’s Election Ticket 


SEATTLE, WASH., Jan. 6.—A nominating com- 
mittee, composed of M. D. Haire, A. V. Gray, 
W. A. Blackwood and W. C. McMaster, has 
posted the following ticket for the Metropolitan 
Club election, Jan. 15: 

President—W. T. Douglas, Metropolitan Build- 
ing Co. 


Vice president—Sherman L. Johnson, Washing- 
ton Cedar & Fir Products Co. 

Treasurer—J. D. Butler, Heybrook Lumber Co. 

Secretary—J. P. Austin, AMERICAN LUMBERMAN. 

Trustees—W. M. Beebe, Burton-Beebe Lumber 


Co.; C. C. Bronson, C. C. Bronson Lumber Co.; 
C, A 


Wadenstein, Renfro-Wadenstein Desk Co. 

The outgoing president is Roy A. Dailey, 
who has served two terms as chief executive. 
Since the foregoing ticket is unopposed, the 
choice of the nominating committee will un- 
doubtedly be approved thruout. It is under- 
stood that the new officers will outline a con- 
structive program, in keeping with the policies 
of the club during the last year. 


— 


‘Central Travelers to Meet 


INDIANAPOLIS, IND., Jan. 9.—The next annua] | 
meeting of the Central Association of the Tray. | 
eling Lumber & Sash & Door Salesmen will be 
held in this city, at the Hotel Lincoln, on Jay,” 
16, as announced by Secretary T. H. Nelson, 
The regular business meeting will follow the 
banquet, which is to be held at 6 p. m. 

The salesmen will be headquartered at Room | 
840, Claypool Hotel, Indianapolis, during the | 
course of the annual convention of the Retajj 
Lumber Dealers’ Association of Indiana, Jan, | 
17 and 18, and in the Rose room of the Congress 
Hotel, Chicago, during the course of the annua) 


of the Illinois Lumber Merchants’ Association, | 


Feb. 21, 22 and 23. 


Nyltas to Honor Past Presidents 


New York, Jan. 8.—The Nylta Club will 
stage a ‘‘Presidents’ Night’’ next Friday in 
the rooms of the New York Lumber Trade As. 
sociation. The guests of honor will include 
past presidents of the association and Joseph 
F. Murphy, the present presiding officer. The 
Nyltas promise to give the old-timers a jolly 
evening and the guests in turn will all be ex- 
pected to ‘‘reminisce’’ for the benefit of the 
youngsters. 

The past presidents include Richard S. White, 
James Sherlock Davis, Russell J. Perrine, John 
F. Steeves and William C. Reid. 


Election, State Annual and Cruise West 


ToLEDO, OHIO, Jan. 9.—Members of the To- 
ledo Lumbermen’s Club are urged to attend the 
annual election, to be held Jan. 20 at the Cham. 
ber of Commerce rooms, as a preliminary to 
which a dinner will be served at 6:00 p. m. 
Arrangements will then be made for attending 
the convention of the Ohio Association of Re- 
tail Lumber Dealers at Cleveland, Jan. 24-26. 
The ‘‘western cruise’’ will follow the State 
convention, and W. D. Schuller, club secretary, 
requests that reservations be sent at once to 
Findley M. Torrence, secretary of the State 
association. 


Good Time at Pittsburgh Club Annual 


PITTSBURGH, Pa., Jan. 8.—At the recent an- 
nual banquet of the Pittsburgh Lumbermen’s 
Club the attendance was the largest in its his- 
tory, 260 being present. The feature of the 
evening was a minstrel show, the orchestra and 
the entire cast being composed of employer and 
employee members of the club who had quietly 
studied and been drilled in their parts for 4 
number of weeks. The S. W. Means Lumber 
Co. built a special stage in the ball room of the 
Hotel Rittenhouse under the personal super- 
vision of James G. Nelson, of that company. 

Ostensibly the show was to be given by an 
out-of-town troupe but after the dinner was over 
it was announced that the minstrels had missed 
their train and that the entertainment com- 
mittee of the club would endeavor to get a few 
local vaudeville acts; meanwhile several of the 
lumbermen would entertain the audience with 
songs. After they were on the stage it was 
proposed that they give a ministrel show, using 
the costumes, etc., that were in the trunks of 


the minstrels who had failed to arrive. Thus 
the lumbermen were introduced. . 
The interlocutor was Franklin Dickey. The 


ends were James G. Nelson, S. W. Means Lum- 
ber Co.; John Seeberger, May Lumber Co.; J: 
L. Broido, Center Lumber Co., and Bert Murphy, 
George DuBarry Lumber Co. The soloists were 
J. D. P. Kennedy, May Lumber Co.; J. B. Wal- 
lace, Greenfield Lumber Co.; 8. W. Means and 
John Nelson, S. W. Means Lumber Co. The 
chorus consisted of the following: H. E. Me 
Bride and C. J. McBride, McBride Lumber Co.; 
E. A. Diebold, Higgins Lumber Co.; R. T. Red- 
path, May Lumber Co.; Lee J. Diebold, Diebold 
Lumber & Manufacturing Co.; and W. E. Ahlers, 
Ahlers Lumber Co. The orchestra consisted of 


Mark McCollum, Braddock Lumber Co.; Harry 
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Simon, M. Simon’s Sons; W. H. Williams, May 
Lumber Co., and L. G. Fabian, Ahlers Lumber 
Co. The entire show was under the direction 
of George J. Bagnell. 

The songs were well sung and the jokes 
eracked at the expense of the various lumber- 
men were well received, and it was the con- 
sensus that it was the biggest event of its kind 
ever staged by the Pittsburgh club. 


Club Endorses Marine Subsidy Bill 


CINCINNATI, OHIO, Jan. 8.—The Lumbermen’s 
Club of Cincinnati went on record tonight as 
endorsing the merchant marine subsidy bill 
now before Congress, after a thoro discussion of 
the subject was had at the monthly dinner of the 
club held at the Hotel Metropole. <A resolution 
instructing the secretary to urge all Ohio con- 
gressmen and senators to give the bill their 
support was adopted. 

The matter was brought up by a number of 
Baltimore business and shipping men who were 
guests of the club and who are touring the mid- 
dle West in the interest of shipping thru the 
port of Baltimore. 

Maleolm Stewart, manager of the foreign 
trade department of the Cincinnati Chamber of 
Commerce, explained the provisions of the bill. 

W. M. Brittain, manager of the Exporters 
& Importers Board of Trade of Baltimore, de- 
clared the present bill the best measure yet 
offered in aid of American ships. 


John L. Alcock, president of John L. Alcock 
& Co., lumber exporters and importers of Balti- 
more, gave an interesting talk on the develop- 
ments in the lumber business during his forty 
years’ connection with it. He said that the re- 
development of the lumber export trade waited 
upon the reconstruction of Europe and that 
this could not be accomplished without the moral 
and financial support of America. 

Two new members were elected by the club, 
they being the Bolling Griffith Lumber Co. and 
the Pease Co., both of Cincinnati. 

Ed Ward was added to the membership com- 
mittee, of which J. Watt Graham is chairman. 

In the matter of the arbitration between the 
Henry Maley Lumber Co., of Indianapolis, Ind., 
and Duhlmeier Bros. & Co., of Cincinnati, the 
committee, of which C. F. Shiels was chairman, 
found in favor of the latter company. 

J. C. West, president of the club, presided 
as chairman. J. J. O’Neill, chairman of the 
entertainment committee, reported on plans to 
make future meetings of great interest to the 
members and of measures to insure a fuller 
attendance. 


Clevelanders Entertain the Ladies 


CLEVELAND, OHIO, Jan. 10.—‘‘The Ladies’’ 
were guests at a banquet given by the Cleveland 
Lumber Club at the Winton Hotel at 7 p. m. 
Tuesday, which was enjoyed by one hundred 
and fifty persons. Immediately following 
the banquet there was vaudeville entertainment. 


Douglas Malloch, Lumberman Poet, of the 
AMERICAN LUMBERMAN, Chicago, then gave 
an appropriate address entitled ‘‘ Husbands and 
Wives.’’ The evening closed with the rendi- 
tion of a musical program. 

The Cleveland Lumber Club is a social organi- 
zation, not connected in any way with the 
Cleveland Board of Lumber Dealers altho the 
membership is much the same. Club officers 
are: 

President—W. P. 
Lumber Co. 

Vice president—L. H. Flandermuyer, secretary- 
treasurer Prasse Lumber Co. 

Treasurer—H. J. Teare, assistant 
Northern Ohio Lumber & Timber Co. 

Secretary—G. C. Hoffman, secretary and gen- 
eral manager Ohio State Lumber Co. 

The chairman of the entertainment committee 
for the banquet was George Ralls, Northern 
Ohio Lumber & Timber Co. 


To Install Officers This Week 


MEMPHIS, TENN., Jan. 9.—The new oflicers 
of the Lumbermen’s Club of Memphis will be 
installed at the first regular semimonthly meet- 
ing of the year to be held at the Hotel Gayoso 
Saturday, Jan. 13. George MeSweyn, of the 
Memphis Band Mill Co., president-elect, will 
announce the standing and special committees 
for 1923 and outline the policies of the new ad- 
ministration. At the same time the retiring 
officers and directors will give an account of 
their stewardship. 


Hilton, Peter Kuntz-Hilton 


treasurer 


Southwestern Hardwood Millmen Debate Problems 


[Special telegram to AMBRICAN LUMBERMAN] 

NEW ORLEANS, La., Jan. 10.—The annual 
meeting of the Southwestern Hardwood Manu- 
facturers’ Club held in the Lumbermen’s Club 
rooms today, drew a record attendance and was 
marked thruout by interest and enthusiasm. 
Beginning with the usual excellent luncheon, 
the session continued until late in the after- 
noon without a dull moment. Officers for the 
ensuing year, as nominated by a committee 
headed by J. W. Bailey, of Laurel, Miss., were 
elected by acclamation as follows: 

President—H. G. Bohlssen, H. G. Bohlssen Lum- 
ber Co., Ewing, Tex. (reélected.) 

First vice president—H. B. Johnson, Mansfield 
Hardwood Lumber Co., Shreveport, La. 

Second vice president—-W. J. Stebbins, 
Lumber Co., Garyville, La. 

Third vice president—G. H. Damon, H. H. Wig- 
gin Lumber Co., Plaquemine, La. 

Secretary—George Schaad, jr., New Orleans (re- 
elected.) 

Directors—H. J. Brenner, Ferd Brenner Lumber 
Co., Alexandria, La.; A. M. Smith, Bomer-Blanks 
Lumber Co., Blanks, La.; W. D. Lurry, Latt Lum- 
ber Co., Colfax, La.; C. L. Faust, Faust Bros. 
Lumber Co., Jackson, Miss.; John Deblieux, Soniat 
& Deblieux, Opelousas, La.; Joseph Pease, Pearl 
River Valley Lumber Co., Canton, Miss.; G. H. 
Jones, Newell Lumber Co., Eunice, La.; W. W. 
Wallace, South Texas Lumber Co., Houston, Tex. 


Mill Stocks Below Normal 


President Bohlssen started the session by ask- 
ing each member to report orally on mill stocks. 
The majority reported current stocks all the 
way from 20 to 50 percent below normal. Three 
exceptions were noted, two mills reporting 
normal stocks and one above normal, due to 
car shortage. It was generally reported that 
there had been a great reduction of stocks from 
mid-November thru December, due to improve- 
ment in ¢ar supply. Several reported current 
stocks largely composed of green lumber. 


_A similar canvass of log supply conditions 
indicated normal supplies on hand as a general 
thing, the majority reporting logs sufficient 
for six to eight weeks cutting. A few were 
facing adverse conditions in the woods, but the 
general indication was for steady operation dur- 
ing the season immediately ahead. 

Secretary-manager J. E. Rhodes, of the South- 
ern Pine Association, was asked to discuss the 
southern pine situation and outlook. Present- 
ing some highly interesting statistics on the 
ast year’s business, he expressed the opinion 
that conditions in the industry were ‘‘funda- 
mentally sound’’ and the outlook for 1923 ex- 
cellent, 

Messrs. Bailey, Lurry, Damon and Johnson 


Lyon 








Fa. Gi 


BOHLSSEN, EWING, TEX.: 
te@lected President 


were appointed a nominating committee and 
requested to get busy. 

T. R. Thames, of the Natalbany Lumber 
Co., reported for the timber taxation committee 
in Louisiana, describing the conference of the 
Southern Pine Association’s similar committee 
with the State board of affairs and explaining 
the Louisiana supreme court’s decision in the 
Crowell & Spencer case. The effect of that 
decision, he said, was to abolish the board’s 
method of separate assessments for each sub- 
division based on stumpage estimate per acre 
regardless of logging difficulties and proximity 
to transportation. A detailed estimate of each 
subdivision would be no longer required, he 
thought. The decision applied, of course, to 
pine stumpage but would bear upon hardwood 
also, tho that was left in greater extent to 
the judgment of individual assessors. He sug- 
gested that the hardwood manufacturers in 
Louisiana check up their schedules of last year 
and ascertain the average value for their res- 
pective holdings after deducting for timber 
taken off during the year. 

Secretary Schaad had forwarded a question- 
naire to each club member, to be filled out 


and returned for use of the tax committee, 
but only two had been returned. Several 
more were handed in during the meeting. Mr. 
Thames urged that the others be sent in im- 
mediately, so that the committee could prepare 
the hardwood case for presentation to the tax 
commission. The commission’s members, he 
added, showed every disposition to do the fair 
thing, appreciated the codperation of the com- 
mittee in gathering and systematizing informa- 
tion for its use, and had requested prompt 
submission of this material. The committee 
could arrange a conference with the board for 
next Tuesday, he thought, but not later, as the 
board is anxious to send its instructions to the 
assessors early in the year. C. H. Sherrill 
seconded the plea for prompt return of the 
questionnaires and most of those present prom- 
ised to have them in the secretary’s hands by 
the end of the week. Mr. Thames then briefly 
discussed the outlook for assessments of stocks 
on hand. 
To Make Drive for New Members 


The nominating committee then reported and, 
after a good natured protest from Mr. Bohlssen 
against his election for a second term, when 
the club has so much good presidential timber, 
the ticket as reported was unanimously elected, 
Mr. Bohlssen’s protest being as unanimously 
overruled. The officers elect were called upon 
for brief speeches. 

Secretary Schaad seized the occasion to pre- 
sent his annual report, in which he showed 
the club finances in a healthy state, but the 
membership without gain. Diseussion of a 
membership drive followed and it was agreed 
that every clubman should appoint himself a 
committee of one to go after new members, the 
secretary to supply all with membership lists 
and blanks. 

J. B. Edwards, of Hillyer, Deutsch, Edwards 
(Ine.), started a lively discussion by asking 
whether -a planing mill was a paying proposi- 
tion on a hardwood operation. Radical differ- 
ences of opinion developed and the argument 
took a wide range, ending in an apparent dead- 
lock. Mr. Edwards then broached the subject 
of kiln drying hardwuod and started another 
avalanche of conflicting opinions and ex- 
periences. Mr. Sherrill closed the argument 
by describing his company’s dry kiln experi- 
ments now in progress at its Merryville plant, 
and inviting all present to visit Merryville and 
see for themselves what was being accomplished. 

Discussion of routine matters followed with 
adjournment late in the afternoon. 
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Death Summons Pioneer of the Middle West 


(Continued from Front Page) 
into 


other lines of industry, being  inter- 
ested in organization of the Fisher Flouring 


Mills Co., of Seattle, the Winona & Southeruv 
Railroad, the Northwestern Railroad Co., etc., 
and was president of the Bank of Poplar Bluff, 
Mo., and a director of the Northwest National 
Bank of Kansas City. Later an interest in 
the Louisiana Sawmill Co., at Glenmora, La., 
was purchased, and the White-Grandin Lumber 
Co., operating at Slagle, La., was organized. 
Then timber lands were acquired on the Pacific 
coast and the Grandin Coast Lumber Co. 


was 
organized to conduct operations there. The 
Missouri Lumber & Land Exchange Co. was 


the selling agency for the various manufactur- 
ing companies, and a short time ago the name 
of that concern was changed to Exchange Saw- 
mills Sales Co. Mr. White remained in active 
charge of the business from its beginning until 
1920, when his son, R. B. White, became his 
assistant and relieved him to a great extent of 
the responsibility. Last year, Mr. White be 
came chairman of the board of the different 
mill companies, as well as the Exchange Saw 
mills Company, and relinquished active partici- 
pation in the business. 

About the beginning of the century Mr. White 
began to be widely known for his interest in 
conservation. President Roosevelt appointed 
him in 1905 as his personal representative to 
investigate affairs at the Cass Lake (Minn.) 
Indian Reservation, and the proposition of open- 
ing it to settlement, and at that time became 
acquainted with his knowledge and ideas in 
the matter of forest conservation. Thus when 
the strenuous president began his great cam- 
paign for the conservation of natural resources 
Mr. White was one of the men appointed to 
the forestry department of the Commission on 
Conservation of Natural Resources which gath- 
ered in 1907 and made history. He was ap- 
pointed by the governor of Missouri in 1909 as 
a member of the State board of forestry, and 
in that year was also a delegate to the First 
National Conservation Congress in Seattle, and 
to the Southern Conservation Congress in New 
Orleans. He was chairman of the executive 
committee of the first, second and third con- 
gresses for the conservation of natural resources. 
At one of these meetings he said that he rep- 
resented the fifth generation in his family to 
have very definite and strong views on the mat- 
ter of conservation. This in reply to an address 
in which someone had ealled him the ‘‘Origi- 
nal Conservationist.’’ He did have very strong 
opinions in this matter which he considered one 
of the most vital in the history of America 
and these he expressed in many addresses before 
all kinds of organizations thruowt many years 
and in pamphlets which were widely distributed. 

In 1916 Mr. White was appointed member 
of the United States Shipping Board. He was 
compelled to resign from that office in July, 
1917, because of ill health. 

Mr. White had not long been in the Missis- 
sippi Valley before he found the need of organ- 
ization among the southern pine manufacturers. 
It is said that he organized the first lumber 
manufacturers’ association in the southern 
States and he was called the ‘‘father of the 
yellow pine lumber association work.’’ In 
1881 he sent out a postal card for a meeting 
of yellow pine manufacturers at Poplar Bluff, 
Mo., which adjourned and met later at Little 
Rock, Ark. There the Missouri & Arkansas 
Lumber Association was organized and J. B. 
White became its first president. He was also 
the first president of the Southern Lumber 
Manufacturers’ Association, which was organ- 
ized in New Orleans in 1890, and served three 
terms in that office. He was an active worker 
in the old Yellow Pine Manufacturers’ Asso- 
ciation and in the National Lumber Manufac- 
turers’ Association, holding chairmanships on 
various committees and performing the most 
important work for these organizations. In 
1899 he was instrumental in the ealling of a 
great mass meeting of southern pine i Ait 
at St. Louis and presided as chairman at that 
meeting. He was also active in the Southern 


Pine Association from the beginning of that 
organization. 

Besides his lumber association work Mr. 
White was associated with various clubs and 
societies. He was a 32nd degree Mason, was 
assistant governor general of the Missouri So- 
ciety of Colonial Wars, at one time national 
registrar of the Sons of the American Revolu- 


tion and a member of a number of historical 
societies. His hobby was genealogical and his- 


torical research and he was’ an acknowledged 
authority on Colonial and Missouri history. 
For many years the summer home of the 


Whites has been at Bemus Point, on Lake 
Chautauqua, not far from the lumberman’s 
birthplace. There Mr. White maintained a 


model dairy and a model sugar camp, in both 
of which he took much pride. 

Mr. White was twice married. His first wife 
was Arabella Bowen, of Chautauqua County, 
New York, who died in 1879, leaving two chil- 
dren, one of whom, Mrs. A. T. Hemingway, is 
living. In 1882 Mr. White married. Emma 
Siggins, of Youngsville, Pa., who survives him. 
Of this marriage three children were born, 
“mma Ruth White, Raymond B. White, who 
recently assumed many of his father’s respon- 
sibilities, and Jay Barber White, who was 
killed in an accident at Fisher, La., where the 
young man had begun the practice of medi- 
cine. Subsequently Mr. White gave to the city 
of Youngsville, Pa., a handsome high school 
building and a scholarship in Williams college 
as a memorial to this son, 

To those who knew him best, J. B. White has 
always been known as ‘‘Captain.’’ Where this 
title originated, no one seems to know, but it 
was as Capt. White that he was known to a very 
wide circle of friends. Mr. White once told 
some friends that he began to be given that 
title shortly after he moved to Missouri. He 
said he supposed it was because he had ‘‘two 
chimneys on the house, while all other houses 





Office building and new store of California § Oregon Lumber 


had but one, and the natives supposed that 
anybody who could afford two chimneys must 
be a person of some consequence, and was there- 
fore nothing less than a captain.’’ And this 
title stuck, tho by virtue of having been a 
colonel on Gov. Hadley’s staff, Mr. White was 
entitled to be known as ‘‘Col. White.’’ As 
‘*Capt. White,’’ however, he will remain in the 
affectionate remembrance of his confreres, and 
the title somehow expresses the firm, fine, gen- 
erous character of the man. Big and broad, 
with a twinkle in his eye and a kindly heart, 
a rare judgment of men and keen business sense, 
he was beloved and admired by those who were 
associated with him. He was extremely gen- 
erous in all sorts of philanthropic movements, 
and many were his benefactions to individuals 
and institutions. He responded to the various 
war drives and to the Liberty Memorial appeal 
with large contributions. He was a member 


of the Liberty Memorial executive committee. 
One of his gifts was $5,500 for himself and 
Mrs. White for the Allied Charities chest, col- 
lected in Kansas City. 

The funeral was held from the Westminster 
Thirty-sixth and Wal- 


Congregational Church, 


. Latchaw, J. W. 


nut streets at 2 o’clock Monday afternoon. Ny 
in years has there been a more impressive ser.) 
ice than that held for the pioneer lumberma 


The pulpit, platform and window sills for mop) 
than fifty feet on each side of the casket wey! 


covered with the floral tributes which 


Cale F 


a 
from all over the country, there being more tha! 
bf 


400 separate pieces. More than 1,000 persons) 
attended the services and viewed the body, whieif 
lay in state in the church from 1 to 2 0 clock § 


The funeral service was conducted by Rey.f 
pastor of the chure, § 
Assisting hin? 


Dr. Clarence Reidenbach, 
and a close friend of Mr. White. 
were Dr. J. B. Silcox of Toronto, Ont., 
pastor and an old friend of Mr. White, an; 
Dr. T. W. Nadal of Drury College, Springfield, 
Mo., which Mr. White assisted financially. Bot) 
spoke of the accomplishments of Mr. White a 


formerly? 


business man, as public man, as churchman, af 


philanthropist and family man and paid gloy- 


ing tributes to his charity and integrity. Burial 
was in Mt. Washington cemetery. Honorary 


pallbearers included a number of the city’s lead: 
ing men, and the active pallbearers were all 
Jumbermen, friends or associates of Mr. White, 
Pallbearers were: 

Honorary.—J. F. 
Long, W. R. 


Downing, E. D. Bigelow, R. A, 
Pickering, W. LB. Pettibone, D. Austin 
Jenkins, O. J. Hill, H. M. Beardsley, 
Dr. Thomas W. Nadal, E. W. Smith, W. S. Dickey, 
Judge E. E. Porterfield, G. M. Shaw, M. B. Nelson, 
G. W. Grandin, G. W. Dulaney, jr., T. A. Bloomer, 
J. L. Grandin, H. H. Rhodes. 
AcTIvE.—C. S. Keith, C. J. 
nardin, Maleolm Lowry. C. 
Cc. €. Shepard, F. R. 


Carter, J. M. Ber- 
K. Gould, ©. F. Slagle, 
Watkins. 


Southern Oregon Town Forging Ahead 


BROOKINGS, ORE., Jan. 6.—Owing to the many 
improvements made by the California & Oregon 
Lumber Co., which operates a large mill at 
this point, Brookings is one of the most rapidly 


othe. 


Co., Brookings, Ore. 


growing towns in southern Oregon. Among tle 
improvements are a Ben. new general store, a 
addition to the St. George Hotel to furnish ac 
commodations for its workmen, about twenty 
cottages for employees, and large warehouses, 
all built by the lumber company, in addition 
to which more than $50,000 was spent during 
the last year by individuals i in private construc 
tion. The California & Oregon Lumber Co. 
owns about 4,500,000,000 feet ‘of timber, about 
equally divided between fir and redwood. 
Officers of the company are: W. C. Ribenack, 
Thornton, Ark., chairman of the board of di- 
rectors; James HL. Owens, Brookings, president; 
Henry L. Stout, Chicago, vice president and 
treasurer; J. R. Lindsay, Chicago, secretary. 
B. F. Gray, of Brookings, is assistant genera! 
manager. 
SRA ERRERBRBEBaEAaREBAaBAAA 

A pair of wooden skates made in 1867, and 
used almost every winter since, have beet 
placed on display in the window of a store at 
Chauncey, Ohio, by Harvey Nye, the owner. 
They are in good condition, and Mr. Nye expects 
to cut a few ‘‘figure eights’? on them this 
winter. 
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BUSINESS CHANGES 


ARKANSAS. Forrest City—Home Lumber 
Co., changing name to East Arkansas Lumber 
€o.. no change in ownership or policy. 

FLORIDA. Jacksonville—W. C. Peebles & Co., 
succeeded by Kelly Lumber Co. 

ILLINOIS. DeKalb—E. E. Embree purchased 
yartner’s interest in firm of Mosher & Embree 
and will continue business under own name. 

1OWA. Cedar Rapids—Cedar Rapids Lumber 
Co. sold to Hatch & Brookman Lumber Co. 

Des Moines—Wilson-Rex Lumber Co., changing 
name to George B. Rex & Son. 

KANSAS. White City—J. J. Rhodes Lumber 
Co.; H. J. Nordeen purchased interest. 

KENTUCKY. Erlanger—H. E. Whitson Lum- 
per Co, moving headquarters to Cincinnati, Ohio. 

MICHIGAN, Adrian—F. A. Stevenson, suc- 
ceeded by Stevenson & Clark. 

Grand Rapids—Sligh Furniture Co. purehases 
Santiam Lumber Co., a corporation owning 11,- 
go0 acres of timber in Oregon, and the two com- 
panies will be consolidated. 

Otsego—J. W. Oliver has sold his interest in 
G. H. Siple & Co. to William Drew and the latter 
is now sole owner of the business, which will be 
operated under name of William Drew Co. Mr. 
Oliver will locate at Three Rivers, where he has 
purchased the business of Corlett-Stone Co. 

MINNESOTA. Albertville—Gieb-Carl Lumber 
Co., succeeded by Newman Lumber Co. 

Jackson—Robertson & Co., succeeded by J. G. 
Robertson. 

NEBRASKA. Hastings—Oliver Lumber 
sold to J. T. Cottingham and John W. Kipp. 

NEW YORK. Bliss—J. S. Charles, succeeded 
by Murphy & Hickey. 

Brooklyn—Axinn & Sons Wrecking Co., 
ceeded by Axinn & Sons Lumber Co. 

OHIO. Lebanon—Lebanon Lumber Co. pur- 
chased the retail business of William Evans, 
who has conducted a yard here for 49 years. 
The two yards will be combined at the location 
of the Lebanon Lumber Co. 

Youngstown—Lease and option to purchase 
have been given by the Union Wholesale Lumber 
Co., formerly the Iron City Lumber Co., to the 
Wabash Storage & Supply Co., recently incor- 
porated here with a capital of $100,000. The new 
company will engage in transfer, storage and 
building supply business. 

OKLAHOMA. Antlers—Antlers Lumber Co., 
succeeded by Producers’ Lumber Co. 

OREGON. Portland—North Pacific Lumber 
Co, changing name to Duluth-Oregon Lumber 
Co. 

UTAH. Richfield—Citizens’ Lumber Co. pur- 
chased by Smoot Lumber Co., of Provo, Utah, 
and will be operated as a branch. The Smoot 
Lumber Co. has branches also at Price and Pay- 
son. E. W. Simmons will be in charge of the 
Richfield yard. 

WISCONSIN. Lake Geneva—Wilbur 
Co.’s yard sold to Taggart Lumber Co. 

Menomonee Falls—Wilbur Lumber Co.’s yard 
sold to Geo. F. Luehring Lumber Co. 


BRITISH NORTH AMERICA 
MANITOBA. Winnipeg—H. S. Galbraith 
(Ltd.), succeeded by Galbraith Lumber Co. 


INCORPORATIONS 


ARKANSAS. Clarksville—Johnson 
Co., incorporated; capital, $25,000. 

Cove—Cove Lumber Co., increasing capital to 
$60,000. 

Fort Smith—Ball-Cummins Furniture Co., in- 
creasing capital from $50,000 to $300,000. 
_ Fort Smith—Eads Bros. Furniture Co., increas- 
ing capital from $150,000 to $250,000. 

Searcy—McRae Box Co., incorporated; capital, 
$10,000; factory to be built to manufacture 
strawberry and fruit boxes and crates; William 
Booth, secretary, 

CALIFORNIA. Los Angeles—John W. Koehl 
& Sons, sash and door manufacturer, increasing 
Capital to $250,000. 

Sawtelle—c. Ee. 


Co. 


suc- 


Lumber 


Co. 


Lumber 


Edinger, R. C. 
L, P. Waterman and W. R. Mann incorporated 
the C. L. Edinger Planing Mill; capital, $75,000. 
COLORADO. Denver—Hallack & Howard 
Lumber Co., increasing capital from $250,000 to 
$915,000, 
Denver—McPhee & McGinnity Co., 
Capital from $1,000,000 to $2,000,000. 
FLORIDA. Perry—McCaskill Lumber Co., in- 
Corporated; capital, $5,000. 
. GEORGIA. Macon—Richardson Lumber Co., 
Ncorporated; capital, $50,000. 
IDAHO. Weippe—Lolo Lumber 
porated. 
cJLLINOIS. Chicago—Illinois Interior Finish 
-0., increasing capital to $100,000. 
Chicago—Illinois Frame & Sash Co., increasing 
Capital to $25,000. 
wonicago—Theo. Fathauer Co., wholesale hard- 
00d company, increasing capital to $500,000. 
e Chicago—Winegar-Gorman Lumber Co., 
Teasing capital from $50,000 to $200,000. 


Watenhbaker, 


increasing 


Co., incor- 


in- 


Kewanee—Johnston Lumber Co., 
capital to $300,000. 

Kewanee—Kewanee Lumber & Supply Co., in- 
creasing capital to $60,000. 

Toulon—Johnston Lumber Co., 
ital from $75,000 to $300,000. 

KENTUCKY. Calloway—Hood Moore Lumber 
Co., incorporated; capital, $30,000. 

Louisville—Embry Box Co., the Louisville di- 
vision of the General Box Co., has reduced its 
capital to $1,000, retaining its corporate identity. 

Louisville—Louisville Planing Mill Co., in- 
creasing capital from $100,000 to $300,000. 

Louisville—Brown & Carnahan Co., incorpo- 
rated; capital, $100,000. 

LOUISIANA. Shreveport—Victoria Lumber 
Co., increasing capital from $250,000 to $300,000. 

MARYLAND. Easton—L. S. Fleckenstein & 
Son, incorporated; capital, $100,000; to manufac- 
ture and deal in lumber, millwork and building 
materials. 

MICHIGAN. Ferndale—McCaul Lumber & 
Coal Co., increasing capital from $50,000 to $135,- 
000. 

Flint—Randall Lumber & Coal Co., increasing 
capital from $40,000 to $200,000. 

MISSOURI. Kansas City—A. O. Thompson 
Lumber Co., increasing capital from $150,000 to 
$500,000. 

St. Louis—Christman Veneer & Lumber Co., 
increasing capital from $25,000 to $150,000. 

St. Louis—Guider Heitart Lumber Co., incor- 
porated; capital, $4,000. 

St. Louis—Trio Lumber Co., incorporated; cap- 
ital, $20,000; wholesale. 

NEBRASKA. Tecumseh—Sullivan-McDermott 
Lumber Co., incorporated; capital, $175,000. 

NEW YORK. Adams—Mather & Grow, incor- 
porated; capital, $75,000. 

Amityville—Wood Lumber Co., 
capital from $25,000 to $200,000. 

Buffalo—Morrison & Risman Co., incorporated; 
capital, $500,000; track equipment. 

Buffalo—Tift Lumber, Mill & Supply Corpora- 
tion, incorporated; capital, $100,000; to manufac- 
ture building materials. 

Brooklyn—Parquet Flooring 
Corporation, incorporated; capital, 
manufacture flooring. 

Greig—Walker-French Lumber Corporation, 
incorporated; capital, $75,000; timber merchants. 

Harrisville—Pahud Lumber Co., incorporated; 
capital, $30,000. 

Long Island City—Tisdale 
creasing capital to $850,000. 

Manhattan—C. H. Pearson & Son Hardwood 
Co., incorporated; capital, $180,000. 


increasing 





increasing 


& Trim Supply 
$20,000; to 


Lumber Co., in- 


New York—Harlen Lumber Co., increasing 
capital to $75,000. 
New York—Melrose Lumber Co., increasing 


capital to $50,000. 

New York—Walter N. Knauth & Co., 
sale, increasing capital to $150,000. 

New York—Stevens-Eaton Co., 
capital to $500,000. 

New York—Yellow Poplar Lumber Co., increas- 
ing capital to $700,000. 

New York—Esdorn Lumber Corporation, 
corporated; capital, $20,000. 

Rockaway Beach—William Schoncke Co., in- 
creasing capital to $100,000. 

Watertown—J. KE. Harroun & 
rated; capital, $150,000. 

Yonkers—Westchester Lumber Co., increasing 
capital from $30,000 to $80,000. 

NORTH CAROLINA. Mooresville—P. M. Bar- 
ger Lumber Co., incorporated; capital, $100,000. 

Lake Waccamaw—North Carolina Lumber Co., 
increasing capital from $125,000 to $660,000. 

OHIO. Cleveland—W. R. Schuster Lumber Co., 
incorporated; capital, $50,000; to operate saw- 
mills, acquire timber lands and manufacture 
lumber. 

Lakewood—Ideal Home Building Co., incor- 
porated; capital, $100,000; to do commercial build- 
ing. 

Maple Heights—Maple Heights Lumber Co., 
incorporated; capital, $50,000; retail. 

Massillon—City Builders’ Supply & Lumber 
Co., incorporated; capital, $30,000; to deal in lum- 
ber and general building materials; Frank L. 
Koontz, head of company. 

Toledo—Schroeder-Aderman Mill Work Co., in- 
corporated; capital, $25,000; to do general mill 
work. 

OREGON. 


Co., increasing capital 


whole- 


increasing 


in- 


Son, incorpo- 


Marshfield—Western White 
from $25,000 


Cedar 
to $100,000. 


Portland—Wonder Recovery Co., incorporated; 
capital, $250,000; to manufacture lumber and 
mining timbers. 

PENNSYLVANIA. Philadelphia—Souwth Phil- 


adelphia Woodworking Co., incorporated; capi- 
tal, $25,000; building materials and lumber. 
SOUTH CAROLINA. Greenville—Brown Lum- 
ber Co., incorporated; capital, $10,000. 
Greenville—Peerless Folding Ladder Co., 
creasing capital from $100,000 to $150,000. 
Westminster—Carolina Woodenware Manufac- 
turing Co., incorporated. 


in- 


TENNESSEE. Chattanooga — Chattanooga 
Furniture Co., increasing capital from $50,000 to 
$250,000. 


Johnson City—Marshall Bros. Lumber Co., in- 
creasing capital from $50,000 to $150,000. 


increasing cap- 


Memphis—Bellgrade Lumber Co., 
capital from $250,000 to $500,000. 

Memphis—J. V. Stimson Hardwood Co., 
creasing capital from $60,000 to $600,000. 

Memphis—Stimson Veneer & Lumber Co., in- 
creasing capital from $100,000 to $200,000. 


TEXAS. Austin—Haberlein-Reid Lumber Co., 
incorporated; capital, $15,000. 

Dallas—Oak Cliff Lumber Co., increasing capi- 
tal from $60,000 to $100,000. 

Dallas—Trinity Lumber Co., increasing capi- 
tal from $300,000 to $400,000. 

Dallas—Hobart Lee Tie Co., of Springfield, 
Mo., has been admitted to do business in Texas 
with headquarters at Dallas; Paul M. O’Day, 
agent. 

Houston—E. E. Foster & Co., increasing capi- 
tal from $20,000 to $40,000; name changed to Fos- 
ter-Buhmann Lumber Co. 

Iowa Park—Wichita County Lumber Co., in- 
corporated; capital, $50,000. 

San Antonio—H. Wagner & Son, increasing 
capital from $35,000 to $50,000; changing name 
to San Antonio Sash & Door Co. 

VIRGINIA. Lynchburg—Mullan-Bailey Lum- 
ber Co., incorporated; capital, $50,000. 

Norfolk—Conwell-Chethan Timber Co., incor- 
porated; capital, $20,000. 


WASHINGTON. Bellingham—Morrison Mi11 
Co., increasing capital from $20,000 to $1,000,000. 
Everett—Canadian-American Timber Corpora- 
tion, organized; capital, $1,000,000. 
Kelso—M. Redmond & Co., incorporated; capi- 
tal, $10,000. c 
o., 


Maytown—Maytown Mill 
capital, $30,000. 
Port Angeles—Ozette Logging Co., 
rated; capital, $20,000. 
Seattle—Connolly Creek Coal & Timber Co., 
incorporated; capital, $50,000. 
Seattle—Seattle Chair & Woodworking Co., in- 
creasing capital from $10,000 to $30,000. 
Seattle—Simpson Logging Co., increasing cap- 
ital from $1,500,000 to $5,000,000. 
Seattle—Wallace Lumber & Manufacturing 
Co., increasing capital from $15,000 to $300,000. 
Seattle—Snohomish Logging Co., increasing 
capital from $50,000 to $200,000. 
Seattle—Bryant Lumber Co., increasing capi- 
tal from $50,000 to $250,000. 


increasing 


in- 


incorporated; 


incorpo- 


Snohomish—Douglass Lumber Co., incorpo- 
rated; capital, $1,000,000. 
Tacoma—Clear Fir Lumber Co., increasing 


capital from $140,000 to $420,000. 

WEST VIRGINIA. Huntington—C. M. Calla- 
way Lumber Co., increasing capital from $25,000 
to $50,000. 

Huntington—Ritter-Burns Lumber Co., 
creasing capital from $100,000 to $200,000. 

Huntington—Glade Creek Coal & Lumber Co., 
increasing capital from $1,000,000 to $2,000,000. 

WISCONSIN. Chippewa Falls—Chippewa 
Lumber & Coal Co., incorporated; capital, $70,- 
000. 

Marshfield—Wisconsin Butter Tub Co., 
porated; capital, $100,000. 

Menomonie—O. & N. Lumber Co., 
capital from $600,000 to $1,000,000. 

Milwaukee—Western Millwork Co., 
rated; capital, $15,000. 

Oshkosh—Paine Lumber Co., increasing capi- 
tal from $1,000,000 to $2,000,000. i 

Oshkosh—Buckstaff Co., increasing capital. 

Racine—Gold Medal Camp Furniture Co., in- 
creasing capital from $200,000 to $600,000. 


in- 


incor- 
increasing 


incorpo- 





Rhinelander—J. H. O’Melia Lumber Co., in- 
creasing capital to $125,000. 
Sheboygan—Pantzer Lumber Co., increasing 


capital from $150,000 to $400,000. 
Stevens Point—John Weeks Lumber Co., in- 
creasing capital from $50,000 to $200,000. 
Stevens Point—Vetter Manufacturing Co., in- 
creasing capital from $150,000 to $200,000. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Vancouver—British 
Columbia Mills, Timber & Trading Co. (Ltd.) 
has converted itself into a company limited by 











A NON-MIRING WAGON 


Capacity 10 tons. Adapted for hauling over 
sand, mud, bad roads or soft ground. More 
freight with less power. Will carry capacity 
loads wherever animals or tractors can work. 
Shipments direct from Chicago factory. 
Information and prices on request. 
ATHEY TRUSS WHEEL CO., 17 N. LaSalle St., Chicago, U.S.A. 
Cable Address “‘Trusswhec. Chicago” 


THEY TRUSESHEEL WAGON | 
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Fire Insurance 


| Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


ne 





The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 2 
Insurance Co. of Indian- : 
apolis, Ind. : 


The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 


: Write for Details 


LATADY, ANDREWS & Go. 
GCERTIFIED PUBLIG ACCOUNTANTS 


GUITNNTINT 





TEUTESNETEA YON 

















JOHN F. ANDREWS, C. P. A. 


Formerly General Auditor Kaul Lumber Co. 
In Charge of Lumber Department. 





Brown- Marx Building, 
BIRMINGHAM, ALABAMA 











GILBERT NELSON & CO. 


Public Accountants 
600-60! LuMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 

















ROBERT W. HUNT & CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Hibernia Bank Bidg. Bisbee, Bldg, 


Gen’! Office—2200 Insurance Exchange, CHICAGO 











te Ya Ya “a “a a a ae AAD AAADADAMDADAAD ADDY 
: Transit Car Should take ad- 


BUYERS vantage of our 


facilities. 
; We offer you Quick Service in Transit Cars or mill 


shipments. e 
a Yellow Pine 


Cratin 
and finis 
a specialty. AW. SMITH & CO. 
Arcade Building, ST. LOUIS, MO. 
RADA CAR WRAA CREAR DEED 


WU VOD 


shares under the Companies Act of 1921; assets, 


$1,096,000. 
NEW VENTURES 


ALABAMA. Millry—River Tie & Lumber Co., 
new concern. 


Tuscaloosa—Childress Lumber Co., new con- 
cern, 

CALIFORNIA. Beverly Hills—J. & W. C. 
Shull Lumber Co. opening yard. 

Pasadena—Smith-Lindsey Lumber Co., re- 


cently began; retail. 

GEORGIA. Thomasville—C. B. Postell Co., re- 
cently began; wholesale. 

ILLINOIS. Mulberry Grove—C. G. Sonneman 
& Son recently began; retail. 


KENTUCKY. Hazard—Hon Lumber Co., re- 
cently began; retail. 

MICHIGAN. Detroit—Detroit Creosoted Shin- 
gle Co., new concern. 

MISSISSIPPI. Macon—J. F. Ames Lumber 


Co., recently began; wholesale and planing mill. 
MISSOURI. Kansas City—Frank H. Strieby, 
recently began; commission. 
OHIO. Attica—R. F. Cook, of Republic, has 
opened a retail lumber and building supply yard 
under name of Showalter & Cook. 





Cleveland—Nettleton Lumber Co., of Seattle, 
Wash., opening office here. A. G. Woodcock in 
charge. 


New Philadelphia—H. B. Croxton & Sons re- 
cently opened offices. 

OKLAHOMA. Picher—Lee Lumber Co., re- 
cently began. 

Wetumka—Osage Lumber Co., recently began. 

OREGON. Portland—H. J. Anderson, formerly 
with Gerlinger-Anderson Lumber Co., has or- 
ganized the H. J. Anderson Lumber Co., with 
offices at 416 Yeon Building, and will handle the 
same class of business as in the past. 

PENNSYLVANIA. Brave—Samuel Eddy has 
opened a retail yard. 

Carmichaels—Carmichaels Lumber Co. re- 
cently began retail lumber business. 

Waynesburg—Allison Phillips has opened a 
retail yard. . 

SOUTH CAROLINA. Pageland—Fox Lumber 
Co., new concern. 


TENNESSEE. Memphis—C. T. Trimmier, re- 
cently began; wholesale hardwood. 

VIRGINIA. Webster Springs—Elk River Lum- 
ber Co., recently began; sawmill. 

WASHINGTON. Ethel—Walter Flanagan, re- 
cently began; sawmill. 

WISCONSIN. Kimberly—Kimberly Manufac- 
turing & Supply Co. will open branch office at 
Kaukauna; coal, wood and lumber yard with 
sheds will be built; site purchased, 320 ft. long. 


NEW MILLS and EQUIPMENT 


ARKANSAS. Brinkley—F. T. Dooley Lumber 
Co.’s plant undergoing repairs; improvements 
will cost about $75,000, it is reported. 

GEORGIA. Barnesville—Barnesville Planing 
Mill, adding machinery and increasing business. 

IOWA. Cedar Rapids—Hatch & Brookman 
Lumber Co. will erect building, 2 stories, 140x 
150 ft.; cost, $25,000. 

LOUISIANA. Monroe—C. C. Bell Manufac- 
turing Co., of West Monroe, will make improve- 
ments costing between $25,000 and $30,000; new 
warehouses, shavings vault, storage rooms, new 
boiler and modern machinery for the mill will 
be installed. 


MARYLAND. Baltimore—Williamson Veneer 
Co. has leased 10,000 sq. ft. of floor space in the 
Colgate Warehouse at Canton for storage pur- 
poses. 

MICHIGAN. Grand Rapids—Verhey-Northoek 
Lumber Co., erecting sheds; cost, $3,000. 

OHIO. Youngstown—Western Reserve Lum- 
ber Co., erecting mill including dry kilns. 

WISCONSIN. Sheboygan—Northern Furni- 
ture Co. to erect warehouse 226x83 ft., four 
stories, approximately 74,000 sq. ft. 


BRITISH NORTH AMERICA 


ONTARIO. Hamilton—Plans for a planing 
mill and a sash and door factory are being pre- 
pared by Duro Construction Co. (Ltd.) 

Ottawa—McdAuliffe Davis Lumber Co. will 
erect a storage shed at a cost of about $5,000. 

Shelburne—Hall Bros. will enlarge the planing 
mill and install new machinery. 


CASUALTIES 


MASSACHUSETTS. East Cambridge — Ma- 
chinery and stock of the West End Sash Co. 
damaged by water, smoke and cinders and the 
P. W. Merrill Sash & Screen Co.’s factory dam- 
oer 00. fire; loss of both companies estimated at 

Clinton—Main building of lumber yard on 
North Main Street owned by William A. Fuller 
& Son, destroyed by fire on Jan. 4; damage about 
$20,000; covered by insurance. 


NEW YORK. Buffalo—Montgomery Bros. & 
Co., loss by fire, $300,000; lumber storage shed, 
stables, 13 horses and planing mill destroyed. A. 
Teachout Co.’s sash and door warehouse and 
contents burned; loss, $100,000. 


TEXAS. Waco—E. Nelson Manufacturing Co., 
planing mill, loss by fire. 


VERMONT. Heartwellville—Plant of Hoosic 
Lumber Corporation destroyed by fire; loss, $50,- 
000; partly covered by insurance. 

WEST VIRGINIA. Fairview—Fire of  un- 
known origin destroyed planing mill of Marion 
Construction Co., causing loss of $60,000; lum- 
ber and supplies destroyed; partly covered by 
insurance. 

WISCONSIN. Oshkosh—BPBadger 
Manufacturing 
loss, $175,000. 


BRITISH NORTH AMERICA 


ONTARIO. Port Dover—Port Dover Planing 
Mills, loss by fire, $7,000. 


Lumber & 
Co.’s plant destroyed by fire; 
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WILLIAM H. COLLINS, veteran Wisconsin 
lumber dealer and president of the Collins Bros, 
Lumber Co. and the Ellefson Lumber Co., Madi- 
son, Wis., died at his home in that city on Jan. 
5, after a brief illness of pneumonia. Mr. Col- 
lins was about 50 years old and had been promi- 
nently identified with the growth of Madison 
during the last twenty years. He was a typical 
example of the poor boy who made good. With 
practically nothing to begin on, he went to Madi- 
son as a young man and became salesman for 
the Jacob Mortenson Lumber Co., of Wausau. 
In 1902 he and his wife and sister organized the 
Collins Lumber Co., of which he was president. 
Later his brother, D. J. Collins, became associ- 
ated with him and the name became Collins Bros. 
Lumber Co. The business grew until at the 
present time it controls eleven lumber yards, 
several coal yards and several large tracts of 
timber in Wisconsin and Michigan. Mr. Collins 
did not confine his business interests to this 
company but was a director of the Bank of Wis- 
consin and of the recently organized Commer- 
cial Trust Co., and was for a long time director 
of the Guardian Life Insurance Co. He is sur- 
vived by a widow, four sons and two daughters. 
Two brothers and four sisters also survive. The 
brothers are both in the lumber business, C. C. 
Collins running a retail lumber yard in Madison, 
and D. J. being associated with the Collins Bros, 
Lumber Co. 





FREDERICK W. KRAUK, for about thirty- 
eight years manager of the lumber yard of P. 
M. Womble, Baltimore, Md., died on Jan. 5 at 
the Church Home and Infirmary, where he had 
been a patient for some time. Mr. Krauk was 
64 years old and widely known in the trade. All 
with whom he came in contact held him in high- 
est esteem, and those associated with him in 
business regarded him with warm affection. 
Mr. Womble, who had been his employer for so 
many years, was at his bedside through his last 
illness. Mr. Krauk leaves a widow and three 
grandchildren. 





D. HALL WILLIAMS, owner of the Williams 
Lumber Co., of Atlanta, Ga., was shot and killed, 
it is thought, by a negro who is an escaped con- 
vict, on Saturday, Dec. 24, in the rear of his resi- 
dence in Atlanta. Mr. Williams was widely 
known and highly respected in the trade in the 
South. He was a member of thé Atlanta Hoo- 
Hoo Club and that organization has offered a re- 
ward of $100 for the capture of the murderer. 
The funeral services were held on Tuesday after- 
noon, Jan. 2, at the family residence, and were 
attended by nearly every lumberman in the city. 





GEORGE C. FLANNER, president of the Flan- 
ner-Steger Lumber Co., of Chicago, and Black- 
well, Wis., died at his home in Evanston, III, 
on Monday, Jan. 1. Mr. Flanner was 63 years 
old and had been in the lumber business for 4 
long time. He formerly operated a mill north 
of Mosinee, Wis., and lived in that village for 
twenty years. Funeral services took place on 
Friday, Jan. 5, at the chapel in Memorial Park, 
Evanston. . 





ALFRED D. MODLIN, a well-known timber 
buyer of western Indiana, died recently at his 
home in Brazil, Ind., following a short illness of 
heart trouble. He was 76 years old and had re- 
sided in Putnam County, Indiana, for a number 
of years, but has made his home in Brazil for 
the last three years. He is survived by a widow 
and one son. 





D. J. KERR, of Tchula, Miss., engaged in the 
lumber business there, died suddenly of heart 
trouble, at the Vicksburg Sanitarium, shortly 
after being taken there. He was stricken while 
waiting for another lumberman with whom he 
had an appointment. Mr. Kerr leaves a widow 
and two brothers. 





WILLIAM WOOD, retired lumberman of 
Brainerd, Minn., and formerly associated with 
F. C. Bolin, died on Dec. 27 of apoplexy, at his 
home in Brainerd. Mr. Wood was 72 years old. 


Saving depositors of this country have laid by 
for the proverbial rainy day the imposing sum 
of $16,618,595,000. 
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Build a Home 


If you’re living in a tent, 
Build a home. 

If you’re sick of paying rent, 
Build a home. 

You can pay and pay and pay 

To the landlord till you’re gray; 

He can kick you out next day 
Build a home! 





If you hate to move around, 
Build a home. 

If content you’ve never found, 
Build a home. 

If you never seem to find 

Just the house you have in mind, 

If you want some certain kind, 
Build a home. 


If you’re weary of a flat, 
Build a home. 

One that isn’t yours, at that, 
Build a home. 

If you’re tired of coming thru 

For what won’t belong to you, 

There is just one thing to do— 
Build a home! 


If you own a little lot, 
Build a home; 
Or go buy you one, if not, 
Build a home. 
Get a little bit of land 
Where the world will understand 
You’re the only owner, and 
Build a home. 


Start to plan, begin to dream, 
Build a home. 

Start to save, begin to scheme, 
Build a home. 

Lay a little money by 

Daily, weekly, monthly—why, 

It is easy if you try— 
Build a home! 


If you want to walk erect, 
Build a home, 
Want your family’s respect, 
Build a home. 
If you want the kids to grow 
Healthy, hearty, happy, so 
What a home is they will know— 
Build a home! 





Between Trains 


PirrspurRGH, Pa.—Met Dickey on: the street 
with a book under his arm, a book he was 
taking home to read. And what do you suppose 
it was? Jim Beck’s ‘‘The Constitution of the 
United States.’? The Constitution wouldn’t 
be a bad book for a lot of us to read, but very 
few of us ever think to do it. 

ALLENTOWN, Pa.—The Allentown Chamber 
of Commerce is leading the commercial bodies 
of the State in an attempt to have a reasonable, 
and yet adequate, blue sky law passed, and we 
feel sure that Gifford Pinchot will be the kind 
of a governor who will be glad to help it 
along. 

PirrsBuURGH, Pa.—Frank Hoffman, one of 
our best-known as well as -looking lumbermen, 
was chairman of the entertainment committee 
for the thirteenth annual banquet of the Pitts- 
burgh Builders’ Exchange tonight, and that 
may have had something to do with the mag- 
nificent outpouring of lumbermen on this ree- 
ord-breaking occasion, if you can think of 
Franklin Dickey and John Kennedy and some 
of these other fellows as magnificent. Hoff- 
man’s efforts covered him with well-deserved 
glory, 








Sr. Louts, Mo.—Laid up at the Statler with 
& cold, we gave the sign of distress over the 


telephone and Henry Isherwood came right 
over. That’s one thing about Hoo-Hoo, there 
isn’t anything that a Hoo-Hoo won’t do; and, 
if you doubt it, just offer yourself for initia- 
tion, and see. 





NEWARK, OHIO.—New Year’s Day passed 
quietly in Newark, with only a murder and a 
suicide. You certainly have got to hand it to 
the Masons: they surely do try to make a 
Chicago man feel at home. 





We See B’ the Papers 


About the only thing that makes progress on 
a crowded street car is disease. 


Germany now has something more to oceupy 
it, meaning, of course, France. 


It is too bad for Germany that her stories 
don’t go down as easily as her marks. 


To hear Germany talk you would think it was 
somebody else who wanted this war. 


Germany ordered the dinner, and now she 
wants somebody else to pay the check. 


The Northwestern basketball team has lost 
only one game this season. Yeah, you guessed 
it. 

We wish the nations of Europe could make up 
as easily over there as the girls ‘‘make up’’ 
over here. 


If you ask a man in Washington now where 
he got his licker he is likely to tell you that it 
is a diplomatic secret. 


It was all right for Uncle Sam to be a police- 
man, but darned if we like this idea of making 
him start a collection ageney. 


Some of us retail lumbermen wish that some 
of the farmers around here had a Ruhr basin 
that we could occupy. 


Some automobiles are coming down and some 
are going up; but the ones that puzzle us are 
the ones that suddenly jump sideways. 


Now Russia is going to try to get along with- 
out religion. If these Russians keep on they 
will soon be as godless as—well, as we are. 


Chicago will have a goat show at the stock 
yards Jan. 17, and we haven’t any doubt at all 
that some taxpayer will get the blue ribbon. 


The first railroad in Illinois was built by the 
State, at a cost of $1,800,000, and subsequently 
sold by the State for $21,000. Hooray for pub- 
lie ownership! 


An American is a man who won’t do any 
hard work himself, and is unalterably opposed 
to letting anybody else into the country who is 
willing to do it. 


Four bandits who did a job of banditting in 
Cleveland on Saturday were sentenced to the 
penitentiary the next Friday. That’s service; 
and let us hope it gets better and better. 


In Chicago a macaroni and olive oil salesman 
was shot and killed from ambush. We don’t 
like macaroni and olive oil ourself, but a man 
ought to control his feelings, nevertheless. 


There is something in this Coué theory, all 
right. For example, one of our stenographers, 
who has been trying to reduce, reports that day 
by day, in every way, she is getting fatter and 
fatter. 

The Chicago Daily News is offering prizes for 
the solution of ‘‘a story of mystery,’’ entitled 
‘¢A Cry in the Night.’’? Well, we’ll make one 
guess, and, if we’re right, mother will have to 
get up. 

Many a man has gone along quietly and never 
been slandered nor gotten into particular trouble. 
And then some fool friends elected him to 
office; and office to a man is just as safe as 
a fresh snow to a rabbit. 


6 Billions will be spent 
for Building in 1923 


From the New York Times, Jan. 2nd issue. 
Of this amount, over 11% billions will go into the 
pockets of the building trades right here in the 
states centering around Chicago. 





A lot of flooring will be wanted 
Use Bruce Oak Flooring and 
send your orders to Bartholomew 
Chicago. 


Here’s Why! 


Prompt shipments made from a 5,000,000 ft. 
capacity warehouse, on the Chicago Junction tracks, 


All 34” Oak flooring protected 
in transit by special fibre cartons, 
wired on, as shown below. 


No short lengths. All stock 
guaranteed for quality and mill- 
ing. Extra wires on every bundle. 

















A beautiful sample 
panel, as illustrated 
above, each side 
showing a different 
grade of Bruce Oak 
flooring, is Free to 
quantity buyers on 
L. C. L. shipments. 


Liberal Policy — 
No Quibbling. 


Let’s Go 





Why “Uy, 


E. BARTHOLOMew Harowoon Ca, 
Office and Warehouse 
4052 Princeton Avenue, 
Chicago 
Distributors of Oak and Maple flooring, Oak and Gum 


Mouldings, Kiln-dried Oak and Gum lumber, Tennessee 
Aromatic Red Cedar, Bruce “‘Ceda’ line’’ for Wardrobes. 


WE SELL THROUGH DEALERS ONLY. 
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DRY STOCK! 


2 cars 5/4” No. | Com. & Btr. 
Hard Maple 

| car 5/4” No. 2 Common Hard 
Maple 





2 cars 6/4” No. | Com. & Btr. 
Hard Maple 

3 cars 8/4” No. 3 Com. Hard 
Maple 

2 cars 4/4” No. 2 Com. Bass- 
wood 

3 cars 4/4” No. 3 Com. Bass- 
woo 

2 cars 5/4” No. | Com. & Btr. 


Basswood 


car 4/4” No. | Com. & Btr. 
Soft Maple 


Jean LaRue says: 
**She’s dam’ good 
mans to deal wid!"’ 


Anything in Northern Hardwoods. 


The Adams-Thom 
wausal. Lumber Co. 














| White Pine 


We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 





We solicit your business. 











Rust-Owen Lumber Co. 


DRUMMOND. WISCONSIN. 





Kneeland-McLurg 
Lumber Company 


PHILLIPS, WIS. 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 








BOILERS 
For Sale 


5 Horizontal Boilers— 
60"x16! 

1 Horizontal Boiler— 
72"x16! 

70-80 H. P.—140 lb. 


pressure. 


J.S. Stearns Lumber Co. 


ODANAH, WISCONSIN 











ee 


Pittsburgh’s Place as Marketing Center 


PITTSBURGH, Pa., Jan. 9.—Altho Pennsyl- 
vania long ago lost its leadership as a timber 
producing State, and will never regain it until 
its magnificent State forests come into bearing, 
Pittsburgh not only has retained but increased 
its prestige as a lumber marketing center, and 
now stands second among the cities of the 
United States in this respect. 

The Wholesale Lumber Dealers’ Association 
of Pittsburgh is now just twenty-five years old, 
and it will celebrate the anniversary by acting 
as host to the 1923 convention of the National 
Wholesale Lumber Dealers’ Association, which 
will meet here in March. The gathering of a 
few statistics by members of the local associa- 
tion has demonstrated clearly the supremacy of 
Pittsburgh as a lumber center, and has caused 
the national association to return here for the 
annual meeting when twenty-five other cities 
were clamoring for the chance to stage the big 
gathering, and Pittsburgh’s turn not due for 
twenty years yet. 

Pittsburgh is also honored by having one of 
her sons, W. H. Schuette, as president of the 
national association, and he has appointed a 
live-wire committee to take charge of the ar- 
rangements for the national gathering, as fol- 
lows: John B. Montgomery, E. H. Stamm, C. 
V. McCreight, Alexander Wilson, R. P. Allen 
and J. G. Criste. 

Pittsburgh’s preéminence as a lumber mar- 
ket is unique in that it differs from other large 
lumber centers in having no systematized water 
transportation, yet local dealers handle and 
the tributary territory consumes more lumber 
than any other inland city or any distributing 
point save possibly St. Louis. As nearly as can 
be determined without detailed statistics, there 
is handled thru manufacturers, wholesalers and 
jobbing concerns, and consumed in the Pitts- 
burgh district, about 3,000,000,000 feet of lum- 


ber annually. This is the equivalent of 150,000 
standard carloads. Of this about 350,000,000 
feet is produced by Pittsburgh capital, and ap. 
proximately about 500,000 acres of standing 
timber is owned and under operation by Pitts. 
burgh concerns. , 

Many Pittsburgh firms maintain branch and 
sales offices in nearly all of the important cities 
east of the Mississippi and north of the Po- 
tomac rivers, which are boundaries of the heavi- 
est market territories. This city became an 
important lumber center many years ago thru 
the fact that Pennsylvania, and particularly 
the western end, was one of the greatest lumber 
producing sections of the nation. During those 
days Michigan, Wisconsin and Minnesota also 
were large lumber producing States, and their 
products found their way to market thru water 
channels, so that in Sandusky, Toledo, Cleve- 
land, Detroit, Buffalo and Tonawanda there 
were large assembling yards from which the 
trade was supplied. <A careful study of eco- 
nomics later developed that this trade could 
be supplied by mixed car shipments direct from 
the mills, thus obviating the necessity of ship- 
ping lumber part way by water, putting it thru 
assembling yards and even dividing it into 
carload lots. 

Thus sprung up the general practice of direct 
supply to the demand from mill to consumer 
thru which Pittsburgh gradually gained the 
position of a leader in the industry. Now Pitts- 
burgh firms are giants of the lumber industry, 
maintaining their own all-water shipping routes 
from the Pacific coast to New York and eastern 
points, and reshipping to points all thru the 
East, while their southern pine and hardwood 
timber from the South and the Alleghany 
mountain region goes direct to consumer from 
the mills by rail, and their markets extend even 
beyond the Mississippi. 


In the Realm of Hoo-Hoo 


Lively Election Promised 

Sr. Louis, Mo., Jan. 9.—The campaign of 
two rival tickets for the election to be held 
Jan. 22 of the St. Louis Hoo-Hoo Club was 
launched at a luncheon meeting of the club at 
American Annex Hotel today. Julius Seidel, 
past Snark of the Universe, presided in the 
absence of J. H. Allen, temporary president 
of the elub. 

Mr. Seidel opened the meeting with a talk 
in which he outlined the purposes of a club, 
which should represent the lumber industry as a 
whole. Mr. Seidel announced that the election 
would be held at an evening meeting, and at the 
new Gatesworth Hotel. 

Laurent M. Tully, past Snark of the Universe, 
will be campaign manager for the Pussy Cats, 
while Mr. Seidel will direct the contest of the 
Tom Cats. The two tickets follow: 

Tom Cats 

President—T, C. Whitmarsh. 

Vice president—John Larson. 

Secretary-treasurer—Otto Pfeffer. 

Director—J. 8S. Culler, 

Director—Julius Seidel. 

Pussy CATs 

President—H. M. Wilhite. 

Vice president—F red Christmann. 

Secretary-treasurer—C, C. Mullen. 

Director—Sid May. 

Director—J. C. Anderson, jr. 


The Black Cat Visits Norfolk 

NorFo.k, VA., Jan. 8.—The opening of the 
new year was marked by a renewal of Hoo-Hoo 
interest in Norfolk. For several years the lum- 
bermen on the Bay have been indifferent to this 
fraternity, altho some of the older members, 
such as F. E. Rogers, M. T. Blassingham, J. W. 
Lee, and W. R. Tolleth, have maintained their 
membership. 

The Chaplain of Hoo-Hoo spent a few days 
with his son in Norfolk and visited among the 
lumbermen with the result that the following 
old members were reinstated: J. Watts Martin, 
John M. Gibbs, Fenton F. Priest, George S. 
Briggs, M. McKann and W. A. Cox. 


A concatenation was held at the Fairfax Ho- 
tel Jan. 5, and the Chaplain, assisted by the 
older members, opened the eyes of the follow- 
ing kittens: W. B. Roper, sales manager, Argent 
Lumber Co.; A. 8. Grinalds, president, Grinalds 
Lumber Co.; Charles R. Dalton, vice president, 
McKann Lumber Co.; J. C. Addington, vice 
president, Murray Lumber Co.; William R. 
Lowe, North Carolina Pine Association. 

A dinner preceded the concatenation. John 
M. Gibbs was elected Vicegerent Snark. Plans 
were laid for a great concatenation in March, 
and Vicegerent Gibbs is building a team that 
will put on a memorable affair. 

Several petitions have already been proffered 
and a Hoo-Hoo club will be organized after 
the March concatenation. 


Prospective Hoo-Hoo Concatenations 


Sr. Louis, Mo., Jan. 9.—Henry R. Isherwood, 
secretary-treasurer of Hoo-Hoo, reports that 
a number of concatenations are in prospect, in- 
cluding: 


Kansas City, Jan. 25, at Muehlebach Hotel, in 
connection with annual convention of the South- 
western Lumbermen’s Association, with Snark Ww. 
S. Dickason and State Counsellor Joe Bernardin in 
charge. Parson Peter A. Simpkin, chaplain of 
Hoo-Hoo, will speak on ‘Equalization of Lumber 
Values.” 

San Francisco, Jan. 27, Vicegerent Henry F. 
Faull of the bay district, in charge. 

Denver, Colo., Jan. 15, in connection with con- 
vention of Mountain States Lumber Dealers’ Asso- 
ciation, Vicegerent Snark D. J. Brown, in charge. 

Minneapolis, Minn., Jan. 17, West Hotel, in con- 
nection with Northwestern Lumbermen’s Associa- 
tion convention, Vicegerent Snark T. T. Jones, and 
the following committees in charge: Membership 
—James A. Gray, Albin C. Lauren and Arthur 
Hood; banquet—R. F. Duncan, John Gillies and 
W. Grant Gray. 

Grand Rapids, Mich., Jan. 31, Pantlind Hotel. 
in connection with convention of Michigan Retail 
Lumber Dealers’ Association, Vicegerent Snark 
William Verhey, in charge. ; 

Spokane, Wash., Feb. 15, in connection with 
convention of the Western Retail Lumbermens 
Association, A. L. Porter, secretary-manager, and 
Supreme Bojum Donald H. Clark and past Snark 
Maj. Griggs in charge 
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Essentials to Success ~— Hauling by Truck 





[By W. M. Leuthold] 


[Motor trucks are used for hauling logs, and 
the experiences set forth in the following arti- 
cle by W. M. Leuthold, president of the Deer 
Park Lumber Co., Deer Park, Wash., manufac- 
turer of Idaho white pine, western white pine, 
fir and larch lumber, lath, moldings and box 
shook, should prove of interest to other opera- 
tors.— EDITOR. | 

In the Inland Empire during the last five or six 
years, the salesmen of gasoline motor trucks have 
been very active; as a consequence a large amount 
of experimenting has been done in moving logs 
with this class of equipment, mostly at the ex- 
pense of the lumberman. 

The many trials and 


on which the tires of the truck travel. It is better 
to spend a little money in planking the soft places 
than to be continually delayed, thereby reducing 
production. 
Careful Driver Essential 

2—It is absolutely essential to have a careful 
driver, who is not afflicted with speed mania, and 
who thoroly understands the machine which he is 
operating and can make minor repairs. We have 
found it advisable to arrange a bonus system with 
our drivers so that they have an incentive to work 
for a larger production. 


3—After a large amount of experimenting we 
have decided that the best type of truck is a 





tribulations experienced 
have been forcefully ham- 
mered into the salesmen 
together with valuable 
suggestions. This in- 
formation has been im- 
parted to the manufac- 
turers so that now they 
are reaching a point in 
motor truck building 
where the construction is 
such that this equipment 
renders valuable service | 
to the logger who has 
isolated pieces of timber 
to be moved a long dis- 
tance. Some loggers have 
condemned motor trucks 
in the woods but many 
are convinced that they 
are indispensable in pick- 
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ing up scattered pieces of 
timber to which it will 
not pay to build a rail- 
road, 

In our experience we 
have discovered that there are three important 
points which must be carefully attended to in 
order to move logs successfully by this method. 
They are: (1) Road upkeep; (2) a good driver 
who thoroly understands his machine, and (3) a 
well built simple truck in good operating condition. 

Road Upkeep 

l1—Many attempts to move logs and poles by 
motor truck have failed because the road was 
given an insufficient amount of attention. The 
yest season for operating trucks in this territory 
is May 1 to Nov. 1. During most of this period 
there is very little rain and the road becomes so 
dry that after a few trips it cuts up very badly. 
On this account it is most important to sprinkle 
the road sufficiently to make the dirt pack. A 
small motor truck with a large water tank is a 
very good method of sprinkling. Last summer 
during the driest season we worked an outfit of 
this kind night and day on five miles of road and 
sept the road in such condition that the trucks 
could make very good time. Back of the sprinkler 
tuck is attached a piece of 60-pound railroad rail 
which is dragged along the road to smooth it up, 
filling in holes and ruts. With this method we 
found it necessary to have only one “‘road-monkey”’ 
on the entire five miles. In soft places it pays 
well to lay down a few heavy poles crossways of 
the road and then lay 3-inch plank lengthwise of 
the road in two sections each about 20 inches wide 


A j-ton truck 


2,800-foot 
Park Lumber Co., Deer Park, 


hauling a 


load of logs to the plant of the Deer 


Wash. 


heavily constructed 5-ton one with long wheel base, 
using no trailer. Such a truck can easily handle 
six logs, 2,000 to 2,500 feet, of western pine timber 
to the trip and maintain an average speed of five 
miles or better when loaded and twelve to four- 
teen miles an hour empty. Some of the new trucks 
which are being built have four and five forward 
speeds. The five-speed truck is most convenient. 
The low gear gives a very lgrge amount of power 
with which to pull out of bad places in the woods 
or up short steep pitches which are frequently un- 
avoidable; it also gives a good speed on high for 
the return trip empty. We have watched such a 
truck operate on one of our jobs on contract this 
year and it frequently made the empty run of 
eleven miles in thirty-five to forty minutes. Sim- 
plicity in construction is necessary in logging work. 
Often the truck is used on a job which is some 
distance from a machine shop and where it is 
necessary that the operator must do most of his 
own repair work. On this account the simpler 
and more foolproof a truck is the better it is 
adapted to log hauling. 
it Pays to Buy Best and Widest Tires 


A word about the life of a good motor truck in 
logging service. We have used one about six 
months each year for the last four years and be- 


lieve that it is good for another three or four 
years. It worked four seasons on the first set of 
tires. We have just equipped the rear wheels 








Load of fine logs 


ready to dump into the Deer Park Lumber Co.’s pond; the company’s mill is 


shown on the right 











WANTED 


TO BUY FOR CASH 





50 CARS—No. 2 COMMON JY. P. 
DROP SIDING. 

25 CARS—No. 2 COMMON JY. P. 
6” S2S & C. M. 

10 CARS—No. 2 COMMON JY. P. 
4” S2S & C. M. 

10 CARS—No. 2 COMMON JY. P. 
2x3x8 D4S. 

15 CARS—No. 2 COMMON JY. P. 
DIMENSION. 





Orders for entire lot or any part 
of same to be placed now for de- 
livery over next six months’ period. 


Write or wire your price now. 





Buffalo Housewrecking Co., 
487 Walden Ave., 
Buffalo, N. Y. 














Loss 





F ™ Your Credit 
in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
| ditions, your credit loss is more of a 





problem than ever. 

| If the year’s total covered credit losses 
} exceed a certain previously agreed upon 
| percentage of your gross sales, we repay 
| the excess. 

| Thus your credit loss for twelve months 








is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 


{ 
| 

| | OF NEW YORK 
| 


small 


S11 Lecast St. 1141 Marquette Bldg. 
i Chicago, IIL 





uis, Mo. 
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80 Maiden Lane 
New York, N.Y. 











That First Impression 


So Much Depends 
On It 






Hand your pros- 
pect, a Wiggins 
card and you pro- 
duce a first 


impression OTEEL COMPANY 
that com- err reeunen.oa. 

mands re- Orenen evict 
spectful at- cnuicaso 
tention, 


Wiggins Peerless Patent Book-Form Cards 


engraved with such skill and care that each card carries with it 
the distinction of supreme quality. 

Ask for tab of specimens, detach the cards one by one and 
observe their clean-cut edges, and the protection afforded by their 
Doing encased in convenient book-form style. Samples free on 

quest. 


The John B. Wiggins Company 


Established 1857 
Die Embossers 


Engravers Plate Mak 
1108 South Wabash Retuen CHICAGO 








Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 
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with 40x14 heavy nonskid tires, believing that it 
pays to buy the best and the widest tires we can 


get. 
eighteen months of hard use. 
expense on this truck was as follows: 


Truck Expense Itemized 





These new tires should be good for at least 
During August our 


Gasoline—321 gallons @ 29c.......... $ 93.09 
Cylinder oil—8 gallons @ 80c......... 6.40 
Transmission oil—13 pounds @ 10c.... 1.30 
Se Oe ee a SS ee oe 1.00 
Driver’s time—239 hours @ 45c....... 107.55 
Repair time—59 hours @ 55c......... 32.45 
PR Sica aduw sacawas cieale Meee bysieie 48.64 
To this must be added: 
License—per year ........... $ 120.00 
Tires—estimated per year..... 200.00 
Overhauling—per year....... 150.00 
Depreciation—per year ...... 800.00 
Interest—per year .........-. 120.00 
Insurance—per year ......... 50.00 
TAXOO—-PeCr FEEL. ovccccccscee 30.00 
$1,470.00 
On a basis of 6 months’ operations—per 
MOG sevcics bsp Sie isainiow Sees. Sie os 245.00 


Total—per month.... 
During this month the truck operated 21% days 


- - $535.43 


On an 11-mile haul it made 29 trips hauling 502 
logs scaling 66,638 feet and on a 5%4-mile haul it 


made 19 trips—294 logs—59,533 feet. 


On the 11- 


mile haul the contract price was $6 a thousand 


and on the 5%-mile haul, $3.50 a thousand. 


On 


this basis the truck earned $608.25, or a profit of 


$72.82. 


At first we used trailers but have come to the 
conclusion that in handling logs which are 20 feet 
and shorter in length it is advisable to discard the 


trailer. 


It is true that -an outfit with four wheels 


can not carry as many logs per trip as one with 
six wheels, but the truck without the trailer can 
make much better time, operate with less expense 


and is easier on the road. 
An auto 


truck log haul works efficiently on 


frozen ground when the snow is not deep enough 


to cause trouble. 
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alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


<* LOUIS WUICHET, Inc. 


? Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 




















SEATTLE, WASH. 
Manufacturers 
FIR, HEMLOCK and CEDAR LUMBER 


CEDAR SIDING and SHINGLES 
Straight or Mixed Cars. | 











The Atlas Lumber Co. | 
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Geo. T. Mickle 
creo LUmber Co. 


Cargo 
WHOLESALERS—MANUFACTURERS 


Timber Douglas Fir 
Ties Spruce 

Yard Stock Hemlock 
Mine Timbers 

Railroad Red Cedar 
Material Port 


Orford Cedar 


MILLS:—North Portland and Thornburg, 
Oregon; Yacolt, Washington 








1400 Yeon Building, PORTLAND, wees 
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LOUISVILLE, KY. 


Jan. 8.—General reports indicate a very fair 
demand for hardwoods, oak, gum, poplar, ash and 
walnut being among the leaders, while there is 
good demand for veneers, glued-up stocks etc. 
Generally speaking the local trade is very op- 
timistic, and figures on good business to June 1, at 
least, with possibility of higher prices reported. 

The principal quotations are: Quartered oak, 
inch stock, FAS, $145; common, $70; plain oak, 
$110 and $65. Poplar, FAS, $120; saps and se- 
Jects, $85; common, $57.50; 2 A, $36; 2 B, $25. 
Quartered gum, $115 and $70. Plain gum, $110 
and $67.50. Sap gum, $55 and $42.- Walnut, 
$210; selects, $155; common, $110. Ash, inch, 
$90 and $55; 6/4, $100 and $60; 8/4, $110 and 
$70; 10/4, $120 and $90; 12/4, $130 and $100. 

Jobbers report a very heavy demand for lumber 
from central Kentucky, where growers are again 
building tobacco barns, as a result of far better 
conditions existing since the pool plan of market- 
ing was adopted. Retailers in some sections re- 
port that demand is heavy. 


EVANSVILLE, IND. 


Jan. 8.—Hardwood business since the first of 
the year has been rather brisk. Orders and in- 
quiries have come in quite satisfactory. Reports 
from many sections tell of broken stocks. Prices 
are-holding firm. Plain white and red oak, quar- 
tered white oak, poplar and gum are moving well. 
Walnut and ash are not quite so active. Furniture 
manufacturers have been in the market for con- 
siderable quantities of gum and other woods. Tie 
manufacturers report that many railroads are buy- 
ing liberally. Box manufacturers are buying some 
lumber. Stave manufacturers are busier than they 
were this time last year. Planing mills report 
considerable repair business, and say that new 
construction business also is increasing. ‘The re- 
tail lumber trade is fairly active. Manufacturers 
report that more logs are coming in from the 
South, and from points along Green and Barren 
rivers in western Kentucky. Log prices are rather 
high. The car situation continues to get better. 


MEMPHIS, TENN. 


Jan. 9.—-Orders and inquiries for hardwood lum- 
ber are coming in at a most gratifying rate, ac- 
cording to members of the trade here, from both 
domestic and foreign sources. The volume of 
business is just about as large as transportation 
conditions and the available supply will permit. 
One firm in South Memphis reports that it has 
received inquiries for more than 2,000,000 feet of 
hardwood lumber during the last few days and 
that it has booked a considerable amount of busi- 
ness as a result. Other firms report that orders 
are coming in in far larger volume than is custom- 
ary so early in the year. The major groups of con- 
sumers who have been in the market recently are 
eontinuing to buy with freedom, while there is 
still further expansion noted in foreign demand. 

The Delta Export Lumber Corporation reports 

‘that its orders are increasing in a very satisfac- 
tory manner and some of the companies not iden- 
tified with this organization are receiving quite a 
number of firm offers. One of the latter states 
that it has booked sixteen cars of thick ash during 
the last few days. The foreign demand appears to 
be largely for oak, gum and ash. 

Prices are firm and the demand is broad enough 
to include the lower grades as well as the higher. 
Sales of No. 2 common gum are reported at $17, 
f. o. b. milling point in Louisiana, compared with 
$7 to $8, the best offers available at the corre- 
sponding time last year. Plain oak and plain sap 
gum represent the most active as well as the 
strongest features of the hardwood list. Red gum, 
however, appears to be in better request than here- 
tofore and there are no items which are really 
neglected. 

Production of southern hardwoods is on the in- 
crease, largely because transportation conditions 
are better as affecting the inbound movement of 
logs and the outbound movement of lumber. There 
is perhaps a larger gain west of the Mississippi 
than east thereof because transportation condi- 
tions have shown more improvement in the former 
than in the latter territory. The weather is gen- 
erally favorable and some progress is being made 
with getting out logs. 

Permits were issued during the first week in 
January involving authorized expenditures of 


$535,000. This represents a big increase over the 
corresponding period last year and is accepted as 
indicating that the building boom which Memphis 
has been experiencing for the last few months 
shows no sign of halting. 


Conditions thruout the 


Memphis territory are far more prosperous tha! 
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at this time a year ago and this is finding refig,) 
tion in much greater activity in building in thee 


smaller towns and on plantations. Cotton is bring. & 
ing an unusually high price and fortunately th 


valley area tributary to Memphis produced rel, 


tively more cotton than any other grand divisig,) 


of the cotton growing territory. This accounts fj 
the marked change for the better in the finance 
situation of the producers as well as of merchant 


and others who are largely dependent on cotton & 
The improved position of the lumber industry gp 


also a factor in the situation. 


COLUMBUS, OHIO 


Jan. 8.—The lumber trade is showing signs qf 


activity. Prices are firm all along the line, an 
every change is toward higher levels. 
are coming out better, as there is a marked {p. 
provement in railroad transportation. F. B. Pryor 


sales manager of the W. M. Ritter Lumber (o,f 


reports a steady trade since the holidays, with {p 
dustrial demand the best feature. | Automobil 
concerns as well as railroads are in the market, 
Retail demand is also fairly brisk. 
of the A. C. Davis Lumber Co., a wholesale cop 


cern, reports brisker business since: the holiday, & 


Prices are strong. L. B. Schneider of the John R 
Gobey Lumber Co., reports a good trade in han. 
woods, with southern pine also showing some a. 
tivity. J. BE. McNally, of the J.'.E. McNally Lun 
ber Co., reports a steady retail demand, wit 
prices ruling firm all along the line. 

The 
Jan. 3 and discussed business conditions. Consid: 
erable business in retail circles is reported imme 
diately following the holidays. The annual meet 
ing will be held at the Chittenden Hotel Jan, 15 


ANTIGO, WIS. 


Jan. 8.—The logging operations of the Langlat 
Lumber Co. have again atttained full speed, dv 
to the zero weather during last week. The i¢ 
roads upon which it uses its steam hauler ani 
caterpillar tractor are in satisfactory condition 
The sawmill is operating on logs which are bein 
loaded at this landing. Thé company is also ship 
ping heavily to the paper mills. It has practically 
nothing in its yards except new stock sawed sinc 
Nov. 15. 

The Flambeau River Lumber 'Co.; of Ladysmith, 
is operating four camps and the‘ Fountain-Camp 
bell Lumber Co., also of Ladysmith, has eighty 
camps. The latter company has 15,000,000 feet 0! 
logs to cut. Logging in the vicinity of Ladysmit 
is more active than for many years. 


BUFFALO, N. Y. 


Jan. 9.—Building permits last year showed the 
largest total on record, amounting to $26,117,00, 
a gain of 40 percent over the preceding year, whe 
the costs were $18,640,000, The number of permits 
was also unusually large, being 8,589, as against 
6,550 in 1921, 

A meeting of the executive board of the Westel 
New York Golf Association, of which Gans00 
Depew is president, was held at the Iroquois Hote 
last Saturday, and before the meeting the officers 
and delegates were guests of President Depew # 
luncheon. , 

The Hope Lumber Co., at Little Current, Ont, 
north of Georgian Bay, which is controlled bY 
White, Gratwick & Mitchell, has found its sawmill 
of 10,000,000 feet capacity too small and has tor 
it down, preparatory to rebuilding it twice the 
former capacity. It is reported that all the pre 
spective cut has been sold. 

The Stow Lumber & Coal Co. opened an office #t 
1010 Prudential Building during the last week, 
with L. R. Smith as manager. The company wil 
do a direct car business. It has about ten retal 
yards in Pennsylvania and New York. Mr. Swit 
was formerly with the Ray H. Bennett Lumber C0. 
North Tonawanda. 

Members of the Buffalo Lumber Dealers’ Assocs 
tion who, with members of their families, ¥” 


leave on February 2 for the South American trip, § 


after attending the Northeastern retailers’ — 
tion in New York, are: William L. Henrich, W. 
Palmer, C. G. Ehrmann and Christian Flierl. Tb 
Buffalo delegation to the convention will leave 
here at 5 p. m., on Jan. 28, two cars having bee? 
chartered on the Lehigh Valley Railroad. . 

Frank T. Sullivan is shipping eastern hardwoods 
to the Pacific coast. He reports that a cargo ¢ 
oak and other hardwood from Charleston, 5. : 
is being sent to the Coast by way of the Panam 
Canal. 4 

The stockholders of the Standard Hardw0 


Shipment § 


eer 


“a 
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Lumber Co. have filed notice of intention to in- 
crease the capital stock from $100,000 to $250,000. 
The company reports a good volume of trade and 
is getting in large receipts of hardwoods from the 
South. 

on. Cc. Eaton, formerly with the Ray H. Bennett 
Lumber Co., North Tonawanda, has become pur- 
chasing agent for the C. F. Sullivan Co., this city. 

The Buffalo Lumber & Mill Co. is the name of 
the new retail concern lately formed by Arthur 
Forbes, who has opened a yard at 111 Comet 
Street, the former Greth yard. 

Burton H. Hurd, of Hurd Bros., and A, I. Reck- 
how will leave during the next week for a visit to 
the mills in the South and also for a hunting ex- 
pedition to the Louisiana State game preserve, 

The Tifft Lumber, Mill & Supply Co. has been in- 
corporated here with capital of $8,000. The incor- 
porators include John Jepson and C. B. Reinhardt, 
who are connected with the building trade. 

H. I. Trotter, of the Trotter-Kelleran Lumber 
Co. is spending a few days in Washington and 
Baltimore and will also visit some of the lumber 
mills in North Carolina. 


MILWAUKEE, WIS. 


Jan. 9.—Firmness is the dominant characteris- 
tic of the local lumber market. A heavy demand 
for all grades, particularly the better and No. 1 in 
hardwood, is noted by dealers and mill representa- 
tives. Western and northern mill stocks are pretty 
well broken. Wisconsin mill stocks are fair. Every- 
body is stocking heavily in both the retail and the 
industrial fields, against the expected heavy de- 
mand next summer and fall. No trouble is expe- 
rienced in getting shipments thru, altho difficulty 
is often felt in making up straight carload lots, 





BIG BRIDGE BUILDING 
PROGRAM 


The reconstruction of bridges will re- 
quire a lot of money. Among the larger 
projects, the Florida East Coast will spend 
$1,800,000 in the reconstruction of its 
bridge over the St. Johns River in Florida. 
The Pere Marquette will spend $695,000 
in the rebuilding of its structures over the 
Saginaw and Black rivers in Michigan; 
the San Antonio & Aransas Pass will 
spend $250,000 in the rebuilding of its 
structure over the Brazos River, while the 
Union Pacific will spend over $1,800,000 
for three structures, including $1,245,000 
for a bridge across the Columbia River at 
Kalama, Wash.— Extract from Railway 
Age Annual Statistical Number. 











because of the growing shortage of stock. Birch, 
soft elm, and other northern hardwoods continue to 
have the call. Southérn hardwoods are not much 
of a factor in the local market. Lower grades are 
accepted now by buyers who four months ago 
would not have considered them. The better 
grades, however, are in greatest demand, and their 
shortage restricts to a great extent the volume of 
business being done. 


MERRILL, WIS. 


Jan. 8.—Lumbermen here are very enthusiastic 
over prospects for 1923 and nearly all feel that 
an over-conservative attitude might place them 
in the same position as a year ago, with insufficient 
stock to meet demands. All hardwoods have ad- 
vanced approximately $5 since last fall, and the 
demand is continuing brisk for this season of the 
year. Plants in northern Wisconsin relying on 
farmers to supply their raw material have been 
fearing a forced shutdown in view of the lack 
of snow to enable the farmers to bring logs to 
market. Snow last week has, however, brought a 
fair supply. 

The Jacob Mortenson Lumber Co. of Wausau, 
started its sawmill in that city on Jan. 3, days 
only, but will add a night crew early in spring. 
The Heineman Lumber Co., of Merrill, Wis., will 
begin sawing this week and will operate days only. 
The lath mill of the Radcliffe Manufacturing Co., 
of Eagle River, Wis., has begun operations and 
will employ a large sized crew until spring. The 
large sawmill of the Park Falls Lumber Co. started 
up on Jan. 4 after being idle since July, 1921. 
It will run at the usual winter capacity, employing 
about 200 men, and.cutting 75,000 to 100,000 feet 
of lumber daily. The logs are to be hauled from 
the company’s camps on the Rice Lake-Park Falls 
line by rail. Labor is plentiful and woods work is 


going forward without delay. 

Erection of a chemical plant at the Ford mill 
and body plant at Iron Mountain, Mich., is under 
consideration, and will take care of the waste 
flashings, from which wood alcohol and other 


byproducts will be manufactured. Erection of two 
more units of the body plant is expected to start 
soon. E. G. Kingsford has announced that the 
Ford plant to be built at Chicago will receive the 
wood parts for Ford cars now being made at the 
Iron Mountain plant, but that Chicago would not 
get the entire output, as a considerable quantity 
will be shipped to Detroit. 


INDIANAPOLIS, IND. 


Jan. 9.—While most kinds of lumber stood still 
during the last year, hardwoods remained actively 
in demand with orders far exceeding any prospects 
of deliveries. Prices are getting stronger, due 
largely to the enormous industrial demand. Fur- 
niture factories continue to be big takers, some of 
them already being booked far into the present 
year. The automobile trade is lagging somewhat, 
but the body business is exceptionally good. One 
of the largest body plants in the city recently 
secured sufficient orders for taxicab bodies to keep 
its plant operating for several months. Retail 
demand is beginning to pick up following inventory 
and a flood of orders is expected within the next 
two weeks. Their stocks are very low and the 
volume of new construction this winter is keeping 
them down to a minimum. 


MARINETTE, WIS. 


Jan. 8.—Work in the woods is progressing 
favorably, and the prospects for a record cut are 
still most encouraging. For low grade hardwoods 
there is an improved demand, and better prices are 
being quoted. Walnut demand is also increasing, 
while the plywood and veneer market is most 
satisfactory. 

W. A. Holt, of Oconto, has become sole owner 
of the Holt Lumber Co, and the following officers 
have been elected: W. A. Holt, president; Alfred 
Klass, vice president; J. A. Ramsay, treasurer, and 
H. A. Pettigrew, secretary. Common stock will be 
sold to the managers, and 7 percent preferred 
stock will be sold to employees and Oconto people. 

H. J. Roley, of Oshkosh, has arrived in Marin- 
ette to become the superintendent of the plant of 
the Heath Cedar Co., a new industry. It is ex- 
pected that the mill will start operations early 
in February. 

The Algoma Panel Co., of Birchwood, veneer 
manufacturer, resumed operations after several 
weeks’ shutdown. A large cut of hemlock logs is 
being made this winter. 

On Jan. 15 the Talbot mill in Menominee County, 
Michigan, will start the day run, and it is believed 
that by Feb. 15 a night shift will be put on. The 
production is expected to surpass that of other 
years. 


TIMBER LAND SALES 


MERRILL, WIs., Jan. 8.—I. Seary, of Butternut, 
Wis., purchased 320 acres of timber land near Glid- 
den, Wis., and will cut at once. 





CUMBERLAND, Mp., Jan. 9.—A deed for the sale 
of approximately 30,000 acres of timber lands in 
Frederick County, Va., and Hardy and Hamp- 
shire counties, W. Va., for $825,000 has been ad- 
mitted to record. The conveyance was made by 
the Moore Keppel Lumber Co. to the Winchester 
Lumber Corporation, of which W. B. Cornwell, 
brother of former Governor Cornwell, of West Vir- 
ginia, is president. The Winchester Lumber Co. 
was organized last spring and has been carrying on 
extensive operations in the three counties. It 
operates a large hardwood flooring and lumber 
mill at Gore, Va., and has also shipped large quan- 
tities of cross ties and rough lumber. 


ORANGE, TEXAS, Jan. 8.—Sale of 83,000,000 feet 
of pine and hardwood timber in Newton County, 
Texas, by receivers for the Miller-Link Lumber Co., 
has been postponed from Jan. 2 to Feb. 6. The 
receivers have set an upset price of $325,000 on 
the holdings. 


BaGpDAD, Fua., Jan. 9.—The W. J. Lynn Co. has 
closed a deal for 1,000 acres of timber land on 
the Blackwater River, the tract containing more 
than 5,000,000 feet, it is claimed. The West 
Florida Naval Stores Co. made the sale. 





JACKSONVILLE, FLA., Jan. 8.—Purchase of 168,- 
000 acres of timber land in Calhoun County by 
the Parker-Young Co., of Boston, Mass., for a 
consideration of approximately $1,000,000 has been 
announced by officials of the Parkwood Lumber Co., 
the Port St Joe operating branch of the Parker- 
Young Co. The sawmill formerly owned by the 
Calhoun Lumber Co., at Port St. Joe, is included 
in the purchase and will be placed in operation at 
once. Estimates place the timber at 300,000,000 


feet. 
SAREE AEBRAAB: 


Portland Club to Elect 


PORTLAND, OrE., Jan. 6.—The Portland Lum- 
bermen’s Club will hold its election of officers 
Wednesday, Jan. 17, at the luncheon meeting. 
A nominating committee is now preparing the 
ticket. The club already has more than 100 
members. 
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Watch this space weekly 
for attractive offers. 
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AGENTS: 
518 Peoples Gas Bldg ,Chicago 
G.A.Jones, 706Lumber Exchange, Minneapolis 


JosephLean, - = P. O. Box 774, Omaha 
Frank Probst, - P.O. Box 1187, Fargo, N.D 
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Exacting 
Buyers 


know the advantage 
of selling plainly 
branded products. 4 
That’s why they're ~ 
strong for our 





FERRY- BAKER LUMBER co. 


att, wase. 


Vertical Grain and Flat Grain 


FIR FLOORING 


Vertical Grain FJR STEPPING in any quantity 
The same uniform quality, millwork and 


— will be found in our Fir Lumber, 4 


emlock Boards and Shiplap. 


Write for prices on straight or mixed cars. 


Ferry-Baker Lumber Co. 


General Office and Mills, EVERETT, WASH. 


LONGFIRJOISTS —... 
~voBIG TIMBERS 5: 


Falls, 
Wash. 
ASHINGTON FIR CEDAR AND SPRUCE 
CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 











YARDS: =H. B. WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 











FIR-HEMLOCK-CEDAR 


Try us on Short Flooring, Siding and Ceiling. Also 
straight or mixed cars Porch Columns, Porch Rail, 
Mouldings, Window & Door Framesin Knock Down. 


LONG FIR TIMBERS 


or general yard stock of exceptional quality. 
Order in Mixed Cars and save money. 
John D. Collins white Building, 
\._ SEATTLE, WASH. Lumber Co. / 
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We are exclusive Sales Agents 
for 


Modoc Lumber Co. 


Pine Ridge, Oregon 


California White Pine 


The only mill now operating con- 
tinuously in the Klamath Falls 
Belt. We are sawing 125,000 ft. 
B. M. daily. 


Douglas Fir 


Our three largest plants at Win- 
lock, Washi: gton and Rainier and 
Wendling, Oregon, resumed saw- 
ing January 3, 1923. 


“University” Brand 


Red Cedar Shingles 


Both shingle mills at North Port- 
land and Milwaukee, Oregon, 
are now operating. 


Order from 


L. B. MENEFEE 


LUMBER CO. 


Manufacturers 
Portland, Oregon. 


Eastern Sales Office : 
111 West Washington St.,—Chicago, II. 























> 
Write 
for a List of our 


Special Odds 
and Ends in 


Fir and Spruce Lumber 


Buehner Lumber 
Company 


1508-9-10 Yeon Building, 











4 Portland, Oregon. p 

















LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 
Special Departmert handling Export Lumber Shipments 











WARREN AXE & TOOL CO. 
WARREN, PA. 


honors Panama- Pacific 
International Exposition 


GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS AND DROP FORGINGS. Daily fac- 


tory capacity 3500Axes& Tools 





TACOMA, WASH. 


Jan. 6.—The Atlantic coast market will absorb 
1,000,000,000 feet of Pacific coast lumber in 1923, 
according to a prediction here this week by John 
E. Manley, president of the Tacoma Lumbermen’s 
Club, in a review of the lumber situation made 
public on Jan. 1. Mr. Manley declared that the 
development of this practically new market during 
the last two years has had an important effect on 
the industry. In his review of the last year Mr. 
Manley discussed the losses of the first few months, 
the gradual development of business during the 
summer and the recent heavy demand for lumber, 
promising a good season in 1923. The present out- 
look is good, he declared, and the demand for 
common lumber has enabled the mills to dispose 
of their output more completely than for some 
time. The car shortage, the demand for car ma- 
terial by the railroads, the reduction in the stocks 
held by the mills, the Oriental market and the 
logging situation were among the subjects covered 
by Mr. Manley’s summary. . 

Estimates of lumber production in and _ ship- 
ments from Tacoma during 1922 show an immense 
increase over the 1921 figures, and it is expected 
that when complete data are assembled the year 
will prove a record breaker for the district. The 
lumber cut of the local mills is estimated .at 550,- 
000,000 feet, an increase of more than 25 percent 
over the 1921 figures. Tacoma door manufacturers 
are said to have increased their output by 40 
percent, the increase in the manufacture of box 
shook is estimated at 30 percent and of furniture 
at 25 percent. More than 400,000,000 feet of 
lumber was shipped out of the port of Tacoma by 
water, according to the estimates of the city 
harbormaster. 

Lumber carriers at the Tacoma docks during 
the last week included the following: For Cal- 
ifornia, Mukilteo and Edna, at the Port dock; 
Admiral Sebree, at Commercial dock, and Stan- 
wood, at Dempsey mill. For the Orient, Africa 
Maru, at Milwaukee dock, and Somodono Maru 
at Puget Sound mill. Fer the Atlantic coast, 
Bessemer City, at Port dock; Harry Luckenback 
and Santa Malta, at St. Paul mill; Missourian and 
George Allen, at Baker dock, and Albert Jeffress, 
at Terminal dock. 

Purchase of the mill and equipment of the Delta 
Shingle Co., of Tacoma, by L. M. LaVergne, was 
announced last Monday. Mr. LaVergne has re- 
signed as secretary of the Sacajawea Lumber & 
Shingle Co., of Tenino, and is now in charge of 
the repairs and improvements planned at the 
Delta plant. These will be completed about Jan. 
15 and the mill will resume operations with a 
daily capacity of 120,000 shingles. Mr. LaVergne 
was formerly connected with the Tacoma Lumber 
& Shingle Co. and the Red Cedar Shingle Co. 


BELLINGHAM, WASH. 


Jan. 6.—-Resumption of logging operations in 
this district bas been general this week, and a 
number of sawmills and shingle plants also be- 
came active again. The Siemons Lumber Co. re- 
opened its shingle mill and the Bloedel Donovan 
Lumber Mills is operating its cargo plant and 
sawmill “B” at Larson. The Whatcom Falls Mill 
Co. will start running again as soon as it has 
completed the installation of a new band saw. The 
Siemons Lumber Co. reports that the car situation 
is better. The Puget Sound Sawmills & Shingle Co. 
plans to operate about Feb. 1. 

Three steamships sailed with lumber cargoes 
this week, two being the Lakeshore and Bessie 
Dollar, which loaded at the E. K. Wood Lumber 
Co.’s docks, the first taking 1,700,000 feet for 
California and the latter 1,000,000 feet of lumber 
and 3,000 tons of box shook for the Far East, the 
shook being furnished by the Morrison Mill Co., 
which late in January will make a shook shipment 
to Honolulu. The Uralson Maru took 1,000,000 
feet from the Bloedel Donovan mill for Japan. 
Vessels now loading are the steamships Florence 
Olson and the barkentine Alta, both loading at the 
Bloedel Donovan mill for California, and the motor- 
ships Sierra and Lassen and the steamship Whitney 
Olson, taking cargoes at the Wood mill for Cal- 
ifornia. The Whitney Olson will load part of 
its cargo at the Bloedel Donovan plant. The cargo 
movement from here in 1922 totaled more than 


~ 134,000,000 feet, about 56,000,000 feet in excess 


of 1921’s shipments. January’s cargo business 
will exceed that of December by a big margin, 
approaching close to the record for 1922 established 
by October. 

The Bloedel Donovan Lumber Mills led all other 
companies on the Pacific coast in last year’s lum- 
ber output, producing 183,000,000 feet. Its closest 
rival was the St. Paul & Tacoma Lumber Co., 







which cut 180,000,000 feet. In lumber productig,)” 
in 1922, Bellingham ranked fifth among Coast citie 
The Rogers Mill Co. at Anacortes has installa) 
a 10-ton crane, electrically operated, which yi 
moves lumber direct from the sorting tables any 
stacks it on the dock or on scows. ‘ 
Fred J. Wood, president of the E. K. Wow) 
Lumber Co., left yesterday for Portland en rout) 
to San Francisco and Los Angeles, where he yil|)_ 
spend two months. He called at the company; 
Portland office today and was joined in that city) 
by Mrs. Wood and daughter, Miss Marion Wooi | 
Mr. Wood expects that his company will haw) 
to operate its Bellingham mill both day and nigh ™ 
for an indefinite time to supply its Californiy | 
yards, which give promise of doing an unpre.) 
edented business in 1923. 


LOS ANGELES, CALIF. 


Jan. 6.—-The opening of the new year finds the > 
demand as strong as ever in southern California, | 
and with a formidable array of indications that it F 
will show much greater strength as the spring sea. § 
son proceeds. Taken as a whole, stocks are lov, 
particularly on such staples as 2x3- and 2x4 inch, 
Many operators have been buying rather cautiously 
expecting a break in market prices which ha 
failed to develop. Quite to the contrary, unusual 
strength is noticeable in the market, with great 
reluctance shown by many mill representatives t 
accept further commitments at any price for promp: 
delivery, or for unfavorable specifications. Conse. 
quently, it is difficult to name the correct current 
quotations. Rough green clears, 6- to 12-inch, ar 
held at $58, ship’s tackle. Green lath are quote 
around $7.25. Shingles are slow at $3.80. Sales 
of rough common are noted at $31 fiat, which 
figure is perhaps a fairly representative one. 


Storms in Pacific Northwest waters have greatl; 
interfered with the lumber movement to Los An 
geles during the last week. The storms encou 
tered off the Washington and Oregon coasts wer 
the worst in years. Scores of vessels have been 
battered and scarred in the gales and several wer 
forced to jettison their lumber cargoes to ride out 
the threatening winds. 


The advent of the new year finds the congestion 
at the harbor increasing, as several new steamship 
lines enter the service out of Los Angeles for the 
first time. Lumbermen say that their greatest 
problem this year is not going to be the car short: 
age but the lack of facilities at the harbor to care 
for the great volume of cargoes that are expected 
to pass thru the port. 


Charles R. McCormick, president of the Charles 
R. McCormick Ce., regards the outlook on the 
Pacific coast during the present year as unusually 
bright, and looks for greater activity than was 
evidenced during 1922. “California will require 
at least as much lumber during the coming year 
as was consumed in 1922,” he said, “and it will 
require all the available steam schooner tonnage 
to handle this enormous lumber supply.” 

The big sailing ship Forest Pride yesterday com- 
pleted the discharging of nearly 3,000,000 feet of 
lumber. The Forest Pride is one of more thad 
twenty-five of the picturesque old windjammers 
recently impressed into the coastwise lumber trade. 
The 6-masted sailing ship Fort Laramie has finished 
discharging at the Consolidated Lumber Co. The 
schooners Rose Mahony and Sir Thomas .J. Lipton, 
now in port, will finish discharging in a few days. 
The schooners Melrose and Alvena will not be dis 
charged for some time. 

Figures announced today by Henry Riddiford, 
secretary of the Los Angeles Lumbermen’s Er 
change, shows that the year 1922 recorded a new 
mark in the volume of inbound coastwise water 
borne movement of forest products. A total of 
1,075 fir cargoes was reported. The capacity ot 
the boats amounted to 1,259,005,000 feet. There 
were also 322 redwood cargoes, with the capacity 
of the redwood carriers placed at 201,575,000 feet. 
The grand total was 1,397 cargoes of 1,460,580,000 
feet capacity. These figures will approximate the 
entire southern California receipts of forest prod- 
ucts for the year, as many boats that entered here 
discharged part cargoes at other ports from Santa 
Barbara to San Diego, inclusive. Exact figures for 
this harbor will not be available for some time, but 
it can be conservatively stated that at least 1,000, 
000,000 board feet of forest products passed thru 
the harbor during the year, and 100,000,000 feet 
thru the sister port, Redondo. ‘The heaviest preé 
vious year of record was the fiscal year endings 









June 30, 1913, when 961,803,000 board feet wa 
received. “The outlook in the lumber market here 
is most excellent,” says Mr. Riddiford. 

Of interest to the lumber trade was the a2 
nouncement here this week by the Southern Pacific 
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Railroad Co, that it will expend several million 


> dollars in improvements at the harbor. 


CENTRALIA, WASH. 


Jan. 6.—All the sawmills in this district are 
running full time, with production back to normal 
again. The cold snap has broken and the logging 
camps are all operating. Orders are very plenti- 
ful, some mills having enough business for the 
next four months. The car situation has improved. 
Demand ‘is good for all grades, with prices holding 
firm. Local building during the last year has 
peen very brisk. 

Announcement has just recently been made 
of the purchase of the mill site owned by the 
Chehalis Mill Co., at Chehalis, by the Walville 
Lumber Co., of Walville, and the purpose of the 
latter company to begin building a mill at that 
point. The company’s present mill at Walville, 
where it had extensive timber holdings, has been 
unable to get cars. At Chehalis the company will 
get service from all four continental railroads. 
The first unit will consist of a planing mill, cross 
arm factory, dry kilns and yards; later the main 
sawmill will be added. 

The bridge across the Cowlitz River at Kelso 
was destroyed Thursday night about five o’clock. 
It went without any warning, about thirty people 
being drowned. The new bridge under construction 
just below was also damaged. The bridge had 
been weakened by floods and a jam of several 
million feet of logs. 


SPOKANE, WASH. 


Jan. 6.—Following a phenomenal snowfall thru- 
out the timber districts of northern Idaho and 
eastern Washington during the first half of Decem- 
ver, which in Spokane came close to breaking all 
snow records for forty years, the new year was 
preceded by a chinook which left the ground en- 
tierly bare in open places such as Spokane. Rain, 
sunshine and chinook winds intermittently in the 
last week have continued to eat into the snow and 
throw water into the streams so that flood reports 
are beginning to come from towns toward the 
mouths of some of the larger rivers. Many loggers 
are being held up in their hauling by the weather, 
which shows no present sign of changing. 

The Lolo Lumber Co., recently incorporated at 
Greer, Idaho, has secured a karge stand of yellow 
pine in the Weippe district back of Greer and is 
now installing a modern 7-foot band mill which 
it expects to have ready to begin sawing April 1. 
The entire cut for this year, amounting to about 
5,000,000 feet, has been sold. The shop lumber 
will go to the Morgan company at Oshkosh, Wis., 
and the common will be marketed by the Bradford- 
Kennedy Co., of Omaha, Neb., thru its representa 
tive, W. G. Ramshaw, of Spokane. The Lolo Lum- 
ver Co. is organized with capital stock of $50,000, 
and George W. Hoag, Harold J. Bohannon, W. F. 
Schmidt and Fred Schmidt as the incorporators. 
The Western Lumber Exchange, of this city, of 
which George W. Hoag, of Spokane, is president 
and general manager, will finance the operation. 

Mr. and Mrs. Heag left Thursday for New 
York to be gone over four months on a tour of 
South America. They leave New York Jan. 13 on 
the steamer Vauban for Rio de Janeiro with a day’s 
stop each at Trinidad and Barbadoes in the West 
Indies, Three weeks are to be spent at Rio de 
Janeiro before taking the sister ship Vestris to 
Buenos Aires. A day’s stop will be made at 
Montevideo. Then from Buenos Aires the Trans 
andean railway will be taken to Santiago de Chile. 
A stay will be made there and also at Valparaiso, 
the seaport, where the steamer Essequibo will be 
taken, returning north with a stop at Lima and 
going thru the Panama Canal back to New York, 
where they are due to arrive April .12, after an 
— from this country of three months to a 
day, 

A record price of $12.40 a thousand for Govern- 
ment white pine stumpage on the national forest 
‘and, or $205,000 for approximately 16,500,000 
‘fet of white pine on Uranus Creek in the Coeur 
@Alene national forest was bid by the Rose Lake 
Lumber Co.. which was awarded the timber at 
‘orest headquarters at Missoula, Mont., yesterday 
Ba competition with four other lumber companies. 
The previous high bid a thousand feet of white pine 
on Government forest land was $11. 

: E. A. McDevitt, the genial sales manager of the 
Somers Lumber Co., Somers, Mont., formerly with 
the Dover Lumber Co. at Dover, Idaho, spent 
Several days in Spokane this week greeting friends 
and looking after business matters. 

R. E. Irwin, sales manager of the Boise-Payette 
Lumber Co. at Boise, Idaho, was another visitor 
the carly part of the week. 

Among the eastern visitors who stopped here 
this week to look over stocks on their way to the 

st were H. W. Booth, of the J. C. Simpson 


lamber Co., Galesburg, Il., and A. J. Powlson, of 
¢ Bowlson Lomber Co., Sterling, III. 


Oscar Noth and Roy R. Myers, of the Myers- 
Noth Lumber Co. just organized, are now located 
in their new offices, 1205 Old National Bank Build- 
ing. 

George Babcock, of Denver, Colo., formerly with 
the James S. Noll Lumber Co., who has just joined 
forces with Frank C. Weston, of Denver, as the 
Weston-Babcock Lumber Co., commission dealer, 
was in Spokane during the week. 

E. C. Hawksett, Minneapolis sales manager for 
the McGoldrick Lumber Co., and C. W. Jones, of 
Watertown, S. D., McGoldrick Lumber Co. sales- 
man for South Dakota, leave tonight for their 
respective homes after a week spent at the home 
office here. 

BP. J. Diebold, Pittsburgh wholesaler, was an 
eastern visitor to Spokane in the last few days. 

George A. Holden, assistant sales manager of 
the McGoldrick Lumber Co., will return Monday 
from a week spent at Chase, B. C., where the 
Adams River Lumber Co., owned by J. P. McGold- 
rick and associates, is taking inventory. 


SAN FRANCISCO, CALIF. 


Jan. 6.—The lumber business has been active 
during the first week in the year, the usual falling 
off in demand during inventory period not being 
apparent, in the Douglas fit trade at least. Com 
mission men have had more business to offer than 
can be accepted by the mills. San Francisco retail- 
ers are doing a good business and stocks are low at 
the yards. 

There is a growing demand for Pacific coast 
lumber from various foreign countries, but with 
the mills short of logs and loaded up with domes- 
tic orders, the Douglas Fir Exploitation & Export 
Co. is cautious about taking orders for early ship- 
ment. The company has considerable business 
booked up to March, 1923, and has had to turn 
down some large orders recently. Sales last week 
included 3,201,000 feet to Japan and 207,000 feet 
to the United Kingdom. Last year’s sales totaled 
403,000,000 feet. 

The Redwood Export Co., this city, has more in- 
quiries from Australia than can be taken care of 
promptly. There are orders for 14,000,000 feet of 
redwood on the books. The steamer Vinita has 
loaded a million feet at Eureka for Australia and 
the Pawnee will load an equal amount at once. 

R. D. Baker, president of the Lassen Lumber & 
Box Co., this city, has continued inquiries for 
white and sugar pine, but is unable to take on 
much new business owing to the scarcity of dry 
stock. The box factory, which is now closed for 
repairs, will resume operation Jan. 15. 

The Red River Iamber Co. is keeping up its 
production at the rate of 600,000 feet a day at 
the white and sugar pine mill at Westwood, but is 
sold ahead about twenty million feet. The company 
has practically withdrawn from the market for 
the present on many items. Both white and sugar 
pine shop are scarce. There is very little dry 
lumber accumulating. 

Andrew Mahony and Thomas Crowley, who own 
a fleet of five steamers operated in the coastwise 
lumber trade, will dissolve partnership and will 
divide up the vessels. Mr. Mahony will remain in 
the lumber trade while Mr. Crowley will operate 
his steamers without dealing in lumber. 

The Fruit Growers’ Supply Co is operating the 
box factory and planing mill at Susanville, but the 
white and sugar pine sawmill is closed down for 
the winter after completing a season’s cut of 
65,000,000 feet. At Hilt 25,000,000 feet was cut. 
Dry kilns are busy at both mills. B. W. Adams, 
head of the Adams Lumber Co., who handles the 
lumber sales, says that the stocks of No. 1 and 2 
shop and No. 3 clear are practically all covered by 
orders. There is a big demand for next season’s 
cut at present prices. 

James E. Danaher, assistant general manager 
of the Michigan California Lumber Co., is visiting 
the San Francisco office and conferring with Gen 
eral Manager R. E. Danaher. The white and sugar 
pine mill is closed down for the winter and the 
factories at Camino are down temporarily on a¢ 
count of snow and bad weather. Unsold dry 
stocks are very light, but the dry kilns will be 
utilized to prepare lumber for shipment later on. 
There is a good demand at fair prices. 

J. M. White, resident manager of the Weed Lum 
ber Co., is here from Weed where the white pine 
mill has been making a good cut under winter con- 
ditions. The door factory has been making a good 
output and the box factory is busy. 

Charles R. MeCormick & Co., this city, expect 
to operate on a large scale during 1923, both in the 
coastwise and the intercoastal lumber trade. All 
of their steam schooners are in operation and 
shipments of Douglas fir are being made from a 
number of mills besides those controlled by this 
company at St. Helens, Ore. 

L. L. Long, president of the Frank P. Doe Lum- 
ber Co., this city, reports a good demand for white 
and sugar pine, with stocks low everywhere, and 
mills holding firm on prices. Commission men 
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Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 


man poet. 

It is the everyday experi- 
ences of the lum n, told 
with a smile. Every lumber- 
man owes it to himself. 

Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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NO STOP 


to our business — now operating 
under Receivership. 


All purchases on cash pasis. 


MILLS: Send Us Your Stock Lists. 
BUYERS: Send Us Your Enquiries. 
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WM. SCHUETTE CoO. 
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have to figure close to do business at a profit. 
Ifowever, his company still has a little lumber 
which was purchased last year, and has done a 
fair business. 

Leonard C. Hammond, general manager of the 
Hammond Lumber Co.’s redwood operations at 
Eureka, is visiting the main office in San Fran- 
cisco. A part of the redwood mill will be operated 
overtime so as to take care of the continued good 
demand. Altho the loss of the mill at Astoria by 
fire reduced production considerably, the plant at 
Mill City, Ore., and other mills are being drawn 
upon for Douglas fir. 

The McCloud River Lumber Co. has been oper- 
ating the white pine mill at McCloud later than 
usual this winter and has made a good season’s 


cut. Assortments are broken after making heavy 
shipments and there is not a great deal of dry 
stock unsold. One bandsaw has been running 
lately. 


William H. Wood, president of the Hart-Wood 
Lumber Co., reports that its steam schooners car- 
ried 100,000,000 feet of lumber from the North- 
west to California ports last year. A seventh lum- 
ber carrier, the Florence Olson, has been added to 
the company’s fleet to help take care of the grow- 
ing business. The Quinault mill at Raymond, 
Wash., will be closed down for repairs until Jan. 
15, but the Hart-Wood mill will start up Jan. 8. 

sen W. Reed, head of the Reed Lumber Co., and 
manager of a local retail lumber dealers’ associa- 
tion, reports that the retailers have had a very 
busy year. With continued building activity, the 
demand for lumber is holding up well, altho it is 
usually slack at this time. Prices are being well 
maintained, 

The Union Lumber Co., this city, made a normal 
cut of redwood last year, with very good sales, 
and will increase its cut, if possible, this year. 
Fair eastern shipments were made and there was 
a big California demand. Prices are being well 
maintained on all grades of redwood and the car 
supply has improved at the Fort Bragg mill. 

The Standard Lumber Co. is still operating the 
white and sugar pine mill at Standard, altho the 
output has been reduced on account of snow in 
the woods which has curtailed the log supply. 
Stocks of dry shop and uppers are light. Prices 
have been advanced on some items which are 
scarce, 

The Charles R. McCormick Steamship Co., this 
city, has appointed A. P. Hammond, formerly of 
the Luckenbach Line, as manager of its inter- 
coastal shipping operations. 

George FE. Merrill, president of Merrill & Co., of 
Salt Lake City, is here looking over the lumber 
situation and is optimistic as to the market for 
1923 on all Pacific coast woods. 

John Hi. Emmert, president of the Pacific Lum- 
ber Co., who has returned from Detroit, is pleased 
with the outlook for redwood business during 1923. 
The company made a large output during the last 
year, with good shipments to the eastern and 
California markets. 


SEATTLE, WASH. 


Jan, 6.—Figures authorized by the West Coast 
Lumbermen’s Association for the year just closed 
contain these totals: Production, 4,387,742,637 
feet; orders, 4,197,604,944 feet; shipments, 4,096,- 
673,877 feet—showing that the neck-and-neck 
tendency of the three elements of the industry 
continued thruout 1922. On the face of the figures, 
there is only a small accumulation, which in actual 
fact has been heavily reduced by various minor 
factors. The new year, accordingly starts off with 
heavy demand, and low stocks badly broken. The 
market, therefore, is strong at all points. 

Heavy precipitation during the final two weeks 
of 1922, interfering with logging and lumber opera- 
tions, prevented the year from going into the 
weather record as one of the driest ever known. 
From Dec. 17 to 31 there was rain every day 
except one, with a total precipitation of 5.3 inches. 
Iexcept for the abnormal rainfall during the last 
sixteen days of December, the year would have 
been recorded as the driest ever known. 

J. H. Bloedel, of the Bloedel Donovan Lumber 
Mills, is expected to return from an eastern trip 
Jan. 7. Mr. and Mrs. Bloedel spent the Christmas 
holidays in New York with their children, who are 
in school. 

Charles C, Stanton, who enjoys a wide ac- 
quaintance among west Coast lumbermen, was in 
the city during the week on a trip preliminary to 
opening a west Coast department of the H. W. 
Kanouse Lumber Co., Detroit. This department 
will be located in that city. It will be separate 
and distinct from the other offices of the Kanouse 
interests, and will be in charge of Mr. Stanton, 
who for many years has specialized in west Coast 
forest products. 

W. W. Graham, of the Coast Lumber Co., has 
returned from a business trip to Chicago. 

H. H. Cust, assistant to the president of the 
Mount Vernon Car Co., Mount Vernon, IIL, is in 
Seattle, in connectien with car material orders. 


The new rate book of the West Coast Lumbef 
men’s Association, issued by the traffic departmey 
in conjunction with the Traffic Service Co., W, 10 
Shumm, is being circulated among the membershj,— 
of the association, dating from Jan. 2. 1 
ume is being very favorably received. 


PORTLAND, ORE. 


Jan. 6.—lLocal business men are beginning 4 q 
invest on a large scale in vessels to operate out oe 
this port, principally in the lumber trade, the pur 
chase of a 10,500-ton steel steamer having juy 
been announced. The vessel will be known as thE 
Peter Kerr, in honor of a pioneer Portland e 
porter, and will be operated by the Columby.& 
Pacific Shipping Co. 
of the vessel are C, 
K. D. Dawson, of the Columbia-Pacific company & 
and the Inman-Poulsen Lumber Co. H. B. Vay 4 
Duzer, manager of the Inman-Poulsen Lumber (o, & 
as head of the Portland Chamber of Commerce — 
has been one of the strong boosters for Portland. 
owned vessels, believing firmly in the theory tha 
business follows the flag. Other vessels will te 
added to the fleet as development of business war © 
rants. 

Robert Allen, manager of the West Coast Lum 
bermen’s Association, was in Portland during the 
week making arrangements for the annual meeting & 
to be held here Jan. 26. He said that while the 
car situation is fair, there is danger of another 
shortage as spring approaches. 

The mill of the North Pacific Lumber Co., whic 
has been leased for five years by the Duluth-Oregon 
Lumber Co., will be placed in operation Feb. 1, it 
is announced. The plant has a daily capacity of 
300,000 feet. 

The Ajax Lumber Co, which last summer bought 
75,000,000 feet of timber west of Walker station 
in Lane County, Oregon, will build a mill of 40,000- 
feet capacity on the tract, it is announced by V.J 
Phillips, head of the company, 

A. W. Vosburg, of the Wheeler Lumber Co., has 
gone east on a business and pleasure trip. He will 
visit his son who is at Yale. Mr. Vosburg spends 
his winters in Pittsburg and his summers in 
Oregon. 

I’, M. Henderson, well known Portland lumber. 
man, is now with the H. J. Anderson Lumber Co, 
assisting Mr. Anderson in handling the sales. 


JACKSONVILLE, FLA. 


Jan. 8.—The southern pine market in this see 
tion remains strong, and while the mills have not 
received many orders, it is due primarily to the 
holiday season. Order files, however, for prac 
tically all items are well filled. Car material and 
framing are in strong request. While there have 
been few price changes in the last few weeks, 
never-the-less the tendency is upward. Owing to 
rainy weather Georgia roofer mills are practically 
out of the market and consequently there has been 
an increase in prices of 50 cents to $1 on all 
widths. Car supply is reported to be much better. 

The holiday season has interfered with the busi- 
ness of the cypress mills and they, too, have not 
booked much new business. The lull seems to be 
welcomed, however, for they have heavy order 
files and wish also to complete their inventories 
and see how they stand. Prices remain unchanged. 


JACKSON, MISS. 


Jan, 8.—Local manufacturers of southern pile 
report demand more than their expectations, prices 
very firm, and shipments moving out in large 
volume. While the activity extends to both sides 
of the list, it is most marked in timbers and 
special stock. Big timbers have been leading for 
some weeks, and many of the mills are cutting 
as little boards and dimension as possible, because 
the timber business gives a very much better net 
return. The improvement in the car situatiod 
noted last week is not expected to be permanent, 
as a good many of the empties which came to the 
sawmills had been diverted from industries shut 
down during the holidays. Buyers are willing to 
talk about shipments for the first half of this 
year, evidently realizing that values are firm. Local 
building has not slackened up. The export market 
gathers strength every day. 

Hardwood manufacturers report increased ac 
tivity in the hardwood market. ‘The very first of 
the new year started off with unusual activity. 
Buyers have returned to this section and are buyiné 
large blocks of stock. Furniture and automobile 
factories are heavy buyers, while box and crating 
plants are buying all available stock for their 
products. The car situation last week was all 
that could be desired, and the weather perfect. 
With an abundant supply of log equipment, mills 
are laying in a supply of logs. 

Reports from Hattiesburg state that work 0 
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ae, | initial expenditure will be in the neighborhood of dressed, 6- and 12-inch, continues very active and 
epartme(, $30,000. scarce. No. 2 stock box, 4/4, is in very good 
No, Wo J. W. Thompson, vice president of the Inter- demand. Inquiries for 5/4 and 6/4 edge’ No. 1 
em bershj, tate Lumber Co., St. Louis, Mo., was in Jackson box, worked, continue to be received in numbers, 
The po, > calling on his numerous friends last week. with few mills prepared to quote. Box bark strips 
oe have shown more activity recently and are firm. 
7 SHREVEPORT LA Sales of flooring, thin ceiling ete. have been 
4 a rather light. Prices show no change, altho the 
Jan. 8.—The way that buyers are trying to tendency is strongly upward. Inquiries for roof- hf 
inning { nlace orders is a strong indication of an early ers have been numerous. Sales of 6-inch have been 
ate out ¢ ; advance in quotations. In fact the mills are brisk, but other widths have not been moving well, — 
» the pur. ‘ already beginning to hold their stock for better Air dried stock is still being bought quite freely. tJ 
Ving ju; prices. Some wholesalers who deal in transit 
vn as the © cars say that these are selling off rapidly, the ORANGE TEX. Bol 
tland o.— trade taking all dry stock available for quick ? 
Columbia. F shipment. It is understood that retail yard stocks Jan. 8.—Orange is getting ready for the biggest — 
al ownen fe all over the country are comparatively low, and year in her history as a port, by doubling her Les 
< Russel | that the volume of building operations in sight is  qoc¢k and warehouse capacity. The German 
company & extraordinarily heavy. Demand is good all along steamer Duburg, carrying 1,000,000 feet of lumber, M 
B. Vap the line. Boards, dimension and timbers, in fact  caijed Saturday for Beaumont to take on additional a 
mber (o,f all items of southern pine, are finding an active jymber for Hamburg. The steamer Youngstown is y 
‘ommerce demand, and there is little doubt that the capacity stowing 1,500,000 feet of sawn timber for the aa 
Portland. of the mills will be taxed to the utmost to handle Standard Export Lumber Co. for delivery at West 
pory tha the spring business. ’ : Hartlepool, England. The steamer Lake Slavi is ae 
3 Will bee The demand for hardwoods continues excellent, expected to dock at Orange Jan. 15 to lift 1,000,- an 
ness wa. fe 22d prices are gradually advancing. Prices are QQ feet of lumber for West Indian delivery. The | 
higher than they were before Christmas and, Judg- [,ytcher & Moore Lumber Co.’s schooner Roseway 
ast Lum ing from the sharp bidding for stocks re — has cleared for Cienfuegos with 325,000 feet of 
Iring the condition, there is a possibility that still higher jymber, and the same firm expects the schooner 
| meeting values are likely within the next month. ee = Ellice B. daily from Port au Prince to lift 400,000 \ 
vhile the vance in No. 2 ¢ ommon has been of incales . le feet for Haitian delivery. 
anid “ie gtilt toe cheap te make M worth whiie fe a a 
are stl » Chee LO ake 2 
0., which stack and dry the lumber. The mills must get LAKE CHARLES, LA. te ane el 
h-Oregma enough for their No. 2 and better to enable them Jan. 8.—The new year in the lumber business 
‘eb. 1. it to throw away the No. 3. in this section opens under very favorable con- 
vacity of ditions. Mills have carried over from last year 
. ALEXANDRIA, LA. large order files, and buyers immediately after 
r bought & Christmas began to file orders for their current and 
. station Jan. 8—The southern pine market for the last future needs. Most mills in this section resumed 
f 40,000. week has been strong; prices are firm. The mills operations on Dec. 26, having been closed down 
by VJ are all well stocked with orders for all kinds of one day only. This is an unusual condition and 
lumber, and are endeavoring to ship out all old 1S indicative of good business generally. There 
Co... has orders as quickly as possible. The manufacturers, is a strong demand for practically all items on the 
He will wholesalers and retail dealers have been receiving _ list. suilding items, particularly the better 
spends numerous inquiries. The weather has been ideal. Sades, are strong; there is still a decided call for 
mers in At a few of the smaller mills the supply of cars dimension, boards and shiplap. Supplies at the | 
is still restricted ; however the supply is somewhat mills are broken and buyers are not having an easy 
lumber: better. here is a demand for large quantities of time placing orders for large supplies where = 
ber Co, railroad and car material, and there seems to be thing like prompt shipment = expected. The bul ‘ 
ae , no marked decline in the demand for building 0f the business being booked is for deferred 
si material. Longleaf timber inquiries are also very Shipment, but because of the general shortage of 
numerous. 3oxing and crating lumber are also supplies at retail yards, buyers will take shipments 
in strong demand. as fast as they can get them. Ideal weather is 
— J. S. Williams, of the Commercial Lumber Co. facilitating operations. There has been very little 
nen ot at Woodworth, La., has earned a reputation as a rainfall thruout this territory this winter. The 4 
= sprinter. He was out looking over some timber woods are, for some reason, soggy, but this condi- { 
prac. for the company, when a silver fox appeared. After tion is not interfering with logging. 
rial and a pursuit of an hour, he captured the animal, 
vo cHave which he turned over to the Alexandria zoo. The HOUSTON, TEX. 
weeks, fox is full grown, and in perfect health. 
wing to 8. J. Jones, of the Leesville Lumber & Land Co., Jan. 8.—Buyers from the North, particularly | 
tically Leesville, La., was a business visitor to Alexandria the representatives of the manufacturing concerns 
as been Thursday. of Chicago, , Detroit and other industrial centers, Western Painter’s Trestle 
on all NORFOLK VA have been flocking to Houston of late with the view 
better, ’ x to making purchases for 1923. Purchases by the 
ne busi: Jan. 8—The volume of North Carolina pine northern buyers, together with the continued heavy 
ive not business has been very good. Wholesalers in many demand from railroads for track, bridge and car 
s to be instances report it difficult to buy any large amount building materials and large orders from creosoting 
order of standard North Carolina pine lumber. Many plants, have all contributed to an already good 
ntories items of kiln dried North Carolina pine are scarce demand for all lines of southern pine and hard- 
ranged, and some mills are refusing to quote further until woods. Business is unusually brisk, altho there 
they can get rid of old orders. It is felt that, in have been no price advances during the week. The 
view of the vast amount of ‘‘dope’”’ the yards and trade has fully recovered from the holiday slump 
others are accumulating on prices ete., there will and is in a fair way to making up for the lost 
n pine be some heavy buying very shortly. Advances time. Those who know and understand the Hous- 
prices have been made by some mills on certain items, and ton market say their predictions of a new top 
large have been obtained. More stock could have been notch record for 1923 in the lumber business is 
1 sides sold, but the disposition is to book orders slowly. based on the general trend of affairs in the South - 
‘sand There has been a good demand for 4/4 edge No.2 and thruout the country. Officials of local con- /- 
ng for and better and a further advance of $1 has been cerns who during last week returned from north- bean 
utting secured by some. mills. Many are sold ahead to ern tours appear delighted at the prospects for the 
ecause Feb. 1 and refusing to book more orders. Edge future. The southern pine industry apparently is — 
er net and stocks, 5/4 and thicker, continue to move very 4t its peak and the hardwoods are coming in for a = 
uation well indeed, and prospects are for higher prices greater share of attention. Local firms continue ™ 
anent, very soon. No. 2 and better stock widths, 4/4, to make extensions in preparation for better busi- — 
to the rough and dressed, continue active. Edge No. 8, ness, and occasionally a new firm springs into 
3; shut 4/4, is still a little quiet but many mills are over- existence. The general outlook was never better. 
ing to sold. The No. 3 stock widths continue very brisk George W. Cleveland, local lumber broker, will 
f this and are hard to buy at any price for quick ship- leave shortly for a trip to Chicago, Memphis and 
Local ment. Mills generally refuse to sell more than Little Rock. At Little Rock on Jan, 27, 28 and ) \ 
narket they have in stock. Nos. 1 & 2 bark strips and 29, Mr. Cleveland will visit the plants and attend 
mis-cuts are selling as fast as accumulated. the convention of the E. L. Bruce Co., manufac- New York Truss Close Top 
ac: There has been a very brisk demand for 4/4 turer of hardwood flooring. He will also stop at Fruit 
rst of edge No. 1 box. Several large blocks of rough edge Texarkana for a conference with officials of the 
tivity. box have been sold to Virginia box makers at Southern Pine Lumber Co. : , : 
yuying prices they have been consistently refusing to pay, R. L. Moore and R. J. Butler, of the Long-Bell Write for our latest prices. We pay the 
mobile and buyers have urged quick shipment. Inquiries Lumber Co., of Houston, have returned from the freight. Send us your future orders for 
rating for this item dressed are very numerous and orders annual meeting of the Long-Bell sales force at winter shipment. We will give Spring 
their are beginning to come in on the basis of mill Kansas City. Dating. This will protect you from any 
is_ all quotations, some business being turned away A. H. Hill, of the Hill-Behan Lumber Co., of change in prices. 
rfect. Promptly where a reduction of 50 cents a thou- St. Louis, Mo., was here on a buying trip recently. 
mills Sand was asked. Many mills are booked up on Walter Moelling, of the Sterling Lumber & Sup- 
dressed edge box until February, and refusing to ply Co., of Chicago, made purchases in Houston on W. W. Babcock Co. 
rk oD load up further. The price of edge box is expected a recent visit here. 
r Co. to advance again shertly. Sales of 4/4 edge No. 2 A. C. Havens, of the South Texas Lumber Co., BATH, N. Y. 
= box have: been light recently but inquiries have has just returned from a tour of several cities in 


recently shown an increase. No. 1 box, rough and 


Ohio and other States, where he said he found 
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E want to hear 
from a few more 
buyers who value uni- 
form quality and mill- 
ing in hardwood lum- 
ber. Tell us your re- 


quirements and we'll 
tell you what we 
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Lumber With 
Sales Appeal 


The softness, even texture, light 
weight, uriform color and _ perfect 
milling of our lumber give it unusual 
sales appeal. To win the critical 
builder you can’t do better than 
stock our 


Shortleaf Pine 


Our specialties are 4-4, 5-4, 6-4 and 
8-4 finish; 3- and 4-inch rift and flat 
grain flooring; No. 117 drop siding, 
boards and shiplap. Our mill is 
equipped with two bands and 90% of 
our output is kiln dried. 


For hardwood prices, address 
Southern Hardwood Sales Co., 
Indianapolis. Ind. 


NEW DEEMER 


Manufacturing Co. 


Incorporated 
H. H. Bates, Manager DEEMER, MISS. 





the outlook for the 
usually fine. 

F. H. Kline, of the Ilinois Lumber Yards, of 
Cairo, Ill., placed orders in Houston recently for 
hardwood finish. 

Ed. Stoner, of the West Penn Lumber Co., of 
Pittsburgh, Pa., was a buyer of southern pine 
stocks in Houston recently. 


TUSCALOOSA, ALA. 


Jan, %.——The market is more active than a week 
ago. Inquiries are being received in good volume 
and prices are stiffening. Mills are not inclined to 
load up at this time and are only accepting orders 
for material which can be shipped promptly. It is 
dificult to place orders for high grade heart long- 
Jeaf timbers and a number of items in shed stock, 
owing to their scarcity. Stocks of shortleaf air 
dried framing in 20-foot and under are scarce and 
mills report that they have very little dry lumber 
on hand, The market on No. 2 and better dimen- 
sion shows little change from the last few weeks. 
Some local dealers report that they are refusing 
all business except for such stock as can be shipped 
without delay. 


WARREN, ARK. 


Jan. 8.—The demand for Arkansas soft pine 
during the week has been good. No. 2 boards 
have shown a slight tendency to soften, but uppers 
have remained firm, Demand covers practically all 
items on the list. Inquiries are being received 
in heavy volume from practically all sources. 
Dealers are actively in the market, purchasing 
both mixed and straight cars. Industrials are 
buying stock in good volume, and railroads are 
purchasing for their requirements. Prices of car 
stock are firm. The weather has been good and 
production has been normal. The labor supply is 
reaching a low point. The car supply is good. 

The Southern Lumber Co., of this city, will begin 
a night shift at its planing mill, to enable it to 
take care of specialty orders. The Warren Stave 
& Lumber Co., of this city, will operate its sawmill 
at night beginning today. 

The hardwood market is in a strong position. 
Prices are firm and advancing, and demand covers 
practically all items. Production has been good, 
mills are receiving a sufficient supply of cars to 


lumber business in 1923 un- 


ship to capacity. Stocks are broken and are low 
on a good many items. Inquiries are heavy from 
the furniture people, and car stock is bringing 


good prices, 


NEW ORLEANS, LA. 


Jan. &8.— ~The Supreme Court last week aflirmed 
the judgment obtained by W. H. Ward, proprietor 
of the Algiers Saw & Planing Mill Co., against 
the Orleans Levee Board. The suit grew out of 
the defendant board’s seizure of the complainant’s 
property on the Algiers river front for purposes 
of levee improvement. The case was hard-fought 
before a jury, which rendered a verdict awarding 
the complainant $125,000. The Louisiana supreme 
court sustained the award and the Levee board 
appealed to the Federal Supreme Court, which has 
confirmed the judgment, 

Reports from Elizabeth, La., state that the 
Industrial Lumber Co. is planning to celebrate its 
silver jubilee—its twenty-fifth anniversary as a 
corporation—early in the present year. In connec 
tion with the event the company is preparing 
to issue a “silver jubilee’ booklet reviewing the 
company’s history and achievements. During 1922, 
the company completed its timber cut on its hold- 
ings east of Dlizabeth and transferred its logging 
crews to the timber west of that thriving town, 
along the Santa Fe railroad, where it has sufficient 
stumpage for at least ten years’ further operation. 

Stories of Christmas celebrations in the south 
ern lumber field continue to come in, the latest 
being an account of the “Christmas party” tendered 
to the members of its office force, superintendents 
and foremen by Hillyer, Deutsch, Edwards (Inc.), 


of Oakdale, La. President J. B. Edwards and 
Manager Parrish Fuller did the honors as hosts, 


and Christmas presents were provided for all the 
fifty guests. 

Gulfport, Miss., reports a steady expansion of 
its export lumber trade, one steamer clearing last 
week for Buenos Aires with 2,800,000 feet of pine. 
The Munson liner West Corum arrived and began 
loading 1,000,000 feet, also for Buenos Aires. Re- 
cent advances of domestic prices for southern pine 
have caused stiffer quotations on export stock, 
tending to cut down, according to some accounts, 
new commitments for export. sut it is said that 
orders previously booked and not yet filled will 
maintain export shipments close to present volume 
for some time. South American demand holds up 


nicely. 
Oakdale is believed to be the first Louisiana town 
to acquire what might be termed a municipal 


“forest reserve.”’ Several months ago the Louisi- 
ana State Park Association was formed to work 
for the establishment of State parks in codperation 


with the State conservation department. (Co), 
servation Commissioner M. L. Alexander announgs 
that Oakdale has recently acquired a tract ¢ 
wooded land which will be maintained as a foreg 
reserve and tourist camp and ultimately, in 4) 
probability, will be linked into the chain of pro 
posed State parks. The plain is to encourage th, 
practice of scientific forestry under direction 4 
the conservation department’s forestry division, op 
all tracts set aside as State parks. 


KANSAS CITY, MO. 


Janu. $.—Demand for building lumber is yettiny 
under way again, the principal feature of th 
market last week being the interest which whole 
salers have shown in southern pine and fir. Whole 
salers appear to see a strong demand for lumber 
this spring, with a consequent higher level of 
prices. Present buying is coming largely from the 
west side and the South, but there are big {p. 
guiries coming in from the East, and local yards 
tho now stocked above normal, are preparing ty 
place large orders for future delivery. Sales man 
agers say market prospects never looked better 
Last year exceeded 1921 in the number of cars of 
lumber sold in this market, and this year 
expected to exceed last year. In 1921, thirty south 
ern pine mills reported sales of 48,215 cars, and tp 
1922 sold 48,250 cars. The average price in 1922 
was much higher, $29.29 against $22.12 in 192) 
The highest price, however, was in 1920, when the 
average wus $46.57. 


MINNEAPOLIS, MINN. 


Jan. 8.—J. H. Bloedel, of the Bloedel Donovan 
Lumber Mills, spent part of last week here. He 
and Mrs. Bloedel were returning from New York 
where they visited during the holidays with their 
son and daughter, now in eastern schools. Mr 
Bloedel said that export trade of the west Coast 
mills is holding up very well, and the volume going 
by cargo to the Atlantic coast and to southern 
California is increasing all the time. They left 
for home Friday. 

KF. N. Taylor, sales manager of the Virginia & 
Rainy Lake Co., was here a few days ago visiting 
its local branch, in charge of John Gillies. It was 
announced that John FP. Carlson, who has been with 
W. W. Vawter looking after city trade, has been 
put in charge of the Virginia mill’s business in 
southern Minnesota and northern Iowa, succeeding 
Francis W. Diercks, who succeeds G. S. Staples 
as manager of the company’s Milwaukee office. 

Grant Gray, sales manager of Brooks Bros., is 
back from a business visit to Detroit, Cleveland 
and Chicago. 

H. B. Waite, of the H. B. Waite Lumber Co., is 
on the west Coast visiting the company’s branch 
office at Seattle and its mills. 

KF. H. Lewis, local hardwood wholesaler, has 
gone to Los Angeles for the rest of the winter 
leaving R. W. Hasselin in charge of the business 


DULUTH, MINN. 


Jun. ¥.—Sawmill operators and lumiser |rokers 
in this district regard the outlook for trade 4s 
brighter than in several seasons at this period 
Demand for low grade lumber continues ua feature, 
with box manufacturers coming in for supplies 
In that connection it was mentioned that some of 
the Chicago and eastern box manufacturers appeal 
to have almost fallen into a panic, and that they 
are making every effort to cover themselves. With 
another building campaign in moderate price 
houses in sight for the coming season, dealers are 
counting upon a heavy consumption of the lower 
grades. Good interest is also being shown in the 
better grades. Lumber quotations are firm in all 
lines, and it was claimed that operators ure wel 
showing any disposition to tie themselves up Ie! 
any quantities of materials at their current prices 
Substantial improvement was reported in the 
freight car situation in northern Minnesota. The 
mills have been in position to make fairly prompt 
deliveries of Jumber to retail yards over the terr 
tory, und operators getting out logs and woods 
products are being given about normal service 4 
regurds spotting cars and dispatch. 

Interior finish plants are taking advantage of 
the usual seasonal lull in new business in millwork 
to make repairs. No plant will, however, be dow! 
more than a week or ten days. The Radford: 
Wright Co. has resumed after a few days’ shut 


down. The Scott-Graff Lumber Co.'s interior 2 
ish plant, which is closed down this week, 38 
scheduled to resume next week, That company 


hus nearly a full quota of men in its logging camps, 
and logs are arriving at its mill here. The date 
of opening of the sawmill for its season's run 3s 
expected to be announced within a few days. From 
present indications it is thought the season’s out 
put of the mill will be larger than last year. The 
Virginia & Rainy Lake Co. is employing approx! 
mately 3,000 men in its seventeen logging camps 
or within 200 of the full quota. Tho some im- 
provement bas come about since the beginning of 


rs 


i 





JaNuagky 13, 19g ge JAX° 


_ 


the 
gota 
of th 
men 
Co.'s 
little 
the 
orig’ 
rece! 
mon 
P 
busi 
east 


tiol 
goil 
ord 


gtr 
oth 
are 
rea 
tra 
the 
del 


cal 








13, 1g9fl 


—$__ 
en t. Cop. 


announty 
tract of 


8 a forer i Co.'s camps was declared by officials to have had 


ly, in aj 


nD of Dro. : 


ULALE th 
rection of 
Vision, On 


is settin, & 
© of th fi 


ch whole 
Whole 


lumber fe 


level of 
from the 


big ip. 


al yards 


raring to & 


les man 
d better 
f cars of 
year i 
ty south 
3, and ip 
in 1922 
in 192) 
vhen the 


Donovan 
re. He 
w York 
th their 
Is. Mr 
t Coast 
1e Zoing 
outhern 
ey left 


ginia & 
visiting 
It was 
en with 
is beep 
ness ip 
ceeding 
Staples 
lice, 

rOs., is 
‘veland 


Co., is 
branch 


rf. has 
vinter 


1ePSs 


rokers 
de as 
eriod 
ature, 
yplies 
me of 
ppeal 
they 
With 
price 
‘$ are 
lower 
n the 
n all 
» not 
p tor 
rices 
the 
The 
ompt 
err 
‘o0ds 


e as 


work 
lown 
‘ord- 
hut 


is 
JaDY 
Nps, 
date 
n is 
rom 
out- 
The 
oxi- 
ps 


a 





- of 


January 14, 1923 


AMERICAN LUMBERMAN 


75. 





as 
the month, logging operators over northern Minne- 
gota are estimated to be still fully 20 percent short 
of their quotas of woodsmen. The strike of woods- 


men in some of the International Falls Lumber 


little effect upon logging operations. Camps in 
the vicinity of Round Lake, where the strikes 


originated, are again in operation. The company 
recently advanced the wages of its woodsmen $5 a 
month. 

p. M. Shaw, jr., lumber broker, is 
business trip to Buffalo, Tonawanda 
eastern points 


PITTSBURGH, PA. 


Jan. ¥.—Inventory time is occupying the atten- 
tion of lumbermen. <A good deal of building is 
going on, and much of it will not be retarded by 
ordinary winter weather, while the contracts ready 
to be started in dwelling house and garage con- 
struction assure a busy time for lumbermen and 
other tradesmen thruout the new year. Contractors 
are doing a lot of inside work preparatory to the 
real opening up of spring building. Mill con- 
tractors and jobbing carpenters say they have all 
they can do to keep up with orders, and the 
demand is urgent for several lines of lumber of 
which the suppky is low. Of course the planing 
mills show no let-up in their activity, while the 
cabinet makers and box makers are still trying to 
catch up with their orders. White pine, spruce 
and hemlock are moving very nicely, with demand 
good. North Carolina pine finds a ready market, 
while the cypress movement is rather slow. Prices 
are well stabilized and hold firm. 

The Miller Lumber Co., 811-812 Bessemer Build- 
ing, announces that, effective Jan. 1, A. B. Man- 
herz became associated with it as its representa- 
tive in eastern Pennsylvania. Mr. Manherz is a 
thoro lumberman, having been connected for years 
with a prominent planing mill at Wilkinsburg, Pa. 
Later he was sales representative for ten years for 
one of the largest wholesalers of Pittsburgh, work- 
ing in eastern Pennsylvania. The Miller Lumber 
Co, feels it is to be congratulated on this new addi- 
tion to its sales force. Continuing its expansion 
policy, the company is widening its source of sup- 
ply, both in Idaho and Oregon soft white pine and 
southern pine. In line with this policy A. M. 
Stamm is visiting the company’s connections on 
the Pacifie coast for Idaho and Oregon white pine, 
renewing acquaintances and contracting for stock 
to supply the expected heavy demand this year. 
James Miller is visiting the company’s southern 
pine connections in the South and Southeast for 
the same purpose, 


BALTIMORE, MD. 


Jan, §.—-Last year is to be regarded as one of 
the best ever experienced by Baltimore in point of 
demand for lumber and other wood products used 
in the erection of houses. The estimated cost of 
construction authorized during the year was $44,- 
199,670, which is about $8,000,000 over the total 
for 1921. Dwelling construction, with a total of 
3,500 houses authorized during the year of a valua- 
tion of $13,915,000, was the outstanding feature. 
Numerous construction projects are still under 
consideration, and the outlook for a resumption of 
activity in the spring is regarded as very good. 

The railroad car situation has undergone con- 
tinued improvement, many of the sawmills getting 
a decidedly larger number of cars than they did 
for a time. Practically all the mills are being 
more efficiently served. George E. Waters & Co. 
report that their business in Pacific coast woods, 
chiefly redwoods from California and red cedar 
shingles, along with some white pine, was perhaps 
only half as large as it would have been had they 
been able to get the stocks for which orders were 


"PHILADELPHIA, PA. 


Jan. S In Rhiladelphia, buying and selling are 
consistently gaining momentum. Lumber is being 
consumed in large volume. The failure of the pro 
posal to repave forty-five miles of streets and a 


away 
and 


on a 
other 


shortage of funds for grading and sewers may 
hinder house building plans. Many large office 
buildings, hotels, theaters and plants are, however, 
how under construction and many more are being 
Planned. Suburban activities are even more pro- 
nounced. For this time of year it is surprising 
how many orders are being placed for five and 


six cars. Prices on some grades of lumber are 
already advancing. Retailers are placing large 
orders, some for deferred shipment, altho the 


Wholesalers are declining to book a lot of orders 
of this nature. The furniture factories are as 
busy as they have been for many years. The in- 
dustrials and box makers report business good. 
Planing mills are running overtime in some in- 
stances, as most of them already have enough work 
on their books to keep them busy until spring. 
On account of many mills in the South closing 
down for a few days, shipments have not been so 
Qumerous. ‘The falling off in production in the 


South is already felt in and about Philadelphia. 
Transportation continues unsatisfactory at some 
points—some orders being delayed on account of 
the mills’ inability to secure equipment. 

Hardwoods are moving in better volume 
are bringing prices as quoted. Basswood and 
buckeye are steady. Hemlock is holding firm at 
$38, base, in broken lots. Two large cargoes of 
4-foot lath were received here, both being sold 
before arrival; the 3-foot are weak. Oregon white 
pine has made two advances in the box and lower 
vrades recently ; the better grades continue strong. 
Shipments of Douglas fir continue to arrive. South- 
ern pine and North Carolina pine a week ago were 
being sold in some cases at a concession ; today the 
situation is reversed. Roofers are very strong; 
the price on %x5% today is $31. North Carolina 
sizes, 2x4-inch D4S, % inch scant, are quoted at 
$32.50. Flooring, in the B&better grades and also 
in Nos. 2 and 3 common, is in demand, especially 
for immediate shipment. Ceiling, siding and finish 
are in good demand, also timbers, both longleaf and 
shortleaf. Long lengths are bringing a premium. 
There are still a lot of unshipped orders held over 
from last year, which are badly needed by the 
yards. 

John Coin and several other members of the 
Sterling Lumber Co. are in the South on a trip to 
their mill connections. 


NEW YORK, N. Y. 


Jan. 8.—The lumber business in the metropoli- 
tan district lost no time after the first of the 
year in getting back into its stride, with the result 
that today everyone is optimistic and things are 
moving along well despite recent snows and low 
temperatures. 

Joseph F. Murphy, president of the New York 
Lumber Trade Association, is a Manhattan retailer. 
Asked to give a New Year statement for the 
AMERICAN LUMBERMAN, he replied: “The lumber 
dealers of New York enjoyed a lot of prosperity 
last year. We expect even more of it in the next 
twelve months. We wish the lumbermen of the 
country all success in 1923 and we want to help 
them to put the lumber business on a_ higher 
plane than it has ever enjoyed. I can not say too 
much about the outlook. Prospects appear very 
rosy to me and I believe they appear the same 
way to every representative lumberman in the 
Greater City. An indication of how things are 
going may be had from our own experience on 
Jan. 2. Our orders that day were larger and 
more numerous than they had been on any day in 
December, which had been a good month. It 
appears to me that this immediate comeback after 
the holiday period is highly significant.” 

The lumber yards of the city and those of Long 
Island and other outlying sections are well stocked. 

Another fine evidence of the present status of 
the retail business may be found in the statement 
of William Dubocaq, secretary of the Cross, Austin 
& Ireland Lumber Co. “We are very busy,” Mr. 
Dubocq said today. “Snows have not interfered 
with our deliveries in the least. Business last 
year exceeded that of the year before and pros- 


and 


pects are much better than they were twelve 
months ago. We are busier now than for some 
years at the corresponding period. Business 


seems to close much more freely now than it did a 
year ago,’’ Mr. Doboeq resumed. ‘‘There doesn’t 
seem to be anything like the hesitancy that pre- 
vailed at that time. I should say the outlook is 
good until the summer, at least. Mills are well 
filled with orders that will keep them going busily 
until spring. Transportation is better than it was 
just before the holidays, but is being interfered 
with slightly by the movement of coal.” 

J. S. Carvalho, vice president of the Cross, Austin 
& Ireland company, sailed the latter part of the 


week on the steamer Southern Cross for South 
America. He will go first to Buenos Aires and 
later will visit the centennial exposition in Rio 


Janeiro. Mr. Carvalho said he was going on a 
pleasure trip but would spend some time looking 
over conditions in the lumber industry. 

Arthur E. Lane, president of the Arthur E. Lane 
Lumber Corporation, will leave with Mrs. Lane 
about Feb. 1 on a trip to the mills on the Pacific 
coast. 

W. R. Hewitt, New York manager for the Charles 
R. McCormick Lumber Co., said that prices on the 
Coast are standing very firm and that this condi- 
tion is being reflected in New York, where all lum- 
ber is holding unusually steady. ‘There has been 
a little slowing up,’’ Mr. Hewitt said, “but we con- 
sider it only seasonable and expect a big come- 
back by the middle of this menth.” 

The Stephens Lumber Co. reports that railroads 
that were buying freely just before the holidays 
have eased off since the first of the year. The 
company feels, however, that the carriers will 
come into the lumber market very actively in 1923. 
Hf. Robertson, manager of the New York office, 
said: “We look for prices to stiffen this month. 
The mills in Jacksonville are fairly well sold up.” 





We're in Business 
to Really Serve 


When we undertake an order, we 
feel that we have done our full duty 
only when our customer is thorough- 
ly satisfied. 

Why wait for mill shipments when 
Seidel can take care of you from 
St. Louis without delay? 

California Redwood, Longleaf 
Timbers and Dimension, 


West Coast Lumber, 
La. Red Cypress. 


Julius Seidel 
Lumber Company 


ST. LOUIS, MO. 
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Now’s the Time 


Many dealers are making good 
money this winter encouraging home 


owners to lay our 

If you would get this business, stress the 
fact that carpenter labor is cheaper in win- 
ter, that our soft texture insures a smoother 
and more attractive finish. In carlots or 
L. C. L. with 

Tenn. Aromatic Red Cedar 
Closet Lining and Beech Flooring 


— (YMinnville (fg.Co. 


M<Minnville.Tenn- 
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Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock— 
‘* Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co 


CENTURY, FLORIDA 














Cummer Gypress Co. 


Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Gy press neaasnune 


Shingles and Lath 
| Sales Office, 280 Madison Ave., New York City 
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; reached with a shorter 
§ freight haul from St. Louis 
: than any other large in- 
« dustrial center. 9 
That's why we can offer 48-hour } 
eo service on “ Sterling” Oak Floor ; 
H ing and Mouldings. 7 
i € 
rf 
$ Other reasons why dealers are 4 
; handling “Sterling” products are , 
. the assurance of superior quality, y 
i uniform milling, and complet- ‘ 
assortments on hand; also our 9 
ability to ship L.C. L., carlots or $ 
truck loads. 9 
H Investigate our unusual ; 
| facilities today. iat 
y “ 
ling Hardwood i 
! Sterling Hardwood 
+ ” 4 
$ 3300-16 No. Fl C , 
¢ Broadway, ooring oO. ‘ 
4 : 
| ST. LOUIS, MO. : 
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“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Kstablished 1857. 


A. Leschen & Sons Rope Co. 
ST. LOUIS 


New York Chicago Denver San Francisco 
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Manufacturers 


Short Leaf Pine and Hardwoods 





MANUFACTURERS OF 
LONG LEAF 


Yellow Pine, 
Moulding and Plaster Lath 


Mills at Barham, La., and 
Leesville, La. 
Capacity, 300,000 feet daily. 


Powell 
LUMBER 
COMPANY 


Lake Charles, 
Louisiana 











There has been much difficulty in moving dressed 
stock on account of railroad conditions, which 
seem to improve very slowly. An excellent demand 
for flooring hag characterized business for the 
first few days of 1923.” 

Eugene D. Keeveney has been added to the sales 
force of Homan & Puddington, wholesalers. Mr. 
Keeveney has been a salesman for several years in 
metropolitan territory. 

In the absence of O. A. Farrelly, New York man- 
ager, and J. M. Coin, secretary, both of whom are 
with a party inspecting cypress mills in the South, 
F. A. Dudley, president of the Sterling Lumber 
Co., of New York and Philadelphia, is here from 
the latter city to look after the firm’s business at 
this end of the line. Mr. Dudley said that for the 
first time in his life he was sorry that he was not 
a dual personality. “Business is so good in Phila- 
delphia that I ought by all means to be there,’ he 
declared, “But the need for my services is so 
great in New York City that I am forced to absent 
myself from the Philadelphia rush to take care of 
the heavy demand and numerous inquiries being 
received here,’ 

Mr. Dudley said railroad conditions from the 
Florida territory are very good and scheduled cars 
seem plentiful and are coming thru in remarkably 
vood time considering everything. “T am = gilad 
to report a very excellent year in 1922,” Mr. Dud- 
ley continued, “and I am starting this year with 
a most excellent order file; in fact, the outlook is 
far better than for some years. Dry stocks of 
cypress are somewhat broken, but manufacture is 
going ahead at this time at top speed. Most mills 
will be pretty well prepared for the spring trade.” 

Chester J. Hogue, manager of the West Coast 
Forest Products Bureau, will leave about Jan. 20 
for New Orleans to attend the annual meeting of 
the American Wood Preservers’ Association. Mr. 
Hogue will make the trip south in the interests of 
fir. Ife says many lumbermen are of the opinion 
that fir can not be treated, whereas such is by no 
means the case and that tests have proved that 
this west Coast product can undergo preservation 
processes without the least loss of strength. He 
will tell the lumbermen at New Orleans exactly 
what has been accomplished and will explain other 
attributes of fir. ‘‘The demand for fir in the East,” 
said Mr. Hogue, “has kept up and increased far 
beyond our wildest dreams. It has made good in 
every particular.” 


VANCOUVER, B. C. 


Jan. 6.—Demand for British Columbian lumber 
in the markets of the world was never better. 
Altho prices have stiffened considerably during the 
last two months, offerings are being received almost 
daily from the four quarters of the globe. Van- 
couver mills are booked for three months ahead 
and new business is showing for spring and sum- 
mer cutting. Following the increase in prices of 
lumber, Japanese demand for cedar squares fell 
off for a few weeks recently, but it is strengthen- 
ing. China is buying in greater quantities and is 
asking for railway ties and railways timbers, espe- 
cially for bridge building materials. General orders 
in parcel lots from China are improving. The suc- 
cess of the British Columbia fir creosoted tie for 
the Indian railways has been so well demonstrated 
that orders are being repeated and quantities of 
ties are now being treated here for the Indian 
trade. During last year the Australian market 
proved to be one of the best. This year, present 
orders would indicate, the demand will be even 
greater for the output of British Columbia mills. 
While the requirements for the United Kingdom 
and Continental Europe were for small parcel ship- 
ments, inquiries display an increased interest in 
British Columbia lumber. Mexico entered the 
market several months ago as a buyer of piles for 
whartfing. Repeat orders have been placed and a 
vessel will load here about Jan. 15th with another 
eargo of piles. South Africa is showing increased 
interest in British Columbia lumber. New Zea- 
land is also taking a more important place as a 
consumer of Douglas fir, spruce and hemlock. One 
feature of the early months of this year in the 
off-shore lumber trade is the return of the wind- 
jammers as cargo carriers. 

Second in importance to the Australian market 
during 1922 was the Atlantic seaboard trade. De- 
mand for lumber from the east coast States is 
strengthening. The call is for yard stocks and 
dimension lumber, similar to that which formerly 
came from the Prairie Provinces. The Canadian 
prairies have not been consuming as much lumber 
as formerly. The first lumber orders from the 
prairie provinces, however, have been received, 
indicating an unexpectedly early opening in that 
market, with prospects for an unusually active de- 
mand this spring. Lumber operators did not ex- 
pect that the lumber movement to the prairies 
would begin until the snow had gone. Signs of 
life so early in the season demonstrate that the 
yard operators see an exceptionally heavy demand 
ahead. The car shortage has been substantially 
relieved, the mills on the line of the Canadian 


Pacific and its subsidiaries being well provide | 
for, altho some mills on the Canadian Nationg 
report difficulty in getting adequate space fy” 


eastern shipments. 

In discussing the situation one prominent ship 
per stated: ‘The trouble is not in developing ney 
markets, but in supplying the orders that ax 
already in hand and are promised for placing 
within the next few months.” Said H. R. Mae. 
Millan, president H. R. MacMillan Export Co, 
“The demand for British Columbia lumber is very 
encouraging.” 

Vancouver Island’s lumber production in 1929 
will amount to approximately 330,000,000 feet. 
according to the preliminary estimates of the prin. 
cipal sawmills. This shows an increase of about 
50,000,000 feet over last year. 


BOSTON, MASS. 


Jan. 8.—Business conditions thruout New Eng. 
land are generally favorable. A study just com. 
pleted by the Federal Reserve Bank indicates that 
industry here is now operating to within 10 per. 
cent of capacity. Lumber dealers are preparing for 
exceptionally active building in 192%. The New 
England market for lumber is strong and really 
active for early January. The only signs of weak. 
ness are found in spruce lath and random lengths 
from Canada, and it is thought that recent in. 
ability to move shipments of eastern lumber over 
the New York, New Haven & Hartford railroad to 
points in southern New England and New York 
State is responsible to a considerable extent, 
Southern and western lumber are very strong. 

Lumber dealers here are interested in the action 
of the Federal Government last week in filing suit 
for $5,000,000 against Fred T. Ley & Co., of 
Springfield, Mass., the contractor who built Camp 
Devens at Ayer, Mass. Lumbermen are concerned, 
however, only thru their interest in a project for 
which they supplied an immense quantity of lum- 
ber. They believe the prices they charged were 
quite fair, and that the stock delivered was fully 
up to grade, : 

A bill has been filed with the State senate to 
secure a law which would prohibit interference by 
State courts with labor unions. Not long ago 
certain builders’ finish mills here were boy- 
cotted by labor unions, The mills would have 
been forced out of business if they had not been 
able to secure relief thru the courts. The unions 
insisted on the right to dictate the number of 
employees as well as to select them and fix the 
rate of wages. Some members of the trade here 
believe this is a proper matter for the lumber 
associations to take up and fight vigorously. 

Clifton F. Leatherbee (Inc.), Boston lumber 
wholesale concern, has made quite a hit with its 
many friends by issuing a very fine map of New 
England. It is “just the right size,” and it is 
easy to locate a town on it without the use of a 
magnifying glass. 

The Lumber Mutual Fire Insurance Co., of 
Boston, has moved into new quarters at 632 
Beacon Street. 


TROUBLE AND LITIGATION 


SEATTLE, WASH., Jan. 6.—The recent death of 
Walter A. Keene, who was receiver of the Morgan 
Lumber Co., Nagron, Wash., created a vacancy 
which has been filled by the appointment of Wil- 
liam C. McMaster as receiver. Mr. McMaster 
states that the affairs of the company are in ex- 
cellent shape with a prospect that the concern will 
be able to pull out of its difficulties within a year 
or so. The mill is in first class condition with a 
daily capacity of 80,000 feet of lumber and 100,000 
shingles. The property supplies its own logs and 
has at least a six years’ run in good timber. 


BROOKLYN, N. Y., Jan. 8.—Federal Judge Edwin 
I. Garvin has appointed John E, Ruston as receiver 
in bankruptcy for the Kings Lumber Co., 197 
King Street, against which an involuntary petition 
in bankruptcy had been filed. The liabilities were 
given as $10,000 and assets at $7,000. 


ORANGE, TEXAS, Jan. 8.—A deed conveying mer- 
chantable standing timber on a tract of land means 
only the timber of merchantable size at date of 
deed and does not permit application of a later 
test to determine what timber has since grown to 
merchantable size the Texas supreme court held 
last week in answering certified questions from 
the Beaumont court of civil appeals in the case of 
the Miller & Vidor Lumber Co. vs. the Kirby Lum- 
ber Co., from Orange County. The suit involved 
title to a tract of timber land in Orange County 
transferred several years ago by the Beaumont 
Lumber Co. to J. W. Saunders, The ruling is con- 
sidered a highly important one as affecting trans- 
fers of standing timber. The judgment in favor 
of the appellant for the land but against damages 
for recovery of timber was sustained. 


Vancouver, B. C., Jan. 6.—Judgment has been 
handed down in the supreme court here in the 
case of the Pioneer Lumber Co., of Seattle, vs. the 
Alberta Lumber Co., of Vancouver. The case was 
tried in Vancouver and was strenuously contested, 
both concerns being large and well known lumber 
dealers. Commission evidence was taken at _Chi- 
cago, Fond du Lac, Wis., and Prince Rupert, B. ©. 
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ding to the judge’s finding the dispute is 
secerentl occasioned thru a strange error which 
presumably occurred in the lumber yards of the 


Alberta Lumber Co. The plaintiff ordered No. 3 
common with clears all in. The cars of lumber at 
Chicago were shown on commission evidence to 
contain box and shop lumber etc. The point at 
issue, therefore, was the identity of the lumber. 
The plaintiff was able to prove by freight bills and 
car record sheets of Cook Lumber Co., at Chicago, 
the continuous identity of the lumber from the de- 
fendant’s yards to the lumber yards of the Cook 
Lumber Co., which refused the lumber as off grade. 
Defendant was accordingly held liable, the ques- 
tion of where and how the inferior lumber became 
loaded in the car invoiced to the plaintiff being 
left it to solve. 


Vancouver, B. C., Jan. 6.—A question as to the 
power of the British Columbia Government to re- 
strict the employment of Chinese or Japanese in 
connection with timber licenses, formed the subject 
of contention in an appeal to the judicial commit- 
tee of the Privy Council in London in the case of 


Brooks, Bidlake & Whittall, Limited, versus the 
attorney-general of British Columbia. The license 
granted to the appellants prohibited the employ- 
ment of Chinese or Japanese and the validity 
thereof was upheld by the Supreme Court of 
Canada. The _ appellants submitted that the 
Dominion of Canada was vested with exclusive 
authority concerning the privileges or disabilities 
of Orientals in the province, and that the prohibi- 
tion of their employment in connection with the 
British Columbia license was, in truth, devised to 
deprive Orientals, whether naturalized or not, of 
their ordinary rights as inhabitants and, in fact, 
prevent or Bom snp their earning a _ livelihood 
within the Province of British Columbia. Fur- 
ther, it was claimed that so far as the prohibition 
was directed against the Japanese, it was a con- 
travention of the Japanese treaty. Another con- 
tention of the appellant was that the lands, being 
crown lands, were not in the same position as 
privately owned lands. It was contended that the 
judges of the supreme court of Canada were wrong 
in treating the licenses as contracts. Judgment 
was reserved, 








SASH, DOORS AND MILLWORK 








The new year is getting away to a strong start 
in the sash, door and millwork trade. While the 
rush of the last few weeks is not in evidence, in 
full force at least, yet there is beginning to develop 
inquiry for stock goods for the spring trade on a 
scale that promises to reach a very large volume 
in the near future, as stocks in the hands of retail- 
ers are generally quite low. Then, too, the enor- 
mous volume of new construction projected for the 
season soon to open promises plenty of business for 
the special-work plants. All together the prospect 
is the best that it has been at this season in years. 
Conditions at various manufacturing and distribut- 
ing centers are reflected by the following reports: 

Minneapolis and St. Paul (Minn.) factories are 
operating on a larger scale than usual at this sea- 
son. Their supply in stock sizes is small and will 
need to be filled out for the spring trade. Most of 
the mills will be kept fairly busy at this thru the 
winter. Meanwhile little new business is appear- 
ing, but as the retail yards are carrying very little 
stock early buying is expected. Prices are strong, 
but not yet up to the level of other producing 
centers, 

Manufacturers of millwork, including doors and 
sash, in Columbus, Ohio, have been quite busy on 
former orders altho booking of new business is 
not as active as recently. But there are sufficient 
orders on hand to last for about six weeks, and 
practically all mills are operating up to capacity. 
The open winter so far has favored outside work, 
and this is having its effect on the trade. Indica- 
tions point to an active demand for mill work and 
similar products early-in the spring, as there are 
a large number of building projects on tap. Prices 
are firm and some small advances have been made. 
Scarcity of skilled labor is reported from a number 
of mills, 

The planing mills of St. Louis, Mo., are fairly 
busy. Some of the plants have about all orders 
booked that they can well take care of. The last 
year was an exceptionally good one with the mills 
in St. Louis, altho the demand that came from 
other cities was better than from St. Louis itself. 
The great difficulty in 1922 was that some of the 
mills took on more business than they really 
should, with result that they were crowded, caus- 
ing an unsatisfactory condition. The number of 
plans upon which quantities are now being listed, 
and the other buildings in prospect, assure excel- 
lent business the coming year. 

The Buffalo (N. Y.) door factories and planing 
mills are all busy. Some of them had sufficient 
business ahead to keep them working right thru 
the holidays, the only lay-offs being for Christ- 
mas and New Year’s day. Much building is looked 
for next spring. 

The Baltimore (Md.) sash and door men, who 
ended the year in far better shape than they began 
it and who were able to figure out fair margins of 
profit for the year, have begun to apply themselves 
once more to the business of taking care of such 
orders as happen to come in. They have already 
found that while the holidays brought an interval 
of quiet they did not in any way alter basic con- 
ditions, which remain decidedly satisfactory. Much 
new construction work has been brought out in 
the last week, giving assurance that a good demand 
for sash and doors will be maintained. No conces- 
sions are being made, and on some items the trend 
18 perhaps toward higher figures. 

The sash and millwork plants of San Francisco, 
Calif., have a fair volume of business, and with 
building quite active the prospects are bright. 
Sash and door factories in San Francisco Bay terri- 
tory have considerable business for this time of the 
year. Finished door factories connected with the 
white and sugar pine mills are making good out- 
Puts, and the market is firm. There is a strong 


demand for sash and door cut stock with very 
little to be had for early delivery. Cars are now 
in better supply. 


Secretary Prepares Set of Definitions 


Last October Secretary C. B. Harman, of the 
Southern Sash, Door & Millwork Manufacturers’ 
Association, announced that a prize of $25 would 
be awarded for the best answers to a set of six 
questions propounded by him. This offer was 
printed, together with the list of questions, in the 
AMERICAN LUMBERMAN at that time. 

A total of thirty-six replies were received, thirty- 
five of which came from twenty States, and one 
from Canada. None of the answers received, how- 
ever, formulated sufficiently exact and explicit 
definitions to warrant publication, in the opinion 
of the judges. The prize of $25, however, was 
awarded to D. B. Mackenzie, superintendent of 
the Roach & Musser Co., Muscatine, Iowa, his 
replies being deemed the best of those submitted. 

A set of answers, or definitions, has been pre- 
pared by Secretary Harman, not as official or 
technical, but as suitable for general descriptive 
use. His definitions of blue stain and mildew are 
based upon reports by the Forest Products Labora- 
tory. Referring to the entire:set of definitions 
Mr. Harman says: “It is recognized that these 
may be further condensed and better worded if 
our friends will assist by sending in suggestions; 
for instance, the definition of millwork is not 
complete. Short, expressive definitions, such as 
can be easily spoken and easily remembered, are 
wanted.” 

The original set of questions, and the answers 
as framed by Secretary Harman, follow: 

Q. What is lumber? 

A. Lumber is the product of trees manufactured 
into dimension, scantling, plank or boards. 

Q. What is a knot in a piece of lumber? 

A. A knot in a piece of lumber is the root or 
part of a limb of the tree from which it was 
sawed. 

Q. What is blue stain in lumber? 

A. Blue stain in lumber is a lower form of plant 
life known as fungi, which discolors the sapwood, 
but is not decay or wood destroying. 

Q. What is mildew in lumber? 

A. Mildew in lumber is a form of mold, but 
principally superficial, and as blue stain, is not of 
itself decay or destroying. 

Q. What is millwork? 

A. Millwork is that part of wood building ma- 
terial that is usually shaped, fitted and completed 
by carpentry, and does not include anything in the 
way of rough or dressed framing lumber, flooring, 


ceiling, siding, furring, laths, shingles, nor any- 
thing else not made of dressed finish or shop 
lumber. 


Q. What does “knocked down” mean as applied 
to millwork? 

A. “Knocked down” applied to millwork, means 
that all of the parts or members of any given 
article or piece of work are worked to detail or 
stock pattern, cut to proper size, and put together 
in a bundle or package so that they may be 4s- 
sembled or put together by some one else. 


THERE HAS BEEN established in Milwaukee, 
Wis., the first school in the country for the 
training of industrial plant night watchmen. 
From 400 to 500 watchmen are taking the 
course, 
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T. C. Clanton 


Lumber Company,Inc. 
SHREVEPORT, LA. 


Manufacturers and Wholesale Dealers in 


PINE MILLS: ~. Yellow Pine and 
Dubach, - - La. 
bunn,"- - ta. Hardwood Lumber 


Cheniere, - 
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Koran, - - La. OUR SPECIALTIES: 

Lake End, - La. ; 

South Mansfield, La. Yard Stock and 

Cumberland, Miss. Timbers 
HARDWOOD Shortleaf Steam 

MILLS: Dried Finish 
Dubach, - - La Oak and Pine 
Dunn, - - La. 


Rig Timbers 
Annual Shipments 120 Million Feet. 
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| HD.FOOTE LUMBER CO. 


EVERYTHING IN LONGLEAF 
YELLOW PINE THAT GOES INTO 
A FREIGHT CAR — 
ALEXANDRIA, LA. — 
we 


We manufacture 
at our own mills 


20,000,000 feet 


annually of 
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Yellow Pine 


RAILROAD CONSTRUCTION 
TIMBERS, CAR SILLS, 
DECKING, FRAMING, SIDING, 
LINING AND ROOFING 


H. D. Foote Lumber Co. 
ALEXANDRIA, LOUISIANA 


Long Leaf Yellow Pine Mills Located on Iron Mount. 
Missouri Pacific and Texas and Pacific Railroads 








TWO REMILLING AND DRESSING PLANTS 
AT ALEXANDRIA, LA. 
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HAMMOND,LA. icRre 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 
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Moore, Vice-Pres. 


G. W. Law, Sec. & Treas 








Long Leaf Yellow Pine 
Calcasieu Lumber 
WESTLAKE LOUISIANA 















TT [UMBER COMPANY 


On RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Malle at 
CANDY. LA 








Office. 
RUSTON, LA 








FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

new book, ‘‘Tote-road and Trail,’’ by Douglas 

Malloch, ‘‘The Lumberman poet.’’ Illustrated in color. 

$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 

431 S. Dearborn S8t., Chicago. 


In the 
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A POOR JOB 
FOR 
A GOOGD MAN 


Is one which does not give him the 
opportunity to fully exercise his talent. 


What is your outlook for 19237 Must 
you wait for some one to die before 
you can move up a notch? 


I am looking for a good railroad and 
car material salesman, a Pacific Coast 
lumber specialty salesman, also a sales 
correspondent to sell northern, south- 
ern and western softwoods to the con- 
suming trade from my Chicago whole- 
sale office. 


Come to see me or write me in detail 
about yourself; what you are now 
doing and what you want to do. 


Russell J. Matthias, Chicago, Ill. 





























Is It 
Economy 


to deprive your- 

"self of the pro- 
7tection afforded 
you through the 
use of a reliable 
rating and re- 
porting service ? 
Clancy’s RED 
BOOK Service 
gives you that 
protection at sur- 
prisingly low 
rates. 

Write for 
I =r No. 








. 


LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street 
CHICAGO, ILLINOIS 


New York Office, 157 East 44th St. 
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MICHIGAN : 








Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors. Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW, 


W stern White Pine and Idaho White 
Vine for direct shipment from Idaho 








17 Northern 17 


Hardwoods 


The Best Produced—We have it 


Maple, Elm, Birch and Basswood 


VON PLATEN-FOX CO. 
Main Office, IRON MOUNTAIN, MICH. 
1 Grand Rapids Office, Chicago Office 








No. 1329 Peoples Gas Bldg. 1 7 


HARDWOOD Gvevlaslitig FLOORING. 


114 kinds Maple, Beech, Birch and Oak Shipped in 
Mixed Cars with Northern & Southern Hardwoods. 


NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 


adh Perkins Bldg. 











BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘*Tote-road and Trail,’’ just published. Here is ‘‘the 
lumbérman poet’? at his best, singing heart winning 
songs on logging, Jumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago, IL. 
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A. J. Olson, formerly with the Charles Gill Lum- 
ber Co., Wausau, Wis., has come to Chicago to join 
the Vangsness Lumber Co. as salesman. 


A. W. Lammers left last Tuesday night for Spo- 
kane, Wash., where he expected to spend a couple 
of weeks looking after his western pine manufac- 
turing interests in that section. 


M. H. McRae, of the McRae Lumber Co., Corinth, 
Miss., was a Chicago visitor this week and con- 
ferred with the Botts-DeSale Lumber Co., which 
represents his concern in this territory. 


O. KE. Renfro, president of the Byrne-Renfro 
Lumber Co., Kansas City, Mo., this week passed 
thru) Chicago, on his way north to attend the 
funeral of a sister who died a few days ago. 


R. A. Cook, of the John J. Anderson Lumber 
Co., will during the next week visit a number of 
northern lumber manufacturing centers for the 
purpose of making a survey of stock and produc- 
ing conditions. 


C. R. Eaton, of the Standard Building Materials 
Co., Cleveland, Ohio, this week passed thru Chicago 
on his way North to visit a number of the lumber 
mills in that section for the purpose of making a 
survey of stock conditions, 


John Brandt, member of the logging firm of 
Brandt & Lokemoen, Merrill, Wis., has after 
eighteen years of service resigned as clerk of 


Lincoln County, in order hereafter to devote his 
entire time to his extensive logging interests. 


H. L. Staumbaugh, sales manager for the Pine 
Lumber Co., Hovey, Miss., announces that this 
concern will have exhausted its present timber 
supply within another thirty days. It is not yet 
known whether the company will continue opera- 
tion. 


V. EE. Bliss, of the Dutherage-Hall Lumber Co., 
Shreveport, La., was among the southern lumber- 
men who transacted business on this market during 
the week. Like all his fellows, Mr. Bliss was very 
optimistic regarding the outlook for the lumber 
trade, 


T. F. Young, of the Corinth Saw Mills (Inc.), 
Corinth and West Point, Miss., this week conferred 
with the McMullen-Powell Lumber Co., his partners 
in the Corinth concern, Another southern lumber 
man who spent a few days of this week in Chicago 
was Mr. McGinnis, of the McGinnis-Burdette Lum 
ber Co., at Meridian, Miss. 


Ray Crowley, of the Crowley Co., Spokane, 
Wash., stopped off in this city for a few days this 
week, and after calling on a number of friends in 
the local lumber trade continued on his way to the 
Kast, where he expects to spend a month visiting 
the various trade centers and investigating current 
and prospective business conditions. 


If. KE. Frost, of Kansas City, Mo., sales manager 
fer the East Oregon Lumber Co., with mills at 
Iinterprise, Ore., while in Chicago this week ex- 
pressed himself as keenly optimistic regarding this 
year’s lumber trade. Business already is unusually 
brisk for this early in the year, and all indications 
point to its steady broadening into a truly huge 
volume. 


Charles L. Baxter, of the Charles L. Baxter 
Lumber Co., left last Suday for the South, where 
he expected to spend two weeks visiting the mills 
of his connections, including the Foster Creek 
Lumber & Manufacturing Co., at Stevenson, Miss. ; 
the J. J. Newman Lumber Co., at Brookhaven, 
Miss., and the Major Sowers Saw Mill Co., at Talla- 
hala, Miss. 


(, S. Chesbro, vice president of the Louis Werner 
Saw Mill Co., St. Louis, Mo., called on a number 
of friends in the local trade during the week, He 
stated that he is about to take the first vacation 
trip he has had in twenty years, when he leaves 
toward the end of this month on a three months’ 
Mediterranean cruise, during which he expects to 
visit southern France, Italy, Egypt and = other 
nearby countries, 


The Charles L. Baxter Lumber Co., local sales 
agents for the J. J. Newman Lumber Co., Brook- 
haven, Miss., this week received information that 
the Newman concern on Monday of last week booked 
orders for 274 cars of lumber and timbers. Two 
hundred of these cars were of timbers for ex- 
port. Sizes were 10x10 to 12x16 inches, and 
unusually good prices were realized. The foreign 
demand for lumber and timbers is stated to be 
very good and to be showing every sign of further 
expansion, with the result that the market is 
steadily strengthening. 


C. A. Starkweather, general manager for the 
Central Wisconsin Supply Co., of Beaver Dam 
Wis., has announced that N. H. Johnson, who for 
several years has handled sales for the Edward 
Hines Lumber Co., has accepted a position as man. 
ager of lumber sales for the Central Wisconsjp 
Supply Co., with headquarters at Beaver Dam, 
Mr. Johnson began his new duties the first of the 
year, and is planning to push the sales of the com 
pany, directing special attention to  westerr 
products. 

Wilson Compton, secretary-manager of the Na 
tional Lumber Manufacturers’ Association, Wash 
ington, D. C., spent Friday and Saturday of last 
week in Chicago, conferring with Theodore F 
Laist, who has charge of the association’s local 
office, and Harry B. Clark, manager of the Na 
tional Lumber Manufacturers’ Inter-Insurance Ex 
change. They inspected a number of buildings 
with a view to leasing office space for the Na. 
tional Lumber Manufacturers’ Credit Corporation 
the National Lumber Manufacturers’ Inter-Insur 
ance Exchange and the Chicago office of the Na 
tional Lumber Manufacturers’ Association, which 
shortly will have joint headquarters in this city 
No final decision was reached, but, it was said, 
it would doubtless be made within another week. 


Edward M. Weitz, secretary of the Century 
Lumber Co., Des Moines, Iowa, and H. M. Ellis, 
another prominent lumberman with yards in Des 
Moines and other Iowa points, accompanied by 
their wives, were in Chicago Thursday of this 
week en route to New Orleans, La., from whieb 
point they will sail on a United Fruit Co.’s steamer 
for Havana, Cuba, from whence they will go to 
-anama Visiting the Canal Zone and inspecting 
the Panama Canal and its terminals. Upon their 
return they will go to Florida and spend some time 
enjoying the balmy climate of that section. They 
expect to be away for six weeks and as this fs 
distinctly a pleasure trip, they hope to be able to 


forget business matters entirely while they are 
away. 
E. W. Demarest, president of the Pacific Na- 


tional Lumber Co., Tacoma, Wash., passed thru 
Chicago this week on bis return to the Coast fol- 
lowing a holiday vacation in the East. He was 
accompanied by Mrs. Demarest and their daughter. 
Mr. Demarest, who meanwhile has kept in close 
touch with the Coast lumber situation, stated 
that the fir market is daily gaining in strength, 
Business is very heavy for tKis time of year, and 
the mills have a ready market for everything they 
can produce, The cargo markets remain unsatiated, 
and prices are advancing. California today is 
offering $2 to $3 more that a month or six weeks 
ago, and on the Atlantic seaboard price is 4 
secondary question. Mr. Demarest in fact foresaw 
a very strong fir market this winter and spring. 


Returns from Sales Conference 


An optimistic report on the southern pine situa- 
tion was made by Roscoe C. Clark, manager of 
the Chicago office of the Tremont Lumber Co.. 
Rochelle, La., upon his return this week from the 
South. He left two weeks previously for Rochelle 
to attend a conference between officers of the Tre 
mont Lumber Co. and its sales representatives 
This conference, held Jan. 1 to 6, was attended 
by General Manager W. T. Murray; Sales Man- 
ager Fred Miller; R. E. McDonald, assistant sales 
manager; R. C. Clark, of Chicage, dean of the 
company’s sales representatives; Otis W. DeHay, 
of Waco, Tex.; J. C. Buckley, of Houston, Tex.; 
Bruce Miller, of Dallas, Tex.; W. ©. Ransdell, of 
Indianapelis, Ind., and Fred Richardson of Grand 
Rapids, Mich., representative of the hardwood de 
partment. 

Mr. Clark stated that the consensus at this con 
ference was that a large volume of business is iD 
immediate prospect. The feelittg of everybody was 
very optimistic. There is a steady demand from 
both retail yards and conswming industries which 
is counted on to expand materially before the 
month is over. Texas, it was believed, will con 
sume enormous quantities of lumber during the 
year, and prospects in the East are also particu 
larly good. Already there is a heavy call for floor 
ing and similar items frem the latter territory. 
Mill stocks meanwhile are badly broken, tho mills 
are running full time in an effort to catch up with 
their orders. The weather is ideal for manufac 
Current bus! 
above 


turing and labor is fairly plentifal. 
ness, stated Mr. Clark, is very good, and 
normal for this time of year. 

The sales representatives while in Rochelle Jan. 
1 to 3 made a thoro inspection of the Tremont 
Lumber Co.’s plant, including the new hardwood 
This mill has a capacity of 50,000 


plant there. 
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feet daily, and is splendidly equipped with up-to- 
the-minute machinery. On Jan. 4 the party in- 
spected the company’s plant at Pros, La., and 
the two following days were spent at the opera- 
tions of the Trinity County Lumber Co., at Grove- 
ton. Tex., the output of which is marketed thru 
the sales department of the Tremont Lumber Co. 


Retires from Active Management 


OGDEN, UtTan, Jan. 6.—Hyrum Belknap, presi- 
dent and founder of the Hyrum Belknap Lumber 
(o., established nearly a quarter of a century, 
has retired from the active management and will 
pe succeeded by his son, A. G. Belknap, who has 
grown up with the business. Mr. Belknap, sr., 
will retain his stock in the company and also the 
title of president. The concern does a retail busi- 
ness almost exclusively. 


Furniture Industry Is Optimistic 
Great activity in the furniture industry is fore- 
cast by the participants in the midwinter furni- 
ture exposition which has been in progress in this 
sity during the last several days. The exposition 
has been heavily attended and substantial busi- 
ness has been booked by all manufacturers repre- 


sented. These are already running their plants 





On Friday a half holiday was planned by many 
of the exhibitors to permit them to attend the 
ceremonies of ground breaking for the mammoth 
American Furniture Mart building, which is going 
to be constructed on Lake Shore Drive. 


Veteran Lumberman’s Unique Record 

PITTSBURGH, Pa., Jan. 8.—Probably unique 
in the annals of the lumber industry is the 
remarkable record as a lumberman and progeni- 
tor of lumberman achieved by Michael Diebold, 
of Pittsburgh. 

About fifty years ago Mr. Diebold and Hugh 
Murphy embarked in the retail lumber and 
planing mill business in the West End of Pitts- 
burgh. Previous to that time both had been 
employed as carpenters in the Murdorff planing 
mill, located on the South Side of the city. 

At the time Messrs. Diebold and Murphy 
started in the lumber business practically all the 
lumber consumed in the Pittsburgh territory 
was brought here from Clarion and Forest 
counties, being floated down the Allegheny 
River on barges. Their venture proved success- 
ful, and in 1887 they purchased from Mellon 


Children and grandchildren of Michael Diebold, for fifty years a prominent figure in the lumber 


trade of Pittsburgh, Pa., and the father of seven well known lumbermen. 


Mr. and Mrs. 


Diebold are seated in the exact center of the group, the former wearing a white flower in his 
lapel. At extreme upper left is F. X. Diebold; next to him, J. P. Langdon, and a little 


below, in front of the pillar, L. 


J. Diebold. At right of the clergyman, standing in the back 


row, is C. J. Diebold. Just in front of the window is F. J. Brady. At extreme upper right 


is E. A. Diebold, and below him, in a dark suit, is E. M. Diebold. 


Near the bottom and in 


the center, with right hand on knee, is H. J. Diebold. 


at or near capacity, and many are understood to 
be planning to increase their facilities so as to 
permit enlarged output. 

Similar optimistic reports come from the Grand 
Rapids (Mich.) market, and it is stated that the 
southern furniture exposition which opens next 
Monday at High Point, N. C., can safely be reck- 
oned upon to be the most successful in its history, 
so excellent are business prospects in the southern 
section. 

Manufacturers report that they have been very 
busy during the last four months, and that it ap- 
Pears as if their prosperous period is only begin 
ning. This current and prospective activity is in 
large measure due to the great volume of building 
in 1922 and to the fact that construction during 
1923 assuredly will be as great if not greater. 

Furniture stocks on hand are reported to be 
low. Manufacturers state that the public is buy- 
ing conservative furniture and is not much in- 
terested in novelties, wherefore few if any new 
Styles have been added this season. Prices, both 
Wholesale and retail, are firm and are expected 
to remain so. However, it is stated in some quar- 
ters that advances appear inevitable, in view of 
the scarcity and high price of hardwoods. 


Bros.—one of these brothers, it is interesting 
to note, being A. W. Mellon, present Secretary 
of the Treasury—a lumber yard situated in the 
East End of Pittsburgh. 

In 1910 the partnership between Mr. Diebold 
and Mr. Murphy was dissolved, the former 
continuing in business as the Diebold Lumber 
& Manufacturing Co. 

While now nearing in age the four-score, mark, 
Mr. Diebold is still active, enjoying the best 
of health, and is at the plant every day ‘‘from 
whistle to whistle,’’? the same as he has been 
for half a century. He is blessed with a large 
family, eight of his ten children now living. 
He has twenty-seven grandchildren. His seven 
sons are all in the lumber business, as follows: 

E. M. Diebold, president E. M. Diebold Lum- 
ber Co., Pittsburgh; E. A. Diebold, president 
Higgins Lumber Co., Pittsburgh; F. X. Diebold, 
president Forest Lumber Co., Pittsburgh, and 
vice president Hassinger Lumber Co., Konna- 
rock, Va.; A. J. Diebold, treasurer of the Forest 
Lumber Co. and of the Hassinger Lumber Co.; 


C. J. Diebold, vice president Forest Lumber Co.; 
H. J. Diebold, secretary and assistant treasurer 
Forest Lumber Co.; L. J. Diebold, vice presi- 
dent Diebold Lumber & Manufacturing Co. A 
son-in-law, F. J. Brady, is president of the 
Brady-Hindle Lumber Co., Philadelphia. 


A Lively Time Next Monday 


A score of star entertainers, the best that money 
can hire, have been booked up for the annual ban- 
quet of the Lumbermen’s Association of Chicago, 
which will be held next Monday night, Jan. 15, 
at the Hamilton Club. It is a truly high class 
entertainment program, by far superior to any 
previously attempted by the association, that has 
been constructed by the. entertainment committee 
in conjunction with the best theatrical agencies in 
the city. George Offerman, who has won fame 
as a peppy, original song leader, will thru special 
arrangements be present to lead the community 
singing. There will be plenty of music of the ap- 
proved kind, singing minstrels, dancing girls, real 
comedians—a baker’s dozen of corking numbers 
that, the committee guarantees, will make this 
the jolliest of jolly banquets. And as to the ban- 
quet dishes, the finest delicacies that the expert 
culinary staff of the Hamilton Club can produce 
have been ordered to appear on the menu. 

Tickets have been on sale all week, and the de- 
mand has been unusually heavy, indicating that 
everybody in Chicago’s lumberdom will be there. 
lverybody knows what a lively crowd that will be. 

As previously announced, the banquet will be 
preceded by the regular annual meeting of the as- 
sociation, which will open at 4 o’clock in the after- 
noon at the rooms of the association. A num- 
ber of important matters will be brought up for 
discussion, and a new board of directors will be 
elected. 

Frank H. Burnaby, retiring president of the as- 
sociation, has issued a special request that all 
members who can possibly arrange to do so be 
present at this meeting. 


To Handle Southern Hardwoods 


MEMPHIS, TENN., Jap. 9.—The Dudley Lumber 
Co., of Memphis, has opened offices in the Hibernia 
Bank Building, New Orleans, La., for the wholesale 
handling of southern hardwoods in both the domes- 
tic and foreign trade, in charge of Frank B. Rob- 
ertson, until recently identified with the Ferguson- 
Palmer Lumber Co. (Inc.), here. Mr. Robertson 
was, prior to his connection with this firm, man- 
ager of the hardwood department of the Anderson- 
Tully Co. Before that, he was one of the owners 
of the Goodlander-Robertson Lumber Co. and the 
Robertson-Fooshe Lumber Co, The business of the 
Dudley Lumber Co. at New Orleans will be sepa- 
rate and distinct from that of the Dudley Lumber 
Co. at Memphis. This firm specializes in the han- 
dling of ash thru its Memphis offices. Mr. Robert- 
son has already gone to New Orleans where he will 
reside in future. 


Wisconsin Plant Destroyed by Fire 


OSHKOSH, WISs., Jan. 8.—The factory of the 
Badger Lumber Co. was completely destroyed 
by fire on the evening of Jan. 3, entailing a loss 
estimated at $175,000. Before the fire depart- 
ment arrived the entire plant was in flames. A 
warehouse south of the factory filled with man- 
ufactured articles was not burned. The com- 
pany had experienced an active year and was 
rushing at full capacity to keep up with orders. 
Three dry kilns were in course of construction 
and plans for further improvements were under 
way, one of which was the installation of an 
automatic sprinkler system. 


HYMENEAL 


FISH—WESCOTT. Glen H. Fish, son of 
Charles W. Fish, well-known Wisconsin lumber- 
man, was united in marriage to Miss Harriet 
Wescott, of Argonne, Wis., the ceremony taking 
place at Iron Mountain, Mich. The young couple 
will reside at Hiles, Wis. The father of the 
groom is head of the Charles W. Fish Lum- 
ber Co., of Elcho. 

Mr. 


FISCHER—COTTON. and Mrs. Chris- 
topher Weldon Cotton announce the coming mar- 
riage of their daughter Alma La Cossette to 
Clifford Hess Fischer. The wedding will take 
place on Saturday evening, Jan. 20, at tne First 
Baptist Church, Columbia, Mo. The young couple 
ng be at home after March 1 at Jefferson City, 

oO. 


POSTAGE STAMPS to the amount of $215,721.46 
were purchased at the Chicago postoffice on 
Nov. 9, 1922, this being the heaviest day’s 
sales on record to that date. 
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and soft elm. The 


FAS Selects No. 1 com. 
Bass woop— 
4/4 $ 80.00@ 85.00 $ 65.00@ 70.00 $ 50.00@ 55.00 
5/4 85.00@ 90.00 70. 75.00 65.00@ 60.00 
6/4 90.00@ 95.00 ~ 76.0 80.00 60.00@ 65.00 
8/4 95.00@100.00 80.00@ 85.00 65.00@ 70.00 
10/4 100.00@105.00 85.00@ 90.00 70.00@ 75.00 
BrecH— 
6/8 No. 2 common and better 
4/4 65.00@ 70.00 60.00@ 55.00 40.00@ 45.00 
6/4 70.00@ 75.00 55.00@ 60.00 45.00@ 50.00 
6/4 75.00@ 80.00 60.00@ 65.00 50.00@ 55.00 
8/4 80.00@ 85.00 . 65.00@ 70.00 55.00@ 60.00 
Brrcuo— . 
4/4 120.00@130.98  95.00@100.00 55.00@ 60.00 
6/4 125.00@135.00 100.00@105.00 60.00@ 65.00 
6/4 125,00@135.00 100.00@105.00 65.00@ 70.00 
8/4. 130.00@135.00 110.00@115.00 80.00@ 85.00 
10/4 135.00@140.00 120.00@125.00 100.00@105.00 
12/4 140.00@145.00 125.00@130.00 105.00@110.00 
Sorr ELtm— 
4/4 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 
5/4 80.00@ 85.00 65.00@ 70.00 50-004 55.00 
6/4 85.00@ 90.00 70.00@ 75.00 65.00@ 60.00 


MICHIGAN HARDWOODS 


Prices have responded to a demand that is insistent in face of a severe shortage of dry stocks, so advances have occurred in hard maple, birch 
following list is based f. 0. b. Michigan mill points: 


No. 2 com. 


$98.09 @ 82.00 
33.00@35.00 
35.00@37.00 
38.00@ 40.00 
43.00@45.00 


33.00@35.00 
23.00@25.00 
26,00@ 28.00 
29.00@31.00 
33,00@35.00 


28.00@30.00 
31.00@33.00 
34.00@36.00 
45.00@50.00 
55.00@60.00 
55.00@60.00 


25.00@ 27.00 
28.00@30.00 
33,00@35.00 


No. 3 com. 


$22.00@ 24.00 
24.00@26.00 


12.00@14.00 
15.00@17.00 
16.00@18.00 
16.00@18.00 
16.00@18.00 


15.00@17.00 
16.00@18.00 


ner Hee 
iseas 


20.00@22.00 
21.00@ 23.00 
21.00@23.00 





FAS 
Sort ELM—— 
8/4 $ 95.00@100.00 


10/4 =110.00@115.00 
12/4 120.00@125.00 
16/4 140.00@145.00 


Harp MArpLe— 


4/4 90.00@ 95.00 
5/4 95.00@100.00 
6/4 100.00@105.00 
8/4 110.00@115.00 
10/4 120.00@125.00 
12/4 130.00@135.00 
14/4 140.00@145.00 
16/4 150.00@155.00 


Sorr MAPLE 


4/4 75.00@ 80.00 
5/4 80.00@ 85.00 
6/4 85.00@ 90.00 
8/4 90.00@ 95.00 


Selects No. 2 com. 


70.00 $40.00@45.00 


No. 1 com. 


$ 50.00@ 856.00 $ 65.00 
95.00@100.00 80.00@ 85.00 45.00@50.00 
105.00@110.00 90.00@ 95.00 50.00@55.00 
125.00@130.00 110.00@115.00 55.00@60.00 


75.00@ 80.00 
80.00@ 85.00 
85.00@ 90.00 
95.00@100.00 
105.00@110.00 85.00@ 90.00 
115.00@120.00  95.00@100.00 
125.00@130.00 105.00@110.00 

135.00@140.00 115.00@120.00 


55.00@ 60.00 
60.00@ 65.00 
65.00@ 70.00 
75.00@ 80.00 


35.00@40.00 
35.00@40.00 
35.00@40.00 
40.00@45.00 
50.00@55.00 
50.00@55.00 
55.00@60.00 
55.00@60.00 


55.00@ 60.00 
60.00@ 65.00 
65.00@ 70.00 
70.00@ 75.00 


40.00@ 45.00 
45.00@ 50.00 
50.00@ 55.00 
55.00@ 60.00 


23.00@ 25.00 
26.00@ 28.00 
29.00@31.00 
33.00@35.00 


END DrieD WHITE MAPLE— 


4/4 100.00@115.00 
5/4 105.00@120.00 
6/4 110.00@125.00 
8/4 125.00@140.00 


sa woy @......  170.00@ 85.00 ss. 2.6,s 
erence @......  75.00@ 90.00 so@e.- 
eae no @......  80.00@ 95.00 ae Sree 
o v00 58 @...... 95.00@110.00 -@.. 


No. 3 com, 


eee, 


14.00@16.00 
15.00@17.06 
15.00@17.09 
16.00@18.09 
20.00 @ 22.00 
20.00 22.09 


--@ 


ee eee 


15.00@17.00 
16.00@ 18.06 
16.00 @18.06 
16.00@18.00 





been fairly well cle 


stock only. 
points: 
FAS 

ASH— 

4/4 $100.00@105.00 
5/4 105.00@110.00 
6/4 110.00@115.00 
8/4 115.00@120.00 
Bass woop— 

4/4 $75.00@ 80.00 
6/4 80.00@ 85.00 
6/4 85.00@ 90.00 


8/4 90.00@ 95.00 
BircH— 

4/4 $115.00@120.00 

6/4 120,.00@125.00 

6/4 125.00@130.00 

8/4 130.00@135.00 
10/4 135.00@140.00 
12/4 140.00@145.00 


Sorr ELM— 


4/4 $ 70.00@ 75.00 
6/4 75.00@ 80.00 
6/4 75.00@ 80.00 
8/4 85.00@ 90.00 
10/4 100.00@105.00 
12/4 105.00@110.00 
Rock ELM— 

4/4 $65.00@ 75.00 
5/4 70.00@ 80.00 
6/4 75.00@ 85.00 
8/4 80.00@ 85.00 
10/4 90.00@ 95.00 
12/4 95.00@100.00 
Harp MarpLe— 

4/4 $ 80.00@ 85.00 
5/4 85.00@ 90.00 


aned up. 


Selects 


$80.00@ 85.00 


85.00@ 90.00 
90.00@ 95.00 
95.00@100.60 
$60.00@ 65.00 
65.00@ 70.00 
70.00@ 75.00 
75.00@ 80.00 

$ 90.00@ 95.00 


95.00@100.00 


100.00@105.00 
110.00@115.00 
120.00@125.00 
125.00@130.00 
$50.00@ 65.00 
55.00@ 60.00 
55.00@ 60.00 
65.00@ 70.00 
80.00@ 85.00 
85.00@ 90.00 
$60.00@ 656.00 
65.00@ 70.00 


$55.00@ 


$ 50.00@ 


WISCONSIN HARDWOODS AND HEMLOCK 


The log input will probably come close to expectations, for labor seems to be plentiful. 


No. 1 com. 


60.00 
65.00@ 
710.00@ 


65.00 
70.00 
75.00 


$50.00@ 
55.00@ 
57.00@ 
62.00@ 


55.00 
58.00 
60.00 
65.00 


55.00 
60.00@ 65.00 
65.00@ 70.00 
80.00@ 85.00 
100.00@105.00 
105.00@110.00 


45.00 
50.00 
50.00 
55.00 
75.00 
80.00 


$40.00@ 
45.00@ 
45.00@ 
50.00G 
70.00@ 
75.00@ 


$40.00@ 
45.00 
50.00 


55.00 
65.00@ 
70.00 


45.00 
50.00 
55.00 
60.00 
70.00 
75.00 


an 


on 


$50.00@ 55.00 
5.00@ 60.00 


eco 


5 
5 


No. 2 com. 


32.00 35.00 
32.00@35.00 
37.00@40.00 


$30.00@ 32.00 
32.00@35.00 
32.00@35.00 
35.00@38.00 


$27.00@30.00 
32.00@34.00 
34.00@37.00 
45.00@50.00 
55.00@60.00 
55.00@60.00 


$22.00@24.00 
att state 
24.00@26.00 
30.00@35.00 
4().00@45.00 
45.00@50.00 


$20.00@22.00 
25.00@27.00 
25.00@27.00 
32.00@35.00 


40.00@45.00 
45.00@50.00 


No. 3 com, 


60.00 $27.00@30.00 $16.00@18.00 


17.00@19.00 
17.00@19.00 
17.00@19.00 


$23.00@25.00 
25.00@ 27.00 
26.00@28.00 
28.00@30.00 


$14.00@16.00 
16.00@18.00 
16.00@18.00 
16.00@18.00 
iP aeess 


$18.00@ 20.00 
19.00@21.00 
19.00@21.00 
19.00@21.00 
cove Qeoees 


$15.00@17.00 
16.00@18.00 
16.00@18.00 
16.00@18.00 





FAS 
Harp MAPLE— 


Selects No.lcom. No. 2com. 


$80.00@ 85.00 $70.00@ 75.00 $32.00@35.00 


6/4 $ 95.00@100.00 1 
8/4 100.00@105.00 85.00@ 90.00 75.00@ 80.00 35.00@38.00 
10/4 110.00@120.00 99.00@ 95.00 85.00@ 90.00 40.00@45.00 
12/4 115.00@125.00 95.00@100.00 90.00@ 95.00 45.00@50.00 
Sorr MAPLE— 
4/4 $75.00@ 80.00 $55.00@ 60.00 $40.00@ 45.00 $20.00@25.00 
5/4 80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 25.00@27.00 
6/4 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 27.00@30.00 
8/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 32.00@35.00 
OaK— 
4/4 $115.00@120.00 $ 90.00@ 95.00 $60.00@ 65.00 $33.00@35.00 
5/4 120.00@125.00 95.00@100.00 65.00@ 70.00 35.00@37.00 
6/4 125.00@130.00 100.00@105.00 70.00@ 75.00 41.00@43.00 
8/4 130.00@135.00 105.00@110.00 75.00@ 80.00 45.00@50.00 
HEMLOCK, No. 1, 81815— 

8’ 10’ 12-14’ . 16’ 
2x 4” $33.00@35.00 $33.00@35.00 $31.00@33.00 $33.00@35.00 
2x 6” 28.50@30.50 29.50@31.50 29.50@31.50 32.00@34.00 
2x 8” 32.00@34.00 32.00@34.00 30.00@32.00 32.00@34.00 
2x10” 30.00@32.00 31.00@33.00 31.00@33.00 33.00@35.00 
2x12” 31.00@33.00 32.00@34.00 32.00@34.00 34.00@36.00 
No. 1 HEMLOCK Boarps, 81S— 

é 10-14’ 16’ 18-20’ 
1x 4” $27.00@29.00 $28.00@30.00 $30.00@32.00 $33.50@35.50 
1x6” 29.50@31.50 30.50@32.50 32.00@34.00  35.50@37.50 
Ix e” 30.50@32.50 31.50@33.50 33.00@35.00 36.50@38.50 
1x10” 31.50@33.50 32.50@34.50 34.00@36.00 37.50@39.50 
iei2' 32.50@34.50 33.50@35.50 35.00@37.00 38.50@40.50 


Nearly everything in dry hardwoods and hemlock has 
8ome mills are unable to furnish dry 4/4 and thicker birch or maple in No. 2 common and better, so can quote on green 
A few manufacturers are quoting higher than the prices that follow, but there have been no changes in the list, f. 0. b. Wisconsin mil! 


No. 3 com. 


$14.00@16.00 


$14.00@16.00 
16.00@18.00 
16.00@18.00 
16.00@18.00 


$14.00@16.00 
16.00@18.00 
16.00 @18.00 
16.00@18.00 


1 ™ ’ 
$37.50@39.50 
36.50@38.50 
36.50 @38.50 
36.50@38.50 
37.50@39.50 


8-16’ 
$29.00@31.00 
31.00@33.00 
32.00@34.00 
33.00@35.00 
34.00 @36.00 


From prices of No. 1 dimension or boards, for merchantable deduct $2: 


for No. 2 deduct $4, 


For shiplap or flooring, 


and for select No. 3 deduct $8. 


add 50 cents to prices of No. 1 boards. 





SOUTHERN HARDWOODS 


St. Louls, Mo., Jan. 9.—Current quotations on southern hardwoods, f.o.b. St. Louis: 


GumM— 4/4 5/4 & 6/4 8/4 
Qtrd. red: 
Wa 6essnbe $105@110 $110@115 $110@115 
No. l com... 65 67 67 72 10g 75 
No. 2 com... 35@ 88 42 45 48@ 50 
Qtrd. red, 8.N.D.: 
FAS ......:$ 58@ 60 $ 61@ 64 $ 63@ 65 
No. 1 com. & 
ar 48@ 50 50@ 52 52@ 54 
No. 2 com 29 380 80@ 32 82@ 34 
Plain red: 
Tes. s6c00ee $103@106 $110@115 $112@115 
No. 1 com 62@ 64 64 67 7% 74 
No. 2 com... 84@ 386 36@ 38 44@ 46 
Plain sap 
WAS .00000e0 ee 55 $ 57@ 58 $ 60@ 61 
No. l com... 43 44 47 48 49 51 
No. 2 com... 25@ 26 29 30 8629 80 
CorTron woop— 
TAS. 0s060 sae $ 50 eo $ Se SF «spices 
No. 1 com..... 41 42 46@ 48 7 ee 
No. 2 com..... 85@ 37 387@ 39 ...@.. 
QUARTERED WHITE OaK— 
WS wrtaceene $130@135 $140@150 $150@155 
No. 1 com. and Soeur 
ae 70@ 7% 80@ 85 95@100 








$32.00@35.00 $12.00@14.00 No. 3 hemlock, rough 6’ and longer: 2x4” and wider, $16; 1x4” and 
32.00@35.00 14.00@16.00 wider, $15.50 to $16.50. 

The following are average prices, Cincinnati 

4/4 5/4&6/4 8/4 base, obtained for oak flooring during the week 

QUARTERED ReD OakK— ended Dec. 30, as reported by the Oak Flooring 
FAS | ‘eeweeGe "ood 6s $120@130 $1304 140 Manufacturers’ Association: 

Yo. 1 com..... 6 70@ 75 5@ 76 ” ” %x2" 
No. 2 com..... 40@ 43 50@ 53 57@ 60 x1%" Hx2” 4x2%" %x1%” % 

- wy Cir. qtd. wht.$ $141.68 $..... $..--- 
PLAIN WHITE OAK— Sel. qtd. w&r. ..... 98.63 67.49 70.94 
Pe. wa eé bia Dele 5 122 22@1% Clr. pln. wht. 94.89 104.14 17.40 75. 
No. 1 com. eee Paneeeee Seeeegeer Clr. pin. red.. 93.20 97.90 nivigecs oe 

SE osssde ss 64@ 66 68@ 70 72@ 74 | Sel. pin. otal =e een 92.04 62.00 a8 
No. 2 com..... 0G 42 404 4566 47 | Set pin. ret..  ?CeaR ogei8 | (488 
No. 3 com..... 20 24@ 26 24@ 26 | NO 2 com.... ..... i pevreslimlante 
Sound wormy.. 386@ 38 41 43 43 45 ‘ i ial i . aaa 

PLAIN, RED OAK— 

FAS ....eeee; $111@115 $118@122 $122@127 MAPLE FLOORING 
~—? — _ 64@ 66 68@ 70 72@ 74 Current prices on maple flooring, f. 0. b. Cadil- 
No. 2 com..... 40@ 42 43@ 45 45@ 47 | lac, Mich., basis: 

POPLAR— Face— Clear No. 1 Factory 
ere $110@112 $120@125 $130@135 ee 65.00 eee 
Saps and sei: 77@ 79 80@ 85  90@ 95 | 13/4en1 70 + 0:00 78.00 «$28.00 
(a ees 58 60 69 70 T2( 74 x2 Re ete ue 90.00 80.00 36. 
No. 2 com. A.. 35@ 37 36@ 388 36@ 38 ee news 95.00 85.00 40.00 
No. 2 com. B.. 24@ 26 29@ 30 29@ 30 are 85.00 80.00 45.00 

Sorr MAPLE— w/e, nuns 100.00 90.00 45.08 
Log run ...... $45 $48 $52.50 MAE assoccvesarive 95.00 85.00 50. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnatl, 


Ohlo, Jan. 8.—The following are average prices, Cincinnati base, quoted on Vir- 


ginia, West Virginia, Kentucky and Tennessee hardwoods today: 


4/4 5/446/4 8/4 
— WHITE OAK— 
oe gO *Hioglis “1is@120 
esta aCiwie +, 
Selects 10 “110@115 °115@120 
43@ 48 53@ 58 58@ 63 


eS eee 
No. 2 45 50@ 55 60@ 65 


Sound worty. 40 
QuaBTERED RED Oax— 


AE cha wesw “eS cette. <we@es 
ae. 1 coms acne 60@ hes sac e 
No. 2: com.....» 40@ 45 eer Geae. sas@ees 
PLAIN WHITE AND RED OAK— 
er $120¢ = see? 0 $130@135 
Faects mewn wee won 9 95 90@ 95 
No. 1 com..... 73 730 78 75@ 80 
No. 2 com..... 2 @ 47 43 48 45@ 50 
No. 3 com..... 20@ 22 25@ 28 28@ 32 
Sound wormy.. 50@ 52 65 67 67@ 70 
PoPLAR— 
TRG vie ease 060s $115@120 $120@125 $122@130 
Saps and sel- 3 ans 
lectS ...0- ~e 85@ 90 90@ 95 95@100 
No. 1-com..... 65@ 70 T0@ 75 %T2@ 77 
No. 2 com. . 39@ 41 42@ 47 42@ 47 
No. 2.com. B.. 28@ 30 29@ 31 29@ 31 
Panel and wide, 
No.1,18 to 23” 155@165 175@185 180@190 
Boxboards, 
18 to. 27%. .< DIGSGIZO 6c Qewe cusc@e.. 
Bass wooD— 
BAS occcneces $ 80@ 85 $ 85@ 95 $ ps fe 
No. 1 com..... 50@ 55 55@ 60 60@ ¢ 
No. 2 com..... 32@ 34 387@ 42 40@ 45 
H— 
BAS dawewnes $ 75@ 80 $ 80@ 85 $ 80@ 85 
No. 1 com...... 40@ 45 45@ 50 45@ 50 
No. 2 com....«- 25@ 30 30@ 35 30@ 35 





4/4 5/466 /4 8/4 


CHESTNUT— 
WOM 464ce8 wu $120@125 $125@130 $125@130 
No. 1 com..... 70@ 7 T75@ 80 75@ 80 
No. 3 com..... 20 20@ 21 20@ 21 
Sd. wormy a 
No. 2 com 380@ 32 32@ 35 35@ 38 


Sd. i ed = 
No. om. 
and mA. aa 


35@ 388 42@ 44 42@ 44 
MApLE— 
WAR vassveeas $ 85@ 90 $ 90@100 $100@105 
No. 1 com..... 58 63 T70@ 7% T5@ 78 
No. 2 com..... 32 35 40 40 45 
Spot worms N. 
D., log run.. 40 50 55 
BircH— . 
WAM caves leas $125@130 $130@135 a 
Noy E COM acc 65 70 70@ 75 
No. 2 Comi..... 35 40 40 45 
WHITE ASH— 
Mr cedewuxce 5@ 90 $100@110 sisee <* 
No. 1 com..... 50 55 60@ 65 
No. 2 com..... 32@ 35 40@ 42 
HicKkory— 
bo a ee «caQe.s - Oe “ 
NO. E COM cee aee@ae oa a0 70 
No. 2 com..... ..@... 385@ 40 35 
WaALNuT— 
Lf. SORE $210 $225 $230 
Cee 155 160 165 
No. 1 com..... 110 120 120 
No. 2 com....- 45 50 50 
Sorr ELM— 
Ws he acewes $ 65 $ 66 $ 70 
No. 1 com..... 45 50 55 
No. 2 com..... 25 27 28 


VALLEY HARDWOODS 


Cincinnati, Ohlo, Jan. 8-—The following are 


today’s average prices on southern Mississippi 
Valley hardwoods f.o.b. Cincinnati: 


Gum— 

trd. red FAS.$120@125 $130@140 $140@150 
tra No. 1 com. 28 TF 820 87 87a 89 

td. red SND., 

WAM scenene 62 70 80 

No. 1 com... 50 55 65 
Plain red nage 105@110 120@130 125@130 
ee 60@ 65 75@ 80 85 

CMa ac cckas 90 
Sa . boxboards, 55@ 60 
Sap _ 6” & 

WIGS sieves 54@ 57. 57@ 61 66 
Sap No. 1 com. 40 at 42 45 46 
Sap No. 2 com. 25@ 27 26@ 28 26 

CoTTronwoop— 

FAS, + a wer.. = > tee 60 oe@es 
No. 1 com..... 47 50 ot@en 
No. 2 com..... 36 35@ 38 seQHed 

QUARTERED WHITE Pa K— 
i 7) errr $125@130 $130@135 $135@140 
ree 95@100 100 = 105@110 
ING 3 COMB cu b b 70. 75@ 80 
No. 2 com..... 47 bo 52@ 57 
QUARTERED RED ei 
1 2 eee $120 aed Pre 
NG. 3 C@iivc cox wae wo@ees 
No. 2 com..... we ea@ives 


PLAIN WHITE AND Boe! al " 
FAS 


caccecnes $110@115 $115@120 $120@125 
Selects ....... 80@-85 85@ 90 90@ 95 
No. 1 com..... 65@ 68 68@ 70 68@ 70 
GS CGvaase 40 45 45 48 45 48 
a C 
“us 
33 G a 


No. 3 com..... 22. 23@ 25 2 28 
Sd. wormy . 45 48@ 53 50@ 55 
POPLAR— 


FAS 
Saps & selects. 
No. 1 com..... 
No. 2 com. A.. 
No. 2 com. B.. 22 


waddhe gas 1 : 2 $115 
61 63@ 68 
38 38@ 40 
28 28@ 30 





CYPRESS 


The following are current f.0o.b. Chicago 
prices on cypress: 


GULF COAST RED CYPRESS— 


New Grades 
Factory 
Factory 

Tank FAS Selects Shop Box Peck 
4/4....$118.50 $106.50 $ 76.50 $51.50 $29.50 $26.50 
eee 123.50 111.60 86.50 63.50 32.50 28.50 
6/4.... 126.50 114.50 89.50 66.50 32.50 28.50 
8/4.... 135.25 122.25 97.25 74.50 33.25 29.26 
10/4.... 141.25 128.25 103.25 80.25 ..... «sees 
12/4.... 141.25 128.25 103.25 80.26 ..... «see. 
16/4.... 146.26 133.25 108.25 86.25 ....- «ceeee 

Boards 
0.1 No.2 No.3 
Wb 16- T SP i nvccncauscnaseans $51.50 $39.50 $31.50 


Finish, S2S, Random Lengths 


Cir.heart A B Cc D 
. $109.00 $104.00 $ 94.00 $84.00 $69.00 


1x4 to 11”. 
1x2 to 11”, 
spec. wdths. boy 00 104.00 94.00 84.00 69.00 
i Per 116.00 112.00 102.00 92.00 176.00 
For 5/4, add $5 to above prices; for 6/4, add 


$8; for 8/4, add $16; for 5/4 and 6/4 “‘D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
%”x4, 5 or 6”, std. Igths.$51.75 $48.75 $43.75 $28.75 
Bungalow aaa 


C&btr. 
%"x8", from 1” stock....... $57.75 $48.75 $47.25 
%”"x8", from 1%” stock.... 75.75 66.75 64.26 
For 10-inch, add $10. 
Lath 
No.1 No.2 
MEINE <kctnsdacecacweskdaueceswaoes $10.40 $9.90 
RED CYPRESS, OLD GRADES— 
Factory 
No. 1 No. 1 No. 2 
FAS Selects shop common common 
4/4...$110.00 $ 90.00 $58.00 $50.00 $36.00 
5/4... 115.00 95.00 72.00 50.00 36.00 
6/4... 115.00 95.00 72.00 50.00 36.00 
8/4... 120.00 100.00 78.00 52.00 36.00 
10/4... 130.00 120.00 90.00 54.00 36.00 
12/4... 130.00 120.00 90.00 54.00 36.00 
Boards 
. 1x6,8&10” 1x12” 1” random 
wo. common. .....$52.00 rt seese 
- 2 common...... : ( ieee 
a ae eae Rielewaae oases $29.50 
YELLOW CYPRESS— 
Factory 
FAS Selects shop com com. 
|S, Oe $94.00 $74.00 $49.00 $37.00 $30.00 
Meese arc 104.00 84.00 64.00 39.00 32. 
|, ae 104.00 84.00 64.00 39.00 32.00 
8/4....., 109.00 89.00 69.00 44.00 35.00 
Boards 
1x6” 1x8” 1x10” 1x12” 1” rand. 
Selects ........$79.00 $79.00 $81.00 $89.00 ..... 
Rocz common.: $4.00 $400 8.00 81.00 
common. i errr 
Sa cacccdinnaue iaice ween. weed $25.00 


teeee eeeee eeeee eoeee 





Cincinnatl, Ohlo, Jan. 8.—The following are 
average prices today f.o. b. Cincinnati: 
RED CYPRESS— 
Rules of March 18, 1922 


Factory 
Factory 
Selecta Shop 
(Bee aivecdessedetenenwe was $74.00 $44.00 
Finish—S1S or S2S 
ee 


1x4 to 12” 
incld. S28. sioe. 50 $06! 50 $00 50 $78. 50 $60. 50 


Common. Grades, Rough 
No. 1 No 


EB” BAS scduccsaceces $43. 00 
YELLOW CYPRESS— 


2 No. 3 
$31. 00 $25.00 


4/4 5/446 /4 8/4 
ee Cedaawadeue $ 90 po ue $120 
LO re 75 95 95@100 
Gs, 2, Ge ne aie’ 47 60 oo 65 8@ 75 
Random widths— 

No. 1 COM. ..c- 32 40 42 
No. 2 com..... 25 28 30 
No. icom. No. 2 com. 
Pe Oa ee. aéasnurees rere $38 $30 
TEIO B ES oidccvccccactiaccurs 47 388 





St. Louls, Mo., Jan. 8.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 
GULF COAST RED CYPRESS— 

New Grades 


Factory 
Factory 
Tank Selects Shop Box 
OL MCCCCOTCL TON $121.75 $73.75 $48.75 $26.75 
Re 126.75 83.75 60.75 29.75 
OEM éccKedacsaca 129.75 86.75 63.75 29.75 
ie -caddwaedoncan 137.75 94.50 71.50 30.50 
MEE acavceceuaed 142.75 104.75 77.25 jeunes 
13/4 ES Pe 142.75 104.75 17.25 seane 
MONG -dilecnaneaes 147.75 109.75 82.25 
POG PARAS GI. oo cnc ccscccccnnccacas mr $23. 75 
Finish, *°s or "s 
Clear Heart 
1x4—10” ..... $107.00 $102 00 $ 9 00 $ $2, 00 a7 re 
SEES. Ki weeuee 114.00 110.00 100.00 90.00 
i 127.00 122.00 112.00 109.00 ..... 
> i | greene 137.00 132.00 122.00 119.00 ..... 
Common Grades, Rough 
No. 1 No. 2 No. 3 
SEGRE hsicis cecsededseeus $48.75 $36.75 $28.25 
RMME  svckaxnccubecewasonds 55.75 38.75 28.25 
Bungalow Bevel Siding 
tis o .. 74cm GIB cscs Gee enacc 
E5RIO” cece SE76 TRIS cuccs (‘Te cbcen 
YELLOW CYPRESS— 
4/4 5/4 6/4 8/4 10/4 
MON Gauecuesddnnune $90 $95 $95 $100 $115 
BOIGGE  bscccccccsnacs 85 85 90 95 
) a oo 47 62 62 72 77 
No. 1 common...... 36 38 38 40 ome 
No. 2 common...... 26 28 28 29 
Boards 
ix6” inf” i151" isl?” 
No. 1 common...... $40.00 $40.00 $41.00 $49.00 
No. 2 common...... 31.00 32.60 33.00 — .00 
eck 
SO SRNR edccicccsudzdedsacene sccccadoncseee 





REDWOOD 


The following are the prevailing redwood 
prices, f.o.b. Chicago (72-cent freight allow- 
ance): 

Bevel Siding, -Inch, S1S2E 


-~—Clear—, “A. “Ry” 
8’-7’ 8°-20’ 8°-7° 8’-20° 8’-20’ 
4” Ceeeccecees $34. - $44.25 $30.25 $40.25 $88.25 
5” seeneeeeans 86.2: 46.25 84.25 44.25 88.25 
CO nttunnnaeas 85. 35 45.25 83.25 43.25 87,25 
Not less than 10 percent of 8’ to 7’; remainder, 


8’ and longer. 


For specified lengths, add $2; no charge for elim- 
ination of 18’ and 20’, 


Special patterns, add $4, 
Bungalow Siding, S1S2E 


8°-7’ 8’-20’ 8’-7’ 8’-20° 

ex BS ncccccce $45.25 $48.25 $48.25 $46.25 
MyxlO” .wccccee 47.2 50.25 45.25 48.25 
SEX BY in cccccce 52.25 55.25 50.25 58.25 
y, 2? | Ae 54.25 57.25 52.25 55.25 
KZ BY ncccccce 73.75 76.75 71.75 14.75 
BBO” wcccccee 75.25 78.75 78.75 76.75 
SERIES” cccccces 77.75 .75 75.75 78.15 


For rough bungalow soins add $2. 
Special patterns, add $4, 
Random Shop, Rough or co 5” ane Up, 8’ -20’ 
” 1%” 1%” 2” 4” 56”-6" 
$42.50 $57.50 $57.50 $50.50 $70 00 $78. 00 $77.00 $81.50 
1-Inch Finish—Rough, S2S or S4S 





lear———_,_- 
%’ 5°-7° 8’-20° 3° -4 


8°-4 %° 6°-T’ 8’ -20° 
 vwcuaes $47.50 $57. bo $88.50 $42.50 —. = oes. Po 
@” ésecaua 47.50 57. 90.50 42.50 
| Mere 49.50 69:60 92.50 44.50 64.50 57:50 
O° séanaca 49.50 59.50 92.50 44.50 87.50 
3” to 6” 47.50 657.50 «eco Gaeae 52. 50 eccce 
oseeues 59.5 69.50 92.50 54.50 64.50 87.50 
SG acecewa 70.50 80.50 98.50 65.50 75.50 88.50 
Sa ssequue 72.50 — 96.50 ~ 50 77.50 981.50 
4” to 12” 2.50 eeoee 87.560 
For = lengths, add $2; no charge for elimi- 
nation of 8’ t 
For wasted "an clans, 4”, 5” and 6”, add $10; 
8”, 10” and 12”, add $15. 
$1 < 22’ and 24’, add $6 to 8’-20°; 26’-82’, add 
Wide Clear Finish, Rough or $28, Random, 8’ -20’ 
1” 1%”"-1 - + ad 8° 
 —rrrerrr ee $112.50 $119.5 $117.50 $122.00 
SO éceeeuwees 117.5 124.50 122.50 127.00 
BP aaseceeuus 122.5 129.50 127.50 182.00 
SGe scdducacee 127.50 184.50 182.50 187.00 
a 6s waendoune 182.50 189.50 137.50 142.00 
Be” cccecccees 187.50 144.50 2. 147.00 
, re 142.50 149.50 147.50 152.00 
Y Maree rer. 147.50 154.50 152.50 157.00 
Me édecendann 152.50 159.50 157.50 162.00 
For 848, add $2. 
For 8’-16’ random, add $5; not furnished in 


specified lengths, 
Thin Finish, S2S, 8’ to 16’ 





” %” ” %” 
vuceonatens $63.50 $76.25 $61.75 $74.00 
Caesceecens 64.75 77.75 63. 75.50 

-- 66.00 79.25 65.50 78.50 
ecccccccece 66.00 79.25 64.25 7.00 
coccce 66.00 79.25 65.50 78.50 

eccccece 66.75 80.00 66.00 79.25 
Pree ssee Ge 82.25 68.00 81.50 
jeaaees 66.25 79.25 65.00 17.75 
Trimmings, 4’ to 7°, and what “A” develops, 


shipped at $1.50 less. 
For 14” and wider, ada $5 for every 2” above 12”. 
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Jacksonville, Fla., Jan. 8—Following is a recapitulation of prices obtained in this territory during the two weeks ended Jan. 6: 
Week ended— Jan. 6 Dec. 30 | Week ended— Jan. 6 Dec. 30 | Week ended— Jan. 6 Dec. 30 | Week ended— Jan. 6 Dec. ¥F 
toori Siding Boards Shingles 
Ree 6” Novelt i ngeg O ‘ 4x18 No. 1 pine...... me i 
1x4 B&better ......$48.65 $48.00 | /* ovelty— eee 55.00 4x18 No. 2 pine........ 2.25 | (2y 
No. 1 com...... 42.93 43.26 Bé&better .........-. -.--. 46.00 1x 6 D48............ 5.00 
No. 2 com. rift. 31.00 ..... No. 1 com......+.++. 43.89 41.00 IX 8 DAB.....0c000es 55.00 Lath 
No. 2 com. flat. 20.48 20.47 No. 2 COM.....-.00+% 24.39 24.47 1x10 D48.....ccceeee 55.00 4’ No. 1 std. kiln dried 5.09 5.0 
No. 3 com. t. 12.05 12.50 Se eo are rs ayer 16.60 ERAS DOR s6c econ eens 5.00 4’ No. 1 std. green... 4.36 
1x3 mage ig ecoeee 69.50 62.00 No. 1 4’ No. 2 std. kiln dried 4.00 
No. 1 com...... 50.00 60. = 1x6” Bevel— No, 1 common— 
No. > COM. occ 27.00 26. ix8 Shiplap ......... 37.50 Ceiling 
No. 8 com...... . 12. 00 BApOtter svcecccssce 25.00 pista io + eee... 1x4 No. 2 com...... 21.00... 
1x6No. 2 com...... 22.76  ..... ee eee 22.50 ae en ee ar PeX314 Bebotior coerce CEO }8Ge 
1x6 D4s D Nicgsacd duirials 24.49 24.00 _—_.... | ae 
Roofers ” re— 1x8 D4S ...-...- sees 22.95... No. 2 COM...005 20.00 16.6 
%x6" Square edge ” 1x8 Shiplap ........ ean a a 
1x6 No. 2 com...... 22.75 22.90 i ee seein eee x3% B&better ..... . 30.15 30.6 
St, SEiboevces anes Seee ag go epeeeetes 25.10 23.60 | No. 3 common— id 0. 1 com...... 26.07 24.3) 
1x8 No. 3 com...... 15.00 3 ..ce0e BO. 3 DON. 6 o0:ns:000.0% 12.84 11.85 IRB) BHIGIAD: 0 vcncice sce 18.00 19.67 No. 2 com...... 13.73 13% 
The following f. o. b. mill prices are taken from sales made during the week ended Jan. 6 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Buw- Hat- Kan 
Alea- ming- tiea- 4a8 Alea- ming- tiea- sas Alew- ming- ttee- pm 
ondria, ham, burg, Otty, andria,ham, burg, City, andria, ham, burg, City, 
La, Ala. Mtes. Mo. La. Ala. Miss. Mo. La. Ala. Mise. Mo 
Flooring 
Soar Shortleaf Timbe 
ix8” BG BaAbetter ..... 82.71 80.00 82.00 $1.31 Boards, 818 or 828 pissed dl rs 
cA is gee veces SEO" | te. 1, te, Sheen ee".. BMP 25. me) yo or ee ee 22.58 
FG 60.00 60.63 58.09 Other lengths once SO:00 38.43 Math 4 ee ee cies Neae eee 84.5% 
2 . . 52.50 1x10”, 14 and 16" 3631 ..... 39.00 ae: 2 SENATE RSE eee * aa 
50.00 52.04 ‘ Other lengths .. euiten aes 38.9% Oe ee ee Tee . “= 
21.00 22.48 29.60 inde”, 46 and 20° 479.77 «203. 49.00 Pisster Tash 
1x4” EG B : . 77.86 Other lengths . ren Steet 49.25 jaste 
Ses a Los pn Pied, NGO BO ia piaae vies 5.27 6.82 6.30 5.2 
Shee 60.00 | Ne. 2, (all 10 to 20°)- tb. 2, ME. ova kaaetme 3.87 4.50 a 
ene : _ ~ 
FG 60.43 60.05 50.11 1x6 to 12 a, 24.00 «0... 0... Byrkit Lath 
si aon 1xk 23.72 23.38 25.98 24.13 , 
41.85 44.08 1x10” 24.39 283.26 25.67 24.50 | 4 and 6’ .........eeee 17.00 15.27 
2 21.26 22.19 27.35 1x12” 25.92 24.60 25.99 26.86 | 8 and 10’ ...........005 17.00 2.026 19.5 
1 eae : 13.20 14.62 ..... IZ” and longer .. sees eeese cee 19.50 
1x6” No. 2, C. M....... 23.00 26.09 No. 3, (all lengths) Gar Matetal 
No. 3, C. M.. reese 18.46 1x6 to 12” 19.25 20.40 .. | (All 1x4 and 6")— 
xb” 20.00 20.00 18.76 B&better, 10 and 20’. ..... . esas 
ons ee ..... 2060 2060 ..... [ae ..... ee 
%x4” B&better rere ee ee, ae 1x12” ........... 2100 20.12 21.49 20.41 | No. 1, 9 and 18’ ....... : sikee. wavee “RO 
erry oe eeeee 27.00 35.50 No. 4, all widths and 10 and 20° woes “ee ° 46.00 
one eee eneees ese came OO acres lengths 10.00 9.00 : cece ere seseres sesee 37.00 
%x4” Béibeticr eae , 42.28 44.16 39.88 42.53 No. 2, Random 2000002. whe ee 21.00 
Ce RR Re ets 88.14 38.00 ..... 386.94 
No. 3 EI 18.98 20.00 19.62 17.92 Roofers Car Decking 
+ eee ieee 9. ¢ a eae 
No. 8 00 11.21 No. 2, 1x6” 24.39 24.25 No. 1, 2”, 9, 10, 18 or 20° 20.00 
Partition 1x” 25.75 
1x4 & of B&better ee 57.00 56.00 64.27 Car Sills 
co cccvecccce ceeee 48.0) eevee Grooved Rweofing S4S, Sq. BE & 93, 8” 
eS xenon, ose 26.00 aan ade ere aae ) aka BH tO AO) ae eeeees 29.00 a 
Bevel Siding NO. I, ~ ' © 10’. ” ven Up to S", Be t0 OO" ..2.. okie 40.00 
— 9 6 ther lengths : 40.41 Up to 10”, 34 to 86’..... eye 47. 
1x6” No. 2 ....-eeeeee ccooe 17.60 20.80 Ue to ie” 58 te we’... - 50.00 xe 
ad pe . - Dimension, SISLE Stringers 
1x4 or 6” B&better 49.18 48.67 50.84 49.52 
i eee 45.10 43.00 42.70 45.00 | No. 1, 2x 4”, 10° ...... 31.60 29.76 31.02 | 99% hrt., 7x16 & 8x16 " P 
Lg goer 29.77 28.52 28.80 29.40 ee eer 29.81 30.56 26 to 28" .-.. 2. sees 65.00 57.00 
NO) S\csunsere ae ee aes 31.22 31.49 31.27 Sq. B.. up to 20°..... seen e 50.00 
Finish 18 & 20°. 38.53 31.18 34.18 26 to 28° ..ccccccecee 58,00 
10’ to 20° 33.63 27:50 ...«- 
B&better rough— fa ree 28.00 28.10 28.92 wae 
SO CA” sakes odes 50.00 ere ese 27.47 27.22 27.50 Rough heart, 14”, 20’, 
oS. ee oS ere 46.50 Babe) > 27.67 27.50 28.15 BRO ARBOGE cs 0's one awias 48.00 
B&better surfaced— 18 & 20’.. 28.55 28.14 30.06 
EO OE 565.90 ..... 57.69 10’ to 20’ 29.72 27.50 ..... 
 Aeateete aah io 2 BRE |B HB Sia OR aug | CYPRESS SHINGLES & LATH 
reer 67.6 Semied 9.32 a 29. 27. 29.5 
0” ..ccsseees 65.60 62.50 67.67 Reka 29.62 27.90 30.73 : 
lina ciasaus avant hea 64.79 65.10 65.03 18 & 20° 32.38 29.99 33.67 Cincinnatl, Ohio, Jan. 8.—The following are 
1%x4 to 12” 70.20 ..... 71.93 o.tan 10% to 20° 42.56 or -..» | average prices today f.o. b. Cincinnati: 
Cc Surfaced bs 2x10”, 10° Saeco pase 29.00 some 
cc Te Ber ee 49.12 50.38 =. 30. 38 37-11 30-88 | Rules of March 18, 1922 
Y 25 49.6% ene? ae oak nae 
1x0 en er eee BL 26 50.28 es: eed eae 34.22 Shingles 
om Ae 10” 60.25 or ae DRA? AD? es ice 33.00 29.18 33.75 Beat Primes [conomies 
a eiinia pete Nie hots 5S N2 1G’ vee eee 34.20 OOO TOMO ooo ns latent bia vielen $5.38 $2.18 oi et 
; ra eile? 16 & 20". nate ee ee. ccs enekewewees 6.38 4.38 $3.43 
eee ee eee tition. oe Oe ae I, cp ccv ches nnemach 6.68 4.93 3.63 
B&better a lial ie ~ UR he i nah 25.91 28.95 | ge i tit 6.68 4.93 3.68 
Pend. 6" sicacees .. 65.52 66.50 60.00 69.24 12° naa, 24:39 28.43 
8 and 10” 60.00 66.50 . 69.26 a" 23.00 oe oe Lath, 3%4x1\4 
- . ere ~f - . <—s 
Silane Jambs , 10° to 20’ .... 20.3% 2» | No. Jt, $-foot No. 2, 4-foot No. 3, 4-foot 
‘x4 and 6” . Bats 70.76 vices i pene 30.50 na $9.05 5d $4.05 
1%, 1% & Uxt & 6". 7.44 16° 1.1... 88.45 4. 
Fencing, S18 = fee Zt POPLAR BEVEL SIDING 
Re See | cee | ance 46.00 $5.75 oy 9” 16° ...... ooo ae 
a he neths ... 33°33 pe 12’... 22.50 2 Cincinnati, Ohio, Jan. 8—The following are 
ig AMOI preg 49.89 aaa” MES average prices, Cincinnati base, quoted on poP- 
No. 2, (all lengths)— 10’ to 20’ 23.83 LET ie ‘- lar bevel siding: 
i yar 17.16 18.00 20.00 17.14 2x8", BS" vceees 25.00 20.00 ao Olear Select No. 1 com. No. 2 com. 
PO ois ccnsces 22.69 24.75 25.12 22.69 EO ee 22.50 30.08 : : $91.00 
No. 3, (all Jengths)- 18 & 20° oso ea Ferree ere $55.00 $48.00 $29.00 ees 
eoxewes 14.00 16.00 16.00 tg xi i veces ged tke arke ° a ae 56.90 46.00 29.00 aoa 
ov ” ¢ . a asses : “a. Oe See emer er 50. 3 24. . 
1x6” eer? 18.22 18.62 18.30 18.48 aa 565 | 
Shiplap 1o’ to 20° $1.00 TS 
No. 3, 2x4” Ere ae 13.66 
No: 3, 458", 14.0 20° ..05. 35.86 36.50 2x6" 15.25 11.) Louisville, Ky., Jan. 8—The twelve poplar 
Other lengths er : 36.50 ax¢ to 3” a Rew eae bevel siding items handled by leading producers 
2, (10 20')— 
sees ix 8” cine ‘anonus 24.59 22.34 23.67 24.26 Longleaf Timbers in this market are quoted as follows: 
LEAD” * . «0:0:0.9'9.5:0 60 74.76 24.10 ..... 24.00 No. 1 Sq. E&S S48, 20’ and under— Clear Select No. 1com. No. 2com. 
oe, See Sena PO cee 29.56 29.90 | 6” .....06. $60.50 $50.50 $33.50 $22.50 
SS 20.33 18.90 20.50 18.88 EA RTE 36.00 82.07 | 6% 2.0000 55.50 46.50 29.50 20.5 
Ore See De cpsoescecsuinc aa CRIS 87.76 | @ woseeees 48.50 38.50 23.50 16.60 
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. ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Jan. 5: 












































Fiooring Dimension Ceiling and Partition 
6 De : Edge grain 1x3 1x4 Finieh No No. 2 me - = . 
ve Cc eas - . le 
7 MEP ones Keema ee | eS eeeae 05.00 | 12.14, 10, 18, 12,14, 10, 18, Cle. Clg. Clg. Part. 
B&better ..csccccees $80.00 74.00 Sue OO cus duces. 66.25 57.00 16 16 20 al aaa - $47.50 $52.50 $58.00 
:, OE v0 645 0004s 6e4euKe - 71.50 1x5, 10, 12” Se 70.50 63.75 $29.50 $31.00 2x 4” $28.00 $30.00 No. 1 --. 35.00 36.50 43.00 48.00 
at] WOE Lacdassainaseeees *e §=660.25 | 114’ 114”, ox4 to 8"... 73.25 ‘ss | 27.00 29.00 2x 6” 26.25 27.50 | No. 2 1... ** 20.50 ** 25.00 
i. Flat grain— 1%, 1%, 2”x5, 10, 12°.. 76.00 ee | 29.00 30.75 2x 8” 27.50 28.50 t 
‘ MAUGUKEE 606. es oeacs 60.00 62.50 29.25 20.50 2x10" 28.25 29.50 Late No.1 No. 2 
i i? res — Fencing and Boards Meio iveiiiwit 6 =" eh hl 
9 baE We. B cveses bnainKas 26.00 25.25 No.1 No.2 No 8 
a a: $35.50 $18.75 $14.50 S2S&CM—Shiplap Moidings 
1) Casing and Base 1x 6” pawcucween 36.25 22.50 18.75 No. 1 No. 2 No. 3 | 1% and under...24 percent discount 
: B&better Pee cwaccnsens 87.00 24.25 20.25 | 1x 6” .......... = 50 $23.00 $19.00 | 1% and over....20 percent discount 
956. ©. GO cikecicccesssaseconaes $72.25 Ee ficawenta coos 2600 24.60 20.00 | As 8 2... ccccee 37.00 24.75 20.50 
0 ES $55, 10" sccccccscccsveccccesse 76.00 BREE  aivadewaucs 48.50 27.75 21.25 BRM cineecudes 37.00 ry 60 20.50 **None sold. 
i 
. 6 
bb NORTH CAROLINA PINE 
4 30.6 Norfolk, Va., Jan. 8&—The following prices for North Carolina pine have been obtained, f.0.b. Norfolk: 
} 139 Edge, rough— No, 2 & better No, 3 Box Cull & red heart No. 2 & better 
—¢ i eee 60.00 @ 62.00 37.00@88.00 25.00 @ 26.00 21.00@22.50 | Lath, No. 2 -$ Y see by Roofers, 6”..$29.25@380.25 D4S, 6”. .$65.50@69.50 
ite 314 EE TORO +Et 5008-50 witnt sty. oO 0092-00 eee pee No. 2.. 0@ 4 8”.. 29.25 @30.25 8”.. 67.50@71.50 
, 1, HEN: 66.50 @ 68.50 43.00 @ 45.00 26. 00g 27.00 iaeetcine: Factory, a 28.00 31.00 10”.. 30.00@31.00 10”.. 70.00@74.00 
B® siadeccaaue ss 69.50@71.50 46.00 @48.00 eae Qs iene sone Sizes, 2”..... 23.00 @2T.00- 12”.. 32.00@33.00 12”.. 74.00@78.00 
Rough 4/4— Finished widths— No, 2 & better No. 3 No. 4 
- Kan eee seseees+ 05.00@67.00 — 42.50@ 44.50 28,00@29.00 26.00 27.00 | pyooring axe a 8 rit $85.75@88.50 $ 
eee 67. 69.00 44.50@ 46.50 29.00 @ 80.00 27.00@ 28.00 oring, 2x Ys an Wii tecices 85. . ee Sv saen Oiiecas 
Pi Beene pevapede 71.50@74.00 49:00051-00 _ 31:00982.00  28.00@20.00 iam ppt po id sod isi66 Po $09 388 
b it oT «dtvencénnusueaeaeaenes % . f be 15.5) 50 
zx ee emg) | in ee tome Oe ade satocunnenesaheael 37:50089.00 29:00680.00 In 2s@18s6 
Cull red heart......... 12.60@13.50 | Partition, 3° ..............ceeeee 58.00@67.00 47.50%52.50 27.50@29.50 
; 
bus NORTHERN PINE 
) a68 Duluth, Minn., Jan. 9.—All lines of northern pine are firm and unchanged. Announcements of moderate advances in some items are expected to be 
made shortly. Prices f.o.b. Duluth follow: 
— FENCING, RouagH— 
» 5a CoMMON Boagps, aveey - . 11416 2° 20° 6° 8° 10,184614° 16’ 18480’ 
2.9% No. 1, 8” $67.00 $67.00 $67.00 $70.00 $70.00 ee PCC COE PET - -$59.00 $63.00 $67.00 $69.00 $67.00 
10” 74.00 16.00 71.00 76.00 16.00 NG. Beccccccccccce 46.00 49.00 51.50 54.00 54.00 
12”. 80.00 80.00 75.00 80.00 80.00 wp NO. 8... - eee ee eee 31.00 33.00 35.00 86.00 35.00 
189 No. 2, 8”. 64.00 66.00 54.00 69.00 61.00 4%, NG Beccccicccccce ES 58.00 62.00 68.00 68.00 
19% 10” 57.00 57.00 54.00 59.00 61.00 NO. B.ccccccccccee 39.00 42.00 47.00 53.00 53.00 
19.30 © 12” ! ’ 64.00 64.00 69.00 66.00 69.00 ING@S Dauescccees --» 27.00 29.00 31.50 32.50 31.50 
adiad” “Seastee 32.00 oe Se ga ae sees No. 4, 6-foot and longer, mixed lengths, 4”, $30; 6”, $31. 
13”. -..... 34.00 : 37.00 37.00 37.00 37.00 37.00 5” fencing, same as 6”. 
7 For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 32, add $1. 
50.00 No. 4, 6 to 20’, oe 10- and 12-inch, $32. $1 or 28s, add 75 cents; SISI1E, add $1; 84S, add $1. 
a2 For S1 or 28, add 76 cents; S1SIE, add $1; for resawed, add $1. Flooring, %- or %-inch ceiling, or beveled well tubing, add $2 
ot Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1. Well tubing, D&M and beveled, add $2. 
No. 1 Pisce Sturr, 8181B— SIpine, 4 aNnD 6”, 4 TO 20’— 
6’ 8’ 10° 12° 15° 16° 18° #0’ sf 6" ‘ 6" 
- BEDOtteP wcccccccecs $56.00 $56.00 Divuihé«voutubenwacess $29.00 $29.00 
Se 2... Se Oe Te OR RES I CG on ccceccccccscccee -61.00 61.00 Norway, C&betier... 46.00 46.00 
2x 6”.... 35.00 36.00 38.00 37.00 38.00 40.00 40.00 D 44.00 44.00 
2x 8”.... 86.00 37.00 39.00 40. 00 40.00 39.00 41.00 41.00 seeceevesese ceccees ’ . 
tA 2x10”.... 36.00 37.00 40.00 40.00 40.00 39.00 41.00 41.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
bg 2x12”.... 37.00 38.00 41.00 41.00 41.00 40.00 = 42.00» 42.00 
47.00 2x14"... 42.00 43.00 45.00 45.00 45.00 45.00 43.00 48.00 Siding run to O. G., $2 a thousand extra; product ef the strip ag it 
eas g +:6iui6 e grades. 
at Rae rae $2 less than No. 1; pine, rough, deduct 75 cents; D&M Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
57.00 
0 DOUGLAS FIR CROSS TIES 
[Special telegram to AMBRICAN LUMBERMAN ] [Special telegram to AMERICAN LUMBERMAN] Chicago, Jan. 10.—The following cross tie 
Seattle, Wash., Jan. 10.—The following prices Portiand, Ore., Jan. 10.—Fir prices today, f.o.b. prices prevail, f.o.b. Chicago: 
paid for yard items, f.o.b. mill, were reported mills are as follows: Untreated 
today: ain Floorin White Southern 
TH Pre- Vertical Grain ing Oak Sap pine 
High Low Valling | 124° No. 1 GIMP ......ccccccccscccncccccees $24.00 | No. 5, 7x9”, 8’, 9-inch face...... $1.65 $1.25 
Price Price Price Ot GION a2 isons ceecdvceveanasaens 51.00 No. 4, 7x8”, 8’, 8-inch face...... 1.55 1.15 
asin Flooring ee .  arerrrrerrer TTT err errr. = No. 3, 6xs°, e 8-inch face...... 1.45 1.05 
4” No. 2 ( $51.00 1x3 and 1 4” No. 2 clear and better..... 53.5 0. 2, 6x7”, 8’, 7-inch face...... 3 .90 
- No. 3 ge pobhvg — 00 — — ; = Sli Gieasxcncanascecs: 43.00 | No. 1, 6x6”, 8’, 6-inch face...... 1.15 80 
No. 2 ~~" better s. g. 39. 00 pee 39.00 Slash Grain Flooring Red oak and heart cypress ties, 10 cents less 
INO; 3 Si Miser ccsaes<s 34.00 33.00 saad than white oak; sap cypress, 20 cents less than 
nia 1x6” No. 2 and better s. g. 43.00 pope 42.00 | 1x4” No. 2 clear and better...........-.66- 41.00 white anise. 
NO. 3 8. Bacsseeeoeees cate ae DY cctutncanetnbapieienktoaons 37.00 
13 Stepping 1x6” No. 2 clear and better.............0+- 44.00 op ery fir cross ties, all sizes, $43 per thou- 
vs ». 6 2 .. §8.06 oneare eecee ’ nia 39. san €e 
i No. 2 and better cle _— se a 8.00 NG. 2 CIOAE  cccccccdcccccecsiscccccoines 9.00 Switch Bridge 
| 1x8 and 10” aim 59.00 56.00 seeee Vertical Grain Stepping Ties Plank 
j Casing and ; base. Se 5.00 esos seeee 1% and 1% No. 2 clear and better.......... 65.00 ee eS te 1 ee . $49.00 $46.00 
foot in Finish Red 08k 2... cc cccccscccccccccccce 45.00 42.00 
| ‘ %x4” No. 2 and better ... 40.00 ay a eee pete) DONE oe vscsscvrcetniscinies 45.00 45.00 
; oe eepeG te 31.50 31. veces | No. 2 cle atter. 
: 1x4” No. 2 and better ... 41. 1.00 38.00 putas Ceiling 
a Sera Gree pet ea 5x4” 7. é permed A ere : i St. Louls, Mo., Jan. 9.—The following cross 
are , Oi S CIGBF cc cecdnccccccesctesesccens : 
> 1x6” No. 2 and better .... 42.00 40.00 41.00 1x4” No. 2 clear and better.............e6. 41.00 tle prices prevail, f.0.b. St. Louts. 
IN ER “evaapmeevesuea 36.50 ceees wage? Wo. BS Cun daswe ndicetewnageieecturnes 37.00 Untreated 
Boards and Shiplap, No. 1a Drop Siding and Rustic = — 
nm. 1x8 and 10” re 19.50 17.50 18.50 - a sap ne 
) RC RA NES, ome 18.00 rere 1x6" No. 2 clear and Dette iicccccccescccas os. No. 5, 7x9”, 8’, 9-inch face....$1.60 $1.40 
) ~ ‘Snmenaion No. S&E NO. 9 CIEGP ccccccccccctccscosccscveces 38.50 No. 4, i38* 5 8-inch face... 1.40 1.20 
) ee : : ’ 4 8 5¢ 50 No. 3, 6x8”, 8’, 8-inch face.... 1. ‘ 
S20", 99 TO va ons oe ens: 0.50 18.50 18.5 . Miscellaneous Items No. 2, 6x7”, 8’, 7-inch face.... 1.08 88 
Plank and Small Timbers : — Fir dimension— ae No. 1, 6x6”, 3° 6-inch face.... .97 "a7 
x4” ‘Ss ix 28.60 19.59 21.5 Bs shorter, nL ee ee Ce CCL eT 
lar x12", 12 t0 16" SAS, 2200 vanes eens | JQcROtBOcfoot, over list....ccclcccccccl02) 8.00 | 4 Red oak and heart L7press tes, 10 cents less 
- Timbers, 32’ and Un 22-foot and longer, over list.............+. 4.00 wiiae Ga > Sap cyp ents less 
OG", (SAG care csncusesess 5.00 “$2.00 ceeee RAEN de cdxoncacnucasswedecucecaentsudauade List 
m. Vertical Grain rie Shop Small timbers, over list...........sseeeeees . 1.00 — 5 amg 
| | sa het akatane $000 ll LIED | 6x6 and larger timbers......-+.+..++.++. 1 OO RM Ss tiscnrecsniaiuns $45.00 $45.00 
8/4.No 2 Titi ago ol... | Bir lath, per thousand, dry................. OE Skank bacecnaccscusnas 43.00 43.00 
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PABBA EABEBABAD, 


: HARDWOODS 











We will go into the Winter with less 
than a Normal Supply of 


Dry Hardwood 


BASS-BIRCH-SOFT ELM 


Send us your inquiries 


NOW 


Foster-Latimer 
“wis- Lumber Co. 


WIS. 

















JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jecksonboro, Ont. 


Maple, Elm, Birch, Beech, 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles. 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg, Grand Rapids, Mich. 








Yellow Pine 77 


Shop Lumber 


STEAM DRIED—1”, 144”, 1%”, 2” 


A good cutting grade for sash,. door and finish mills. 
*t us tell you more about it, 


Kentucky Lumber Co. 
SULLIGENT, ALA. 
Short 


teas PINE 


Finish, Boards, Dimension, 
Flooring and Drop Siding 


Poplar, Gum, Oak: 


Mixed cars if desired. 


Lathrop Lumber Co. 


LATHROP, ALABAMA 





























Two by Fours 


Dress S4S Standard and 1-4 Scant 
9 tol12 ft 


Shortleaf Yellow Pine 


ALSO OAK CROSSTIES 


McRae Lumber Company 
CORINTH, MISSISSIPPI 





Pocahontas Lumber Co. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Planing Mills at Corinth, Tishomingo, Miss. 
and Lynn, Ala. 


L. F. GARRETT, Owner and Manager 











WALNUT 


Chicago, Jan. 10.—The 1 “yaad are average carload prices obtained for walnut f.o.b. Chicago 


during the week ended Jan. 3/4 


5/8 
co SET _ 5186 40 $...... 


ee eeee 


githten 0/4. g 4g 8/4 40/4 18/8 16/4 
v. sere e Povscee eeeere Geovsee eeeeee 
218.00 228.00 238.00 248.00 283.00 
eee eons 
prety 168.60 173.60 200.20 nadees 
110.00 121.25 127.60 18760 ...... oo... 
106.13 124.10 124.60 138.40 168. 60 178.60 198.60 
ees 56.02 62.60 61.1 





WESTERN PINES 


{Special telegram to AMERICAN LUMBERMAN] 


Portiand, Ore., Jan. 10.—The following are 
f. o. b. mill and f. 0. b. Chicago shop prices: 


No.2 No.3 
com. com. 
Pe, DOGO 2 eicis a caeesestoene $36.00 $22.00 
1x 6”, S” and 10”, 10 to: 16" 3.66 5.6s0« 37.00 25.50 
De 5 SO MO ow hia acs a pein nS 9's Rio aoe 36.00 26.50 
7xis”, and wider, 10 to 16’......6s. 38.50 29.00 
No.4 No.5 
com. com. 
TEE" BUG WINO? so cicesresceeaosceswe $20.00 $12.00 
SELECTS— ' 

B&btr. rr way” 
xe”, and $”, 10 to. 20’ . ...+ $84.00 $79.00 $63.00 
IEA se nissnh cab soeeiclaee ewes 88.00 83.00 72.00 
NAS eWay este ols elon awe Raveie 94.00 89.00 77.00 
LEIS” CE WAC eo. aoc s0cic-ob0 907 99.00 94.00 82.00 
5/4, 6/4x4” and wdr., 10 to 20’ 97.00 92.00 80.00 
SYS OHO WI? oocccccccsesscs 99.00 94.00 82.00 

Suop 828, F.0.B. Cuicaco— 

No.1 No.2 No.3 

Si BU oo ssa nierneesie conan $ 85.00 $70.00 $47.50 
Siete eae thie sored Sida wince Oeste 100.00 80.00 47.50 


On straight orders for ‘‘No. 3 shop and better’ 
without specification as to amount of each grade, 
deduct for No. 3 shop, $2.50; for Nos. 1 and 2, $2. 





Spokane, Wash., Jan. 6.—Quotations on west- 
ern and Idaho pines and white fir are as follows: 





WESTERN WHITE PINE, 16-Foot, INcH— 
No.1 No.2 No.3 No.4 No.5 
$56.50 $37.50 $23.00 
56.50 38.00 27.50 
.. 55.50 35.00 26.50 
59.00 36.00 27.00 
Meet” Gave « Bemis $20.00 $13.00 
IDAHO WHITE PINE, 16-FooT, INcH— 
Gamer ee. $61.00 $55.00 $35.00 
Gre cebwmaninee 62.00 56.00 39.00 
Bee a Gcus aca 60.00 652.00 39.00 
ore 63.00 52.00 39.00 
MG nsepiewieenls 66.50 64.00 40.00 
SC EROE  sk9s05: Geshcs aesss $22.50 $13.00 
WESTERN PINE SHop, S2S— 
Factory Com- 
Cc No.1 No.2 No.3 mon 
of & 6/4....$88.60 $63.50 $48. 50 $28.50 
Scie olen ol 8.50 73.50 58.60 28.50 
a4 (eke es See vanes ieee pee coves TeeeeD 
WHITE Fir, 6- To 20-Foot, INcHa— 
4-6” 6” 8&10” 12” 4"&wadr. 
No. 1 & 2....$27.00 $31.00 $32.00 $33.00 
Oe 22.00 26.00 27.00 28.00 
oe Bees hora Gia Rioniin ore 20.00 


WEST COAST LOGS 


Seattle, Wash., Jan. 6.—Additional strength 
has been imparted to the log market thru the 
fact that No. 1 fir stock on Grays Harbor has 
risen to $28, with No. 2 at $19 and No. 3 at 
$14. This upward turn from $26 is said to be 
due to scarcity of stock and the practice of mills 
in bidding up the market to secure clear logs for 
rather heavy car material orders. The upshoot 
has created an uneasy feeling, since logs are 
rising toward the $32 peak reached during the 
war. Hemlock logs are likewise strong, on ac- 
count of Atlantic coast demand for hemlock lum- 
ber, which has developed to a great extent in 
the Philadelphia and Baltimore markets, Quo- 
tations: 


Fir: No. 1, $26; No. 2, $19; No. 8, $13. 
CepAR: Ten percent base, $22. 

HEMLOCK: No. 2, $17; No. 3, $14. 

Spruce: No. 1, $27; No. 2, $20; No. 8, $14. 


(Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Jan. 10.—Log quotations: 


Cepar: $23. 


YELLOw Fir: $26, $19 and $14. 


Rep Fir: $15. 
$24, $18 and $12. 
$12, $9 and $8. 


SPRUCE: 
HEMLOCE: 


CALIFORNIA PINES 


San Francisco, Callf., Jan, 8.—The following 
are average prices on California pines f.o. b. 
mill: 


California White Pine Mixed Pines 


geo : & 2 clr. — red Common— 
i eee 
D select........ 30.30 NO. Beceseereo$ 20.65 
No. 8 clear..... 81.45 Me ho, 20.85 
Inch shop ..... 43.25 NOR 9.15 
No. J ShGp...<+ 73.25 %”, all widths 17. . 
No. 2 snop..... 45.85 WAHEG. 4.6 <n cs 34.60 
No. 3 Snop...<. 33.40 
DURINGO§ cieees occ 54.95 Siding— 
Sugar Pine B&btr. bev...$ 45. 5.90 
S MOVs éecvees 
ye Olea Sn | pana 32.66 
No. 3 clear..... 99.05 | agg oO 12.75 
Inch shop ...... 57.00 wr ae 
No. 1 shop wise! 79.00 IGG. déirak cas 00 
No. 2 shop..... . ! 
No. 3 shop..... 33.50 ieaaed 
Stained ..0cceves 61.25 White pine ....$ 96.75 
cat Douglas Fir ne Box 
DEP, wee eeeee . Ge: Sects ead : 
Ws ctienccdars — oe ee =e 
Mountain Pine White Fir 
eco ccccccccccos $ 33.20 7 3 com, ., - s 
a eee. 3 
met tT EE eae 17.00 
rt A ae ree BEIXGd cccsencce Caco 
La 1 ee re 24.25 
No. L-DIN@s <0: $ 7.70 No. 1 dimen 22.60 
No. 2 PINE....00+s 6.65 No. 2 dimen 16.00 


RED CEDAR SHINGLES 


Seattle, Wash., Jan. 6.—Eastern prices, f.o.b. 
mill, are: 


First Grapes, STANDARD STOCK 


Per Square Per M. 
4 Bunches 4 or 5 Bunches 


Extra: stars, G/2sccceves $2.35 “ 4 
DUECPO Gtars, 0/2... 000% 2.47 
Wztra CIOATE. oocccsecccs 2.72@2.76 3. 40@3 45 
POPTOCOR, OFZ 6csicconzes 8.25 4.05 
ROOD paisa ps ancien nea.s 2.91@2.95 2.00 4.05 
POPIOCHONS. csec0nce csv 3.72 @3.76 5.05 @5.10 
First GrabDES, RITE-GRADE INSPECTED STOCK 
Pixtra. etare, 6/210. ss0« $2.43 $3.05 
Mxtra. stare, 6/2...cccse 2.55 3.20 
IECER CIORIM ic csc sc esiee 2.92 3.65 
POPICCKS, B/S 6. 6.6.6.0%.4.0 00:8 3.29 4.10 
eae 2.99@3.02 4.10@4.15 
PCFLCCHONS cece ccccecs 3.79@3.83 5.15@5.20 
SECOND GRADES, STANDARD STOCK 
Common stars, 6/2...... $0.55 63 $0. hy 
Common stars, 5/2...... 75 83 103 
Common CleATE. .cs000 '64@1.68 2. OB 2.10 
British CoLumBia Stock, SEATTLE MARKET 
So NCRMOGIAR) 1. 0csencceiewuces $3.45@3.50 
» Oe 6. GE 0 SS $3.37@3.41 4.20@4.25 
Eurekas Ma, PEN eo ow 6.60 3.49 4.80 
Perfections (U. 8.)...... 3.90 5.30 
z. G/2 (CODRGIAD) 2000 Kessecerse 1.50@1.70 
XX 5/2 16 (U. 8. a eae y 80@1. 92 2.25@2.40 
xX Eurekas (U. §.)..... 2 20 
XX Perfections Gi Baricc 1.64@1.85 2.25 @2.40 


WEST COAST SPRUCE 


{Special telegram to AMERICAN LUMBERMAN ] 


Portiand, Ore., Jan. 10.—The following are 
prices prevailing here today: 

pol ae 5 |) ed eee Cer ey $78.00 

SOE <Q TRIG io bois occ cc ccccucccy ceecues rh 

TROVE! BIGINE, BOE isosin cis cstcceccscsnvess ve 38.0 

” ir | EAP Eat re er eee 40.00 

I Share gictictnsas tala aravasstn ot icecal bh ollsiane were wom Ra PS “i 
EF EO OT OEE OTR TT TL 40. 

eset: “TRC 47.00 

DL PE eee Cee TIC I 50.00 

> ee Bee vine ee wereesEee 50.00 

BEG HOE esinsecs swe cedanne 53.00 

Common rough dimension..........+++++++ 25.00 

Box UMPCS, BVOC co oc csc ccccccsscscccceces 19.00 

AM UNE 5 ko cic keine kaiesyeb ase 21.00 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Jan. 6.—The following prices 
were realized on fir, western hemlock and cedar 
for the week ended Jan. 6: 

DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 No.2 No.3 
C&Btr. C&Btr. C&Btr. C&Btr. 
Escada $56.50 $46.00 1%x3”....$59.50 $48.50 
,. yer 52.00° 46.00 1%x4”.... 56.50 48.50 
re 55.50 . 48.00 1%x6”.... 58.50 48.50 
, Slash Grain Flooring 
Seana $39.00 $36.00 1%x3"....$49.50 $38.60 
S| rrr 39.00 36.00 1%4x4”.... 46.50 38.50 
NM 6 esse 42.00 40.00 1%x6”.... 48.50 38.50 
Vertical Grain Stepping 
e336 OO 2 NO Fe ie cicecescedees $70.00 $60.00 
1%; 1% ONG, 2 10-34" ccccicccsvccces 72.00 62.00 
Finish No. 2 Clear and Better, S2S or S4S 
it BO TO OTE ETT OCT ee $55.00 $49.00 
CrELC MP eCRER EMS CRUE ORER RECS Oe 56.00 50.00 
1x5, 8 BME ici bees saereseatavens 57.00 61.00 
ee MT eee CT ee ee ee ee 59.00 53.00 
134, 13620; 8,-10 And 12%. vccctvdseve 60.00 54.00 
1 gl COA Oe A irene mee gee ere 59.00 53.00 
ie ONG 224, 3.:-ONG Wa vcccvccsvies 67.00 61.00 
Ceiling, C&EB and C&EV and Partition 
3 genre $36. 00 be 09 IO canas $39.50 $34.50 
TERE ose ce 38.00 50 SS rrr 41.50 36.00 
xO” cues 36.50 aTt0 40.00 35.00 
ag tere $9.00 36.00 12x6”...... 42.50 39.50 
Drop Siding, Rustic 
Oe $37.00 $84.50 1x6”...... $41.00 $38.50 
Se 39.00 86.00 1x8”..,... 48.00 45.50 
Fir Battens 
ose ose ao $0.75 + CG ecu $0.90 
BT CP Gledonsecece ue PO oiccacasees -95 
ie 
Pits DOP CHOUBBRES occ. cic sc cassvsrawecineioece $5.00 
Common Boards and Shiplap 
No.1 No. 2 
com. com. 
OF SS > rr A $20.00 $17.00 
PEM. o SGhls oa a4se ne 60s 6 RI REECE NESS" 18.00 15.00 
BEE dans Che cick hag ce eotee Moeadeneed 18.50 15.60 
1x8, x10” KeRoTI es SER Cae SoRaweaNe 19.50 16.50 
PRE ericpnsace cocebodernetacnedeus 20.00 17.00 
Ss mem BG IS? oo Sacdvcacccscsseucwves 21.50 18.50 
TE <aiics Ghee eh Cee wC an eae Bac hea 20.50 17.50 
Exe MUN EG oc cncwccactcne cssacues 21.50 18.50 
Common Planks and Small Timbers 
MERON oan v test eecacueu wads coee ws $21.00 $18.00 
Me SER ONO” “cs cevuenercsaweecaeed 20.50 17.50 
Oe SE Cc caccceredkinwiecdecneecs 21.00 18.00 
SEIU, Ska, AES” « vdcccctecscedeneees 22.00 19.00 
Common Dimension, S1S1E, 12’ 
No.1 No. 2 No.1 No.2 
com. com, com. com 
2x3, 2x4”..$20.50 $17.50 2x14”....$23.00 $20.00 
2x6, 2x8”.. 20.00 17.00 2216" .60s 24.00 21.00 
y || 1.00 18.00 2x18".... 26.00 23.00 
|} lore 21.60 18.50 2x20”.... 28.00 25.00 
Common Dimension, 2x4, S1S1E 
_ COE $19.50 $16.50 Ee vcedius $22.50 $19.50 
i 20.50 . 17.50 errs 23.50 20.50 
OD cadens 21.50 18.50 SP acweies 25.50 22.50 
Common Timbers, Rough, 32’ and Under 
No.1 Sel. No.1 Sel. 
com. com, com. com. 
6x 6”....$21.00 $24.00 18x18”....$25.00 $28.00 
10x10”.... 22.00 25.00 20x20”.... 26.50 29.50 
14x14”,....22.50 25.50 22x22”.... 28.60 31.60 
16x16”.... 23.00 26.00  24x24”.... 81.00 34.00 
Common Timbers 
34 to 40’. .$23.00 $26.00 72to 80°. 7 00 $51.00 
42to50’.. 27.00 30.00 82to 90’. 58.00 61.00 
52to 60’.. 33.00 36.00 92 to 100’. 20. 00 73.00 
62 to 70’.. 39.00 42.00 
Tiles, Rough 
EE Sicccudccpanes $15.00 (>: AEE Ore rT $16.50 
(Sei ane 16.00 a ree 10.00 
WESTERN HEMLOCK— 
Boards, $S1S or Shiplap 
No.1 No. 2 No.1 No.2 
1x2 & 8”. $21.06 $18.00 1% 1% ee eee 
Ix”... 19.00 16.00 x 4”....$21.00 $18.00 
io ee 19.50 16.50 SO ccc Bae 18.50 
1x8 & 10”. 20.50 17.50 x 8&10” 22.50 19.50 
ma” 21.00 18.00 3a". 23.8 20.50 
1%4x2&3". 23.00 20.00 
RED CEDAR— 
Common Boards and Shiplap 
1 eee $17.50 $12.50 TIO ccc $20.00 $15.00 
i 18.00 13.00 1x12%..... 21.00 16.00 
REO 8 kxece 19.00 14.00 
Flume Stock 
re $23.00 $18.00 1x10”..... $25.00 $20.00 
a 24.00 19.00 1x12”..... 26.00 21.0 


For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


Minneapolis, Minn., Jan. 9.—Some business is 
being diverted to the northern mills because of 
the situation of the west Coast and Inland Em- 
pire manufacturers, many of whom are out of 
the market. Mill supplies have shrunk alarm- 
ingly in the last year and shortages in many 
items of pine stock are expected to develop be- 
fore the spring cut is dry enough to ship. 


Buffalo, N. Y., Jan. 8.—The northern pine mar- 
ket shows more activity than usual at this season 
and retailers are replenishing stocks before 
building opens up. The market is strong and 
not much stock is available at the mills, a good 
part of the present winter’s cut having already 
been contracted for. 


Boston, Mass., Jan. 8.—There is a strong mar- 
ket for northern pine. Demand compares very 
favorably with current business in other woods. 
Quotations recently have shown an upward 
tendency and prices asked for the lower grades 
are particularly strong. Box and shook manu- 
facturers have been buying considerable north- 
ern pine of late. 


EASTERN SPRUCE 


New York, Jan. 8.—Distributers of eastern 
spruce are not in the least discouraged by the 
slow movement of lumber to this port. They feel 
that normal shipments will be restored imme- 
diately on the return of good weather. Stocks 
are not unusually low for the time of year, even 
tho the demand has been good. Prices hold very 
strong. 


Boston, Mass., Jan. 8.—Eastern spruce business 
is somewhat quiet and shipments are still fur- 
ther restricted by the railroad embargoes which 
prevent movement of eastern lumber into south- 
ern New England territory. The base price for 
ordinary schedules of dimension, f. o. b. Boston, 
is $48, and $49 and $50 are quoted for difficult 
schedules. Provincial random prices look a lit- 
tle soft but Maine random holds steady. Stocks 
of boards are moderate and quotations are firm 
despite the slowness of demand. Quotations: 
Dimension, rail shipments, 8 to 20-foot, 8-inch 
and under, $48; 9-inch, $49; 10-inch, $60; 12-inch, 
$52. Provincial random, 2x3 to 2x7, $33 to $35; 
2x8, $43 to $45; 2x10, $44 to $45; Maine, 2x3 to 
2x7, $38 to $40; 2x8, $45 to $46; 2x10, $46. Cov- 
ering boards, 5-inch and up, 8-foot and up DIS, 
$32 to $33; matched, clipped, 10- to 16-foot, $36 


to $37. 
WHITE CEDAR 


Minneapolis, Minn., Jan. 9.—There is practi- 
cally no buying in this territory, but railroad in- 
quiries indicate some activity in the tie market 
soon. Poles are plentiful but posts are held in 
broken lines. The only surplus is in the 3-inch 
sizes, all larger posts being scarce. Winter 
production is fully up to last year but with 
somewhat higher costs. 


HARDWOODS 


Chicago, Jan. 10.—Strength still features the 
hardwood market, and prices continue their up- 
ward trend. Demand from the furniture indus- 
try just now is rather small, on account of the 
midwinter shows in progress, but these are 
said to be showing very excellent results and 
the lumbermen look forward to a heavy trade 
with this industry. ‘The automobile, flooring 
and interior trim and box makers remain heavy 
buyers and miscellaneous buyers. contribute 
largely to the unseasonably heavy volume of 
trade. 


Minneapolis, Minn., Jan. 9.—Hardwood prices 
are strong in the wholesale market here, with 
very little movement. Most of the large buyers 
are well stocked up. Mill supplies are light, and 
quotations still show new high figures. Best 
demand is for low grade stock. 


St. Louls, Mo., Jan. 9.—Buying of plain oak 
by flooring makers has been so heavy re- 
cently that it has caused the market for quar- 
tered oak to advance $5 within the last week. 
Box manufacturers continue to buy No. 2 grades 
in various woods. 


Kansas City, Mo., Jan, 8.—The demand keeps 
hardwood men on the jump. Mills still show 
some indifference toward new business, espe- 
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Lowers Dealers’ 
Stock Investment 


Its versatility makes it un- 
necessary for dealers to carry 
a big variety of woods in 
order to meet customers’ de- 
mands satisfactorily. 

You can furnish “ Nearwhite” for al- 
most any building need with entire 
satisfaction to the customer. Its 
soft texture, light weight and per- 


fect manufacture are features every 
builder wants. 


Let’s have your orders for 
“ NEARWHITE” 


SHORTLEAF PINE 


Nothing over 16 feet, 
Straight or mixed cars. 


The 
Sumter Lumber Co. 


ELECTRIC MILLS, MISS. 
D. H. FORESMAN, N. NICHOLSON, 











Y Short Leaf J 
ellow P ine 
Band Sawed, Steam Kiln 


Dried and Soda Dipped 


Our daily capacity of 
125,000 ft. insures ample 
stocks at all times to 
meet your Rush Needs. 


WRITE US TODAY 


Columbus 


COLUMBUS, 


MISSISSIPPI 





D. ?. McCullough, Gen’! Mgr. 
M. D. Thomason, Ass’t Mgr. 


Lumber Company | 



















4x4 to 

18x18—10 to 70 ft. 
Rough or Sized 

3” and 4” Ceiling and 

Flooring, No. 116 Siding, 

Moulding, etc.,in all grades. 





4 to 24 Ft. 


Williams Yellow Pine Co. 


POPLARVILLE, MISSISSIPPI 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers,*431 8. Dearborn St,, Chicago, Ill. 
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cially in the higher grades. Gum is very scarce 
and oak almost as hard to get. Hickory and ash 
are being taken freely and cottonwood and pecan 
are moving in good quantities. The railroads 
are in the market for car and bridge material 
and ties. 

New Orieans, La., Jan. 8.—Hardwood demand 
continues fair, with inquiry brisk, and prices 
firm practically thruout the list. Indications 
point to increased production, but mill stocks 
are as a rule depleted and broken in assortments, 
so that it will be some time before they are built 
up to normal, even if weather conditions favor 
full time operation. 


samc 

Houston, Tex., Jan. 8.—The good demand for 
hardwoods continues, with mills running full 
time. Northern flooring plants and furniture 
factories are buying heavily, particularly of 
oak. Ash is in good call, but stocks are rather 
scarce. Sap gum is moving briskly. Red gum 
is slow and stocks are low. Magnolia is still 
searce, despite a big demand for export trade. 
Railroads are all buying heavily. 


Cincinnati, Ohio, Jan. 9.—The hardwood mar- 
ket shows an improved tone, the demand for 
automobile stock being quite active. Dealers 
able to supply service on rush orders are obtain- 
ing good premiums on their cars. There is a 
firm tone to the market, with decided strength 
in maple and birch and a higher trend to most 
of the other items. 


Columbus, Ohio, Jan. 8.—The hardwood trade 
is developing considerable strength. Best busi- 
ness is coming from automobile, musical instru- 
ment and box factories. Retailers are buying 
mostly for immediate wants, their stocks being 
low and badly broken. Mills are also low on 
stocks, especially in the better and medium 
grades. Oak prices continue firm on the fol- 
lowing basis: 


No.1 No. 2 No. 3 
FAS com, com. com, 
Quartered........ $160 $90 $50 
PIRI sciences sonok 130 80 48 $20 


New York, Jan. 8.—The great need of supplies 
from industrial sources has kept up a fairly 
active market for the early days of January. 
Trim and flooring have added their quota to the 
life of the hardwood trade. No. 1 common and 
sap poplar and No. 1 common and FAS sap gum 
and tupelo are in good demand and prices are 
firm. 


Buffalo, N. Y., Jan. 8.—The hardwood demand 
continues on a better basis than usual at this 
time of year. Local yards have good assort- 
ments of various woods, but where replenishment 
is desired it is found somewhat difficult to get 
prompt delivery from the mills. Prices hold 
strong in all woods. 


Boston, Mags., Jan. 8.—There is a temporary 
lull in the demand for hardwoods. There is an 
encouraging demand for FAS and No. 1 commcn 
grades, and prices are very strong. The call for 
the lower grades is steadily picking up. Hard- 
wood flooring is really active for January. Re- 
cent sales of plain oak flooring, 13/16x2\%4 clear, 
have been made at $117, and of No. 1 common at 
$79.50. Quotations, FAS, inch: Ash, white, 
$100 to $110; basswood, $90 to $100; beech, $80 
to $85; birch, red, $146 to $155; sap, $120 to $130; 
maple, $95 to $110; oak, white, plain, $130 to 
$135; quartered, $155 to $165; poplar, $130 to 
140. Flooring, 13/16x2%, clear; beech, $92 to $94; 
birch, $96 to $103.50; maple, $103.50 to $105.50. 


Baltimore, Md., Jan. 8.—The hardwood situa- 
tion shows improvement, with demand about 
equal to the productive capacity of the mills. 
All of the gains made in prices have been main- 
tained, and the tendency is still toward higher 


levels. 
HEMLOCK 


Chicago, Jan. 10.—The hemlock market re- 
mains firm. Demand is only fair, but offerings 
of dry stock are small and there is no pressure 
to sell. No. 3 select is especially scarce. 


New York, Jan. 8.—Stocks of dry eastern hem- 
lock are very scarce but there does not seem to 
be any wild scramble to get hold of that on 
hand. Prices hold decidedly firm. The same is 
true of west Coast hemlock prices, and supplies 
on hand are sufficiently large to take care of a 
larger demand. 


Buffalo, N. Y., Jan. 8.—Much firmness is shown 
in the hemlock market and offerings of dry stock 
are small. Retailers are more willing to buy 
than they usually are at this season, as they 
expect building will be active in the spring. 
Mill stocks are short. 


Boston, Mass., Jan. 8—The position of hem- 
lock in the New England market remains prac- 
tically unchanged. Business is quiet and prices 
are steady to firm. Little hemlock is now com- 
ing in from Pennsylvania or the Pacific coast, 
and stocks of eastern hemlock are very light. 
Clipped eastern boards, 10- to 16-foot, are be- 
ing sold at $34 to $35, and some producers are 
quoting $1 more. Plank are receiving more at- 
tention than dimension, 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Jan. 6.—A direct sale of step- 
ping at $70, which is the highest figure attained 
for many months, is one of the straws pointing 
the direction of the fir market. Production is 
down, due to the holidays, but orders have main- 
tained their volume, and shipments are only 
slightly below orders. The year is squaring away 
with the market very strong, under assurance 
of heavy business. 


San Francisco, Calif., Jan. 6.—The fir market 
is strong, with prices on the lower grades ad- 
vancing. There has been no falling off in the 
California demand. Production has been very 
light during the last two weeks, and assortments 
are broken at the mills in the Northwest. San 
Francisco commission men find some difficulty in 
placing business with the mills. Cars are more 
plentiful and moderate rail shipments are being 
made. Vertical grain flooring is quoted at $16, 
$12 and $10 over Rail B List for Nos. 1, 2 and 3, 
respectively 

Chicago, Jan. 10.—Increasing difficulty in se- 
curing lumber for rail delivery and steadily ad- 
vancing prices feature the Douglas fir situation. 
Practically no west Coast woods are offered in 
this market, with the result that most of the 
trade is being turned to southern pine. 


Kansas City, Mo., Jan. 8.—The fir mills still 
hold back from the market as much as possibe, 
but meantime there is a fair line of transit cars 
being offered and they are sold readily. West- 
ern country yards are beginning to come into the 
inarket for spring stock. Sales managers here 
say they expect to see prices advanced some be- 
yond the present basis, which is about $2 higher 
than a week ago. 





“Buy Fir of Worth” 





Fir Lumber Production and Sales Chart 


Based reports West Coast Lumbermen’s Association for about 140 mills. 
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Harry I. Worth, President 
Your Fir orders will be handled as tho you were on the Coast giving them your personal attention. 










White Bldg., SEATTLE, WASH. 











New York, Jan. 8.—The post-holiday season 
finds the Douglas fir market in a most healthy 
condition and all distributors are optimistic, 
Retailers handling west Coast fir and spruce 
are comfortably stocked with both woods in ex. 
pectation of a big demand. Prices are steady 
and strong. 





Boston, Mass., Jan. 8.—The volume of recent 
arrivals of Pacific coast lumber has been very 
moderate, while demand is surprisingly good for 
midwinter. The comparative strength of the 
market has given quotations an upward tend- 
ency, altho retail yards are not buying much 
lumber at present. Wholesalers are having 
trouble about finding cargo space and report 
that mills appear less eager for new business 
There has been’a good demand for clear spruce 
and Port Orford cedar in recent weeks and quo- 
tations are very firm. 


WESTERN PINES 


Chicago, Jan. #0.—The western pines market 
is very strong, and is featured by 4 severe 
searcity of practically every item. Demand for 
shop is a little quieter, but fully sufficient to 
cover the small offerings. Distributers look for 
an early considerable expansion in the cal] for 
this class of material, and are perplexed over 
where to find the stock to meet it. Demand for 
lower grades, which lately has been surprisingly 
strong, remains heavy. 


San Francisco, Callf., Jan. 6.—The market is 
very strong on California white pine, with dry 
stocks very low and badly broken. This is 
especially true of factory lumber and uppers 
are also running low. While there is some ac- 
cumulation of sugar pine uppers, stocks are low 
in the consuming districts and the usual winter 
demand will take care of the surplus. There 
are good inquiries for white pine commons with 
little to be had. Box lumber is scarce at most 
mills and prices are firm. Buyers are already 
asking for lumber, which is to be cut during the 
coming season. Some mills have taken a few 
orders at present prices while others will not 
quote except subject to price at time of delivery 


Kansas City, Mo., Jan. 8.—AIl shop grades of 
western pines are in strong demand and prices 
are very firm. California and sugar pine are 
hard to buy, and Idaho stock is becoming scarcer. 
There is some demand for yard stock and a 
growing volume of inquiry. 


New York, Jan. 8.—Western pines have not 
been traded in extensively in the last week, but 
prices are very steady. More embargoes seem 
to be the order of the day, but difficulties are 
easing up somewhat. Transit cars sell rapidly 
and many wholesalers are well sold out on ac- 
count of the slowing up of shipments during the 
holidays. 


Boston, Mass., Jan. 8.—Business in western 
pines is fair, and firm prices are being main- 
tained. Idaho white pine is receiving its full 
share of attention on the following basis: 

124 126 178 
No. 1 com.$76.50@77.00 $77.60@78.00 $76.50@77.00 
No. 2 com. 70.50@71.00 71.50@72.00 69.00@69.5v 


1010 1712 
NO. J GOM. i656. asxenear $79.50@80.00 $83.00@83.50 
NO: 2 COM. 6 60a cas oeee- 69.00@69.50 71.50@72.00 


REDWOOD 


Chicago, Jan. 10.—Demand for redwood is 
good, especially from industrial consumers. Re- 
tailers also are coming into the market more 
strongly, and distributers look for a very heavy 
volume of future business. Prices have shown 
no recent material change, but the tendency on 
all popular items is strongly upward. 





San Francisco, Calif., Jan. 6.—The redwood 
market is firm, altho buying is light just now, 
and prices are well maintained on all grades. 
While San Francisco does not consume a great 
volume of redwood the State takes large quanti- 
The eastern demand has held up well and 
the outlook for business during 1923 is very fa- 
vorable. Assortments are broken at the mills 
and the demand for dry clears exceeds the sup- 
ply. There has been quite an improvement 11 
the supply of cars. There are good export in- 
quiries, with a lot of lumber sold ahead. 


ties, 


Kansas City, Mo., Jan. 8.—Redwood demand 
here is principally for specials and immediate 
shipment is wanted. Factory demand is reported 
a little slower. Doors and frames were advanced 
10 points last week. 


Boston, Mass., Jan. 8.—The redwood market 
is very strong, with advances of $2 to $5 on 
grades and sizes which are in greatest demand. 
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December business was rather larger than usual. 
wholesalers find difficulty in filling orders owing 
to the badly broken condition of mill stocks and 
the scarcity of dry lumber. 


NORTH CAROLINA PINE 


Baltimore, Md., Jan. 8.—Orders for North Caro- 
lina pine are being placed with greater freedom. 
Stocks on the wharves are not large, and kiln 
dried stocks are quite scarce. Indications are 
that local needs will keep up during the winter 
and that spring will bring further expansion. 


Boston, Mass., Jan. 8.—Demand for North Car- 
olina pine shows the effects of seasonable influ- 
ences, but there has been no weakening of prices. 
Considerable difficulty is encountered in getting 
rail shipments thru to New England points. 
Rough edge, 4/4 under 12-inch, is hard to find at 
less than $70. Shortleaf flooring is strong on the 
following basis: 1x4, B & better rift, $88; C 
rift, $75; B & better flat, $63.50. Partition, B & 
better, $63 50. 


SOUTHERN PINE 


Chicago, Jan. 19.—The southern pine market 
is very active and strong. Demand is consider- 
ably ahead of normal for this time of the year, 
and distributers without exception regard the 
future with high optimism. Retailers are com- 
ing strongly. into the market for spring require- 
ments and industrial trade is very good. Prices 
are on the upgrade. 


Kansas City, Mo., Jan. 8.—Southern pine 
prices here show firmer tone as demand begins 
to expand. The car supply is improving; a few 
mills last week had more cars than were needed. 
In general, however, shipments were lighter last 
week than usual. Wholesalers placed some 
orders last week and considerably more business 
from that source will come in this week. Coun- 
try buyers in western States have begun sending 
in their requirements, and there has been a good 
demand in the South for immediate supplies. 

St. Louis, Mo., Jan. 9.—The market for south- 
ern pine is steady, with all items of flooring, 
ceiling, finish ete., firm. No. 3 boards, in virtu- 
ally all widths, are especially strong. Some 
lumber is being bought by industrial concerns 
and low grade crating stock is in good demand. 
Retail yards have not yet completed their inven- 
tories. 


New Orleans, La., Jan. 8.—Southern pine mill 
reports for the week just ended show a material 
pick-up of orders and productien while ship- 
mentg approximated the normal mark, being in 
greater volume than for any preceding week 
since last June. Car supply is getting close to 
normal in the southern pine belt. Inquiry is 
active and prices firm practically thruout the 
list 


Houston, Tex., Jan. 8.—There is a heavy de- 
mand for southern pine uppers and lowers, 
and an excellent call for yard stocks, railroad 
materials and all ether items. Prices show no 
appreciable change. 


New York, Jan. 8.—Efforts to advance prices 
along certain lines are apparent and the lists 
as a whole have a tendency to stiffen. Southern 
pine dimension has advanced 60 cents to $1 in 
the last week or ten days. Flooring holds very 
stiff. 


Buffalo, N. Y., Jan. 8—Much strength is 
shown in the southern pine market, with some 
grades advanced about $1. Trade has been on 
a fairly active scale. Retailers expect a busy 
spring season and are desirous of getting pre- 
pared with a considerable amount of stock. 

Boston, Mass., Jan. 8.—The adverse effects of 
cold, stormy winter weather and stocktaking are 
reflected in the restricted volume of business this 
week in southern pine. Some retailers, how- 
ever, are still in urgent need of flooring, roofers 
and other specialties. Quotations are firm on 
the following basis: Longleaf flooring, 1x4; 
Bé&better rift, $93; C rift, $79; B&better flat, 
$66.50. Partition, B&better, $65. Roofers, No. 2 
common, 1x6, kiln dried; $36; air dried, $32.50. 





Cincinnati, Ohio, Jan. 9.—The southern pine 
market is more or less stagnant for the present, 
with dealers not disposed te order ahead. The 
price situation ‘is inclined to be soft tho quota- 
tions have changed but little in the last few 


a CYPRESS 


New Orleans, La., Jan. 8.—Continued brisk call] 
for cypress is reported for the week, with pro- 
duction close te normal and shipments in good 
Volume. Little or no complaint of car shortage 














When you visit California 
this winter — see Scotia 
and the Redwood country 


HE East has heard much about the brilliant sun, the cloud- 
less skies, the flowers, the fruits and the trees of fertile, 
fascinating California. But for the lumber user a visit 

tea the Redwood country and a trip through the largest and most 
perfectly equipped Redwood plant in the world will be time 
well spent. 


Come and see these forests of giant trees which grow so closely 
together that in places a walk in the forest is as vigorous exercise 
as mountain climbing, where progress is only made by climbing 
over one giant trunk after another, through immense ferns, with 
only an eccasional beam of sunlight penetrating the foliage two 
hundred feet overhead—where a single acre sometimes yields a 
million board feet of lumber. Here you will see the great tracts 
of cut-over Redwood lands which are rapidly being reforested 
both naturally and by a program of scientific reproduction re- 
cently inaugurated by us. 


Inspect the model logging camps, the powerful machinery and 
equipment for handling these immense logs. Follow them through 
the mills which cover many acres and see Redwood logs sawn, 
graded and worked into hundreds of sizes and forms, from the 
largest timbers to boards, balusters, mouldings, frames, shingles, 
gutters, siding, cigar box lumber, tank staves etc. Watch the 
automatic sorting tables and the piling machines. Follow the 
green lumber to the air-drying lines and the special Leaver Pro- 
cess kilns, to the immense storage and shipping sheds—all 
equipped with electrically operated cranes and monorail tracks 
for speed and economy in handling. 


Drop a line to any of our offices advising us as to when we 
may look for you. 


CHICAGO NEW YORK CITY SAN FRANCISCO LOS ANGELES 
2067 McCormick Bldg 941 No. 40 Rector St. Bldg. 311 California St. Central! Bidg., 6th & Mat» Ste. 
THE PACIFIC LUMBER CO. of Illinois THE PACIFIC LUMBER CO. 
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The Largest Manufacturers and Distributors of California Redwood 














Why Not Sell 


Cypress 


Finish 





CYPRESS is now recognized as one 
of the best woods available for 

dow yard sale. Possessing unusual durabil- 

Siding ity, strength and easy working qualities, 

Ceiling it appeals to builders as the economical 

Flooring wood to use. 

Mouldings 

Shiplap 

Sheathing 

Decking 

A ee 

No.1 and 2 Com. Rough 
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Replace 2 to 3 Teams and Drivers 


You can do this at a very nominal expenditure and the savings 

effected will soon pay for the new outfit. 
Lumbermen f§reatly improve their service, handle more lumber 
per trip and save money, with a Fordson tractor equipped with the 


Meldrum fain: Attachment 


This outfit travels 6 to 8 miles an hour within the yard and 10 to 15 miles an 
hour on city streets or country roads. 
It hauls twice as much lumber per load as a team. It is unquestionable the 


greatest value in the automotive field today. Write today for Ooo 
complete description of the Meldrum Lumber Hauling $ i 2500 
Attachment which is now offered to lumbermen for....... F.O.B. BUFFALO 


If your local Ford dealer cannot supply you with this outfit, write us direct for quotation. 


Meldrum Motor Corporation 


1081 Main Street, BUFFALO, NEW YORK 

















Fruehaut Trailer 


DRAWN BY FORD TRUCK 
















Why 
Not Save 
This $1200? 


Why pay $2500 or more for a 2/2-ton 
truck when you can get a Fruehauf 
Trailer-Ford Truck combination which hauls 


Models for log- loads up to 2) tons easily for about $1300? 
gers as well as 

dealers. Also 
four - wheel 
trailers. 


Fruehauf-Ford combinations have fully demon- 
strated their ability to do all that is required of 
them in scores of retail yards. 

Taking everything into 
consideration ~~ first cost, Do you wonder that so many dealers are select- 
operating cost, up-keep, oil, ing Fruehaufs and Fords? 
gas, tires, etc.— you'll find 
it hard to equal a Frue- 





paul Ford cmbinaton —-_ Fruehauf Trailer Co. 


gate. Write today. 
10945 Harper Avenue, DETROIT, MICH. 











was heard. Mixed car business continues pre. 
dominant and prices are firm at recent advances, 


Chicago, Jan. 10.—Demand for cypress is much 
above normal for this time of year. Retailers 
are buying on a larger scale, but industrial con. 
sumers are still the largest factors. Mill stocks 
are badly broken, and local distributors say they 
look for additional advances most any time. 





Kansas City, Mo., Jan. 8.—Cypress demand 
shows a steady gain, with the country trade eg- 
pecially satisfactory. The country demand jg 
mostly for mixed cars. Factory trade is reported 
to be good and city trade improving. Prices are 
strong on the new list. 

New York, Jan. 8.—The trading in cypress hag 
been more or less limited in the last week. Re. 
tailers, when questioned as’ to the effect of the 
recent bad weather, invariably reported very lit- 
tle inconvenience in deliveries. There is a fall- 
ing off in demand from the building trade, 
Little fluctuation is noted in quotations. 


Buffalo, N. Y., Jan. 8.—The cypress market 
shows fully as much activity as usual for thig 
season and some dealers say their sales have not 
had the decline that ordinurily comes at the in- 
ventory season. Prices show much firmness. 


Boston, Mass., Jan. 8.—Wholesalers find diffi- 
culty in locating certain desired grades and sizes 
of dry cypress available for immediate ship- 
ment. Demand is good for early January and the 
market very firm. Quotations: FAS, 4/4, $103 
to $108; 5/4 and 6/4, $108 to $113; 8/4, $114 to 
$121; selects, 4/4, $85 to $91; 5/4 and 6/4, $90 
to $96; 8/4, $102 to $107; shop, 4/4, $55 to $60; 
5/4 and 6/4, $65 to $70; 8/4, $73 to $78. 

Baltimore, Md., Jan. 8.—Conditions in the 
cypress trade are about as they were prior to 
the end of the year, with the exception that the 
inquiry has become quite active again. Quota- 
tions are very firm, with the general trend rather 
higher. 





Cincinnati, Ohio, Jan. 9.—Cypress is qulet, 
with market conditions unchanged and prices 
steady. 


SHINGLES AND LATH 


Seattle, Wash., Jan. 6.—Optimistic shingle men 
report that business is coming in at good prices, 
much sooner after the opening of the year than 
expected. Car supply in some districts is easier; 
in others not up to requirements. Prices have 
steadied on practically last week’s top quota- 
tions, and now have a firm upward tendency. 


San Francisco, Calif., Jan. 6.—Altho the shin- 
gle market is quiet, the outlook is good on ac- 
count of the coming building campaigns. Cedar 
shingles are quoted at about $4, San Francisco 
delivery on green *A*, and $3.75 on dry. Red- 
wood shingles are about $4.25 here on No. 1 
clears. There is a good demand for fir lath at 
$6.50, San Francisco, and prices are proportion- 
ately higher in Los Angeles on account of the 
great building activity. 

Minneapolis, Minn., Jan. 9.—Wholesalers find 
very little business in this immediate territory 
but are moving shingles freely to points farther 
east, and reports indicate a good business in 
the Southwest. Large buyers here are holding 
off until Coast mills are operating nearer capac- 
ity. 


Kansas City, Mo., Jan. 8.—Demand for shin- 
gles is light, but prices hold firm at last week’s 
levels. Mixed cars of shingles and siding are 
being called for by country yards. The demand 
for siding in straight cars has slackened a little, 
but prices hold firm around $42. The demand 
for lath is picking up a little. Prices on cypress 
lath have been advanced $1 but there is no 
change in southern pine or fir. 

St. Louis, Mo., Jan. 8.—The market for shin- 
gles is strong at $3 for clears and $2.40 for stars, 
Pacific coast base. Business is fairly good. 





New Orleans, La., Jan. 8.—Call for cypress 
shingles holds up remarkably, with mill stocks 
depleted and some mills in this territory out of 
the market on practically all shingle items. 
Cypress lath also sell equal to or a little ahead 
of production, most, mills limiting acceptances 
to mixed car orders. Prices on. both shingles 
and lath are very firm. 
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Houston, Tex., Jan. 8—Shingle business is 
picking up, and prices have advanced 10 to 15 
cents. Demand for lath is in keeping with the 
generally good demand for all lines of building 
materials. Shiplap is selling rather freely. 


New York, Jan. 8.—The demand for shingles 
is rather dull. Large supplies are stacked up in 
all retail yards awaiting the expected heavy de- 
mand. Lath are experiencing a better demand 
than shingles at present. The price of lath has 
weakened 25 to 30 cents for the week, but shin- 
gle prices show no change. 


Buffalo, N. Y., Jan. 8.—The sale of shingles 
is on a little better than a seasonable basis. 
Prices are firm, with extra clears up 5 cents to 
$5.29 and stars unchanged at $4.63. Much short- 
age at the mills is reported, and some sellers 
are not quoting except at quite a premium. 


Boston, Mass., Jan. 8.—Few retailers are ready 
to order shingles for spring business, and buy- 
ing for current needs is of very modest volume. 
Quotations: White cedar extras, $6 to $6.25; 
clears, $5.25 to $5.50; red cedars, British Colum- 
bia XXXXX, $6.11 to $6.25. Spruce lath prices 
are soft and buyers are disposed to postpone ac- 
tion. Sellers who are able to get shipments thru 
to New York points are getting about 25 cents 
more than local retailers will pay. Here 14%-inch 
lath sell at $7.50 to $7.75 and 1%-inch at $8.50 
to $8.75. Trade in furring is light, but prices hold 
steady. For 1x2, $33.50 is seldom shaded and 
some producers quote $35 and even more. Of- 
ferings of spruce clapboards are very light and 
prices are well maintained at $115 for extras, 
and $110 for clears. 


Columbus, Ohio, Jan. 8.—The shingle trade in 
central Ohio territory is quiet. Dealers’ stocks 
are not large as a rule. Receipts are small as 
the movement from the west Coast is limited. 
Prices are rather firm at the reduced levels. Ex- 
tra clears sell around $5.60 and extra stars at 
$5.10, Columbus. Other varieties are quiet. 
Lath trade is slow, but prices are rather steady. 


BOXBOARDS 


Boston, Mass., Jan. 8.—Recent reports that 
the key industries are now operating to within 
10 percent of capacity in New England are re- 
flected in the very substantial demand for all 
sorts of packing lumber. Stocks of native woods 
suitable for boxboards and shook have been 
pretty well used up and operators are now get- 
ting out a large cut for next season. There are 
chances to buy desirable pine boxboards, inch, 
round edge, around $35, and square edge at $40 
and up. Mixed lots bring around $25. 


Buffalo, N. Y., Jan. 8.—The slack cooperage 
trade is dull, but prices at the mill are all 
stronger. In the tight cooperage field quota- 
tions are also strong. Cider barrels are quoted 
at $2.60 for gum, with mills not disposed to make 


concessions. 
MAHOGANY 


Boston, Mass., Jan. 8.—With practically all 
classes of buyers, including railroad car build- 
ers, talking machine and piano manufacturers, 
furniture factories and builders’ finish mills, in 
the market for substantial supplies, there is a 
very strong demand for mahogany at firm prices. 
Recent advances are being maintained. Quota- 
tions on plain air dried stock, f.0. b. Boston: 


4/4,5/4,6/488/4  10/4&12/4 


Be Meine ae tia bad bmetinioes $220@240 $250@270 
No. 1 common.........-. 170 180 
NO. 2 COMMON: i. .5.056 120 130 


Kiln dried lumber brings around $10 premium 
over the air dried, and fancy figured stock is 
quoted at $15 premium over the plain. Veneers 
are in strong demand at 1¥% to 15 cents a square 
foot. 

(Paeeaeseasesaeaaaaaaaaan 

One of the features of the annual Horti- 
cultural Show held at the Ohio State University, 
at Columbus, recently, was a forestry dis- 
play depicting the best methods of lumbering. 
A complete set of photographs showing cross 
sections of wood from native trees from Ohio 
was exhibited. The purpose was to show the 
best uses to which the lumber could be put as 
for the manufacture of furniture, for house 
building and for interior finish. This display 
was exceedingly interesting and attracted a 
800d many peeple. The exhibit was under the 
auspices of the Ohio Horticultural Society. 











cee Shetioes te 


POoRTORFORDCEDAR | 

















Partial view of our big Marshfield, Ore., plant. 


Factory Lumber 
Without an Equal 


When you consider the durabil- 
ity of Port Orford Cedar, its resist- 
ance to warp, twist and to shrink- 
ing and swelling, its workability 
and the high finish it takes, it isn’t 
hard to understand why it rates so 
high as a factory stock. It is simply 
that Port Orford Cedar possesses 
to a greater degree than almost any 
other wood the natural qualities 
factory men want. 





Buy It for Your Factory 


We own sixty years’ supply of Port Orford Cedar; are sawing 135,000 feet of lumber daily; and 
have 15,000,000 feet of it in stock at our Bay Point, Cal., plant. Located on the main line of the 
Santa Fe and Southern Pacific railroads, we can make quick shipments to eastern points. 


We also manufacture Annually 125,000,000 feet of 
: DOUGLAS FIR (Oregon Pine) 


Coos Bay Lumber Company 


GENERAL SALES OFFICES, 1000 BALFOUR BUILDING, 
San Francisco, California 


Saw Mills, Marshfield, Oregon Distributing Yards, Bay Point, California 


























Satisfaction 


We don't want to boast, but we have yet to 
hear of the buyer we couldn't satisfy with our 


Hemlock, Hardwoods 


We've found from experience that value and service 
are what buyers want and that’s what we're prepared to 
deliver. Shoot us a trial order. 


fanglade 
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Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks, 

75 cents a line for four consecutive weeks. 

ht words of ordinary length make one 

. -s ——— in ongnatere. 

eading counts as two lines. 

No ree id except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received iater will be placed 
under heading Too Late to Classify. 














WANTED—ADDRESS 
Anyone knowing present address of Mr. H. HE. Halsell, 
former address 44 Whitehall, New York City, will con- 
fer a favor by notifying E. R. CLARRIDGH, care Buck- 
eye Lumber Exchange, Columbus, Ohio. 





DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list 1s 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you did not want it known 
you were advertising, we could key the advertisement, 
lave the answers come in care of the AMERICAN LUM- 
BERMAN. Rephies mailed daily. No matter what you 
want, an advertisement in the AMERICAN LUMBER- 
MAN would help you. For quick returns advertise in the 


AMERICAN LUMBERMAN, 
431 E. Dearborn St.. 
Chicago, Ill. 

















NOTICE 


Are you looking for employment? 
When answering advertisements do not send your orig- 
inal letters of recommendation. Best to send copies of 
the letters. 





ASSISTANT MANAGER 

For established, well paying and fast growing retail 
lumber business in Seattle, Washington. Must be a 
good executive, thoroughly experienced in retail lum- 
ber merchandising, estimating and selling and willing 
to invest not less than $10,000 after three months’ 
trial. Unless your record will bear investigating, do 
not reply. A good epportunity for the right man. Re- 
ply in own handwriting, giving references, experience, 
age, etc. 


Address “P. 122,’’ care American Lumberman. 


WANTED 
Bookkeeper, (account temporary housing shortage single 
man preferred) to take charge of books of Saw Mill 
Company duaiky producing 100,000 ft. of Pine. Located 
near nice town in Alabama. Only thoroughly competent 
men need apply. In your application state your views 
regarding compensation; furnish full line of references, 
and advise how quick you can report. 
Address “S. 108,’ care American Lumberman. 


POSITION OPEN FOR A YOUNG MAN 
Not over 25 years of age, with retail lumber yard ex- 
perience (eountry yard preferred), or young man of 
good education wishing to learn the business as assistant 
in office and office salesman for city in New York State. 
Apply in own handwriting, giving experience, references 
and salary expected, 
Address “P. 132,’ care American Lumberman. 


WANTED—FIRST CLASS 
Hardwood lumber inspector at once. Standard wages. 
Give reference and state how soon could report for work 
in first letter. Addréss GRANT TIMBER & MFG. CO., 
INC., Selma, La. 


RETAIL YARD MANAGER 
Wanted retail yard manager for a small Northern Illinois 
yard, near Chicago. Must be able to meet competition, 
be a good collector, and be able to speak German. Give 
age, references, and salary wanted. 
Address “P. 126," care American Lumberman. 


WANTED—A HIGH GRADE ESTIMATOR 
Of wide, practical experience, executive ability, and 
ability to meet the trade, for special millwork factory 
in Indianapofis. Must be capable of estimating large 
work. In answering state experience, salary expected, 
age, and whether or not would care to move to In- 
dianapolis. 

Address “BF. 125,”’ care American Lumberman. 
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EXPERIENCED STENOGRAPHER 


Established wholesale Yellow Pine concern, located in 
Memphis, Tenn., wants good stenographer, experienced 
in making invoices, handling quotations and general 
correspondence. Must use dictaphone and be rapid and 
accurate on Underwood typewriter. Opportunity for 
promotion excellent for intelligent, ambitious party. No 
others need apply. Give full experience, earning ca- 
pacity, age, and state whether married or single. 


Address “R. 130," care American Lumberman. 





WANTED—A MANAGER 
A strong, capable manager to take charge of a pine op- 
peration logging and manufacturing 150,000,000 ft. a 
year, The sales end is taken care of. Must have had 
much experience, with best of reference, an organizer 
and an all around executive. 
Address “T.. 10%,’ care American Lumberman. 


WANTED 
Two Hardwood Lumber Inspectors to ship from yard at 
Macon, Georgia Must be familiar with Poplar and 
prefer men who can also ship Cypress by National Rules. 
Give age, experience und salary wanted in reply. 
Address “S$. 102,’’ care American Lumberman, 


WANTED—AT ONCE 
Experienced sash and door factory superintendent with 
abaility to bill and detail from plans and competent to 
handle 75 to 100 men. Must be temperate and courteous, 
Give age, length of time in last two positions and what 
position held, also references, 
THE NAUMAN COMPANY, 
Waterloo,Iowa. 


WANTED—LOGGING SUPERINTENDENT 
To take charge of large railroad logging operation— 
northern Jocation. Splendid opportunity for the right 
man; long-lived operation, good locality. 

Address “S. 104,’ care American Lumberman. 


WANTED—MILL PRODUCTION FOREMAN 


For a Planing Mill toving high class special work, 
one experienced in listing from Architects Plans and 
detailing into Mill and can handle men so as to get 
maximum production. Give previous experience, refer- 
ence, also age and salary expected in first letter. Ap- 
plications confidential. 

Address “R. 124,’’ care American Lumberman, 

















WANTED—BRANCH MANAGER 
Under 30 years old; $100,000 yard, Atlantic seaboard. 
Good education, ee aggressive sales ability. 


Must appreciate responsibility and have potential ca- 
pacity for advancement and possible financial interest, 
Unusual opportunity for right man to become per. 
muanently associated with most progressive organiza- 
tion. Initial salary $1,800 to $2,100. Reply own hand 
writing. : 
Address ‘8S. 137,’’ care American Lumberman. 


KILN OPERATOR 
A large eastern manufacturing concern desires the 
services of an experienced kiln operator. Must have 
theoretical and practical knowledge and technical edu- 
cation. Must also have executive ability and be able 
to supervise a large lumber yard. State age, expert- 
ence and salary expected. 
Address ‘‘S. 125,’’ care American Lumberman. 


EXPERIENCED SAWMILL FOREMAN OR 
Superintendent by the year for Saw Mill located in 
North Central Wisconsin. Give salary expected and 
experience in first letter. 

Address “K. 101,’’ care American Lumberman. 


WANTED—EXPERIENCED WIDE-AWAKE 
EMAN 


OR 
For Planing Mill run in connection with retail lum- 
ber yard. 
Address “P, 112,’’ care American Lumberman. 


WANTED—ENGINEER 
Must be graduate some first class school and thoroughly 
competent in Railroad Engineering. Give references and 
state age, first letter. 
Address “Pp, 101,’ care American Lumberman. 


WANTED—BOOKKEEPER 
For Northern Wisconsin manufacturing concern. Give 
references, experience, age, salary expected and com- 
plete information with application. 
Address “S$, 130,’’ care American Lumberman. 


WANTED—CAPABLE LUMBER INSPECTOR 
And Yard Foreman for hardwood manufacturing plant 
in llinois. Pleasant suroundings; living quarters avail- 
able. 

Address ‘‘S. 123,’’ care American Lumberman. 


WANTED 
Lumber scalers and inspectors; also experienced men t 
handle lumber, Will pay best wages for men who can 
handle lumber efficiently. LOWRIE & ROBINSON LUM 
BER CO., 8941 W. Jefferson Ave., Detroit, Mich. 
WANTED—LUMBER INSPECTOR 
Familiar with National Rules. 
WARREN ROSS LUMBER CO., 
Jamestown, N. Y. 





























WANTED—IN CHICAGO OFFICE OF 
Manufacturer of northern hardwoods, assistant to sales 
munager. Give age, experience, and salary wanted. 

Address “S. 152,’’ care American Lumberman. 


EXPERIENCED MILLWORK ESTIMATOR 
WANTED 


NORTH SIDE SASH & DOOR CO., 
1115 S. Washtenaw Ave., Chicago, I1!. 





WANTED—MAN EXPERIENCED IN 
Sash, doors and millwork to take material off plans, 
do estimating and enter orders. Address ELMER & 
MOODY Co., P. O. Box, 1868, Seattle. Wash. 


WANTED—SUPERINTENDENT 
For large Sash and Door Plant in the best town in the 
Southwest. Must be able to read Blue-Prints. 
Address “S, 128,’’ care American Lumberman 





WANTED—ESTIMATOR 
For retail yard. Must be able to list material from 
drawings and take measurements at building. State 
experience, age reference and salary desired. 
LOWE LUMBER CO., Mishawaka, Ind. 


WANTED—HARDWOOD INSPECTOR 
For plant located in Central Mississippi, cutting gum, 
oak, poplar and other miscellaneous hardwoods. Give 
full references in first letter. 
Address “*R. 125,’’ care American Lumberman. 


WANTED—A COMPETENT 
Building material salesman, one with experience in 
selling to denlers or factories preferred. His salary 
will depend on his ability. Apply in writing, giving 
references, and salary expected. 
MUELLER LUMBER COMPANY, 
Davenport, Iowa. 


WANTED—YOUNG MAN 
Who can bill work from plans into shop, also keep set 
of small books for a sash, door and interior finish fac- 
tory. Must be accurate and know his business. 
Address BOX 997, Austin, Tex. 


WANTED 
Yard foreman who can inspect hardwoods. Sawmill in 
Northern Wisconsin. Give age, experience, references, 
salary expected and whether married or single. Ready 
to close with right man at once. 
Address “R. 107,’" care American Lumberman. 


WANTED—EXPERIENCED LUMBERMAN 
Who can invest $5,000 and assume management of yard 
in West 

Address 

















““R. 114,’’ care American Lumberman. 


WANTED—GENERAL OFFICE MAN 
Stenographer competent bookkeeper and qualified to do 
anything in a general office line yard company—good 
town in central Kansas. State salary expected. 

Address “S. 109,’’ care American Lumberman. 


WANTED—SHIPPING CLERK AND 
Office salesman or assistant manager in retail lumber 
yard. Address ‘‘S, 118,’’ care American Lumberman. 


WANTED—BRIGHT YOUNG MAN 

Who has been assistant to sales and purchase manager 
in wholesale hardwood office. 

Address “S$. 119,’ care American Lumberman. 

WANTED—SUPERINTENDENT 

For large Sash and Door Plant in the best town in the 
Southwest. Must be able to read Blue-Prints. 

Address “S$. 114,’’ care American Lumberman. 

















WANTED—GOOD LIVE MANAGER 
For retail yard located Northern Indiana. Permanent 
position. Give age, experience, references, and salary 
expected. 
Address “S. 153,’’ care American Lumberman. 
WANTED—A NO. 1 EXPERIENCED YARD MGR. 


State salary, age, nationality and experience first letter. 
Address “8. 157,"’ care American Lamberman. 








WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber incustry, you can get it at a small cost by advertis- 
ing in the ‘*Want-Columns’’ of the AMERICAN LUM- 
BERMAN, Manhattan Building. Chicago, I. 





WANTED—A-1 
Hardwood lumber inspector for southern hardwoods. Ap 
ply THE FERD. BRENNER LUMBER CO., INC., Alex 
andria, La. 


WANTED—INVOICE CLERK 
Experienced in Millwork and Retail Lumber. State 
sulary, give references and advise when you could come 

Address “S$. 106," care American Lumbermin 


WANTED—ORDER CLERK 
One who thoroughly understands Millwork and Retai 
Lumber Business. Give references, state salary and wiien 
open for position. 
Address “‘S. 107,’ care American Lumberman 


WANTED—EXPERIENCED YARD MAN. 
One familiar with yellow pine—retail lumber business 
in city. Apply in writing to ‘8. 103,’ care American 
Lumberman. 














WANTED—AT ONCE 
An all around machine and planing mill man. Will fur- 
nish house. STANDARD LUMBER CO., Ironton, 0 


WHY DON’T YOU 
INSERT AN ADVERTISEMENT 


In this department? Our readers are looking for em- 
ployees, employment, lumber, timber and timber lands, 
logging equipment, machinery, business opportunity, ete 
Now is a good time to sell second-hand machinery, 
engines, boilers, cars, rails, locomotives, Wogging equip- 
metn or anything used in the lumber industry. Write 
the AMERICAN LUMBERMAN, Wanted and For Sale 
Department, 431 South Dearborn St., Chigago, Ill 

















WANTED—A BAND SAW FILER 
Who is located near Memphis, to demonstrate our 
grinders and sell filing machinery. 


Address GEBOTT MFG. CO., Muskegon, Mich. 
WANTED—FIRST CLASS STAIR BUILDER 


Also a good machine man with shaper experience 
Address “S. 112,’’ care American Lumbermaa 


FOR THE USE OF RETAIL LUMBERMEN 
And contractors. The Lumberman’s Actuary—It pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons 
carpenters and painters. Send for sample pages. 

Seventh Edition. 


Bound in leather. Price $8.50 postpaid. 








AMERICAN LUMBERMAN, 
431 S. Dearborn St., 


Chicago. Ml. 
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